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NOT BEST T0 LINIT

AUT0 PRODUCTION

0’'Neal Says Automobiles Great
Help in Providing Supplies
for Soldiers at the
Front.

Among those who are nptimistic r‘r-
gatrding the pri rp-'_-_'-r-! action ‘r-' T.*P_
ﬁovemmcm relative to the "['lrfo';'}(Tl!'l!i
of automohiles is J. R. O'Neal. mana-

ger of th
pany. : " e

O'Neal is very firm in s gof :
hat the automobile 15 ait C‘f'mm"“_.
factor in the ptogress ol "I‘_‘ u.'u_ntr;. _
and feels that nothing N""”.r;‘_-,a}
acute shortage 0 material '.-.!h RHTY
about a serions condition m the auto-
mobile industry

To Help Soldiers.

“It would seem  URWISE, ..-..rri.?
0O'Neal, “to reduce the l'll!ﬂr‘ﬂf.'} ‘nt-
those who must remain at 11wm_e:i o
pmvidc for the soldiers who are fight-
mg. Yet the curtailing of motor ta;
use would seriously hamper the -3;1“_;
of modern business, Lo say nothing ‘u:
the effect it might have upon :11:
thousands who are engaged in the

&%
J"'?ll'pctﬁ“nf us would care to n‘n:_rt 10|
the ox team or horse and lii!jll’a){('i
for the purpose of taking us to "I‘;'.'
from various ohjective pomts, LUsua I)
time spent in getting to and from olr-_
jective points I8 }!“11"""1““1“‘1. .wlni-
though necessary. I'herefore 1t m'“.:i
v seems reasonable that we }nll hn”
it necessary to lessen our efficiency b_...
wding to our tinme wasted. War may
‘orce us to almost u_rlbcl-.cv:_nhle cir-
sumstances if 1l continues for any|
{ength of time, but alarm m:wvrm}qﬁtl
‘he action of the government at s
itage is far-fetched.

Autos Economical.

“From an economic standpoint rhr|
wtomobile is entitled to scrious con-|
sideration for the following reasons|

. f o
‘I?'?f‘is a matter of record that 1.-:c|
wcres of tillable land are required o
ced one horse, while it takes three
o feed a man. If each automaobile
replaced but one team of horses.
then the 3,700,000 automobiles in
use release 37,000,000 acres for the
cultivation of foodstuffs for man
alone, or enough acreage to feed 12,
000,000 men—about the combined
number of men in all of the allied

fo;cts."

Plan to Bl:ir—lg Farmer
And Consumer Closer

Automobile clubs throughout the
United States, collaborating with the
Goodrich national touring bureau, aré
fobilizing now to launch next year a
big campaign to bring the motorist
close touch with the farmer, to put
him in a position to purchase neces-
sities direct from the fields without
jreight delays and at reduced cost, ass
serts Henry Nygaard of the Omaha
Tire Repair company, Tacit approval
of the “farmer to consumer” plan is
given by the government, which is
now secking to formulate a scheme
whereby foodstuffs can be brought
direct from the farms to the consumer
without entailing delays that might be
disastrous to the shipment, The plan
which congress is being asked to
sanction is an automobile and motor
truck collection system which would
relieve the railroads. It incorporates
the establishment of service buréaus
in cities for the benefit of the men
with an auwtomobile and the citizen
who may have one at his disposal.
Information of what {armers have for
sale will be distributed there and
orders will be received for placement
with farmers through rural postmas.
ters.

Allen New Mogdel Makes
Good on Recént Tests

During the recent try-out ri\reu the

new Allen 41, asserts Carl Chang-|

strom of the Standard Motor Car com- |

pany, the car was pul “through the

naces” on ml.nrv\traih in Colorado, |
y

viction

that until recently had been conquered
by the wiry bréncho.

One of the tests given the Allen
was the Lookout mountain climb. This
road leads to the spot where the late
Colonel William F, Cody was buried.

Upon reaching Point Lookout the |
Allen had nearly 3.000 miles to its|
credit and had not been touched for
adjustment, repair, puncturé or in-
ability to plow thronglt mud or sand.
A perfect record.

his noteworthy climb as a climax
to a tour from Fostoria, O., to Den-
ver, Colo,, speaks volumes for the|
construction of this car. I

It is a car, picked at random from '
stock. It carried mo special equip-
mient and bore more than the usual|
five-passenger |ond. It containad be- |
sides its crew of two men, about a|
guarter of a ton of traveling equip-
ment.

