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DORT BREAKS TW0
i YEARS OF SILENGE

Bphinxlike Head of Dort Com-
pany Finally Tells Reasons
for His Buccess.

Packard Folks
Plan for Record

Every
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| Pierce-Arrow Touring Car

Spl‘i]ﬁ Business

favorable for
business the

otar Lar company ever has

jenjoved, according 10 L. R, Nortei,
pencral sales manuger, Mr. Norton
m MN ARE THE REA.SONS hases his view on the reports m
| for the country generally w1 a
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Fthe Packurd organization, at the fac-
automobile industry has been lus "[":..r- last week venienee ol one is appatent to every  reporis emphasizing especially the
most sphinx-like silence about thel e country as u whole 15 very man of large affairs ceantmy  with whieh the car aper
remarkable success of lis pavticnlir ] Sroanerons said M Norion. “Anmer- “The volume of our carvage busi- | wtes:  I'welve and thirteen iniles 1o
CAT, teats never in their history had as ness ¢ heme well sustained through | the gallon s becommg a  geoeral
Recently J. D, Dort, president o great blving power as now [he the wmter months.  Our experienee driving experience
the Dort Motor Car company. broke matare of business, too. is of sucl s that the second series twin-six by ’ _
a silence of two years Lo tell SUME O complexity that aside from the pleas- s remarkable periormance 1= et : |
the underlying reasons which Mave | yre 1o be derived fromt a high-cliss hancing the Packard vame.  From ive your Want Ad a chance tot

been responsible for the success of the
cat that bears his nanie |

This year marks the third apprar
ance of the Dort at the shows l-.-u-|
years ago this car was practically an
unknown quantity. Yel the Dart s
steadily, whostentations'y  forged to|
the front, until today it s reckoned |
as one of the factors of the motor cal
industry.

In his remarks Mr. Dagt explained
why the Dort has succeeded, why il
has come so quickly to the front, aud
how it has avgided the long. hard pull
that other unsucceselul cars have aad
to go through.

As Mr. Dort expressed it, the de-
terminant factor in Dort success s an
adjusted and well oiled orgamzation,
which has worked together in lar- |
mony for years, Mr. Dort lis frank
M saying that had such an organiza- |
tion not been present i lns husiness
that he prabably would never have
had reason to enter the autamabile
field as a manufacturer. In fact, it
would be hard to give a good reason
for his devoting his time to manufac-
turing cars at all, if it had not been
for this organiration

From the very eathest beginnings of
the motor car industry Mr. Dort and
his partners hiad been Anancially act
e in the uphuilding of Flint's great
mator industties, The motor com
Pll"lll" he was already interested 1
ad sncceeded heyond s most san
guine expectations. Why shauld lie
assuitie the money risk of a new mstor
enterprise an the face of these condi
tions:

His Men Are Reasons,
_ Mr Dort found his reasous for i
in the men who wre with hun todas
At the head of these men are D, M
Averill, general manager:  John D
(Jack) Mansheld, geueral sales man-
ager,and o AL Aldrieh, secretary anid
treasurer of the Dort Motor Car cem
ratiy  For years these men had been
associated with Mr. Dort. They liad
been tried and found not wanting
They had proved their ahility to work
together iy harmony, Assocated witl
liitn in the building of the famous Blue
Ribhon line of vehicles and other en
terprises, they had lived in the very
atmosphere of the motar car industry,

Much of the credit for this is dne
to Mr. Averill and Mr. Mapsficld |
The former. working under (e nioet
trying conditions the industry Im‘-,l
ever experienced, and with raw mo-
terials sodving i price dally, ail
sometimes almost anprocurable at an
price, forced delivery on his contracts, |
When other manpfacturers Were gorng
without the same materials; and kept
pace with Mr. Mansfield's selling or-
ganization, which was hooking husi-
ness on every hand, Yet so wiscly
was this selling condurted that deliv
eries were made to distributors and
dealers and all abligations filled,

Good Sales Connections.

To Mr. Mansheld, too, is the credit
for having established the silendid
distribyting  connections  the  Dort
Motor Car company now enjoys. The
deal with Owte C, Owen, head of 0.
C. Owen & Uo., one of the mast s
cessful veteran motor cor distribulars,
to handle the Dort for Chicago: e
deal with, C. T Silver. the largest
automobile distributor i the world,
ty handle the Dort for New York
City and_surrouniding tertitorv: with
George Franklin i Detroit; with M,
A. Leach of the Leach Motor Car
company of Los Angeles: with the
La Crosse Auto company of Minne-
apolis: with Toazer-Gerspacher Mo-
tor Lompany of Omaha, and a great
many others of the most prominent
distributors who sell the Dort today
are examples of Mr, Mansfield's work

Mr, Dort's instructions ta Engineer
Planchie, when he commissioned him
to lay out the first Dort, are charac-
teristic of Dort ideals. These were:
“Design a car that shall be light in
weight for low upkeep, but remember
always that the quality must go clear
through in every respect.” So well
was this work done and so strongly
has this quality met with the approval
of Dort awners that this phrase has
since heen copyrighted and is used ys
a Dort slogan.

