TONELY REAL ESTATE GOSSIP

F\"eal Estate Business is on the Boom
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and Lots Change Hands Rapidly. |

SUBURBAN HOMES |

'roposed Paving of Soath Thirteenih
Street WIlI Open Up Plotareosgue
‘ Resldencs Distriet  wilh
Naturnl Woods,

ihat Omaha real estnte s on the move
wis clearly shown last wesk when the
I'eporta for the month of January were
ynkdo up and It was found that the fTrat
month this yeur had doubled the flest
ponth of Iast year and that In Jasuary,
1410, more renl estats iransfers woere rec-
brded than In any month of the preced-
The total (ransfers for Lhe

mth amounted fo JLAM G, whila the
nmount for December, the lirgest month
last year, wan B 410400 The total trans
form for 1he sour 1000 wera FILT00,000, o
that the frat month of this Year was noir-
Iy equal (o the average of two months
lant yeoar. ;

Februnry I8 Keeping up the galt snd all
Indiaations polnt (o & most wetlve hoason

In real estate elrelen, Al Classes of prop-
nty are moving, not oniy lots for real-
denoes. but wiso the Jois In u.«'lnm!:mn
distriet,

Thomas H. Mattern announoed logt weaek

that ha would plat the IMoldrega traot
wesat of Hanscom park and bulld some
beuutiful homes, 8 In tha pame style of
nrohitecture and yet all different. This
beuutiful plot of ground, just acroms the
Mtreet fiom the park, has beeh used ns
the Holdrege home for sears, Mr. Hold-
rego  recentiy sold to Mr. Matters, who

ham reniled the big house to John L. Ken-
nedy., Mr. Kennedy sold his home at 4th
nd Harney sirests to Goorge Wright, of
Moupell Bluffs, who In turn has rented to
Mre. John N. Baldwin. Mr, Kennedy ex-
pocta Lo hinlld on his recently acquired
woresge In Falracres,

r The announcement of the Dmaha &
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Counell Bluffa Sireet Rallway compuny
At N would build out West Leavenworth
wlreal as far as Eimwood park this season,
wun waloome news to those living in that
Bection.  The ecar now rune to the elty
Hmits, but will open up & new reslfience
distrist beyond. Some years ago the car
Ilne extended out Leavenwortl street as
far as the falr grounds, which were
sbandoned when the state moved (ta
to Lincoln. The company announcos
will ba the second line it will bulld
Feason and that work will ecommance with
the completion of the line which will run
wcrose the O street viaduet and through
the stock yurds (0 West L stireet, in
South Omeha. The company Is also con-
Awmpiating the extension of the Farnam
{pet line out West Cuming street Lo

The advent of the automobile Inta the
wocial 1ife of the country Is making lis
coming felt In Omaha by permitting many
citizens to bulld country homes which
Are more accessible to and from the elty
in short time by the autos. Suburban
rosidences are springing up on all sides
of the cliy and the macadum ronds ars
belng put to practicable use by the clty
folks ns well as the farmers., Omaha has
splendld drives leading out from the city
in all directions. even n new route being
talked wp to the wouth as far as Fort
Crook, The Dbllisides north of Florence
are hecoming sprinkled with houmes
and the West Dodge district is bacoming
quite populous. Pressure ia belng brought
to baar on the county to put mome of the
cross county roads In bhetler ‘shape (o
conneot with the maln avenuss that lead

alty.
[ |

———
ana been sh 1t

‘v one in winmln‘;m Hmate
the way of bullding. ATthough the win
ter has heen especislly severe at times,
uevoergl large structures have moved right
wlong .rearing thelr high walls to the
skys: The City Natlonul bank has made
iha greatest progress from the laymen's
standpoint, ns the steel was put up from
the basement to the top of the sixtesnth
slory during the winter, Bome progress
has been made on the Douglas county
court house and the Brandels theater
bullding has been made almost ready for
the opaning, during the winter months,
lL.unt werk on several daym Lhere were
$26 workmen on the theater and office
bullding. Several gurages have been bulit
during the winter and work i now pro-
grossing favorably on  severnl others,
the excavation for which was done during
the winter montis,
——

