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Prices on All

Nash Four Cars |

Reduced $150|

Fouring Model Cut to 81,045

f. o. b. Milwaukee—Factory |

Unable to Meet Demand

For Machines,

LOnitng &% a distinet i.i.;lil\' 1]
those i the mdustry
most familiar with motar car valued
 the grnouncement by the Nash
Motors company of a sweeping re- |
uction in prives of all models of the |
vash Four, The hve-passenger tosre |
ng car has been reduced $150, maks |
ng the new price $1IM3; the LWO- |
asseniger roadster now  sells  for
1,025, the three-passenger coupe, |
1045, and the five-passcuger sedan, |
| 835, |
b, Mil- |
imme- |

1
sutomobile

I'hese prices are ail §. o,

aukee, and are effective

iately,
Demand Incressing.

"\un: the Nash Four went m{-)

oduction a little ‘over a year a
the touring car was priced at $1.
the coupe sold for $1.983 and lllL‘
edan for $§2,185. From the moment |
the car was introduced it won in-
mediate favor with the public,

Sa great has been the demand for |
{our-cylinder cars that the Nash fac-
tory never has been in a positian to |
tll ull orders. This demand has |
steadily increased with & rc.suluutl
volume in production.

“I believe I am entirely safe in
aying that at ity new price  the
l'--nr represents by a big margin

e greatest automobile yvalue n 1h
'lv-tnr\ of the motor car mdu!ll’\
said Charles B. Voorhis, vice presi-
dent and general sales manger of the
Nash Motors company,

Plant Well Equipped.

“The Nash factory in Milwgukee,
where the four-cylinder car is buwlt,
offers every facility for production
on a basis of quality as well as
volume, The plant is equipped with
the finest and most modern ma- |
chinery and the  niethods employed
are those that have been used by
Mr. Nash in his 25 years of manu-
lmeturing expericnuce,

“In short therd is every recason
why the Nash Four should stand |
cntirely in a class by itseli; there ls,
uvery reason why this  car o at its
present price should make an over- |
whelming appeal fo the buyer,”

Cadillacs Make Exhibit
At Shenandoah Jubilee |

The J. H. Hansen "Cadillac com-
pany assisted the city of Shenandoah,
Ta., last week with its 50th anniver-
sury celebration by furnishing a very
old one-cylinder Cadillac and the new
type 61 Cadillae, showing the con-
trast between old modes of travel
and vew, Mr. Hansen said:

“Great interest was shown in the
new Cadillac at the Shenandoah ju-
hilee and the old car was a great
attraction. In the parade on Prldai
thkee new type 61 Cadillacs carrie
the celebration committee, the old
ong-cylinder Cadillag, which is still
in runmng condition, heading the
parade.”

Rattle in Shackles.
Spring shackle play or loosencss
Letween the epring end and the

shackle may give niuch .annoyance |

until the seat of trouble is discov- |
ered.  Rattling caused by this loose-
ness will be more frequent and dis-
tince when the car is riding over
fairly rough roads. A good method
of taking up the play is to place
shims between the spring end and
the shackle. Or the play may be
removed by tightening the spring
holt, Watch the shdckies and do not
allow mud to accumulate, for small
particles of flinty grit in the mud
makc their way into the working
parts and cause excessive wear. Lus
bricate the shuckle bolts generously.

Protect the Finish:

(hanges in temperature exert au
extremely unhappy effect on the
finish of the car because of ‘the dtﬂer-
ence in the coeflicients of expansion
of metal aud paint and varnish. To
insure the highly finished  surfaces
irom cracking the car should be
lioused in a garage maintained at a
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Success, vision and the lucky Jor | the world's largest axle builders, Is°
dan star, according to Ned Jordan, .l incorporated for

Ned Jordan at Wheel
Of His Latest Mode]_

are responsible for the timely ap- |
| pearance of this brand new car of | sion of new and improved type, aud

fau interesting and advanced type,
| production of whicl Legan last week
at the Jordan factory,

Jordan says the battle for leader-
slup in the automobile mdustry
| on. Henceforth  competition

15

! ments

| ot be entirely governed by price, |

| but by service rendered.

The new Jordan is an expres ~lul
j'of the policy of the Jordan com-
pany, which is to build a bettef car
and by sacribicing profit to offer
| this car to the public at a lower
price.

[ A new and exclusive Jordan mo-

tor comes as a surprise to the in-

individual, No  important
unit in the new Jordan is identical
with any ~umt used in any other
automabhile. .

