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BUSINESS MANAGER
Do you like completion and closure?
Do you have the courage to ask
people to keep commitments?
Do you build positive relationships
with employees?
Can you manage people and
resources for maximum efficiency?

If so, we have an opportunity for you! Selection
Research, Inc. (SRI) is a fast-growin- g selection
consulting and market research firm. We need an
individual to manage purchasing, maintenance,
accounts receivable and warehouse storage. If
you give perfectionistic attention to detail while
keeping sight of long-rang- e goals, call now to arrange
a confidential interview!
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David CreamerDaily Nebraskan CALL: Laura L Burklund
sri Gaiiup PHONE: 489-900- 0

Mon.-Fri- d. 8 a.m.--5 p.m.
Puttering around in the sun
Recent warm temperatures and sunshine bring residents of Harper-Schramm-Smi- th halls
out to the Astro Turf south of Smith Hall.

Delivery business plans
to resume service in fall
By Andy Pollock
Staff Reporter

"We are going to make sure that we
hit the freshman class hard next fall,"
he said.

The business has been a tremendous
learning experience, he said, and has
helped him make business contacts.

"We've had surprisingly few prob-
lems," he said. The biggest one was
when the national headquarters of
another food delivery service contacted
him and said they would take legal
action against him if Goldentoes con-
tinued using a slogan that resembled
theirs, Wilkinson said.

Wilkinson said Goldentoes began
using the slogan, "One call really does
it all," before the other service had a
trademark for it.

"Once they got the trademark, the
national headquarters called me," he
said. "It scared me at first, but we
discontinued its use and haven't had
any further problems."
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Despite a small decline in business,
Goldentoes fast-foo- d delivery service
continues to do well and will operate
again next fall.

Jay Wilkinson, owner and manager of
Goldentoes, said that because business
has slacked off, Goldentoes now only
delivers on Sundays.

"During the weekdays we were
breaking even, but that's it," Wilkinson
said. "Sundays have always been very
good, and since last week we decided
to deliver only on Sundays."

Wilkinson said he hasn't lost any
money by cutting the weekday service.
Everything simply is shut down on
weekdays and no money is spent, he
said.

Wilkinson said his Sunday business
is good because neither the residence
halls nor the Greek houses serve Sun-

day. Goldentoes answers more than 70
calls on a typical Sunday, he said.

Wilkinson said he also cut service
because he is reaching other business
possibilities and because he is trying
to build a reserve so he can advertise
Goldentoes extensively next fall.

A Fine Quality
Diamond EngagementRing.
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NDSL loans
Graduating seniors who received

National Direct Student Loans while
attending UNL must have an exit inter-
view. This is required by federal regula-
tions and must be completed before
graduation.

Remaining interview times will be in
the Nebraska Union today at noon and
Thursday at 3 p.m. Interviews on Friday
will be 5:30 p.m. in the East Union.

Alcohol TIPS
The Nebraska Restaurant Association

is sponsoring TIPS, Training for Inter-
vention Procedures by Servers of
Alcohol today at the Nebraska Center
for Continuing Education, 33rd and
Holdrege streets.

The program, sponsored in coopera-
tion with the UNL department of con-

ferences and institutes, is a one-da- y

training program designed to help
alcohol servers to spot potentially
troublesome drinkers or situations.
Servers will learn how to influence
drinking behavior by encouraging
responsible conduct, so as to protect
themselves from alcohol-relate- d acci-

dents and .injury by people they have
served.

Anyone interested in participating
still can register by contacting the
department of conferences and in-

stitutes at 472-284- The cost of the
course, which will run from 8 a.m. to 4

p.m. is $35.

There;s no better way
to say forever7

When you shop for a Diamond Engagement Ring, ask us
about the 4C's: Cut, Color, Clarity and Carat-weigh- t, thei
characteristics that determine the quality and rare Beauty of a
diamond. Quality is important in a Diamond Engagement
Ring, and today that means spending about two months'
salary for the best quality diamond you can afford. Come in
and see our wide selection of fine-qualit- y Diamond Engage-
ment Rings in elegant settings. A diamond that you'll own
"forever" should be a fine quality diamond.
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20 OFF
springsummer merchandise

with this ad through May 1, 1986
(includes rugbys and sweats)

Gateway Garden Mall

Atrium
12th & N St.

475-911- 5

East Park Plaza
220 N. 66th

467-540- 2

4 Your guide to diamond quality and value.


