
for defensive battle 
DEFENSE from page 9 

without problems going into 
Saturday’s game. Penalties and 
turnovers have plagued Nebraska so 
far this season. The last two games 
have elicited seven turnovers, 15 
penalties for a loss of 122 yards and 
numerous halted drives because of 
those mistakes. 

“We’v$,4iad way too many 
turnovers and way too many penal- 
ties,” said NU wingback Bobby. 
Newcombe. “We’ve got to find a way 
to stop it. Discipline somebody in 
practice. That has to be cleared up 
before we play a big-time opponent.” 

NU’s remedy for players who 
make mistakes during practice is 
extra running time, Solich said. 
Crouch said the plan is working so 

far, and less mistakes are being made. 
If NU can solve its own problems, 

it still has OSU’s defense to worry 
about especially considering what 
happened last year when the 
Cowboys, who haven’t won in the 
series since 1961, held Nebraska to 
less 100 yards rushing and only 205 
total yards. 

They did it with a gimmick 
defense, a 5-2 alignment of sorts that 
clogged up the middle. The defense 
was never sufficiently solved, but the 
Huskers did hit a few long option 
passes to tight end Sheldon Jackson. 

Like last year, Oklahoma State 
(2-1 and 0-0) had two weeks to pre- 

pare for this game, which could give 
Bob Simmons, OSU head coach and 
defensive specialist, more time to 

revamp the defense, switch it back to 
the 5-2, or devise a brand-new 
defense to stop Nebraska. 

It’s not a situation Solich loves. 
“Without question it gives them 

extra time for preparation,” Solich 
said. “I wouldn’t mind having an 

extra week of preparation for 
Oklahoma State, but it’s not going to 

happen. Now is the time to make 

major changes. So they have that 
advantage.” 

But OSU has problems of its own. 

One is injuries quarterback Tony 
Lindsay and top linebacker Kenyatta 
Wright probably won’t play, and tail- 
back Nathan Simmons still isn’t 100 
percent. Another is inexperience, 
especially at quarterback. The 
Cowboys have some talented 
receivers, but quarterbacks B. J. Tiger 
and Ben Bowling have to find a way 
to get them the ball. 

That’s a good sign for the Husker 
defense, which, to this point, has car- 

ried the team. Maybe the scariest ele- 
ment is the defense might be gaining 
confidence, said Defensive 
Coordinator Charlie McBride. 

“They’re building,” McBride 
said. “Especially the players that did- 
n’t have much experience, like the 
rush ends. From this time a year ago, 
we’ve cut down on the big play. That’s 
the difference right there.” 

No “bad blood’ between 
NU, A&M in rematch 
POWERS from page 9 

The Aggies (9-1 and 3-0) are 

known for good passing skills, he 
said. They have a lot of balance and 
have several players capable of scor- 

ing. 
Junior Nicky Thrasher, who has 

scored 23 points on nine goals and 
five assists, leads the Aggie attack. 
She was last week’s Big 12 Soccer 
Player of the Week. 

Walker said aggressive play and 
excellent coaching are also trade- 
marks of A&M. 

NU-will encounter more familiar 
coaching when they travel to Austin- 
bn Sunday to take on Texas at 1 p.m. 

Texas (5-3 and 2-1) is led by first- 
year Head Coach Chris Petrucelli, for- 
merly from Notre Dame. The Huskers 
lost to the Irish in each of the past two 
NCAA tournaments. 

Petrucelli, Walker said, brings a 

good track record and fresh outlook to 
the Longhorns. 

“Most of our games with Texas 
have come down to one goal,” Walker 
said. “We know they will give us a 

battle, and there is no way we will take 
them lightly.” 

The key to NU’s weekend will be 
playing with composure, Walker said. 

“Texas A&M will have a crowd of 
over 2,000 fans, and it will be a bois- 
terous atmosphere,” he said. “It is one 
of the tougher places to play.” 

While the weekend’s games will 
be important in determining the Big 
12 outlook, Walker said, it won’t set 
the final conference standings. 

“We beat A&M last season and 
still didn’t win the Big 12 season 

title,” he said. “So to say that this 
game (A&M) is the only game that 
matters just isn’t true.” 

Evans granted release, 
sends one copy to UNI 
EVANS from page 9__ 
charge of compliance, said UNI 
received a generic letter that released 
Evans from his NU scholarship. 

As of Thursday night, the admis- 
sions office at UNI had not received 
any information on Evans’ possible 
transfer, Williamson said. 

Both Papik and Williamson indi- 
cated the letter was from.NU and. 
titled, “To whom it may concern,” 
showing nothing that would single out 
Northern Iowa up to this point. 