Aluminum Marmon
Has Big Appeal in
World of Motordom

In  compiling the automobile
achievements of 1916, the historian of
motordom was forced to devote a
generous amount of space to record-
ing the triumph of the Marmon 4.
an innovation, making its debut at
New York and Chicago shows twelve
moriths ago, and immediately Tecog.
nized as a car of individuality and
distinction, gained through the use
of aluminum for motor parts, trais-
migsion care, radiator shell, body
panels and fenders,

The substitution of aluminum for
heavier metals marked an epoch in
the history of automohile design, eon-
struction and  developuient, Light
weight had been gained witliout tlie
sacrifice of strength, and with (lye
elimination of excessive poundage
came an increase in riding comfort
and a decrease in operating cost

The aluminum Marmon appealed to
discriminating motorists {‘r:'s than
three months after the initial appear-
ance of the car, Marmon distributors
and agents were forced to refuse or
ders and no deliveries were made oy
ninety days, T'wenty-tive hundred
cars were sold m 1916, There was a
market for at least twice that num.
ber

Few changes have heen made in
the histary-making 1916 model. Tlies
consist of minor details and refine
ments that are the natural result oi|
progressive production. A thermosta-
tic system of control for engine cool-
ing and rehound straps have beep
added, the windshield altered slightly
tn get better ramn vision, the rear seal
of the touring car made decper and
more comiortable, and the starting
and lighting system slightly refined.
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motor car company has heen ahle to
show such sensational progress and,
as & result of the great activities in
the Maxwell plants at Detroit, Day-
ton, O, and Newecastle, Ind, the
| name of the company has become a
houseliold word wherever  aulamo-
les are spoken of,
Standardization Helped.

In spite of the mercased prices in
steel and other raw materials, the
Maswell company is now able 10 sl
their cars at & price lawer tan ab.
tained a vear ago. while cars ol otlier

Maxwell Success
- Reflected in Great
Increase in Outpu

The success of an automaobile com-
pany. i teflected in it production. 11
there 8 a large production. 1 fallows
that a large demand necessitated such

a production. The production. of ‘hﬁiu‘.ﬂ.ﬂ are selling at advanced prices
s

CMaxwell Motor company, lne, ha

eyt I leans and baunis i 0| Show the Ne'y Sedan to
pomodest SOUNN 2 few short veuars Denwnstl‘ale “.S Worih
agoy the producton 15 pow well over A campaign of education e <how

10N for a single yvear the advantages of the permanent top
What more deamutic evidence could  stvle is 10 he carried on upon & large
there he of Muxwell popularity and | scale and moa wovel way by Chalmers
Maxwell siccess? dealers and distributors. This plan
The production this season will be | was fratired strongly at a luncheon

Automobila

during the National
how,

[l
Realizing that by actually showing
& sedan type of car and ? demon-
strating 1t all-vear-round features,
mare can be done toward having this
type of car widely adopted than can
Iye arrumfli..hrd m any other way,

officials of the Chalmers company in-
structed each dealer and distribuor
to drive & sedan through every eity
and town in lus territory, In this
way, 1t was [elt, prospects may sae-
tually see the cars themselves instead
of having to be told about them.
I'p to the present time the use of
seduns fas been restricted preuw
mueh to the larger cities. In- the
towns. and country increasing nuin-
bers of them are to be sqen, the rea-
wor of thHeir comparative scarcity i
the past being that residents there
liave not had the merits of the all:
weather cars brought properly 1
their attention, Much interest prom-

| 1ses to be centered in this r.,—.....-....,
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Stronger
Than Ever

Today the Cole Eight is a more pronounced
leader than ever before.

Production of this wonderful car is not only
- 200 per cent greater than at this time
last year, - y

—but even this increased production does
not meet the rapidly growing demand.

Such great popularity can' be credited
solely to Cole Eight performance.

No car built excels the Cole Eight in
power, smoothness, and sterling depend-
ability.

No other Eight has been produced to
approach the Cole in actual miles per
gallon of gas and oil or in point of tire
economy.

It is the largest Eight built—yet relatively
the lightest. This unusual combination
gives greater economy of operation than
many Sixes,

In every respect—action, appearance, and
riding ease—the Cole Eight is a wonder
car.

See the magnificent Cole Eight models on
exhibit at the Automobile Show.

Traynor Automobile Co.

Distributors
Omaha

Space 13

Cole Motor Car Company
Indianapolis, U. S, A.

2210 Farnam St. Phone Douglas 5268

owiers we are getting make good. Run it in The Rer double that of Tast vear. Newother !of Clialmers dealers leld at Chicago leffort of the Chalmers dea
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See the Toursedan, One of

the Newest Cole Creations, on
Display at the Automobile Show

Prices

Sevem Passenpor Cola-Springiia

Pour Passomgor Cole-Spriagheid Tourcoups

Seven Passanger Cole Fight Touring Car .

Pour Passanger Cole Eight Rondsiee .
Pacesl o b, factary

Id Toursedan .
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