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HEN the Aifth annusl convention of tne
Federation of Nebraska Retallers mests
in Omahs, March 7, § and 9, it will draw
to this olty the greatest number of re-
tall merchanis, probably, ever seen to-
gether in this state. Headquarters will
to st the Hotel Rome and three business
seseions are scheduled for Tuesday, March 7. Twe
business sessions will be held Wédnesday, March B,
and Thursday morning, March 9, will be given over ta
the election of officers.

The constitution of the federation sets out its ob=
jects ns follows:

To maintain a state assoofation and organize snd
co-operate with local snd county organistions of retall
merchants and individual dealers.

To correct evils attending the credit system.

To promote such lagisiation as may be of benefit
to the retall merchants.

To abate trade sbuses and Injurious practices.

To harmonize trade relations between retall mer«

ts.
m“‘l'o disseminate trade Information, sncourage im-
ent in business methods and generally advance
E interest of the retall merchants.

At this particular time the organization is stronger
and more influential than at any time in its history,
and during the last year W, D. Hartwick, state organ«
faer, has brought the membership up to s very high
notoh By the organization of something like three-
seore new loeals, seattered throoghout the state.

Sl
Invited to Bring the Women.

Not only will all the old and new members be here
in force to get tha bonefit of the good things outlined
on the program, but the formal Invitation urges them
to bring thelr wives, and the promise ls extended to
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sachs "She will enjoy the otmvention and Omaha
wants to help entertain her this year.” Since the In-
vitation has gone to over 2,000 merchants, it is not
unlikely that eeveral hundred of the influential home-
makers of Neobraska wiil accompany their husbands
to this convention.

Diers and Becretary Avery have prix

sented to the merchants of this state ten ressons why

they thould attend this convention and got behind the
federation In its purposes, and these ten reasons com-
prise an epitome of the progressive things the organ-
ization stands for; as follows:

1f you are keéping your store open late, or have
no fixed time for closing

1f you keep your stora open on Bundays.

If you have no credit rating system by which yo
can safely guard against bad accounts.

If you have accounts you cannot cqllect and want
to know how to proceed to collect same, If at all eol-
lectible.

If you are not handling butter,
farm products without a loss,

If you want to get rid of handling butter, eges and

ult in your store
g lfr;ou want to avold confilot in trade relations and
maintain & profit on goods you sell.
If you want to establish friendly relation between
yourself und your brother marchants in your llne of

business.
1f you want to adopt a co-operative delivery sys-

tem in which several siorea share In the expense.

If you want to sell goods and make a falr and fust
profit and help bring merchandising to a higher plane,
thereby making the pursults of merchandising a
aource of pleasure Instead of drudgery.

—_———
Big School of Instruction.

It {s further pointed out that there (s a solid hnsis
of profit In such a convention as Lhis will be, because
the meotings will serve as & achool of Instruction
along genera! business lines, not only to the eountry
merchant in the small hamlet, but to the eity retailer
who degires to keep In close touch with the hest
thought In his line. The school of Instruction feature
will embody special talks on sslesmanship, m coirse
of lectures In window trimming, explanation of the
erddit rating system which protects dealers from dead-
beats, showing how tha co-operative delivery syslem
works to reduce expenses; merita of the proposed mu-
turl Insufance for federation members and, perhaps
most important 'of all, “the other fellow’s experi-
ences,” which are to be brodght out as fully as pos-
nible.

Then there Is the vital faclor of new business
friendships formed and old ones renewed. The offi-
pers say they bave results to tell of that will pleass
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the members; and it ia beyond question that the mem-
bers themselves have things to tell each other which
are well worth while, 8o the convention will rep-
resent u combination of influence, knowledge, finan:
clal stablility, social attractiveness and practical, tested
abllity In retall merchandlieing that It would be dim.
cult to duplieats {n any other business conventlon held

in’ this city this year, or any other year, for that
metter,
Petter merchandising s the chief aim, say the

officers. and they have arranged for programs that wiil
all go toward that end. Tn the term are included all
features and problems, in and out of the store, that
relall merchants have io develop or contend with.
And the officers clalm that it {a only by adding the in-
fluence and experience of every single merchant to the
sggregale of the federation thet the best resulte can
be achieved for all. It was with this thought in mind
that Mr. Hartwick was engaged as general organizer
or commingioner Hig report Is expecled to be es
peclally interesting to the members.

