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Cari Nouss of Diumtries, Ia.

I B Fredrickson has returned from =
visit &t the Chalmer factories In Detrolt,
where he wont to huwrry sabipment of the
Chalmers eurs.  He says that the factory
a working nlght and day to kesp up with
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The Omaha Auto company shipped thres
Nyterg cars to Wil Menkis st Geneva,
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mér, Columbus; Algons Avto and Ma.
dhive company, Algona, Ia: Adoiph Mo
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Powell Sopply company, visited Sioux
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for the putting In of a big stock of the
Powell company's brande. The deal will
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progusition

| Walier
! eorporailon returned o
| Friday after a

practically a branch house
| sen Automablle compan

The fellowing was recelved by the W
L. Huffman Autemobile company from
ihe Boston distributer for the Abbott- |
Detroit motor oare st week. “The
Board of Alderman, New Dodford, Muims

Go — go — go —a-Fording.
Not a “joy ride,” but a Ford
ride—with “‘class’”” and speed
and sane economy. For'd in
a Ford—that's the cry! And
it's going to take seventy-five

thousand new Ford cars this
season to satisfy that world-
wide cry.

Batlefy yourself that there Is no other car
like the Ford Model T. It's lghtest, right-

est—mont economical. The two-passenger
car costa but §690 . o, b, Detrolt, com-
plete with all equipment, the five-passen-

from The Ford Motor Company, 1918 Har-
ney St,, Phone Douglas 45600, or from our
Detroit Factory.
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The Mischell 0 H.-P., 6 oyl., 7 passengers, $2250
The Mitchell 48 H.-P., 6 oyl., 5 passcagers, $1739

lonz life, and

Mitchell cars are built for the man who can't afford to make a mistake.

The Mitchall 35 H.-P., 4 o7l., 5 passengers, $1350
The Mitohell 30 H.-P., 4 oyl 4 pewseny , 51150
The Mitebell 30 H.-P.. 4 eylinder, 2 passenger Rusabout, without tep, $950

Mitchell- Lewm Motor Company
owmA msmmvroa . . . 2050
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g an autaomohlle the thing to consider ﬁm if you want
the motor.

Manufacturers and drivers have decided that the six cylinder motor gives best

y wants best results; you'll get yours in our six cylinder, 48 horse-

1 car at $1750.

Yougctbﬂntyofﬁmnhmddui 3
of 36-inch wheels and 125-inch wﬂd
"~ which means constant attention to your needs.

You get the fruits of 77 years of making vehicles and studying
. m.cﬂmmnm.ﬂwu&hl.ldh&emwdm'ﬁduw

; reliability; flexibility; the comfort
Mitchell

service—

organization; owners of Mitchell cans
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What Factors Do You Consider When Selecting a Motor Car_'?i

IT'S MIGHTY IMPORTANT—this matter of selecting HAVING ASCERTAINED these things, we wonldl

an automobile. Ofmumevtrybuycrh.mtlmt But

coneideration, will requiremen

him the satisfaction he so devoutly hopes for afterward.
OU ONE OF THOSE who ask about the horse
.thah.lllclimbinlnbiﬁty.tlnridin;qmﬂﬂu:look
t over and approve of the general appearance, k
the price—and think you have covered the whole ground?
F YOU ARE, then you may be satisfied with your pur-
chase a few months hence. We say you may—if you are
lucky. Otherwise you will realize all too late that the
points mentioned, while important, are to be had in
almost any automobile nowadays and are not after all,
the most vital factors to consider.

YF WE WERE ASKED to select from
on the market to-day, and they were all Imed
row for our critical inspection we would be as much at

and carecer

-

WOULD STUDY THE DESIGN-—see if it corre-
standard practice. Appearance
would appeal to us, of course. One likes to own a car

look par at most.

