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ROB CHILDRESS, Nebraska pitching coach, has helped change the baseball 
team’s philosophy. Childress’ staff set a school record tor strikeouts last season 
and lowered the team ERA by more than one point from two years before. 

Coach’s style helps 
turn pitchers around 
By Dane Stkkney 
Senioreditor 

When Nebraska Pitching Coach 
Rob Childress got his first coaching job 
in 1991, he was fresh out of college. 

He knew he wanted to coach, but 
the most probable way to become a 
coach was to be a graduate assistant for 
a couple years. This meant hitting fungo 
and putting baseballs in buckets. 

But Childress caught a break. t 

Through his pitching coach at 
North wood University in Dallas, Texas, 
Childress was united with Dave Van 
Horn, then the coach at Texarkana 
(Texas) Community College. 

Van Horn offered Childress the 
pitching coach job at Texarkana, which 
kindled a close-knit relationship 
between the two. 

Now the pair has led a Nebraska 
baseball renaissance. 

In 1998, Van Horn was hired to 
coach the Cornhuskers, leaving an 

opening at Northwestern State (La.). 
Childress was offered the opportunity 
to replace Van Horn, but he chose 
instead to follow him to Nebraska. 

Van Horn said he also owes the 31- 
year-old Childress a lot for following 
him to Nebraska. 

“If I had to hire another pitching 
coach when I came up here, it would 
have been tough,” Van Horn said. “But I 
knew Rob, and I trusted him, and that 
made things a lot easier.” 

Childress said there wasn’t much of 
a choice between following Van Horn or 

staying in Louisiana. 
“(Van Horn) is very important to 

me,” he said. “He’s given lots of great 
opportunities and responsibilities. And 
having the choice to follow him to a 

place like Nebraska, where we compete 
against the best teams in the country, is 
great. 

“I think I made die right choice.” 
That choice has not gone unnoticed. 
In 1997, the Huskers, coached by 

John Sanders, went 27-35 with a 6.68 
ERA. 

In 1998, Childress’ first year, 
Nebraska wait 24-20 with a 5.70 ERA. 
Last year, the Huskers were 42-18 with 
a 5.55 ERA. The team also set a school 
record of438 strikeouts. 

This year, the pitching staff has car- 

ried the Huskers (7-5) with an ERA 
around 3.20. 

The main difference in Childress’ 
pitching staff is a change in philosophy, 
he said. 

“Before we got here, the Nebraska 
coaches focused on offense,” he said. 
“Now we stress throwing strikes and 
playing good defense.” 

“Pitching is an aggressive thing. 
You’ve got to compete with the hitter. 
Throwing strikes is key, but having a 

sharp, competitive mentality is the 
biggest thing,” Childress said. 

Van Horn said Childress under- 
stood the mechanical and mental 
aspects of pitching. 

“Somehow he always gets pitchers 
to reach their potential,” he said. “He 
teaches them and motivates them, so 
when they get in a game, they almost 
always ga the job done.” 

Childress’ carries a sharp coaching 
mentality himself, Van Horn said. 

“He brings a lot of enthusiasm,” Van 
Horn said. “He loves what he’s doing, 
and he’s passionate about it, and the 
players pick up on that.” 

R.D. Spiehs, a sophomore relief 
pitcher, said he’s fit into Childress’ 
mindset 

“He demands 100 percent out of us, 
but we know he’ll give 100 percent 
back,” Spiehs said. “We’d go to war for 
him, and he’d do die same for us.” 

Spiehs initially came to Nebraska as 

a catcher. Childress quickly trans- 
formed him into a pitchaby developing 
a nasty slider. 

“I’d never had a pitching coach 
before,” Spiehs said. “He’s helped me so 

much. I owe him a lot.” 

Kubik’s 32 helps NU rally 
to tourney victory over KU 
WOMEN from page 16 
shot in her game. In the final 5:13, 
Kubik scored eight points to fuel a 16-6 
run that put NU within four at the half. 

She then spearheaded an early sec- 
ond-half charge that gave the Huskers a 

45-43 lead with 17:14 left to play. 
That’s when Kubik’s teammates got 

into the action. 
Guard Melody Peterson had a key 

three-point play to give NU a 65-59 
lead with 8:12 remaining. Senior Cisco 
Gilmore came off the bench to score 10 
points and draw critical fouls that 
helped NU pull away. 