Papik said Evans did not confide 
in him or NU about which schools he 
was interested in transferring to. 

Attempts by the Daily Nebraskan 
to reach Evans at his home in Wichita, 
Kan., were unsuccessful Thursday 
evening. But his mother, Eamestine 
Evans, said her son did not want to 
talk. 

“DeAhgelo is not at Nebraska 
anymore, so I don’t know why you 

keep calling our house,” she said. 
“Listen to the news or watch TV if you 
want to know what is going on with 
DeAngelo. 

“Please tell this to (Lincoln 
Journal Star sports writer) Steve 
Sipple, because he is also continuing 
to call. DeAngelo is not at Nebraska 
anymore, and he will not be speaking 
with anyone from Nebraska from now 

on.” 
If Evans was to drop down to 

UNI’s NCAA Division-II level, he 
would immediately become eligible to 
play next season. If he were to stay at 
the Division-I level, NCAA rules dic- 
tate, he must sit out a year. 

Papik said Evans might not be able 
to transfer to a Division-I school 
because of the NCAA’s five-year rule. 
Evans could appeal the rule. 

As a fourth-year junior this sea- 

son, Evans carried the ball 19 times 
for 74 yards through NU’s first two 

games. 
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THE CONSIGNMENT SHOP 
Mickie Finn ~ Owner 

Serving Lincoln Since 1982 
Clothing costs in the last few years have 
skyrocketed and made stylish clothing fi- 
nancially unaffordable for many people. 
This year you, too, can “dress to impress!” 
Just stop by THE CONSIGNMENT 
SHOP, the area’s leading resale shop. 
They are located in Lincoln at 4910 Old 
Cheney Roa4, phone 423-0083. Store 
hours are Monday through Friday 10 am 

to 5:30 pm, except Thursday open until 
8 pm. Saturday 9:30 am to 4:30 pm and 
Sunday 1 pm to 5 pm. 
Smart shoppers will love their next-to- 
new selection of men’s, women’s and 

children’s clothing, infant wear and ac- 

cessories. They offer a wide variety of 
fashionable designer clothing, all at 

prices that will make you smile. Do you 
have an upcoming formal event on your 
calendar? Before you spend a fortune on 

an evening or cocktail dress you’ll wear 

only once, stop by THE CONSIGN- 
MENT SHOP. Browse through their 
outstanding selection of clothes and ac- 

cessories. There is something for every- 
one, .and their helpful sales staff will be 

glad to lend advice. Bring in this ad and 
receive 5% off your next purchase! 

Stylish clothing at unbelievable prices 
make THE CONSIGNMENT SHOP 
the number one choice for the smart shop- 
per! They also take consignments b> 
appointment only, so give them a call to- 

day at 423-0083. 
The Writers of this 1999 Fall Business 
Review & Reference Guide would like 
to commend THE CONSIGNMENT 
SHOP for their continuing help and 
community service to all of the resi- 
dents throughout the county. 

INDUSTRIAL SERVICES, INC. 
Dedicated to the proposition that the cus- 

tomer MUST come first, INDUSTRIAL 
SERVICES, INC. is well known as one 

of the leading sanitation services in the 
area. 

Their fair and honest dealing with people 
and their outstanding work has given 
them an excellent reputation with many 
leading businesses of the area. 

Call INDUSTRIAL SERVICES, INC. 
today for reliable service at reasonable 

prices. 
With offices located at 6201 North 70th 
in Lincoln, phone 467-3581, for all your 
trash hauling needs. 
This exceptional service organization 
makes available roll-offs, stationary pack- 
ers, rear loaders and front end loader con- 

tainers for commercial, industrial and 
residential sites. 
If you are looking for dependable service, 
see INDUSTRIAL SERVICES, INC 

and become one of their many satisfied 
customers. 
The Writers of this 1999 Fall Business 
Review and Reference Guide know 
that you’ll really like the kind of effort 
that this fine company puts into every 
job. Give INDUSTRIAL SERVICES, 
INC. a call today at 467-3581 you’ll be 
glad you did. 