The motor 18 the result of two
years of designing anfl experimental
testing. It 1s more powerful than
any Jordan motor previously used

tinctly

the first time in
the Jerdan, There is a transmis-
the body includes all those renne-
which owners have long
sopght. Dodies are of aluminu,
All instruments are gum;n.d Wit
der glass, Tools are in.a padded

will | compartment in the door, and a new

and more practical body finish i€ in-
troduced for the first time,

The new  barrel  lamp, nickel
| plated is included for fhe first time

| on a medium-priced car, and a score |

| added to the Jordan

{ be invited o ride in and drive the | 8Ppearance,

and is so designed to provide that | t
desirable power without expensive | standard type of motor car.

vibration.
Every detail of the Jordan, which

of important refinements have been |
chassis  and
body.

Immediately a *Drive the Jordan™

s | dustry. Now the Jordan car is dis- ' campaign will be started throughe

lout the country, during which owin-
ers of all types of automobiles will

Jordan,

Engineers of other companies
and experts in all lines of automo-
tive supervision who have been in-
vited to the factory to drive this au-
tomobile pronounce it the new

Its
afnce,

chicf qualification is 'endure
as Jordan maintains that it

for five years has been successiully | can be driven for 200,000 miles and
Luilding a reputation for good serv- | w ill stand up for 10 years, with good

ice, has been improved.
The latest type (lf axle,

'Popular Sakeasiian
Joins Lincoln Force

" Max ‘D, Cubbage, one of the best
known and most popular salesmen
identitied with the local motor car
.industry, has been added to the Lin-

ager of Hanman-Odell, Ine,

In \-:’cw of the tact that for the
past fowr yecars Cubbage has been
| selting high-grade automobiles, Od-
ell hqmes he will prove a valuable
acquisition to the seilng department
of Hannan-Odell, Tnc. Not only is
Cubbage-an expert salesman, but he
also is thoroughly conversant with
‘the mechanical * construction of all
high-grade motor cars,

Cubbage stated that lie considers

nearly uniform degree of tempera-
wure.  Also car owners who utilize |

ww ~their barns as garages make a mis-

take in so doing, as the ammeoniac

gases always present in a stable are ’

yuinous to the varnished surfaces of
the car.

the Lincoln one of the best values
{on the market today.

For the last four ycars Cubbage
| has been selling Packards and Cad-
illacs. During the - last three 7years
he has been associated with the Cad-
villad sales force of J. H. Hansen,

-
3~

Over

600,000

owners

fwRiss-Davis-Coan Auta Co.
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COUNCIL BLUFFS.IA.

33-35 FOURTH ST,
COUNCIL BLUFFS, @91

Donse Bromienrs
MOTOR CARS

coln sales force by Hob Odell, man- |

built by !

|
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| care, Comfort, economy, light
weight, balance, performante and
|individuality are  its  pringipal
l'mturca

| Reo Sedan Takes

Beauty Prize at
| Show in Wichita

Touring Car of Same Com-
- pany Also Captures Award in
Appearauce, Operation and |
Control Competition.

Taking prizes in a beauly ..--nh-tl
s a new and rather unique roll |
Ipfn_\r-[ by a Reo sedan and touriug
i But this is what happened at

.l‘dl'.
| the International Wheat show in

Wichita, Kan., the other day, and a
description of the beauty parade Ilil1
just been received by Mr. 1. M, Op-
per B the Jones-Opper company, lo-
val Reo distributors, in a letter from
| the Wichita distributor.

|  The Reo touring car was entered
lin the §1,000 to $2,000 class, and the
new sedan was entered in the §2,000
o $3,000 class. The points upon
which the judges based their de-
cision were appearance, smoothness |
of operation and case of control.

The Reo sedan took first prize and
the ‘new Rep light seven outranked
evervthing in ita class. ‘The auto-
tmobile fashion parade and contest
were features of the wheat show in
Wichita. More than 100 cars of dif-
| ferent makes were entered in the |
show,

According to reports and newspa- |
per commemts fromi Wichita, the Reo
passenger cars which were exhibited
during the fair attracted unusuval at- |
tention. Particularly the new Reo
| light seven was an object of consid-
crable interest among the auto eu-
| thusiasts, During the exhibit every

| car entered in the beauty contest
| was put through its paces the same
| as at a horse show and both the Reo
redan and the new light seven sur-

passed the other entries in point of
both models scored
heavily in regard to smoothness of
| operation and ease of control,

Spring Seat Lubrication.

Many present diy cars are fitted
with springs mounted on seats that
oscillate. %hesc spring seats usually
have some means of lubrication, but
many car owners never take the
trouble simply to turn up_ the grease
cup provided. While it is not nec-
essary+*to turn the cup each day it
is advisable to give this part a little
attention now and then. In canti-
lever suspensions the center hearing |
of the spring should be well oiled.