“I knew it would be a tough game,” 
said KU Coach Marian Washington. 
“There are some teams you match up 
with well and some teams that are a real 

challenge. Nebraska is a real challenge 
for us. They had too much size and 
speed.” 

Sanderford excitedly told his play- 
ers right after the game that “we’re 
going dancing,” and afterwards said 
that if the Huskers didn’t receive an at- 

large bid to the NCAA Tournament, 
nobody should. 

But the coach and players also said 
they won’t feel comfortable until they 
win Saturday night’s championship 
game. 

“I want to beat Iowa State so badly I 
can taste it,” Gilmore said. “Nobody in 
the world gave us a chance in this game. 
Games like these are the ones you play 
for. It’s why you get up at 6:00 every 
morning to work out. This is what it’s all 
about.” 

Freshmen score bis for Nebraska 
GYMNASTS from page 16 

got the body lines,” Kendig said. “She 
looks good doing what she is doing.” 

Houk, the Hamilton, Ohio, native 
has made her mark on the team with 
her electrifying uneven bars routine. 

During the Masters Classic, one judge 
gave Houk a 10, the best score possi- 
ble. Houk ended up winning the indi- 
vidual bars event in the classic with an 

impressive 9.95, which is also a 

school-record-tying score. 

Wertz, the Lebanon, Ohio, native, 
has been a consistent and adaptable 
member of this year’s squad. Wertz is 
capable of filling in any event without 
missing a beat. 

“Jess is very versatile for us,” 
Kendig said. 

French, a Greensboro, N.C., 
native, has been consistent for 
Nebraska. French has competed in 
every meet except for the Master’s 

Classic, in every event but the uneven 

bars. 
“I just love competing in college,” 

French said. 
The four gymnasts have learned 

quickly that college is more team-ori- 
ented than club gymnastics. 

“There is a different coaching phi- 
losophy,” French said. “The coaches 
and all the gymnasts work as a group. 
Everyone supports each other.” 
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J & W TIRE COMPANY 
“LOCALLY OWNED & OPERATED” 

Jack Lewis ~ Owner 
Located at 446 4* Street in Syracuse, 
phone 269-3060, J & W TIRE COM- 
PANY is well known throughout the area 

as being one tire store where quality is 
just as important as price. Your dealer 
for famous Hercules Michelin 

Bridgestone and Toyo tires, as well as 

Firestone Farm Tires this community 
leader features tires for virtually every 
car and truck, foreign or domestic, on the 
road, and their huge inventory allows you 
to “re-tire” immediately! 
From steel-belted radials to light truck 
tires, this fine outlet has just what you 
need in stock. The friendly personnel will 

gladly explain the advantages of a par- 
ticular tire, if you desire, and will advise 
you as to the best buy for your needs. Of 
course, mounting, balancing and other 
services are offered by this outstanding 
firm. Regardless of your tire needs you 
will find that this dealer can serve you 
with tires that offer long mileage, safety 
and strength. Don’t kid yourself—when 
it comes to tires, there is a difference! 
Let these experts show you the many ad- 
vantages of their tires! Also—an auto- 

mobile will not run forever without regu- 
lar attention and an occasional repair. In 
addition to performing some of the fin- 

est repair work in the area, this commu- 

nity “Leader” also offers their years of 
experience when it comes to advice on 
all your mechanical problems! 
Stop in today and see just what kind of 
quality your tire dollar will buy at J & 
W TIRE COMPANY. 
As the Editors of this 2000 Business 
Review and Reference Guide, we rec- 

ommend this full line tire center and 
repair shop to all of our readers! Stop 
in TODAY1. You’ll be very glad you 
did! 

