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(Capyright, 134, by Frank G. Carpenter)
HICAGO, Nov, 1ll.—{Bpecial Corres
sponidence of The Bee)—If you
want your blood stirred, come @
the west. Pull up your genealogh
cal trees, dig yourself out of yous
surrcundings and come where

doch yed
money I8 worlh more than § per ¢ent and

every ons Is striving for a fortune, Bostog

and New York look upon themasives as the

most fmportant part of the United Blaten
Thoy are amull In comparison with the
great west, and by far more provinelal
than the avernge big oity on the other side
of the Alleghonlea They have forgolten
that the glant of American progress, clad
in his seven-lengus bootlw, has long sinee
Jjumped the Appalnchinn range, has pope
pered the lake reglon and the Missiasippl

vialiey with towns and cilleg, has gone on
over the Rockies, nud that he now stands
on the eastern shore of the Pucifie reaching
out for the business of the Orient
Chicago n Busy City,

1 may this by way of prelude to an inters
view which 1 give you today from thie
twentleth century <ily on the twentlein
century merchant. Chleago hos bBusincss:g
whioh surpiass those of New York, Boston
or Philadelphia. It has one firm which does
more merchandislng than any othar estube
lishment In the weorld. This I8 Marshall
Field & Co., which does & businens of from
$60,000,000 to §100,000,000 a year, whioh largely
controls the wholesale trade of the wesl,
and whose retall branch hers has a greated
army of clerks than thatl which Xenophon
led on his march to the sea, The man [
have Interviewed for you was for years
the lending spirit of Marshall Field & Co,
He begun as a olerk, became manager of
the retall store and when he left It a fow
months ago he was one of the parthers,
Naow he has a big dry goods establishimen)
of his own, which he started last June, bul
which already employs thousands of clerks
and takes up the best part of a Chicago
block. This man's name |8 Harry O. Bell«
ridge. He s one of the youngest of the
suctesaful business men of Chicago, and
18 well fitted to talk about the twentleth
centyry merchant as hoe thrives in the greay

wast.
+

The Twentleth Cestury Merchant.

Bald Mr. Seifridge in response to my gues-
tions;

“aferchandising I8 changing everywhers,
And nowhers so much so0 &8 in the west, It
has ceased to be a trade and Is becoming a
sclence. When A, T, Btawart had 300 clerks
in his New York store It was consldered a
wonder, Now we have one retall dry goods
eatablinhment in Chicago which has 10,000
clerks and its annual sales amount to tens
of millions, The stunding of the merchant
is Tising. In our eastern states I am told
eertain clusses mneer at the man engaged
In trade. It ip not so here, The merchant
is as much respected aa the lawyer or doc-
tor. He looks upon his position as a pro-
fesslon and Is proud of 1L"

“What has caused the chunge?’ I asked.

“1 suppose It Il somewhat dus to the
growth of the modern store. Such & busi-
ness todny requires the very best abllity to
handia 1t. It nesds large capital, wide
knowledge and more than ordinary educa-
tion and Intelligence. The succesuful twen-
tleth century merchant 18 a many-sided
man. Hls goods come from everywhere and
He must know the world and Its markets,
He must understand financial conditions
and be able to profit by them. He has an
army of clerks and he must have organiz-
ing capacity, & knowladge of men and the
abllity to make them take a personal inter-
et In the business, He has to understund
mechanics and lgbor-saving devices, to be
sdmething of an electriclan and an engl-
neer, Heo must, In short, bo a professor of
detnlls, of values. of financs, of progres-
slveness, of publie epinion, of publicity, of
gyatams, of fashlons and of tha world's
markets. Indeed, our business is now a
solence which includes sll sclences.”

Dry Goods wvu, Depnrtment Stoves,

“1 suppose you refer to the department
store proprietor?’