J & W TIRE COMPANY 
“LOCALLY OWNED & OPERATED” 

Jack Lewis ~ Owner 
Located at 446 4' Street in Syracuse, 
phone 269-3060, the J & W TIRE 
COMPANY is well known throughout 
the area as being one tire store where 
quality is just as important as price. Your 
dealer for famous Hercules Michelin 
Bridgestone and Toyo tires, as well as 
Firestone Farm Tires this community 
leader features tires for virtually every 
car and truck, foreign or domestic, on the 
road, and their huge inventory allows you 
to "re-tire" immediately! 
From steel-belted radials to light truck 
tires, this fine outlet has just what you 
need in stock. The friendly personnel will 

gladly explain the advantages of a par- 
ticular tire, if you desire, and will advise 
you as to the best buy for your needs. Of 
course, mounting, balancing and other 
services are offered by this outstanding 
firm. Regardless of your tire needs you 
will find that this dealer can serve you 
with tires that offer long mileage, safety 
and strength. Don’t kid yourself—when 
it comes to tires, there is a difference! 
Let these experts show you the many ad- 
vantages of their tires! Also—an auto- 
mobile will not run forever without regu- 
lar attention and an occasional repair. In 
addition to performing some of the fin- 

est repair work in the area, this commu- 

nity “Leader” also offers Their years of 
experience when it coTnes to advice on 

all your mechanical problems! 
Stop in today and see just what kind of 
quality vour tire dollar will buy at J & 
W TIRE COMPANY. 
As the Editors of this 1999 Fall Busi- 
ness Review and Reference Guide, we 

recommend this full line tire center 
and repair shop to all of our readers! 
Stop in TODAY1. You’ll be very glad 
you did! 

BENSON’S EXHAUST & AUTO 
Ron Benson Owner 

Does you car sound like a AA fuel 
dragster? Maybe it’s time.for you to visit 
BENSON’S EXHAUST & AUTO and 
have a new muffler installed. If you 
didn’t know it, a faulty exhaust system 
robs power from your engine, adds greatly 
to air and noise pollution and can be haz- 
ardous to passengers. 
A quick stop at BENSON’S EXHAUST 

& ALITO in Lincoln, located at 2140 
Cornhusker Highway, phone 476-2223, 
will let these professionals check you car 

and recommend the exact replacement. 
A short installation period, and you’re 
back on the road in a safe, quiet car. They 
have mufflers in stock for most any model 
car or truck, and will install the proper 
unit while you wait. 

If it’s performance you want, they have a 
full line of dual exhaust systems, as well 
as pipe bending equipment to make any 
exhaust system to your exact specifica- 
tions. 
The Writers of this 1999 Fall Business 
Review and Reference Guide recom- 

mend BENSON’S EXHAUST & 
AUTO to all of our readers. 

BADE’S QUALITY AUTO 
There have been more jokes about used 
cars and used car salesmen than almost 
any other occupation. But, at BADE’S 
QUALITY AUTO used automobiles are 

no joking matter, it’s a serious business. 
This fine firm offers the people of this 
area the finest in good, used transporta- 
tion, that are clean, top-quality and 
checked to make certain that all the ve- 
hicles they sell are in the very best pos- 
sible condition. 

It has often been said that “Business goes 
where it’s invited and stays where it's 
well treated. That accounts in a large 
measure for the success and popularity 
of BADE’S QUALITY AUTO in Lin- 
coln, located at 1800 West “O” Street, 
phone 476-0082. 
This reliable used car specialist features 
the kind of quality autos that keeps smart 

consumers coming back and telling all 
their friends. It’s this person-to-person 

recommendation that has earned 
BADE’S QUALITY AUTO their posi- 
tion as one of the local community lead- 
ers. 

We, the Editors of this 1999 Fall Busi- 
ness Review & Reference Guide, 
highly recommend this reputable used 
car expert to all of our readers for the 
BEST deal in town! 

<gg> MID-CITY TOYOTA 
toyota Mark Breiner General Manager ~ Jack Mundell Sales Manager 

With so many of the new models being 
similar in features and price, how does 
the prospective new car buyer know 
WHICH automobile is best for them? 
Well, as the saying goes, “If you don’t 
know cars...know the people you buy 
from.” In Lincoln consumers are very 
fortunate to have a dealer like MID- 
CITY TOYOTA. They are located at 
1145 North 48, phone 464-0241, this 

well-known firm is an authorized repre- 
sentative for famous Toyota cars, trucks 
and vans. Besides offering a full line of 
quality products, this community-minded 
dealership bases it’s success on a simple 
fact of good business. Keep the customer 
satisfied. 
At MID-CITY TOYOTA, the business 
of customer satisfaction begins in the 
showroom and continues right on through 

their complete service department where 
skilled technicians and the latest diag- 
nostic test equipment assure you that your 
new Toyota will “keep you satisfied” 
for many years to come! 
The Writers of this 1999 Fall Busi- 
ness Review & Reference Guide rec- 

ommend that you stop by MID-CITY 
TOYOTA’s showroom very soon. We 
knoyv you’ll be completely satisfied. 
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