MIRACLE WORKERS BODY & PAINT 
Todd Burklund Owner 

As dependable experts in the auto body 
repair business, MIRACLE WORK- 
ERS BODY & PAINT, located at 641 
West South in Lincoln, phone 477-7355, 
offers the people of this area a complete, 
one-stop collision center. They feature 
expert service for all cars, both foreign 
and domestic, and are well known 
throughout the area for quality work. 
MIRACLE WORKERS BODY & 
PAINT are experts at color matching, and 

will make sure that your car looks like 
new again. 
Large and small jobs alike receive care- 

ful attention. MIRACLE WORKERS 
BODY & PAINT, also handles all types 
of frame work. They can repair your car 

body to factory specifications using the 
most modem techniques available today. 
Your insurance claims are always wel- 
comed, and estimates are carefully given. 
To be assured of the finest in auto body 

repair, call the professionals at MIRCLE 
WORKERS BODY & PAINT. You will 
be pleased with the quality of their work 
and their competitive prices. If you are 

particular about your car, then be particu- 
lar about who repairs it! 
The Writers of this 2000 Business Re- 
view and Reference Guide suggest you 
contact Todd Burklund, owner ol 

MIRACLE WORKERS BODY & 
PAINT for all of your body work. 

INDUSTRIAL SERVICES, INC. 
Locally Owned 

Serving The Lincoln Community Since 1915 
Dedicated to the proposition that the cus- 
tomer MUST come first, INDUSTRIAL 
SERVICES, INC. is well known as one 
of the leading sanitation services in the 
area. 

Their fair and honest dealing with people 
and their outstanding work has given 
them an excellent reputation with many 
leading businesses of the area. 
Call INDUSTRIAL SERVICES, INC. 
today for reliable service at reasonable 

prices. 
With offices located at 6201 North 70th 
in Lincoln, phone 467-3581, for all of 
your trash hauling needs. 
This exceptional service organization 
makes available roll-offs, stationary pack- 
ers, rear loaders and front end loader con- 
tainers for commercial, industrial and 
residential sites. 
If you are looking for dependable service, 
see INDUSTRIAL SERVICES, INC. 

and become one of their many satisfied 
customers. 
The Writers of this 2000 Business Re- 
view and Reference Guide know that 
you’ll really like the kind of effort that 
this fine company puts into every job. 
Give INDUSTRIAL SERVICES, INC. 
a call today at 467-3581 you’ll be glad 
you did. 

WAL-MART 
Ryan Hoage Store Manager 

OPEN 24 HOURS A DAY 
Spending more and buying less? Maybe 
you should be shopping at WAL-MART 
in Lincoln, “where your dollar goes a 

lotfurther!" Conveniently located at 27* 
and Superior, phone 43JW377, this full- 
line department store offers something 
that most other stores can’t compete 
with...low prices on EVERYTHING! 
Here, you ’ll find clothing for the entire 

januly, sporting goods, TV’s and stc 
reos, household needs, appliances, fur- 
niture, tools, auto accessories, a huge 
toy department, automotive center, and 
pharmacy. 
Most “regular” retail department stores 
feature “full retail” prices. At WAL- 
MART this is not the case! Here you 
get the service you want, the quality you 

look tor, and prices you can attord. 
We the Editors of this 2000 Business 
Review & Reference Guide offer thi; 
suggestion...for the best products, th« 
largest selection and the ultimate ir 
everyday bargains....make WAL 
MART your one-stop shopping head 
quarters! 

BRINKMAN BROTHERS, INC. 
tPONTiAC 1-800-322-0156 

“SERVING YOU SINCE 1965” 
With so many of the new models being 
similar in features and price, how does 
the prospective car buyer know WHICH 
automobile is best for them? Well, as 
the saying goes, “If you don’t know 
cars...know the people you buy from. 
In Tecumseh and the surrounding ar- 

eas, consumers are very fortunate to have 
a dealer like BRINKMAN BROTH- 
ERS, INC. Located at 307 Clay Street, 
phone 1-800-322-0156, this well-known 
firm is an authorized representative for 

famous Buick, Chevrolet, Oldsmobile 
and Pontiac cars, trucks and vans. 
Besides offering a full line of quality 
products, this community-minded deal- 
ership bases it’s success on a simple fact 
of good business.Keep the Customer 
Satisfied. 
The business of customer satisfaction 
begins in the showroom and continues 
right on through their complete service 
department where skilled technicians and 
the latest diagnostic test equipment as- 

sure you that your new Buick, Chevrolet, 
Oldsmobile or Pontiac will Mkeep you 
satisfied” for many years to come! 
The Writers of this 2000 Business 
Review & Reference Guide suggest 
that you stop by BRINKMAN 
BROTHERS, INC.’s showroom very 
soon. We know you’ll be completely 
s 
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