Y“No. I am wspeaking mora of the dry
goods merchant, although the same might
be applled to the department store mer-
chant. There s a difference between the
dry goods store, such na that of Marcshall
Flold. mv store, and other stores over the
country, and the dspartment store. Our
stores have many dlviddona, but they are
merennt!la eatablishments, pure and simpls,
and we do not “pull your teeth,” “take
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vour photograph™ er “eut your corna while
you walt.,' We do not l{ke to have the term
‘department atores’ applied to us, and we
call the Aifferent divisiona of our business
‘sections,’ rather than ‘deyartments.’

“Well, then, Mr. Saifridgs,” sald I, “has
the big stere., which sells almost ey~Ty-
thing under the sun, with many sectlons,
coms to gtay 7'

“There |8 no doubt of that,"” was the re-
ply. "Bueh storss are demanded by the
times. Thay are In the Interest of the
consumer and are In accord with the spirit
of modernprogress. They may be and are
Injurfous to the small dealer, but trads, as
for as that Is concerned, recognizes no
law except the survival of the Mtteat, and
the small dealer la crowded out™

“But will not this system keap growing
unt!l there ars no amall storesT*

“Thers will always be small stores," sald
My, Belfridge. "But'they will be restricted
to loealitien where ther are a convenlence
to the Immeadiate nelghborhood, or else to
the amaller towns, awny from the greal
centers. The retall business of the hig
cltles will always be done in big storea™

Grenat Merchants’® Truwi,

“But are not such stores agdinst the In-
terests of the consumer? WIHl they not
monopolize trade, and then swallow up
ench other? Is there not danger that we
may some day bave a great merchants’
trust, which will hold all consumers by the
throat?*

“Such a thing s not possible,™ was the
reply. “I khow it has been talked of, but
ench locality -has i{ts own pecullar needs
and every lurge atore has its own person-
ality and following, Any attempt to com-
bine stores would be resented, and over-
charges or large profits would induce im-
mediate competition, resulting Iin new
establishments, There Is no danger of any
mercantile trust ever monepolising the
busineas of the United States*’

“1 should think, Mr. Seifridgs, that the
twentleth century stores which you de-
perfbe wolild be the death to Individual am-
bitlon. In the past, with a few thousand
dollars a clerk could open a store of his
own. Now one must have a vast capital
to do mo."

*“That is true to some extent, but not alto-
gether so, The clerk, on the other hand,

now recelves better wages. There ir mors
demand for good men, and o beiter chance
to rise. The clerk can still start a store
In o small way, or he can make himuself
8o valuable that his salary will be greatly
Incrensed.'"
“Do  you
clerks?"
“The besxt are ulways In demand, and
good men are steadily advanesd,” repied
the merchant, “Clarks are always studied
by thelr employers. Thost of Lhe lower
grades are walched, and an effort is made
to Interest them in their work to the gen-

have trouble getting good

eral Lmprovament of the business.

“Tu the store af Marshall Field & Oo. we
offarsd §1 for every suggestlon of ‘alus
made by a clerk, no matter what that suge
geation was. We also gave § 10 cvary
mentjon of an error or wiste that might
be remedied. 1 remember one ol rk gos
a dollar for painting out a8 ls Kk in the water
eocler on the third Roor. We do ths =ame
in my store. and we alro puy for any
error or mirstatement discovered in our ade

vertisements, elither by placard ar by the
newspapers, This I8 to show the clerks
that our advertidaesmetits are to ba 1alled
upon, and also (o prevent any decepilcn of
the publi¢ by them.™
- ——
Women (lerka,

*“What do you think of the woman «lwk?
Hos the cume to stay?”

“Shp has a piace of her own In the twone
tleth century stote, and one which she wild

always hold Women maka exos leht
clorks, and In certaln places do much bLats
ter than men.” <

“"HMow abotut wages?T Are women as well
pald &8 men?™

“Wo. But there i= a regson why they are
nol. Their texm of service s shorter and
they do pot secure the advance of silsy
which comes from a long stay In 1he xime
store. As a ruia the woman does not exs
pect to make her empio, ment her ifa work,
Bha looks forward to marrlage, and rightly
#0. Were 1t not for that she would soon
become more sxperfenced and wouwd coms
mand higher wages''

——
Advice to Young Merchants.

