
Homer’s survives storm of corporate retailing 
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stores, too,” Fratt said 
But as the 1990s wore on, most addi- 

tions to the Homer’s chain started disap- 
pearing in Lincoln at an alarming rate: 

Locations at 17th and P, 70™ and O 
and 56th and Highway 2 all closed their 
doors as the decade progressed Add in 
four Omaha locations who have turned 
their lights out for good, and Homer’s 
now has only seven outlets. 

However, Fratt claims his company 
knew at the time of purchase that a sig- 
nificant number of the new stores would 
eventually close. Some of the shops were 

located too close together for them all to 

succeed, he said. At one time, they had 
two downtown Lincoln stores within 
four blocks of one another' 

So why would they buy stores they 
believed would go under? 

“We felt we had to increase our 
account to compete with everyone else,” 
Fratt said. “And we couldn’t just select a 

few stores, we had to buy the whole fran- 
chises.” 

Fratt said the ’90s have been tough 
on independent music retailers. Like a 

veteran of bookkeeping wars, he spoke 
of past in-state casualties of competition 
with a sense of camaraderie and respect. 

“A good example of what was hap- 
pening during 1993 to 1997 was our 

beloved Dusty’s out in western 

Nebraska,” he said. “He used to have 
stores in Kearney, Grand Island and 
Hastings and now they are all gone. It’s 
too bad because those stores were impor- 
tant to the college kids out there.” 

Fratt said the arrival of Hastings 
Video and Music in Kearney, for 
instance, helped drive the staple location 
of the western Nebraska chain out of 
business. 

His tone on the topic of new corpo- 
rate competition is predictably less affec- 
tionate. His feelings are all business and 
understandable for someone with high 
interest in the independent market 

Fratt said that before 1997, depart- 
ment-store music retailers such as Best 
Buy were selling tapes and compact 
discs at prices lower than actual cost. 

“It was looking rough really 
rough,” he said. 

Such seemingly unfair economic 
competition rarely corrects itself without 
the intervention of government. 

But then Homer’s, along with inde- 
pendent retailers nationwide, received a 

little policy assistance from the nation’s 
leading music distributors: Warner 
Brothers-Elektra-Atlantic (WEA), Sony, 
EMI, Polygram, BMG and Universal. 
(Polygram distribution is now owned by 
die Universal company.) These five mul- 
timedia conglomerate entities are known 
in th&independent music biz as the “5 
Wicked Stepsisters,” Fratt said. 

Fratt said in late 1996 the companies 
created a policy called M.A.P., short for 
minimum advertising price. 

M. A.P keeps big chains from adver- 
tising prices that are below actual cost. 
This baiting tactic is normally devised by 
corporate retailers to lure customers into 
their stores to buy a cheap compact disc 
with hopes that the shopper will move 

about the other departments and spend 

bigger cash. Conveniently, this method 
has also been known to drive the local 
music-shop competition off the scene. 

Surprisingly, the effort by the afore- 
mentioned distribution giants to make 
more money with its minimum advertis- 
ing price policy is also helping the little 
guys. 

Fratt said the new policy helps 
Homer’s prices compete with those of 
corporate outlets. * 

“They had to come the rescue of 
independent retailers or see a cannibal- 
ization of the industry,” Fratt said. “By 
the time they did something, most of the 
smaller retailers were already gone.” 

However, he believes there are rea- 

sons other than M. A.P. that explain why 
Homer’s has recently flourished. Fratt 
said his business has been doing better 
since October 1997 because of its 

improved music selection. 
“People are starting to come back to 

our stores because they can’t find what 
they want elsewhere,” he said. “Bottom 
line: Either you have it or you don’t” 

Best Buy merchandise manager 
Greg Gaines wouldn’t comment on 

whether he believes Fratt’s statements 
are true. 

Gaines, in a phone interview 
Monday, did say that he recognizes 
Homer’s as a force in the market. 

“We take all competition seriously,” 
he said. 

Fratt also said his store has “the best 
customer service,” which will help his 
stores “stay in business for years and 
years.” 

Janet Froscheiser, manager at 
Homer’s at 48th and Van Dorn streets, 
said the corporate competition has made 
her store focus more on customer ser- 

vice. 
“I think the competition has been 

good,” she said. “We’ve had to re-recog- 
nize what we’re good at, and that’s 
knowledgeable, friendly service.” 

Froscheiser, who has managed 
record stores in Lincoln for more than 
nine years, said her store’sstyleof friend- 
ly service sometimes becomes its enemy. 

“I think initially a lot of people tend 
to see record stores like ours as threaten- 
ing places,” she said. “They are immedi- 
ately approached by people they kind of 
see as druggy, funny-colored hair types. 
But sooner or later, they figure out that 
the people we hire are pretty normal and 
easy to talk to.” 

Maybe it’s M.A.P, maybe it’s the 
funny hair colors. Whatever the case, 
something has been working better 
recently. Without giving bank-account 
statistics, Fratt went on record that 
Homer’s is back in the black. 

And really, any level of independent 
success is impressive in this market: One 
that, according to Fratt, has 80 percent of 
its national music retail industry owned 
by only seven companies. 