Should the ¢ommittee of South Thir-
teenth atrest property owners succesd in
securing asalstancé from the countly com-
misnloners, ¢lty counell of Omaha and the
tmals Pavk board for paving South Thir-
loenth sireet fram Vinlon Wireet to the
county line, where the strest will connect
with the national boulevard to Fort
Crook, it will make one of the most @l-
traetive driveways In Douglas county,
“Phe national boulevard follows the orest
of the hills frem Missourt avenus to
Hellevie and Fort Crook, sverlooking the
Missouri valley for many miles, This
houlevard is destined lo become one of
e most atiraciive subyrban residence
Wistricts In the state, furnishing, as It
will, muny handsome and  pleluresque
bullding sites,

——

The large colonlal home of Williim
Ayerigg on Thimy-third between Farpam
nd Dudge  wireets, has boen sold to
Cloment Chase. In siyle and finish the
house ls counted wmong the Tfinest (n
Omaba, The deal was made through
Latham Davis,

CAISSON CRUSHES A WALL

Big Pressure from Nirmoinre Used In
Building Bank Too Much for
A, V. Buiih Sipre,

Pressurea from s calmon  filled with
freahly Iald comenl. to have been & part
of the supports of the new Clly Natlonal
Dank bullding, pushed & hole Into & side
wall of the A. ¥ Smith wholessie few-
elry boune Fridey afiernvon, douttering co-
ment aod conorele over the Inlerior of the
Luliding, Damage will mmount to about
11,000,

A. ¥. Bmith, ths proprietor, and a nume
ber of smployes were In the room, but
Inokily out of the range of the flying con-
crote. The stouk sales, which were stand.
ing open, were poured full of cement, whioh
had W be pleked out by an expert before
{he safes could be closed with thelr val-
uable contents. Saverdl einptly ahow cases
wore smushed and the whole interlor of thie
roum was splattered with the specks of
rament.

The caisson had been constructed agninst
the wall of the jewelry house using It aa
one of the four mides. The bricked walls
jroved too weak to stand the pressure of
e heavy mass of cument.

Workmen set about replacing the broken
wall and had repeired the damage to the
Lullding by midnight.

A Frightfal Experience
w(l “llougness, ualacia and constipation
leWiLlckly overcoma by likipg D, King's
New Lits Wi, &u. For sala by Bestan
Dhyg Ce
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i Gettmg Best Results in Home Building

Arthur O, Olausen, Architect.

i’ln’lteu:

T 18 an eaxy mailer to copstruct
n firepce thpt Will not smoke,
sithough there are ‘thousands
ull over the country that are
conatantly giving trouble.

To divert the greatest amount
of heat Into the room and still allow the
emoke to eseape up the chimney In not a
difficult problem if' a few simpls rules In
vegard to the construction of the chimpey
thraat are followed and the proper propor-
tlon \between thie sizge of the flue and the
sige Wf the fireplace opening maintained.
In t to obtwin this result with the
opomy In fuel complicailons
11, the chlmney should be bulit
se with annoying resulla
the nearby roof ridges, and
& no tree brunches hanging
the draft. ‘Thers should
te flue for each fireplage,
with ne stove \eannectiona lnto fireplace
flues, T1f the ch Is built on the out-
side of the houde, having an outside wall
exposed (o the weather, there should be a
double wall ay’ the buck; having a two-
inch aly¥ space. This will prevent the out-
glde brickwork from cracking when the
fireplace Is being used during cold weather,
The unsightly cracks wso often mseen on
the face of an outside chimney breast are
dua to the fact that lo cold weather, when
the fireplace Is being used, the brickwork
In expanding on the inslde and contracting
on the outslde under the opposing Influ-
onces of heat nand cold, ‘The shape of the
fireplace makes considerable difference in
the amount of heat thrown out. Bplayed
"slden reflect more heat lnto s room than
wides that are at right angles to the front
and back. An iron lining to the fireplace
will nlso reflect considerable heat, al-
though It will Inst only & year or two
without belng renewed.