"Would you wivise a boy to adopt ek
chandising am & professlon?t

“That would depend upou the boy,'" sald
Mr. Saltridge. *I{ he has a bent towasd
merchandising his opportunities will be as
great there as in any other profession. If
he has: no such Dbent he had belter
chpose something else. 1 cannot recall
whan I 4ld not want to be a merchant,
I remamber I had a stand on thsa siroed
and played at eolling goods when atlll quite
small, and many of my school vacations
were spont in (he slore.””

“Glive me some suggestions for the boy
who wanta to succeed.'' ¢

“l would advise him to do his very beat
when he starts out and to study how to do
It better and better. Every clerk should
try to make himsslif valuable to hs em-
ployer, He should it himself for the next
position above that which he holds, and It
will not be loug before that position I
vacant. One secret of success ls In using
the time not required for business, slesp or
meals for study. One should read good
books and ocultivate the habit of reading.
He should make his reading of a practical
nature and such that it will be of praoc-
tionl use to him. 1 Know one of the bost
rallroad men in the couniry who began lifs

THE OMAHA ILLUBTRATED BEE.

e

MARSHALL FIELD.

as & deck hand on a Mississippl steambont.
He worked at first for $8 per month, but
devoted his lelsure to study, ahd he la now
& leader of men.

"There are some things that svery young
man must have, If he would sucessd,” Mr,
Belfridge continued. '"He must be honest.
He must have good habits; he must have
tact, Judgment, energy and stick-to-it-
ativeness, [ don‘t know that I should ad-
vise him to go to the big cities. They per-
haps offer examptes of the greatest suo-
cesses, but the competition there s aleo
groatest. 1 would especindly advise the

Entertaining Little Stories for Little People

The Little Blrds' Journey,

N THE shores of the great ocean

0 some tiny brown birds were hop-

ping about. They were on thelr

wny to ths warm southland,

where they were golng to stay all
winter. They had come a long, long way,
fiying In the daytime and at night sleeping
in the trees with their heads tucked under
thelr littlse wingm. But now they had come
to the great ocean and Lhelr little wings
were not strong enough to carry them
ecrosa It.

Over In the meadow they saw a woolly
sheep. “Perhaps,” chirped one little bird,
“he would carry us on his back.™

*“Ban, baa,"” answered the sheep.
cannot ewim, Aak a fish."

Bo they hopped down to th: water and
cilled to the great fish who lved In the
water: Wil you take us over the ocean
to the southland?"’

But the fsh called back:
and you would drown in the water.
the crane.”

Just then o large bird with snowy white
feathers and broad wings came fiying past,
It was & oranea. The birds chirped and
the crane came down on the sand, “Hop on
to my back and I will earry you to a land
where the grass 18 green and the lttie
wormas crawl right Into your mouths."

50 tho little birds’ troubles were over,
for the crune spread his wings and car-

o

“I cannot fiy
Ask

rled them away over the ocean to the
southland.
—_—
Making & Tool Cabinet,

A very convenient tool cablnet that will
hang agalrst the wall may be made with
two doors of nearly egual sigs, =0 that
there will be four Instead of two surfaces
agninst which to hang tools, The body
of the chest ls thirty Inches high, twenty
inchoes wide, and nine Inches deep, outxida
mensure, It 18 made of wood three-quar-
ters of an' inoh in thickness, fastensd to-
gether with screws and glue and varnished
to improve its appearance. Ona slde of the
cabinet s but three Inches and a half
wide and to this the Inner door ls made
fast with hinges, so it will swing In against
a stop mouiding on (lie opposite elde.