Flint Plant Begins Work
On War Materials for U. S.

Flint's initial production of war ma.
terials began last week at the plant
of the Buick Motor Company. This
Girst order frgm Washington calls for
airplane engines and mpnitions in
large quantities,

resident Walter P. Chrysler went
to Washington and offered the exten- |
sive facilities to the government,
This offer was not definitely accepted
at the time, but the factory system
was rearranged so that the company
wong‘bq prepared. No time was lost
wheh word came from Washington to
proceed with the, manufacture of en-
gines and munitions, f
. The production of motor cars will
go on with no interruption. Inyspite |
of the fact that the year’s schedule
was considerably in excess of that of
the previous year, it was found that
it cotild be continued“on the original
basis and at the same ‘ime full jus-
tice be done to the government's
work,

Big Movement of Trucks
Is Evident on Auto Row

- Evidence of the wave of truck en-l
thusiasm confronts us on every hand, |
New concerns establish themselves |
almost weekly for the purpose of

- M"lhe late arrivals in Omaha
the Master Truck company has taken
' and will distribute Master

. s, The Master truck is made in
and has gained much favor

2 E army men in recent teml
new ﬂ&m has already

 in Omaha and unload-

‘Saturday.

e Nebraska Oldsmobile epm-

bill, Rent it through a Bee Want Ad,

S mrir e T i eSSITLEX

GREAT FUTURE FOR
TRUCKS,

SEES

’

ALBERT H, BIHLER.

I'ruck sales according to Albert .
Bihler, are to occupy the center Of
the stage in the automobile industry,

and he has backed his judgment
through the erection of a new huild-

ang at 1114-18 Dodge «street, which

has been designed with a view to ren-
dering the most complete service to
truck users.

Bihler far 13 years has operated an |
automobile repair shop and garage

BUYING MACHINERY

Factory Superintendent Hard-

ing Goes East fo Close Con-
tracts With Rubber

. Goods.

The

pany, that 13 soon to start operations,

Sprague Tire and Rubber com-

| looking ta the mannfacture ol auto-
-

mobile tires and inper tubes, s al-
rca:]_\- fx}_nwhfil‘li.,' I.'(Tg-.' sunms rlf moncy
in the purchase of equipment for the
factory that s to be erected n

Omaha,

During the Sprague
company made purchases that aggre-
gated $10,765.80, buying a 200 horse-
power mill line motor, a 130 horse
nower refiner mill line mator, a 100
horsepower washer mill lime motor, a
100 horsepower calendar motor, a4 ro

last week thq

|
|

tary convetrer generator, switch- |
boards, controls, e¢te,

Goes East to Buy. |

. " . i |

| E, E. Harding, the factory super-

| intendent for the Sprague company,

| has gone east, and while away will

close contracts with the Farrel Foun-

{dry and” Machine compdny, Ansoniy,

I will stop over in

and for the past five years has been |

Albert E. Bihler, incorporated, HRe-
cently he has organized a new com-
pany and has taken the agency for
Stewart auto service trucks. The per-
sonnel of the firm follows: Albert E,
Biller, president; John Nittler, first
vice president; George W. Peck, sec-
retary and sales manager; Claude A.
Parton, treasurer. In addition to re-
pair work an important feature to |
truck users will be the night and day
service which they will render.

That extra room will pay your coal

{ doing business undkr the name of |

Conn., for machinery for the manu-
facture of rubber His pur-
chases will include one three-roll
rubber-driven calendar maotor, $10,-
820: reduction gears and equipment,
$1.800; mills for grinding rubber, $11,-
250; reduction gears, 54,25 crackers
and washers, 7

gonrs,

83 720+
finers, $7.500;: reduction gears, 4,800
v Lt PR ]

cinoly prom o

Akron, O., where
he espects to purchase $30,000 sworth
of core and mould equipment for the
manufacture of tires. He will also |
close contracts for the purchase of
$10,000 worth of machinery for the|
manufacture of inner tuhes .

The company will install a machine
for the reclaiming of rubber. In
other words, a machine for making
old rubber as good as new will he - |
stalled.