Rescue of Star Shell Kid

A Strange Hero--Thoughts of a Dumb-Bell

Monkey Men and Eagle Folk

ted uap,

By H. R. HARRIS. |

“Lale % a4 wory unceriam prop NI-II
tion, as th' Star Shell Kid used t
lman. ' me in th’ Doggone Woods
wien em Tery shells wuz poppin’

m' us,”’ observed the aiury Kid,

'I .gruﬂ

“An' it's somctimes a wery lunny
prop'eition,™ added the Kid,

“1 "member one night
wus in th e nches th' Siar She
Kid wuz sen’ out on a \hn:kin pany
|t th' barbed wire in fron’ uv th'!
p.s yet wot wuz ull kuocked t' pieces, |

It uv-a sudden some big stuff |
comes whizem' over wit' Jerry's come=
|-'|ll||'ll'- .|||' bloveys pubtty close t'
th' workin® party, A (hunl. uy lrun
hits ol Star Shell in th’ gide, jus'
Wiore th dirt wot wuz kicked wp
Ialf buries ",

“Pore ol' Stur Shell lays out there |
in Nobody's Lan' an' groans ln.
groaus, an' fimally as dawn comes
somebody hears "im.

“Well, Corp'ral Colien, e eruwls
over on is stomach ' '-:ur Shell,
loads "tm on 'is back an' drags !m[
back t* safety w'ile them Jerry snip-|
pers' bullets is playin' a reg iirl
double-time jazz tune "roun’ 'is cars.

"Can'n Dooley 't'.u'~ ‘hout it ..Ii.
wen e comes ‘roun” ‘e sez wit' ls‘
eyes filled wit' tears "e wuz so works |
‘Corp'ral Cohen you is al
'ra!' l

“Ero, hell! sez Corp'ral Cohen.
‘I'!m a bus'ness man, This 'ere Star
Shell owes me fifty francs.

“Yeal,” continued Canary, “life is

sometinies wery p'culiar, w'ich re-
min's me uvy Wag, yore sportin’
ed’tor.

“I wuz tellin’ Wag 'bout th* auto
out in th' barn w'ere I live—I mean
back uv w'ere 1 live, uv course—
wot D'longs t'" my lan'lord, 1 ex-
plains ' Wag ‘at my lan'lord sez
I can drive th" ear, w'ch'd be wery
pice 1f 1 knowed 'ow t' drive.

“*Bring th' car down some after-
noon an' Il teach you 'ow, sez|
Wag.

“*It's tine
sez, ‘vou hetter
gymnasium.'

“‘Sez w'ich? sez Wag.

'I'I_Ius' 'bout 'at time Kid Hadley
calls?

“*Oh, dumbbell!’

“‘“Wot yeh wan'? sez Wag,

“*I wanna know w'y a base ball
]ntlm order i5 like a mule?

exercises,” 1
th'

fur th'
'urry back t'

You can

YouFord ownersdon’t have
to stand for timer troubles

get

[free insurance now for a whole

year against all ttmcrmubksdndexpme

IT’S all nonsense—this changing timers every 3 months—with
a lot of troubles between times. Why, you shoot $8 to $12 a '
a year on ordinary timers and still rarely get 3 months’ timer
service at a stretch without something getting out of whack.

" Take your dealer’s word for it

Now take this Walker. If this Timer doesn't give you 12 months’
- of the best running you ever had—take it back where you got it.
It's insured—a genuine insurance policy comesright with it. Itsays
in black and white, if you don't think it is giving satisfactory service,
the man who sold it to you will give you a new one absolutely
free. You can’t beat that. There's thousands of Ford owners who
put their Walkers on 18 months ago and they’re still going strong.

" Get your money’s worth
Any Ford driver who is not getting over a year’s service out of
his timer is not getting his money’s worth. The Walker costs '
only $3 and it’s insured to last at least a year. No other manu- |
facturer dares insure his timer and you know it. Better puton a
Walker now. All good accessory dealers and garages sell them,

Mf'd by WALKER ACCESSORIES, INC.

2635 South Michigan Avenue Chicago

“The Only Insured Timer in the World”

1 dunno, w'y ™ sez Wiz

*'A cookie tells me s bcause
th: #Le ' eod uwy bot' is nearer)
h' tail n th "ead,' sex Had, ‘Is

I deceiyed!