The biack of the fireplace ahould Inegline
forward, starting al a point a lttle over

higher tha
there should
over It to ro
also be & =e

half way up the back of the fireplace;
the briek arch, either flat or segmental,
with & soffit undernesath of ahout four

Inchios, giving little surface for¥the smoke
1o sirike aguinst and reflect into the room.
The throat, long and narrow, should con-
traol gradually to the center until It is of
the same width as (he flus at the center,
and fram thers It can be&k varried to elther
slde reguired in order to bring it alongelde
of the flue coming from the basement
should therte be one, ’

In no cass should the flue arlse direclly
from one slde of the fireplace, since this
would cause it to smoke on the oppomsite
side, The sectionnl area of the throat and
of the fige also, should ba one-tenth the
nren of the flreplace opening, For ex-
ample, If the firdplace opening Is four feot
wide and two and ons-half feet high, the
soctional ares of the opening would be ten
squars feet; this, divided by ten, gives a
flue twelve Inches sguare, and the throat
at itv openiung would ba three Inches by
forty-vight inchea, both throat and five
having & sectional area of 144 square
inches, or cne-tenth the fipepiage opening

An Important considerstion ia the depth
of the fireplace. The distanca from the
fape of the flreplace to the fire brick back,
wheti lntended to burn wood, ahould mever
bhe lesa than elghteen inchs; and fourtoen
Inches for a coal grate. These are the
minhmum deptha; It I8 advisable, In gither
case, to maka them two inchies desper. Tho
fireplace (ntended to burn oord wood,

uld be mt Jeast four feet oix Inches
wWide. The dimenslons of fireplace opens
Ings vary according to the deslgn. They
Ao usinlly from thirty to forty-sight
Inchies wide, gighteen inchea deep and from
Iwelly-four to thirty-six inches high, 1In
large ball reoms. club roomas, cafes, hotsl
pariors, wte., they may greatly excoed
these dimensions, while a cosl grate for a
bedrpom or don may be much smaller

In order to avold freguent repalrs, snd

MR. CLAUSEN'S BOOK

i"“The Art, Solence and BSentiment
of HMomebdbullding."

42 chapters, 200 (llustrations and a
thousand factn on the plauning and
denlgning of every kind of home, It
covers 4 wide range of subjects, In-
cluding tha planning of bungalowns,
suburban and oty homes, letting
conttacts, chooping materials, proper
dedlgn of entrunces, windown, fire-
places, eto, Price, post paid, $.00

A monthly supplement, “Practical
Homebullding," wsent gratls for
twelve months following the sale of
the book.

Addross, Arthur O. Clausen, Archi-
toot, 118837

«38 L ber Exchange,
Minheapalis, Minnssota. .

also to lessen the danger of the floor tim-
bers becoming Ignited by fire dropping
through cracks In the bricks, all firepluces
should be lined with flrebrick, and a tie
flue I8 much better than a coment plas-
tered or a polnted up flue. Carry the tila
about two Inches above the chimney-cap,
80 that the water will not wish off the top
of the ehlmney into the flue. The writer
onee saw o fireplace gunranteed not to
smoite. It was taken from o flreplace
that . was shown the writer as belng made
by & veteran mason who had the reputa-
tion of bullding fireplaces which never
amoked; and there Is no question but that
he I8 entitied to full credit on this point
It would really be a diffieult matter for a
fireplace 80 conatructed to smole. The
stirets In the construction of his flue was
the fact that he made no provision for de-
flecting the heat, and provided & flue with
a sectlonal srea of about one-third thao
fireplace opening. Since thé latter |8 nearly
four feet high and very wide on all his
fireplaces, there Is no doubt but that Sants
Claus cvuld saslly muke his way down
and out agaln through such a fiue. From
a practical standpoint, however, o flue B

quitoes make thelr way down the opening
|In the fireplace. When some kind of a
| damper (s provided, this is prevented. The
'best kind of damper Ils one that is con-
| structea to regulate the draft according to
, the amount of fire needed.