Froscheiser said the resiliency of 
Homer’s, which is owned by Tom and 
Sue Weidner of Omaha, may be because 
of its independent roots. 

“I think people look at Homer’s as 

this big chain, but really we’re just a 

bunch of mom and pops stores,” she 
said. “And we’re actually owned by a real 
mom and dad.” 

Used music stores add rare items, 
collectibles to Lincoln retail scene 
USED from page 1 

“There’s no way in hell 
Best Buy will buy back used 
CDs,” Mills said. “There will 
always be a market, always 
be a niche.” 

Kolnick says he provides 
a service the big stores don’t, 
and he welcomes the compe- 
tition. He says the more 
record stores there are in a 

city, the better. And with 
Backtrack Records now only 
on the Internet, his store is 
one of the last places left sell- 
mg vinyl. 

“I sell a lot of vinyl,” he 
said. “DJs are buying old 
records to mix into dance 
tracks, metal people are buy- 
ing old metal hard to find on 

CD and collectors are buying 
12-inches, Led Zep, Pink 
Floyd, blues and jazz.” 

Records, long since 
obsolete to the average con- 

sumer, are big money for col- 
lector-friendly stores. 
Kolnick says some hard-core 
collectors travel around the 
country and frequently stop 
in at his store. 

Both stores also sell 
hard-to-fmd posters, T-shirts 
and music videocassettes. 

“I pretty much make the 
same money off these,” Mills 
said. 

Kolnick agrees. 
“Sometimes I think more 

Heather Glenboski/DN 
STUART KOLNICK, owner of Recycled Sounds, offers bargain hunters and col- 
lectors an outlet for their obsessions. The store contains CDs, tapes! rare 

posters and T-shirts. 

about posters and paper 
goods than the music,” he said. “I have 3-4,000 posters.” 

Both Kolnick and Mills predict big changes in the 
music industry will trickle down to their stores in the 
future. But while Mills is concerned with the computer 
revolution, Kolnick is interested in major-label consolida- 
tion and its effects on the independent music scene. 

“Tapes are virtually eliminated,” Mills said. “Now you 
can download CDs off the computer and bum them to 
another CD. We’ll have to grow with the technology.” 

With corporate mergers reducing the number of major 
labels from six to five, Kolnick wonders how this will 
affect the little guy. 

“Lots of bands won’t have labels now with the 
changes,” he said. “There will be lots of new, smaller 
labels starting up now. I’m interested in seeing what kind 
of distribution and networks they will have, and seeing it 
here in the store.” 

Mills may not wait around for the changes. He says he 
will probably get out of the record store business in the 
future. 

Kolnick intends to hang around for a while, and he 
says Lincoln is a good place to do it 

He said the specific nature of radio in Lincoln helps 
his business out Omaha radio is mainly Top 40, he said, 
but Lincoln has a college station, community radio and a 
hard-rock station. These stations’ target audiences are 

among Kolnick’s best customers, he said. 
Moving his store from the Haymarket to downtown O 

66-- 
I have 100,000 different 

items. I couldn't tell 

you 1 percent 
of what I have.” 

Stuart Kolnick 
owner of Recycled Sounds 

Street has increased his business, he says. Benefits fgpm 
this move include better traffic flow, more crowds and 
more room to put out his product, of which there is plenty. 

“I have 100,000 different items,” he said. “I couldn’t 
tell you 1 percent of what I have .” 

Kolnick and Mills say their stores provide an original 
service for music buyers. Mills says Disc Go Round has 
most of the same titles as the big chains for less money. 

“We do what we do well,” Mills said. “People find 
good titles, and save more cash than anywhere in town.” 

Kolnick aims his store at die-hard collectors. 
“We have lots of goodies if you’re looking for some- 

thing you can’t find,” Kolnick said. “You don’t need to 
order it by mail. We’re here, you can pick it up and take it 
home.” 

200s forsaSu ^ 
1985 Red BMW 318i. Good body, good running car, 
dependable, $3,500/or best offer. Call 435-2307. 

300s Services 

r ■ 
ADOPT: True love, devotion, happiness, and security 
are what we have to offer your newborn. Expenses 
paid. Please call Eileen and Scott toll free at 
1-877-252-1972. 

Auto Accidents & DWI 
Other criminal matters, call Sanford Pollack 476-7474. 

Free 
Pregnancy Test 

Birthright is a confidential helping hand. Please call for 
appointment or more information, 483-2609. Check 
out our website www.birthright.org. 

Academic Expressions 
Resumes, curriculum vitae, theses, dissertations, 
newsletters. Academic editing, MLA/APA/AP/Chicago 
Manual. 402-628-2221. ironclad@navix.net. V 

400s Housing * 
Male or female non-smoker for four bedroom duplex. 
$231.25 plus 1/4 utilities. Washer/dryer, 2-car garage. 
2 baths. Near 11th and Cornhusker. Call 435-3518. 

Roommate needed for the summer months only. 
Large, 2BR, 2 bath, $265 per month. Prefer 
non-smoker. Call 308-532-4146. 