The Kid paused and reached iite
Iu‘ Coat pocket

"Say,” he said pulling out an ol | figgers ¢ knock my understandin’
newspaper clipping flrom t-'-' Log loose frund my intenshuns”
Times.  You're  pubtty | 1y,e Kid handed me a yellowed

good ‘at
“Well,
reald this an'

wen We | Angeles

L:uulh. ain' )1-!1"'
he went on, “1 \\.n yeh v

rlnnl. it over,

mdﬂ:-ﬂmunﬁ'lhh- i

Lincoln Eight Cylindcrl
Motor Cars comprise awide |

and varied ranje o{‘opm

and closed Body Types,,
eleven inall—twoand three-

 passenger Roadsters; four-

passenger Plaeton, five and |
|seven-passender Tourind
{ Cars; fout-passenger Coupe;

' four, five and seven-passen-'
'Ber Sedans; seven-passender .
Town Car; seven-passenjer |

[ read

Neow, & m. ihbng lus briallen ihe
world, N divided bet

wew  and III.O [

lempn 1o falk belore (he saglos lomen (o |
Ny, They wever bell (ke Usab ther
have wings, but they wake fon of them
hernune  Ihey  embnel  sning  frem  thelr |
inlls like & monkey. The dear vugivn
sl arsumd wpan the sarih in wondering
e wmaahe)s swing hm-

They

thele ul-u 1e m whieh » Wnkey
[ Pollow with Thnt
B ere s v butting. N'ls Jost this
litile it wilh
tnlle mnd these with wings.

“An' pow,” said the Kid, "I wan'
veli ' read this '] pome wot suines
body wot moboby knows th' name
uy writ, Jt's a [i'1 pome wot sorta
peps e up sometimes w'en I gets |
matched wit' some tough boy wot

‘wapaper clipping:
Iﬂl he with & chechle

LINCOLN

M OTOR

C' A

The impression held by so

many LINCOLN owners that they are pecuharly
favored in having a special car, is true only in the
‘sense that every LINCOLN is a‘
special car; special because each 1s
the object of infinite care that every *

LINCOLN shall upho
'COLN'S high repute.>

‘which comes from the
LINCOLN handles so

, o *
;.::::::ym o T mmblema. and vim, and go, are 50
'servative mein whild others ‘mUC.h more in evidence than in anfr?
f: aspect,
b Mg e thingto which motordom had hitherto,
gance and true Mﬁ.!lmflr b_f_en‘aca-“m@g_d.(

HANNON-ODELL, lnc

Farnam St. at Boulevard

The impression that
a special car is a natural conclusion

(easily;'iruns -0 much more smoochly?
is 8o’ much more comfortable, is s0
much more capable; and because

e It veuldn’t” het he T
e wue

Wb wwalda't sy

That

s U he Lriew

[ %o e burkied right s with & trace of &

Erim
On Wi faem, 1 e woeried he hid i
He slaried te o he tackiod the l'"lu
Tt cwuldu's tn dome and he dhl |

Romnebialy sooffed; Ok, you'll neier ™
1hat
Al lemsl Bu one sver hag dowe |
Mot he tork off Ms cont and e touk off
s himd
‘ud ll-- l-ul Ihing we kuew he'd b

"blhlmofihlluw and & hit of @

htlhuul ‘any doubt or bl
e um-l vight Inm us b M 1he

m couMu’t be dene, and e @d WP
There aie (howstmds lo tell sus it cans
nat

e done,
There are thomsands o prophesy fails

Ll

‘l'bno‘:.n theusands Palut aut te you,

v by pee,
Gt mail Tor nesailing

Iﬂ ]Illmbllilr n with u Wit of » grin,
Then taks

Just slart

the 1

your casl and go o
bt is (o slug us jou inckle

That “i-nu-l be doow™ u.‘ yu‘ll de !
o —

R §

Id the LIN-

they have

fact that the

1
much more,

more sales.

No waiting for trains, or for busses to carry him to towns where trains don't
go. The salesman driving his Ford Runabout is continually on the job—after
business. And at the new low price of $325.00, the Ford Runabout offers

HE Salesman becomes more efficient when equipped with a Ford Runa-
bout; he covers more tefritory, visits more prospects and as a result, closes

transportation at an exceptionally low cost per mile.

Phone us, and let us tel! you how other concerns havefoundnmdbumn
to equip their salesmen with Ford Runabouts.

Authorized Omaha Ford Dealers

Sample-Hart Motor Company. . ...18th and Burt Sts.
Universal Motor Company. . . . .2562 Leavenworth St.
Galbreath Motor Company. . . .60th and Military Ave.
C. E. Paulson Motor Company. .. .20th and Ames Ave.
Adkin Motor Company............4911 S. 24th St
McCaffrey Motor Company. . ..15th and Jackson Sts.

Terms if desired.