A smnll bolt on the door will fasten it
In place when shut In, and on both sidas
of this door hooks and pegm can be ar-
ranged on which to hang tools. Inside the
back of the cabinet hooks und pegs can be
arrunged also, for saws, squares and other
flat tools. The outer door is provided with
& slde strip to take the place of the lack-
ing part of that side of the cablnet and
wlhen the doors are closed In and locked
the appearance of the chest will be uni.
form.

With a little careful planning and fig-
uring 1t will not be a difficult task to
construct this cablost and the doors so
that they will At snugly and close saslly.

The doors will keep thelr shaps better If
made from narrow matched boards and
held together at the ends wilth battens or
strips nalled peross the ends of the boards.
Two-inch wrought butts will be heavy
enovugh for the hinges of the doore. Provide
# ocabinet lock at the edge of the outer
door,

On the Inslde of ths outer door some
tool peg® can be arrangea and near thé'
bottom a bit rack Is made with a leather
strap formed Into loops as described for
the tool rack. Under ench loop a hole Is
bored In a4 strip of wood Into which the
square end of the bits will Ait, so they will
stand vertlioally and appear in an orderly
row; for chlsels a slmilar ast of pockels
oan be mode of wond.‘——ﬁt. Nigholns. 4

—p——
Dolls of Long Ago.

The fond lttle mammas of (0dRy MAaY
be  Interested to know that thousands
of years ago Ittle girls wera just as fond
of dollles ns they are today. In sesarch.
ing through the ruins of the old Egyptian
citles some dolls were discovered that are
actually known to be 4,000 years old. That
Is, just a thousand tUmes as old as a little
gir! 4 yeurs old.

Think of It!

These gqueer old relics are, somes of them,
doll bakers and doll butchers; others are
mades of atring and resemble the rag-
bables of today, except that thelr halr
is made of threaded bedds.

young man not to be In ton great hadte
about getting married. It s sald that It
costs no more to support two persons than
one, but that Is & mistake, It does cost
more, and the young man should be sure
he ean support a wife and still have some-
thing left before he marries. Among othet
qualities necessary Lo succeas are ecopomy,
willingness, prudence, self-confidence, plean.
ANt mannere, an even temper and a good
personal appearance.’’
—

Marshall Fleld on Sncceas,

In connection with this advice .nl' Mr
Belfridge I have some words to youhg men
from Marahall Field on the sume subject.
They were written mome time ago in a
latter to Newell Dwight Hillls, now pastor
of the Plymouth church, in Brooklyn A
condensation is as follows!:

“T would say that the young man skould
firat conslder his natural bent or Inc.na-
tion. He should take stock of himself, find
out what business he Is adapted for and
get Into that businéss with as few changes
ns possible. Once In, he should strive to
master the detalls of the business and to
make his services of value, wheraver ha Is,
He should aleo be alert, and be ready to
selge opportunities when they present them-
salves.

“The troubile with most young men," con-
tinued Mr, Field, “is that they do not learn
thoroughly. They work carslessly, forgot
that what I8 worth doing at all Ils worth
doing well, and degenerate f{nto dronoes,
relying upon chance to bring them success.
"The business world 1a full of such young
men; they are contént with simply putting
In thelr time somehow and drawing thelr
salarias, roaking no effort whatever to in-
crease (helr eMolency and thereby enhance
thelr own and thelr employer's Interests,
There are others who want to do what they
ars not fitted for and who theraby wasle
thelr lives in what might be called miafit
ooccupations, It Is far better to be a good
carpeanter or mechanic of any kind than a
poor business or professional man.'