3 bedroom, near UNL, $600.432-6644. 

4 bedroom, 2 bath, fenced backyard, 5 minute drive to 
campus, plenty of parking, all appliances included, 
$795 + deposit. Available 6/1. Break on rent for summer 
months. 798-0340 or 560-6221. 

310 N. 30th. 2 bedroom, central air, 1 t/2 garage, 
$500+ security, references, no pets. 483-4887 or 

483-7720.__, 
726 Y St 3BR, $650. Near campus. 

1541 N. 26th. Nice 5BR, 2 bath, near campus, $850. 

1237 Court Nice 3BR, 11/2 bath, garage, near campus, 
$650. Call 432-0644. 

■ _ 

Four bedroom, near East Campus. Newly remodeled, 
central air, washer/dryer hookups. Available April 1st, 
$720 per month. Call 475-9663. 

1341-43 N. 22nd, 3BR, 1 1/2 bath, fireplace, stove, 
fridge, dishwasher, W/D, no pets, $575. Action Realty, 
467-1105. 

Brand new 3BR, 2BA Duplex. Diswasher, disposal, 2 
car garage. Available Feb. 1st, $795. 1021 & 1025 Mi- 
chelle Ct. Call Mitzi 465-6034 or Don 430-7880. 

Large 1 & 3 Bedroom duplexes, 4 bedroom house 
near both campuses. 489-5168. 

!! SUNNY & CHEERFUL H 
II SMOKE FREEH 

1BR 2000 J St, Clean $295 
2BR 2000 J St, Nice $350 
2BR1501 S19th, New carpet $395 
No Smokers or Pets 440-3000 

1 BEDROOM APTS 
In Unique Complex between campuses, super clean, 
3-month leases, newer decor, 
stove/fridge/dishwasher/disposal/blinds, parking, cen- 
tral heat/air, laundry, gas/water/garbage paid, enclosed 
patios, big closets, breakfast bar, $345, 
489-4857. _■ 
One large one bedroom: ‘Jacuzzi, fireplace, dishwasher, 
French doors, very nic&r 9ft ceiling, ceiling fans 
$535. Heat/gas paid, off street parking with laundry. 
2929 R St., 474-3529. No smokers, no pets. 

640 S. 20th- Efficiency $299, 1BR $349, 2BR $419 
andup. 
2301 A St- 1BR$329. 

Jones Properties 475-7262 

1120 E St., 1 bedroom just remodeled. Heat paid, no 
pets, $300. 474-5327.t 
1426 B St. Cute 1 bedroom efficiency $275 + utilities. 
Action Realty. 467-1105. 

1660 G, 1 bedroom, C/A, storage, parking, dishwasher, 
disposer, remodeled, $330. Larger w/balcony, $350. 
423-7892.__ 
2910 N. 42nd. Brand new 4-bedroom, 2-baths, deluxe 
unit with all appliances, including W/D, C/A, garage 
available, no pets. $950-$995. Taking reservations for 
spring and summer. 474-5327. 

Apartments on UNL Campus 
Studio and one bedroom units. No smoking, no pets, 
controlled access, laundry, UNL shuttle stop, campus 
parking. $300-4257month. Brickyard Apartments, 
17th and Holdredoe. 477-6578. 

Better dollar value studio and one bedroom in well 
maintained vintage building. $295-330.432-2288. 

Colonial Heights 
Apartments 

2815 Tterra Drive 421-3070 
!!! RENT SPECIALS!!! 

• 6 month lease to receive half month free or a 12 
month lease to receive a month free. Certain restrictions 
apply. 
• Indoor/outdoor pool, sauna and spa 
• Elevators, tanning bed and weight room 
• 3 month leases available 

Large 2 bedroom, microwave, dishwasher, laundry, 
disposal. $495/month 2501 E St. 432-6476. N/S, N/P. 

Large 3 bedroom, 2 baths, all utilities paid, dishwasher, 
central air, 938 S. 12th, $795.435-2552. 

Like the feeling of new? 
2 bedroom 1 -3/4 bath. New carpet, cabinets, appli- 
ances, paint, mini blinds, washer and dryer hook-ups, 
and storage closet for bike, etc. Close to East Campus 
and bus stop. Available April 1. $475. (800) 977-4253. 

MANAGEMENT ONE 
Now leasing for summer and fall, 3 year rent freeze. 

Call for locations and prices, 477-2600 or 
www.mgmtone.com 

Two bedroom apt., large kitchen, fireplace, off-street 
parking, newly renovated, laundry room on premises. 
901 N. 25th. $375/month. Convenient location, great 
price. Call Garron at 438-6246 or Doc at 553-5901 ■ 

Utilities Paid 
1 bedroom house, 1201 Pawnee Must see, $475. 
1 bedroom, 84b S. 29th, garage, $375. 423-8122 or 

450-3897.__ 

<jfe>OjMUBY 
We provide: Locations throughout Lincoln 

24-Hour Emergency Maintenance 
Professional & Personable Leasing Staff 

Call us today! 
402-437-8300 