«The hearth of the fireplace should ax-
tend asixteen or twenty-four Inches into
the room, and It should be level with the
floor. Unless this s specified, the mason
will probably bulld jt about half an
inch higher, which- will necessitate o mold-
Ing to break the jelnt. Then, when the
[hearth is flush with the fiour, any debris
| made while bullding the fire (and there Is
almost sure to be some) may easily be
swopt Into the fire,

The beat hearths are constructed of brick
lald on-edge, but satiefactory ones may be
mads with the brick used flat mide up, In
which case only about hulf as many bricks
will be needed. The “herring bone” pattern
Is one of the most popular constructions
for hearths.

TOTAL BUILDING FOR JANUMWl

Operations Show Inerease, but
Not Come Up to Contractors’
Expeeintions,

Bullding operations for January, 1810, ate
not up to the expeotations, as shown by
official reports from some fifty oitles
throughout the United States and compiled
by The American Contractor, Chicago, The
AgRregate gain over January, 108, s a
trifie over 3 per cent and thls may be
ascribed to the severs weather which pre-
valled during the month, Thirty cliles
show & galn over January, 1900, from 4
to 480 per cent, and twenty-two show u
loss of from O (o 8 per cent, The galns
over 0 per cent are: Haltimore, 183 Dallas,
84 Dos Moines, 18, Duluth, 100, Indlunm-
polis, 86 Loulsville, 1M; Los Angeles, 179;
Minneapolls, 88; Mamphls, ¢86; Mobile, 118;
Balt Lake Clty, 18, The puartculars are
shiown In the following table:

i January,

0.

consiructed 18 not to be considered. since ot (""1 1009, Per Cent
nearly ‘all the heat escapes with the smoke. | A ania r_' _________ '"';n $ "‘g."n?“f'.'l"”:"
Of course, there s little heat obtalned | Baltimore ....... #6800 ° §0068 108 .
from the side, the same as one would re- ?,‘f'“‘i“’h“'" rae JAOAR Mo .. @
ceiye from & bonfire bullt eut-of-doors; r;:lﬁ.:?g'“" ;Eﬁ ;ﬂm 7 3
but the fusel in such a fireplace burns very | CHiongo ......... 8,004,000 l.:f';#,ﬂl'l Al
rapldly, and does not give off the smpupt :'::""‘;""d 3:; wah .. 8
ot heat that It should in proportion to the | cIEREACKS <o JLOR ::?r}g% T
fuel consumed, Columbus .. %id 1008 .. 4
Another firoplace was shown ths writer | Dailas ... Fi i oLmE M .
as having bean constructed on sclentifie Il;::w;!roﬁn;;-.' e ":}g ’:;'Hg 154 b
principles, and the owner could not ses | Detroit .......... 120,150 ’ﬂi,'lm Ré i
why It was that it smoked In the firet| Duluth .. ... ... 7. 45 4% W .
plce, the soffit of the brick arch in front | (JIARE Haplde..  GLMs MO .. 2
was elght Inches wide. This slone would | Indianapolis ... 7. n;,‘nﬁ B
deflect some smoke Into the room. Then, llfnlﬂnn?"l'llr---- ;ﬁ. s ;g.'&? 13 ot
the back of the fireplace was curved in|%OWEVILE ... A ve
such & manoer that the smoke would I'J]'l'{',,*ﬁ’,géff ie. LIS ?‘di? L O
nTun::rlhu deflected forward, requiring hhlul‘;wl:.u'i:;““ | ‘;ﬁ&o g‘;h“)}’ 4 ;ﬁ
wiwt litile would go up the chhmuney to WARLKSD .00 \ v ) o
make & vight-angle (urn In doing »o.? ﬁ:'::e?, ,,".'_”'_'” ,grﬂ ﬂ%ﬂ :‘ “
Many fireplaces smoke, but the remedy Hub[r. eataed - | MR m us ..
in mm:,.ulnm I8 very silmpls, The common !\‘:::;“E_Ll“"mm 1 :_‘!_E aIT;)m " g
CAUS the clogging up of the chimney, | o eLEyatas® y N
during the cunstruction, with rubblsh, h.'".w ".’ﬂ_"_“"';” $1.% hciacd "".,._".
Often & small ploce of board will be dropped | Manbattan .... T31470 T@i4am 8 .
In it and, lodging wt an angle in the| [TOOKIYR ... LRGN SEEES .. @
chimney, prove a hindrance to the demft |, — —— "7 B =
until & brick or stone Is dropped down 'Nﬂ\' York....... ILSSLAR0 Q4RmEaR 19 ..
from above to loosen mnd dislodge It Hf:?.]ﬁf.'d Cal.... ;;:g m.m 5 45
Another dommot onuke of smoking s um,P"i"lﬂﬂ!}’l.f.'l.ii:.‘j-:: zlm:m :us bl 3
damper used {n the throat. '"The sliding ;’?ttt::-l-‘m‘ lﬂ.g 1.m i =
damper, which, when open, wtil] closes | Plttaburg ..., v
Balf of the throut with its metal parts, | poimemdy TC L Bese AL M4 .
should never be used, The damper uh-nlir. :Ja:ﬂ.’ ME 3!.;1’: 7
open ahould leave the entire throst free Bt Louls........ - L1s ® .
and unobstructed. There are stveral dam- ::,"u','}f,':':’m" 1:% mg & g
pors In the markel that accompliah this|Seattle ... .. lmm g‘m oo
ensily, some of them belng controlled from | Spokane ........ . - R{z L T
the outaide. Thers should always be a phll Take Clty. 148 WIS 129 &
damper in the freplace throut, since there | Tacoma ......... 118864 1, ay -
are Umes when It s deslrable (o close up | Worcester ......  ELSS lﬂ.g R
the passageway. In pome parts of the| Wikes-Barre .. 084 oo 1 .
country, It has been observed thet wmos Toals. ... §1,WE64 0TI & ..