_®_
Duild Up Your Character,
Marshall Fleld I8 very emphatic on ths
duty of young men to pay attention to the
formation of thelr characters. One should
do everything that will tend to bulld up a
strong personallty. Says hs: “The young

— ]

Business

man who has A conscience that cannet
brook the slightest suspiclon of wronge
delng, that {naiste on truthfuinoss, honosly
and striot devotion to duty hWas & fortuns
to boegin with It Ia wften the cawe thag
bove of exeollent abilivy nre rolued By sl
neEotintlen nd they canpnobl. therafore, 100
early muard agninst forming 7 lendships
with those whose tendency to lead them
ou a downward path They ahould be
eareful of thelr companions and should

ivaet wequalntanees whoae conduct and
Inus y will enkindle high purposcs,  The
abiity th resfrain ons & apgpeiils poasions,
tong and temper ir of the st iMgorts
An COne must be mastar and not =nve
of himself; If he cannot govern himecl? he

L LA L n others Irdeed v good
erharmcter Is T, important than A
groat fortun A 1% A Stutex tennlop
who dled re tly. wrots ‘the following In
his will I hope that my rons will above
] early i life, renlive that the only thing
more diffieult to bulld up thap an Indes
pendent fort I« eharncter and that ths
ouly wnfagunrds of charncter are the Ten
Commandments and the sermon on  the
i

Caureful soving and careful spending e
wey Iv  promoe pooecen.” mave Mnrshall
Fietd 1t rok whiat man carna but
whot he saves. that maken him rich Johh
Incob Amtor onos asld that ths saving of
his Mfst $1.000 cost him the hardest strogEis.
An n rule, people do not Xnow how O NAYE,
The avernge voung man of today when‘he
begins to earn I8 (nclingd to habiis of exe

travagance, Ho gets the {dea that he musd
Indulge in hablts corresponding to those of
pome other voung man, without regard te
whnt he aarns; and he Imagines he canno

be manly without The 5 10 or 15 canin &
Ay that he squanders, while apparentiy &
teifte, would If gaved in a few years amiount
to thousands of doliars, and go far toward
esmablishing the foundatlon of his future
chareor, Too few realise that In order to
requirs dollars one must take care of the
nickele. The Young man should begin to

gave the moment ho begins to ¢-~n, be the
saving over so lttle, and If he doss so the
habit will be of incaloulable benefit to him
in atter life.”
i
Why Bosiness Men Fall.

Fivery one knows of Marshall Fleld's
wonderful succoss. He wna ralsed on. s
farm in northern New York, and, began his
business life as a clerk in a country store
in Pittsfeld, He came to Chicago & faw
years befors the clvil war and entered &
wholosals houss as & clerk. Four yoars
jater he wns one of the partners,  and,
after the war was over, the firm Wam ros
organized under the name of Field, Palmer
& Leiter. The partners were Marshall
¥iald, Potter Palmer and Levl Z. Lelter.
Two years Intar Potter Palmer retired and
devoted his time to the hotel business, and
the firm became Fleld, Leiter & Co. About
twanty-three years ago Mr, Lelter sold out
and sinos that tima the Arm has been
Marshall Tleld & Co. Now, no. one but
himself knows what Marshall Field (s
worth; but I venturs he knows It to the
eent, There Is no doubt but that he can
count his money by the tens of milllons,
and that he has always beéen a succeas
aleng the business road of Chicago, whick
Is marked by thousands of fallures. . In
this letter to Parson Hlllis he answers the
question: "Why do so many business men
fall™ Here Is what he says:

“If the elements herein outlined promete
muccess the logical conclusion is that &
disregard of them forebodes, fallure. The
mun who is characterized by want of fore-
thought, ldlenear, carelesmmess or genaral
shiftlessnesm cannot expect to succeed.
Thers are other causes, however, such as
extravegance In
one's means, outside speculations, gambling,
eto.; want of proper judgment, over-satls
muting capacity or undertaking more than
oapital would warrant; or, in other words,
attempling to do too large a busineas on
Insufficlent capltal; assuming .too heavy
liablilitles and relylng on chance to pull one
through: lnck of progresslveness, or, Im
other words, 'dying of dry rot, and, also,
salling on too long time,

“Another cause of fallure ia trusting out.
goods to {rresponsible people. Retall bust.
ness should always be done for cask, There
is no lenger ocoasion for long oredits, as
even the farmer of thess days ocan geot
cash for anything he has to sell.