§

of the

closely during that ride, we would not attach to it more
For any car especially
and in the hands of a re-

sutomobiles each manufacturer made per annum. For
the answer to that question is the answer to that other
“is it built or is it manufactured?” If made in small
quantities—say less than 5,000 per year—then hand
work must of necessity enter largely into its making.

caﬂmulehsmnllmnnhur for the following reasons

maverymllnmber (You see, we would sei
bythlmplemdehmmlthy

Studebaker torporation,'

proceed to the still more important points in the selection
of our automobile. We would ask for a list of owners in'

our own town—our own neighbors ndm
and friends of our friends. And-e'w.lduethm

about its power and dependability. we
would inquire carefully as to the treatment accorded eachi
cuatcm:rbythemnmwl&am

SPEAKING OF AGENTS: (Dealer is the better term.)
We would go further and ask whether, back of the local
dealer was a branch or merely a jobber. A jobber, you
know handles a certain product this season. This season.
Get that? Next season he may, and probably will
be handling a competing car. It will be necessary—or
he will think so—to “knock” the one he is selling now.
menienmtndothnhbnthtknd

er.

ONE CONCERN—STUDEBAKERS to be exact—have

uverﬁ:utom;-ulvu. And when we are trying so hard

PRICE OF FLANDERS “20" IB $800 at the factory and
of course there is no other car at a lower or even at that
price that compares with this wonderful car at all. And
though E-M-F 30" sells for only $1100 you will find it

is damned by all dealers selling cars up to $1600. In
other words it is their strongest competitor, just as
Flanders 20" is the befe nor of dealers who have $900
and $1000 cars to sell and who have to arfue that they
are just as good as Flanders 20.”

THAT REMINDS US. Recently we heard of two in-

genious ways to make the rival dealer tell, between the
lines as it were, which cars he really considered
Here they are:

ONE RESOURCEFUL BUYER made it a practice
watch, while he talked with the various dealers, and

iz

which car they all knocked. He says the first car they
attack is invariably the one that them hardest
in competition. He bought an E-M-F “30.” (But, of

course, that is aside from the story.)

THE OTHER, A PSYCHOLOGIST ,adopted this plan.
Hemmedthat‘thewhcmboﬁmnmthebm
in the werld—to avoid argument with the salesman.
M’l‘hcnheukedwhachmlheulmanmﬂmdnm

HE BOUGHT A FLANDERS “20"—now this isn't preju-

dice. Itis fact.

WELL, WHAT HAVE WE LEFT after eliminating the
cars that cannot measure up to the standards we have
set—standards which are the only safe ones on which to
base a purchase that involves as much money and means
so much in pleasure, or the reverse, as does the sclection
of an automobile.

WE HAVE STUDEBAKER CARS—Flanders “20" and
E-M-.F “30" each in its own distinct class. And we
have only these because—because in addition to passing
all the tosts enumerated with 100 per cent to their credit,
memmwﬁhhmm

are backed by the name and the reputas
tianof

WE HOPE WE HAVE HELPED YOU to select the right
car. The one that will give you the most for your money
in the first place and the most service and satisfaction at
the least cost afterwards. If you apply all the tests we
have your decision will be the same as ours—
Wu‘W—Mhmmm
your means.
JUST A WORD ABOUT DELIVERIES. We receive
many letters from good friends in about this velms
“Would order a Flanders “20" but competitors tell me
ywmnhuvﬂywuiddlmnotmitﬁﬂjuly
Tell me the real situation.” Here’s our reply:

WE WARNED YOU in our last ad that tardy buyers
would undoubtedly be . We cannot alter
that now, Tried to get ahead of orders in April but,
bad as the weather was we only managed to keep abreast.

Can't hope to do more in May. But that doesn't affect
buyers who are alert to the condition. Only the tardy
ones will get left. You can get a car—if you hurry. See
up for an early delivery. And if you doubt his promise

Mdropalhemultﬂnmlndw'muﬂm
whether he can guarantee you a car on the
date hesays, Nine times out of ten he is telling you the
truth—that’s the kind of dealers we bhave mostly. But
don't delay. Wi Ea

DETROIT
MICH.

Omaha Branch 2026 Farnam St.

E. R. WILSON AUTOMOBILE CO., 2016-18 Harney S:.
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