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Drinking age . ..

Continued from Page 1

“Raising the legal drink-
ing age is not going to
impact the behavior of
those who are driving and

“Sterner sald. “We
are putting the responsi-
bility back on the indi-
vidual driver."

Steﬂw‘:,“ﬁll wh% worked
closely ran
said the proposal is
onrecommendations
an lowa task force on
Arunken driving
Thereport released last

November by President
Reagan's Commission on
Drunken Driving also sug-
gested provisional licen-
sing as well as raising the
drinking age.

Beutler said his amend-
ment goes beyond the exist-
ing in its ability to
penalize only those who
drink and drive.

Beutler said he thinks

from his proposal is more fair

to 20-year-olds than the
existing bill, because the
amendment would affect
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the entire 16-20 age group.

A bill similar to LB56
was defeated last year in
the Legislature but this
proposal is receiving a
warmer reception this ses-
sion,

throughout
the Midwest also are fac-
ing drinking-age bills.
Colorado, wherethecur-
rent drinking age is 21
with a provision allowing
persons older than 18 to
drink 3.2 beer, has a bill

in the Legislature that
would eliminate the 3.2
clause. Colorado legisla-
tors also are considering
a bill establis a cur-
few prohibiting 16,17 and
18-year-olds from drivin
between midnight and
am.

ming's drinking age
is ?g.ol..nt year, a bill to
raise the legal drinking
age to 21 failed, but offi-
cials say it probably will
be introduced again this
year,

In Kansas, the drink-
ing age is 21 for all alco-
holic beverages except 3.2
beer.

Missouri already has its
drinking age set at 21.

I DIAMOND PENDANTS

Prics

1186 CARAT $165.00
110 CARAT $210.00
1/8 CARAT $270.00
1/56 CARAT $330,00
1/4 CARAT $390.00
1/3 CARAT $475.00
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1/2 CARAT
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UNUSUALLY GOOD VALUES, these
diamonds are
special purchases from estates, brokers
and cutters and are set in our own
shop. Choose from 14K vyellow or

beautiful, brilliant

white gold settings.
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Sartor Hamann
has the pieces,
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§895.00 $685.
$1685.00 $995.
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Has Purchasing Jewelry
Got You Puzzled?

ALL DIAMONDS ARE NOT CREATED EQUAL

Many so-called “sale diamonds” are merely diamonds
of mych lower quality.
Wher shopping, ask to see the diamond under magnif-
ication in a ten power binocular microscope, such as
Hamann's Diamondscope.

COMPARISON WILL SHOW YOU WHY THE STATE'S
BEST VALUES® IN FINE DIAMONDS HAVE COME
FROM SARTOR HAMANN FOR ALMOST 80 YEARS.
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Price

1/8 CARAT $330.00 $195.00
1/6 CARAT $360.00 $205.00
1/4 CARAT $415.00 $345.00
1/3CARAT $515.00  $445.00
3/8 CARAT $1100.00 $795.00
1/2CARAT $1795.00 $995.00
3/4 CARAT  $2200.00 $1695.00

1CARAT $2695.00 $1995.00
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Students at Cather-Pound-Niehardt sample the food and stuff at the new

CPN food service.

CPN students eat more

By Deb Pederson

Cather-Pound-Neihardt residence
hall food service is the experimental
guinea pig for a new food service sys-
tem, said Douglas Zatechka, director
of housing. Zatechka said the new food
plan experiment features unlimited
entrees, with the exception of fresh
fruit and yogurt.

“The question is, will students eat
more than the budget allows?" Zatechka
said.

Currently, the food service is spend-
ing more because students are eating
more, Zatechka said. Excessive food
waste is a concern, he said.

“There's always an immediate, steep
increase because it's new," Zatechka
said. “But what we're watching forisa
decline or increase after the newness
has worn off”

One benefit of the system is that it
allows students to serve themselves at
a buffet line. New equipment has im-
proved serving temperatures of the
food. Instead of preparing a large
amount of food, the staff prepares sev-
eral smaller amounts so the food stays

“I'think it's a good, efficient system,”

Zatechka said. ;People like the self-
service system. It tends to Jet le
make their own choices.” e

Planning for the new food system
began late last summer, Zatechka said.

The goal was to add additional items
without dramatically increasing the
cost of housing.

“We want to supply a slightly larger
variation without eliminating any cur-
rent items,” Zatechka said.

Part of the experimental system's
apﬁ;lcis the change of routine,

N hology is extremely important
in food,” Zatechka said. “Most people
eat with their eyes and feelings rather
than their mouths.-Variation is impor-
tant to avoid boredom and routine.”

Zatechka said he would watch con-
sumption levels until early March, then
decide whether to eliminate the sys-
tem or expand it to other residence

“I want to hope eating habits come
back to normal levels,’ Zatechka said.
‘If it doesn’t go down, we won't be able
to keep it.”

The outcome of the unlimited entree
experiment, Zatechka said, lies in the
hands of the residents of the Cather-
Pound-Neihardt Complex.
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