“Merchants who keep their business well
in hand, who mell for eash and pay for
goods on short time, taking advantage of
all cash discounts. who keep good hahite
and glve striot attention to business very
rarely fall.” FRANK G. CARPENTER
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Prof. Bessey Describes Visit to the Minnesota Experiment

RN TxPERIMENTAL PLATS B0 A8 70 SAVE BVERT KEnvmL © oA

N A WARM DAY In the Iatter
part of July we left the capital
city, running down the valley of
Balt river and noting the promise
of ahundant crops on overy hand.

Corn was Just tasseling out, belng about ten

days inte, but of fine growth. Here and

there the weeds had made too rapid a

krowth for the farmer, but on the whols

the com conditions were good. Wheat har-
vest waes practically comploted, the fleids
full of shoeks, giving promiss of & good
yield. Yiow much the rust had damaged

e vrop could nol yet be made out, Our
touts took we via the Northwestern rall-
Wiy peross the fertile Nields of lowa, flled
with rn grain, and here and there
Worr the swme wvidonca of prosperily. Going
perih the copn was smuller In size and less

Uil 1t practically disappeared
wntral Minneaota, Like-

and onls hocame grecner

anel deer of It was fit for harvesting unt))
we fead wone of 1t ripe enough for guts
tUng, while much of it was yet Vary grecn.

Here the hu¥ co0p was very promising and

the ncreage. wns lorge.

A monih later i passing ever the same
roglon the harvesting was entirely com.
pleséd and much of the graln already
threahed. In central Miunsdota In this later
visit we found no gruln not cut, but In
porthern North Dakota and the adincent
portions of Assinnibols there were many
Aeids yet uncul, and same quite green,
Thus the harvesting séason took s month
In passing northward a little more than 500
miles. Roughly speaking we may say that
this year the ripening of wheat proceeded
Aorthward al the rate of aboul seventsen

vl

wige the wheal

miles & day, It will be Intaresting to note
this matter i other years so as (0 ape
whother tho rate s the same every Yeas.

Forests and Prairios.

In Minncsota the country was orlgiuslly
divided Into the foresis and the pralries.
The forests extanded from the nofth and
northoast southward to the walley of the
Minnssota river, while the prairies ocov-
ored the southern part of the sinte, and
o strip along the Red river of the north
in the western part of the state, to the
Canadian line, and beyond, Well back in
the foresta tho trees wurs princlpally ploes,
while as we approsch the prairles the
pines disappear, and the tress are of the
Joclduoun specles. At the vorder, between
the two rogions, the trees are bur onks,
Undens, ashes, box elders, aspons, wilows,
ete., moat of which are well adapted to
pusti out along the streama in the prairies,

Detween Minneapolls and Bt. Paul Is
located the Minnesots Agricultural Experi-
ment station and the Schonl of Agriculiurs,
Here we spent & day most profably, vie-
fting the bulldings (about 1welily) and in-
specting the pluts of grala and forage
plats growing lo the Oelds Beveral new
bulldings are now In course of construe-
tlon, among which s a brick bullding for
the Department of Anlmal Husbandry, in
which there s 1o be & stock pavillon with
an area T by 10 fesl. Ground was belng
cleared for an administration bullding cost-
ing §200,000. Inapite of these additlons the
scheol will continua 1o  be orampad for
room. The present accommodations are
ample for #0 students, while the actual at-
tetdance fhe past year was sowmewhal mure

s

GENERAL VIEW OF THE EXPERIMENTAL PLATS

than B00. There are bulldings for chem-
istry, veterinary sclonce, horticulture,
dalrying and domestic sclence, and animsl
hushandry snd agronomy are to be perma-
nently housed in the bulldings now under
wiy. One of the most Inleresiing bulldings
is that in which the experimental seeds
are kepl, Hare ale countless boxes eof

seads which are the results of years of
careful breeding and sslectlon Prof.
Hays has made this subject his specialty,
and he probably knows more sbout it than
any other man in the country. It gave
us some ldea of the Immense amount of
labor Invelved in such work. It (s not
probable that one fanner o 10,00 whe

profits by Prof. Hays' work realizes
what an amount of labor and psatience his
resuits bave requlired.
_-‘.....3..___.
An Ingenions Machine,