Cosoperative Merchandising.

President Diers of the Nebraska assoclation has
gained considernble favorable notoriety throughout
the country by his plan of co-operative merchandising.
Every trade paper In the Jand apd most of the dailies

have taken it up and commentad on it st one time or
another. The scheme has becn In effect in Madison,
Neb,, with vary satisfactory results

To make this plan effectivae & stock company s

formed of all the merchants In a town. This company
operutes o central depot, at which all butter, cEEs and
produce are recelved. The manager of the central
depot lesues checks on the varlous merchanta with
whom the farmer may want to trade. JIu this one de-
tall of retall merchandising it is clalmed the co-opera-
tive festure saves a substantial sum every month for
every member, whereas under the every-man-for-
himself plan the merchant loses money In handling
his produce. Co-operative delivery goes with this co-
bperstive central depot, and the result Is saserted to
Be & long step toward the solution of the problem of
sefucing the wastefnl expense of doing business In
My given area from a number of stores where one
uight serve under altogether 1deal conditions.

Bs will be noted from the program, about every
five phase of action, competition, sdvertising, pregent
ment of goods, collection of debts, rogulation of ac-
ocounts, dealings with wholesalers and kindred sub-
Jeets is glven a pince, with able men to elucidate and
discuss. Following are the layouts for the differcut
sesslons:

Tuesday Morning, March 7—8 o'clook, enrollment
of members and delegutes; 8, eall to erder;: Invosation,
Rov, Thomas J. Mackay; sddress of welcome, David -
Cole, president Commercial ciub of Omaha; response,
M. A, Hostetler, treasurer Federation of Nebraska
Retallers; report of secretary, W. H. Avery; report of
treasurer, M. A Hoststler;, annual address, President
Fred Diers; appointment of committess

Tuesday Afterncon—1:80, Question Box; réport
of state organizer, W. D. Hartwick; lllustrated locture,
“"Window Trimming. ™ by George J. Cowan, vice presl
dent Koester Bihool of Window Trimming and sadver-
tising manager the Dry Goods Beporter; address,
“Credlt Rating Sysiem.,” OGrover Long, Colombus,
Nebd.; addresses by wholesslers; genersl discussion.
© Tuesday BEveniug—3, al Hotal Rome, meot with
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Ad club; devoted to discussion of advertislog for the
retaller, giveu for the Federation of Nebraska Retall-
ers by the Omahn Ad clab; addresses by A. V. Pease
Fairbury, *“*Newspsaper Advertising for the Country
Retaller;" Q. C. Jolhns, advertising manager of Wol.
bach & Bons, Grand Isiand, "“Personsl Letter Adver-
tsing for the Retaller;” John Duff. Haeyward Hros
Shoe company, Omaha, “Bome Phases of Retall Adver-
Using:"” Robert H. Manley, advertising wanager of the
J. L. Brandels stores, Omaha, "How to Ellminate Fake
and Bcheme Advertistng:” Peon P. Fodrea. editor of
Omaba Trade Exhibit, will conduct a guestion Lox

Wednesday Morolog, March B—8; 10, address. “'('n
operation,” W. H. Avery, secretary of the Federation
of Nebraaka Betallers: discuselon: address, John A
Green, secretary Natlonal Grocers' Assoclation of
the United Btates of America; discussion

Wednesday Afternoon—1:30, report of specinl and
standing committees; reports of local sseretarios: pd-
dress, “"Salesmanship,” Dan R. Varduman, Des Molnes;
Question box

Wednesday Evening—48:30, guests of the Omata
Commercial club at a buffet luncheon at Motel Rome:
8:16, guests of the Commercial elub of Omahs at the
Orpheum theater; addréss by Governor C. H. Aldrich,
preceding the entertainment

Thursday Morning, March 9—8:30, election of
officers; address, “‘Merchandising” © B Belnert,
Wymore; address, “Mutusl Insurance,” J. Frank Bar,
Lincoln; discussion,

School of Instruction
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