Omaha firms are figuring on bids

[ for furnishing the boilers for the

plant, the pumps and the vulcanizing
apparatus and appliances. i

You can sgcure a maid, stenogra-
wrr or bookkeeper by using a Bee

ant Ad,

e et e P e

AUTO TIRE FACTORY ’Automobile Important Factor

In Winning War, Says Willys

/
“Have you considered what a big | transportation, the building of thie Gross Sales Jump Up Seventy-'

part the automobile is playing in the | cantonments for our huge new army
winning of the war?" asks John N. | would have been delayed at least six

Willys, president of The Willys-Over- | months,

land company,

“‘Evervbody knows," you tell me,
‘that the railroads are the very back-
hone of pur war preparation.’

“1 wonder how many realize that
the autemobile 1s as much a part
our vast transportation system us
trains and tracks themselves,

“IDid you ever stop to think what

the

of |

“We are told in graphic detail how
the automobite made possible the suc-
cess of the battle of the Marne.

“A few weeks ago tens of thou-
sands of automobiles -were hurrving |
through the. country enlisting sub-|

| scriptions among the furmers for the |
| second Liberty loan. |

happens to men and material after |
the railroad delivers them to the sta- |

(tion? Do you realize what tremendous |

gain 1 speed we have achieved in |
maving men and materials by means |

of the automohile?

“Limited only by roads, the motor
car goes anywhere, relieving con-
gestion, moving hundreds of thou-

i sands of people and millions of tons

of materials rapidly to where they are
needed 1n a hurry.

“"No community 1s too small or too
distant to feel its quickening inHu-
enee.

ne

very prominent

“A few wecks before that, more
theusands of automobiles were enlist-

ed in the campaign to raise one hun-| of any vear in the company’s history, | Sheet.

dred million dollars for Red Qross. !

“The automobile again was called !
into service to help raise forty mil-
lion dollars for the Y. M. C. A, camp
recreation fund.

No less important in the work of |
winning the war is the automobile m
its evervday use among farmers. Of
the million automobiles, probably one-
half ‘are driven by farmers. With his
speedy, convenient car, the iarmcr[
runs his errands to town, takes in

| produce, brings back supplies day

r contractor | after day, adding hours to the work- |
told m® that without automobile|ing part of every day.” !

Saxon Announces New

| peopie of Elrope realize the eco-|

nomic and sport value of the two-|

Delivery AutomObile wheeler more so than in thiv country,

Anather model has been added to
the line of motor cars of the Saxon
Motor Car corporation in the Saxon
liglt delivery car, which has just been

I placed in the hands of the dealers.

In bringing out this new car, the
Saxon company is offering merchants
a six-cylinder delivery motor car. Six
cylinders, as in the passenger models,
mean economy of operation and a
higher flexibility and adaptability to
congested draffic conditi s, and the

[ new number already has been given a

welcome by users that is entirely in
keeping with the enthusiasm that all
Saxon models have met from the mo-
tor buving public.

The delivery car has a load capacity
of 500 pounds and is offered in either
a panel body or one with drop cur.
tains. i

Bicycles Becoming Very Numerous.

Although nearly a million bicyeles
were manufactured in the United
States during the last season, the

for, according to statistics in Curope,
there is one bicycle to every thirteen

people.

Commercial Club Will Be |
Host to Fort Crook Soldiers

The Commercial club will serve
luncheon Momnday noon to the ‘
soldiers at Fort Crook, who will pa-
trol the gtreels that day to encourage
men of draft age to enlist before De-
cember 12, Major Frith of the Oma-
ha recruiting station of the regular
army has arranged to make Monday
enlistment day in Omalia. The Forty-
first Infantry band from Fort Crook
will play on the streets.

Vanderlip to Speak at Public |
Affairs Luncheon Friday

Frank A. Vanderlip of New York,
head of the war savings committee,
will speak Friday noon before the
Commercial club at a public affairs
luncheon.
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We sell the
believe it to
way ahead.

This sign identifies the Good-
year Service station Dealer.

THE MOTOR SUPPLY CO,,

1917 Farnam St.—Phone Douglas 7895.

THE NOVELTY REPAJR CO.,

4809 South 24th St.—Phone South 1404.

HOLMES-ADKINS CO.,

4911.15 South 24th St.—Phone South 420.

NATIONAL AUTO SCHOOL

2814 North 20th St.—Phone Wehster 5943,

THE TIRE SHOP

2518 Farnam St.—Phone Douglas 4878

ORR MOTOR SALES CO,,

Packard Show Room

NEBRASKA SERVICE GARAGE,

218-20 South 19th St.—Phone Douglas 7390.