| sa.

Some Rules of Conduct for Dealers and Points of Difference that Oc-
casionally Arise—Relations of Agents in Dealing Between Themselves
and with the Buyers and SeMers—Things One May or May Not Do.

The Omaha Renl Estate exchange has
bean Hetening durlng the awinter to & num
ber of papers from Its members denling

oexcept as It s Incidental, for the reason
that another of our members s to présent
& paper upon that branch of real estate
ethics, A number of gquestions have been
anked by members and an unswer o (hese
questions pragtically covers all the polnts
which I will try to discuss,

It one agent learns that a plece of real
esalate Is for male by soeing the sign of
another on It, bas the first agent the right

property direct? Answer—Yes, for the slim-

ple reason that an ageht's sign on prop-
erty does not mean that the agent has
exclusive sale of the property., The only

way for an agent to protect himeelf Is to
have a contract with the owner, ;1\.‘ln[l
him the exclusive right to offer the prop-
erty. The nnswer would be the snme If
one agent learned that the property was
for sale through an advertisement of an-
other agent. Bome of my friends have
questioned my opinion on this matter, but
[ am sure o little codmidetration will show
anyone that this Is tho only safe course
for the second agent to pursue. To thke
& practiosl case, suppose that Agent A
had his slgn up on & plece of property
which Agent B wiihed Lo buy. Agent A
It not sole agent, but Agent C also has
the right te sell the property. While Agent
B I8 negotiating for the property through
Agent A, Agent C wells IL to another party,
which he has & right to do. Agent B not
only loses his commission, but is put in an
embarrassing situation because his cleint
has made arrangements to purchase the
property In good fwith and s disappointed
Decause what Agent B offers him, he can-
not deliver, It Is very piain also that the
case would be entirely different If there
was n rule among agenta to put no slgne
upon property or advertise L unless the
property was In thelr hands exclusively.
I understand that In Missour! It Is a mis-
demeanor for an Aagent to offer property
unlesa he has the sale of it from the owner
In writing.