Another inieresting pluce was the barn
in which the tools, Implaments, &to., wers
kept . Mere we, learacd . thad - Lo some

) y ’
NEAR VIEW OF THE EXPERIMENTAL *14“ BERANS IN THE FORBOROUND AND WHEAT IN THE BACKGROUND,
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Station

MACHINE FOR PLANTING ONE SEED IN A PLACE S8PECIALLY DEVIEED

FOR THIS PURPOSE.

of the careful work In plant breeding
it was necessary to Invent and construct
aew Implements and machines, Bome of
these wo saw, and looked over very care-
fully., following the explanations made by
the enthusiastic professor. In some of thae
most oareful experiments It Is necessary
that but one seed, and no more, should
be dropped In each place, and that these
places should be exactly the right distancs
apart. 8o the professor had 1o devise a
partioular kind of machine to do this work,
Another speclally devised machine was a
threshor with which to thrasii out the
product of the experimental plats, In such
& way that:-rot a single secd should be
loat, mnd st the same Ume not (o add
siray seeds from other plats. The ma-
ehine s run oy an slectric motor so that
It s upder perfect control, I was told that
duplicates of thesa two machines hud been
made for the Nebraska experiment sia-
tlon.

In driving over the well kept farm I was
Impresged with the feeling that If tha peo-
ple of the country could only reallze how
carafully and consclentiously sclentifle men
work In order to soive the problems of the
farm we should hear lesa complalnt as (o
the cost.of maintaining the experiment sta-
tions, Here are a dogen or more men who
are giving their best years to the solution
of protlems which will sdd to the wealth
uot of thewmselvos but of others, Not one
of theae professors will profit personally
by the results of his labors. At the end of
yoars of hard work the sclentific man will
be ‘peragnally ne better off from a money
patnt of view than when he began, while ha
will have added mtlllons to the valuution
of the tarm property af the state

But we cannotl lnger. We ook at kun-

dreds of plats of plants of all kinds and’
listen to the explinations of the profesaos.
We note In passiog the flelds of alfdlfe snd
red clover, for we are near the northern
Iimit of these two fornge plants. By asleoos
tion promising virieties of both of thess
plants have been secured, and this feat
nlone will eventually return many times
more to the stete than the station hins res
celved from the treusury. Incldentally,
while driving among the plats of promising
things, we learn a litile philosophy when
the professor tells us that he does not give
away the seeds of his good varieties. He
sells them ut good prices. In this way only
the psople who ure sufficlently Intereated o
care for parilcular sceds apply for them,
and moreovar & man is always much more
onreful of a thing that costs him & good
than when he geta it for' nothing.
There Is & good deal In this, and I suspect
that this purily accounts for the great sue-
ceny the professor hus had In disseminating
hin new wnd Improved varietios

We are compelled to hurry away, wishing
that we could spend a mueh longer time
here,  Wao catch our trailn and soon speed
AW urthwest over the rich country, well
T 4 with farms. For a time we pase
JUugh & reglon In which here and thepe
are inmarack swamps, alternating with
rolling land of fertile loam. Gradually the
trees hecome smaller and fewer, and we
fNnd ourselves passing out from the time
bered country te the prairies of the wost-
orn part of the stete, and fAnally into the
broad and level valley of the Red river of
the north. Haere this paper may well be
brought to a clost, ressrving furitbher refare
enioe to this valley for & subseguent come
munication. CHARLES E BESSDY,

living or living beyand®