CHAS. W. WALKER GARAGE CO.,,

Fontenelle Garage—Auditorium Garage I |

re Figuring a Long
~ Way Ahead

NOOD business men today believe that permanent qtic-‘
cess depends on giving the public the best possible
value. This is the policy The Goodyear Tire & Rubber

Company is trying to pursue.
Goodyear is not looking for mere temporary sales.

If they were they might offer us dealers'an extra discount
as an inducement to push Goodyear Tires.

But the public would pay the penalty in higher prices or
inferior tires.

Instead Goodyear turns thatextra profit back into the tires
—into more fabric and more rubber to make better tires.

"Thus more consumersand more car manufacturers are using |
Goodyear Tires, and we dealers sell them because they get |
more customers for us. 4

We Goodyear Service Station Dealers are satisfied with
smaller profit per tire because we sell tires to more customers.

Think, then, the vast amount of savin
Dealers all over the country help put
material, to make better tires for you.

An extra “inside profit” to the dealer, of 10 per cent on
a $25.00 tire, would be approximately $2.00.

But we Goodyear Service Station Dealers forego this
inside profit for the sake of handling tires on an enduring
value-for-value basis. - We get our profit on the volume of
business which Goodyear quality brings to us.

%roduct best for the consumer because we
e good business. We are figuring a long

 that we Goodyear
ack into additional

Goodyear Tires, Tubes and Ac-
cessories are altways kept in stock.

GOODYEAR SHOWS
LARGE INCREASES

fowr Per Cent and Net Profits
Show Gain of One Hun-
dred Per Cent.

In common with the performances
of former vears; the annual meeting |
of the Goodyear Tire & Rubber com-
pany, Akron, O., developed the fact|
that the past vear's business was the |
most successful in volume and profits

Gross sales jumped from $63,000,040

' to $111,000,000, and net profits from | ¢latement at but $1.00.”
[ $7,003,330.09 to 314,044,206.40—an in- fy -

crease of 74.per cent in volume and
100 per cent in profits, And of this

E——

—

voiume less than one ‘per cent was
contributed by direct war busine:s

President I, A. Seiberling, in i
report to stockholders, stated tha
plant extensions under construction,
year ago had been completed, ne.‘-i_
doubling i's productive capacity, &
providing facilities for several vear:
10 come.

“To provide for these extensions,
he said; “the directors during the veu
in=reased the fixed capital of the com
pany by the sale of $7.300,000 ypre
fcrred stock and $3,372,000 common
stock., The company's good will
growing out of satisfactory trade e
lations with over 70,000 customers auil
more than a million users of 15 prod-
ucts, 1s steadily mcreasmg i value
and constitutes its most valuable as
set, though not listed in our balaice
And the patents, trade-marks,
designs, etc., although worth millions
of dollars to us, are” listed on

our

Fersistent Advertising Is the Road
to Success.
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IN. AND SAVE MONEY

Po e o A e s P b Porsers s st deep ot pe tering e ers == sbrsaegy

Your Old
Worn Tires

If you want to help out on this
great conservation drive, bring
vour old worn tires in and have
our

Half- ™ *
atess.i. 11res
The old tire is entirely covered.
You get a good looking, new, ndn-
gkid tread—a better tire than you

ever had before and a guarantee
&t 3500 miles against puncture or

more miles, saving you from 14 to
15 on the price of a new tire.

BRING YOUR OLD TIRES

I

¥

J-too.un.o

IR T L

new

15,000

BATES

£. M. SHEPARD, Mgr.

Telephone Douglas 3854
SueTIRE
SERVICE STATION

2522 Farnam Street, Omaha, Neb.
G. B.

ATWATER, Sales Mgr.

‘e O E R Y W W W e———

v

'li.-t.t.t.tn'tto;l..q‘.-.“y‘w.((

-

and C. W. Walker Garage, 3§th and Fafnam Sts. |

|
|

Are You Registered?

When wou have your battery registered at a

Willard Service Station,

service cards, you have virtually taken out a bat-

tery life insurance policy.

But it’s better than ordinary insurance in two

respeets:

1. You don’t have to pay premiums—instead,

you save what yon might
pairs.
"9

-

and greater efficiency.

Come in and register

SERVICE STATION
Nebraska Storage Battery Co.

Omntaha, Neb,

2203 Farnam Street.

Your hattery doesn't have to die to get the
benefit. It is assured of longer life, better health,

and receive one of our

A

otherwise pay out in re-

today.

e

STORAGE :
BATTERY

ar

Tel. Douglas 5107 B

i Authorized Willard Service Station. l