Another agent has a case of this kind.
An outside agent sends him & printed list
of descriptions of properties and lands. On
examining the liat, thin agent finds that
some of these lands are his own, or lands
whith he éxcluslvely represcents. He paks
what is his relation to the outside agent
offering the property to him.

This brings up the guestion which might
as well be considersd now, whether an
ageant should always offer-original lists or
whether he has the right (o select the
property second hand from other ugents'
lists, then present Lthem to the public or
o other agente. Thia question also In-
volves another mofe important one, namely:
How far is the agent bound In good faith
to recognize any list that Is referred to
him by another agent when later, without
solleltation on his part, this same property
i# referred to him by the owner direct:
This also suggests anothor [(nderesbing
matter: How far Is an mgent boung in
£oba falth of hia fellow agents not to séll
pleta of property to a customer, because
he' knows that the property had already
been offered to that customer by another
agent. You will note thut these ngencies,
gub agencies, second-hand lists and genernl
offering of properties to customaers lead
to n geod deal of Jdifficulty In adjusting
the athles of the commission.

Going back to the first point, namely,
should an agent refer Lo his fellow agents
and to the public, ligts that are not orig-
Inal, I would say It would avold much
difficulty If an agent only referred to other
agents and to the publie, his own original
lists, but 1 have no fault to find with the
practice of onea of our best agents, who
frequently sdvertipes a lint of bargalns
that are, in many cases, second hand, us
far as he himaelf I8 concerned, and yet
by means of which, he makes very desir-
able sales. In this way, the agent rein-
forces by his personal opinion the valuo
of u barguin of another agent and I sea
no objection to It from & standpoint of
real estate ethics, ‘This course, however,
may lead to diffiouity in some cases in
the adjustment of the commission.

Referring to the second point, Is an agent
bound to refraln from selling a customer
becanse he knows that the property has
already been reféerred Lo him by o fellow
agent? Conaldering the frequent, genoral
presentation of property to customers, that
In, where the agent takes his customer wnll
over the city and points out practicelly
everything that is on the markel, In & gen-
eral way, It would be hardly proper to
say that, because one agent had shown the
customer the whole town or &ll thut part
of it that was for sale of a certain char-
agter that no other agent could single out
& plece of property and sell this customer,
bocsuse he had alresdy, ln & genernl way,
been offered the property. The better
opinion, 1 think, would be Lhat any agent
should be milowed Lo sell any customer he
ocould, not being restrigted from making n
sule boonuse the customer had, In n general
way, seen Lthe property before, 1 have
ovllent who has taken the position as a
customer that he owep no obligation to an
agent, becauss that agent simply, In
general way, shows him a plece of prop-
erty, but he has the right to buy that prop-
erty from any agent who really singles his
attention upon it, and leads him o pur-
chase it. This la undoubtedly the only
rule in the matter,

Into what might be called the courtesies
between fallow ngenis.

tomer If the customer s willing to buy of

had really Inid the foundution for the sale,
yot it would not be courtesy for me to do
I think It would not be discourtevus
o sall & customer who had been shown
the whole wity or all properties of & oprs |
taln character In the whale elty without |
liaving hls spacial attention called Lo ouw
particular plece of property,

Another nlee question lles very closaly to
what I have already discossed; uamely,
how far am 1 bound te divide commission
with another agent who has suggested (o
me & property which later, without sollel-
ation on my part, comes Lo me direet
from the owner. A moment's consideration
will show that the holding of an sgent to
A divinion of a commission, if the same
conld be done, simply by suggesting to
him & property might lead to unfulrpess
and Aiffioulty, Taks an sxampls |ike this:
1 am known to be close to & certaln ous-
tomer and that If he buys a oertaln plece
of property he s lkely 10 buy It through
me. Another agent knows this also and
In erder to forstall me from taking the
properly up with the owner he comen to
me and presents It 1o me, expeoting that

to go 1o the owner and get the sale of |I|u‘
|

how the ethles of & case of this kind nhmlc.

While It would be |
proper for e to well apother agent's oun- |

me, though I Knew that the other agent |

[ Wil sell 1t 16 my customer and that
there will be & divislon of the cotmlssion
by reason of his brlaging It to me batore 1

with viarious paltits connected with the | had 1t direct from the owner. Or the case
business. The one recently read by Mr | might be aggravited sull more by &n
C. ¥, Harrison on "Heal Estate E“lh.‘!.'inunhl presenting to me all the possible
follows: | purchases that my customer might moke
In ‘!’"‘ paper | have attempted to answer | uo that I would be obliged 1o share the
A few slmple questions that Aare commuon commigslon because of this priority of -the
lo all of us and make no attempt 1o lay | agent sugmesting  the property. 1 have a
down general rules governing the relations very good friend who frequently says L0
R
tlon of the real estate agent to ke ellent, | ing mo about that property,” meanibg by
S that that If 1 should tell him of the prop-

ety he would not then ba guite so fres Lo
Eet the property direct, & thing which he
really would prefer to do. You will ses
by thess nloe questions that ethics shade
Into eourtesy and that only a desire Lo
da the vight thing by your fallow agent
rather than.a role oan properly govert
¥ ou.

Apother guestion Is like this: An agent
has o ecustomer who buys o lot through
him from snother agent and afterward
the same customer buys other lots from
the second agont
Interyvention Should first agent
puld & commissicn the Inter salew?
Answer—-No. For the simple reason thit
there must be a stopplng point and If the
first agent ocould clalm commission for all
the Jote sold to his customer without be-
Ing limited to time or to number It would
be Imposdible (0 know when L was sale o
well & customer for fear some ugent would
moke claim to half the commisdgion

Apnother asks what Is the proper attitude
1o an agent who comes with
and pounds the price. Should you pey =
man for benting you ddwn? The answer
would look plaln<po—and yet the [acl s
that this s constantly done by agunte, 1
remember a large property owner here who
used to strongly object, as he sald, to pay-
Ing agents for beating down his price. Yet
in thoss days when thin was done there
would have besn very little property sold
It the pgent had not
An agont should have some regard for the
man who s paying hLim for his acrvines,
and yet It Is Aifficult to say where the line
should be drawn as to his right to et
the price reduced In order to make a sals,

Another presents a very interesting actuul
experience as followe: Agent No, 1 had
property on which the price was $20,000,
Agent No. 2 had s customer to buy the
property who offered §15,000. The first
agent sald that that would not be con-
gldered, That nothing would be considered
leas than 830,000, No. 2 asked If he got
his customer up to $19,00 would the other
agent submit it. He sald no. Agenl No.
£ got his customer to offer §19.000, The
first agent sald It was no use, he would
not submit It. Later the customer and the
agent got together., The customer sub-
mitted the §19,000 and the agept submitted
it to the owner, The owner accepled IL

This involvea the point whether an agent
who has charge of & ploon of property s
obliged to give to another agent the most
favorable terme and the best opportunity
to buy it or whether he has & vight to hold
the msecond agent to A higher price and
harder terms than he would sesk to get
if the buklness was being done by him
divect with the customer. This also In.
volves the question whether an agent i
obliged to divide commission with another
agent on & pleca of property that he was
sure be could mell himself, Thi= Is unother
daso where tue ethiles of the business shudo
into the courtesy of the business. I see no
resson why on agent who s very sure
that he can sell & piece of properiy him-
melf nhould give it to another agent to sell,
or, If appiled to, should allow another
agent to offer It I think the frank way
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One Bugwestion an o my own matian
how far-ls one asent obliged
the entire offer which he may
Iplru- of property, Ix the ageint
renl estate #thIen If A parly offers
sum for a pleis of property to
that full sum to e othetr ament or
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W certaln
offer

i it proper for him 0 make u less offer
to the oither agent on the theory thet the
Fother meent If he offers & erialn prive
will want more and if he offers a loss
price. the other party would then ba wille
ing to take the prioe he is willing (o glve
Thiv 1 snolhier cane Jlke the one of
pounding the price of the owner o ordey

to get the sale through and then charging

him for doing the pounding. I there was
| no timming back amd forth, It would be
| better to offer the full price and be done

human uature for A tman o want same
thing off whed he I8 buying and o gel &
little more thah the man offers, when he
e selling, this method of trading will per-
haps proceed to the snd of time and prob-
ably vught not to be forbidden.
As 4 lant word, however, on
subject of ethies I do ool think
betier than refer sou
Junetion, few words In buving and
| selilng. let your yea be ysw and your bnay
Ibo nay C.F. H

'COLONEL C. FANNING TAKES
GIBRALTAR ROCK BY STORM

Poatal Cards Convey Information that
Farty RNoosts Omahs fo
the Waorld,

Colone! Charles E. Panning has sent e
Omaha friends cards giving hints of his
progresa about the old world. One card,
| earrying a pleturs of the Rock of Gibraltar

‘u-!lh It, but In view of the fact that it in

the whaoie
I can do
o the biblleal in-

e

iuya' “This Is o great fort, sald to be ab-
{ molytely Impregnable, but we took It by
storm.  Omahs poople Joyously welcomed

Io\'rr}‘wltar'a. Hero they opened fire from
all batteries as soon as we landed, 1t was
noister than the Dnhiman club on eleciion
night with the mavor of Bheeley making
a speech.™

John MeDonald, wha Is with
Fanning, writes 1o Boss Flynn:

“Fanning haan't hnd his uniforin on yel.
Arriving at Qlbraltar, wo almost had him
Into It, but he weakened ot the last minule.

Colonel

He promlses pow (o woear the outfit in
Egypt, but T am not beiting on It. Fanning
Is the mont homestek man | ever saw;

Just lke n kid. To hear him talk, thoss
folks will gét the ldes that Omaha Is the
greatest place In the world, Fanning's
boosting proclivity ¥ the only redesming
fenture of hiz companionship. Am afraid
he won't use up all hin tieket, but cut for
home as soon as we strike some port where
ships are leaving for America.

“When we were visiting the lighthouss
and wireless plant on Europe's Moint st
Gibtraltar, he wanted to blow himself for
n message to The Hee and the Dallman
club, We had to throw him down and
take his money mway from him; and the
struggie aimost killed Metn.'"

{ i
Reflections of a Bachelor,
When & man sn't Judged by his money

it's by his elothes.

It takes s0 long to pave up a little money
we try (o wpend 1L as guick as wa can,

Moxt men would rather be the chief por.
former In & freak show than a good
example,

Wamen have such b good
a man it is nstonishing
to do him any gond,

Most everybody knows how Lo do some
‘ong thing If he wasn't en busy trying 1o

do a lot of others he doesn’t Know how,—
New York Press,

Influenees an
It doesn't weem

:l."'"’,‘f-
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. ,.m’f.;
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Frame

The process is

warmer in winter,

but cover it with Cement Mortar
on Expanded Metal Steel Lath
over the weather boarding.

makes the house cooler in summer and

The saving in paint, fuel and repairs
will soon pay the cost.

It will give you in appearance a new,
fashionable house in lieu of an old one.

Any good plasterer can do the work.
Consult your architect.

I'or full particulars, address

NORTHWESTERN EXPANDED METAL CO.
82 Van Buren Street, Chicago.
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Do Not Paint Your

not, expensive and

You ecan soe, however, |

To Street Car Passengers |

or ineivility, being eareful to

sengers and employes.

Our conductors and motormen are required to be polite
and courteous towards passengers at all times, and we will
appreciate it if passengers will report to us any discourtesy

number, as well as date and time of day. At the same time
it is suggested that if passengers treat conductors and
motormen with respect and courtesy, it will be easier for
them to be courteous, A little patience and forbearance on
both sides will result in pleasanter relations between pas-

give us badge number, or ear

OMAHA & COUNCIL BLUFFS
STREET RAILWAY COMPANY




