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Canale said, "A cut-bac- k in
the number of days published
will not affect our volume of
national advertising for you
either. Few advertisers use
space based upon frequency
of publication. Few advertis-
ers use more than two inser-
tions per week and then only
on rare occasions."

He went on to say of the
plan to raise tuition, that "in
the general press, increased
single copy sale of many
newspapers have saved them
from going bankrupt."

"In essence it would mean
that the Board of Regents
would be appropriating a sum
more nearly in line with the
services which you are per-
forming, and the fee they un-

doubtedly receive through the
Student Activities fee."

An increase in student sub-

scriptions was endorsed as the
best way to gain revenue by
V. Edward Canale, of the Na-

tional Advertising Service,
Inc., in a letter to Mike Jeff-
rey, business manager of the
Daily Nebraskan.

"The $1 per semester which
you receive now hardly seems
adequate enough for a daily
publication," Canale noted.

In reply to Jeffrey's sug-
gestion of cutting back circu-
lation, Canale said it would
not have any bearing on the
volume of advertising his
service could secure for the
Daily Nebraskan.

He said he makes use of
both registration and circula-
tion in their recommendation.
They assume that sufficient
copies will be issued to reach
the full student body either
through primary or secondary
readership. They, assume
there will be pass-alon- g cir-

culation if fewer papers are
Issued so that all students will
have chance to get the infor-
mation which the Daily Ne-

braskan brings them.
Referring to a plan to pub-

lish only three days a week,

checks add with client.Ad-ma- n Bob LeDioyt
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student facilities $11.50, Stu-

dent Union $4.50 and the Daily
Nebraskan receives one dol-

lar.
"As the paper is running

a deficit, along with rising
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After studying the financial

situation of the Daily Nebras-
kan, the Student Council com-
mittee on tuition and fees con-

cluded that the newspaper

sibility of the Student Affairs
Office.

They noted that the Uni-

versity Administration should
consider the use of the Ne-

braskan as the best means
of reaching students and fac-

ulty, and that they consider
using the paper as a public
relations arm of the Univer-
sity.

They said that permission
from the Board of Publica-
tions should be mandatory
before any advertising or
printed message be solicited
for any University cause by
any student. This would im-

prove the Nebraskan's
chances of getting a larger
share of the advertisers' dol-

lar, and reduce any ill will
those solicited may j) o 1 d
against the University.

A final suggestion was that
the editorial content of t h e
paper be prepared at least
one issue per week by t h e
School of Journalism. This
would reduce the load on
members of the staff, some of
whom indicate 30 to 40 hours
per week is more than many
Indents can spend for non-cred- it

work and would raise
without raising

salaries.

This would also have value
as a laboratory project, in
discovering fresh talent, and
to insure, through three issues
per week published by t h e
regular staff, that the cam-
pus students' voice is not be-

ing stifled and his writings
not censored.

Three outstate editors of
Nebraska newspapers visited
the Daily Nebraskan last
spring, and commented on
suggestions of operation.

The first suggestion was
that an advisor should be
hired, jointly by the School
of Journalism, and the Board
of Publications, to serve
student publications, and
teach part-tim- e in the
Journalism School,

He would be paid with
funds from publications,
which it was anticipated the
Nebraskan could produce
with efficient practices.

The second suggestion was
that the advisor be selected
from among professional
newspapermen and that he be
particularly strong in the
areas of business manage-
ment, advertising and circu-
lation, with sufficient knowl-
edge to advise in the area
of editorial content.

They also suggested that
business practices should be
changed, and that the staff
be made to realize that free-
dom of students to have their
own paper must be tied to
the ability of the Nebraskan
to accept financial responsi-
bility. And also that it will not
be indefinitely subsidized or
assisted financially from any
ether source.

In making business sugges-
tions, they said that auditing,
bill collecting and account-
ing should remain the respon

at the beginning and
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Bookstore, said.

"Several years ago a spot
check was made on all news
media to determine the ef-

fectiveness of Gold's adver-
tising," Ross Elliott, Golds
advertising manager said.
"The study must have re-

flected effective Daily Ne-

braskan advertising or it
would have been discon-
tinued," he said.

"If it was not effective, we
wouldn't be advertising in
the Daily Nebraskan, though
there is no real way to tell
if the advertising has been
successful," Bill Hock, own-

er and manager of Bob's
Barber Shop said.

"We have a lot of student
business. Any advertising in
the college paper is effective
for us because we are so
close to campus," Bob Taube-nagi- n,

manager of Dividend
Bonded Gas, said.

"Results from our advertis-
ing in the Daily Nebraskan
have been good," Gene Gage,
owner and manager of Cliff's
Smoke Shop, said. "We have
a lot more students than be-

fore," he said.

Convention
Discussion
Unresolved

Following nearly four hours
of debate on whether the new
student government should
have college or district repre-
sentation, the Constitutional
Convention last night passed a
motion which ended the de-

bate and called for their choos
ing one system or the other,
and then voted to table making
the choice until their next
meeting.

The question concerning the
representation system was
presented to the Convention
by its representation commit-
tee. The committee divided in-

to two subcommittees, each of
which presented the argu-

ments for one system.

John Luckasen presented
the advantages which he con-

sidered the college system
had.

He said the college system
is simple, provides an ade-

quate cross-sectio- n of view-
points, gives representation to
all students and eliminates
bias between groups. He said
that the number of colleges
will remain fixed for the fore-

seeable future and that col-

lege representation is well
suited for dealing with educa-
tional governing.

Therefore, since Council's
problems are of a general
nature, this is best handled
through the colleges because
the representatives have con-

tact with their constituents no
matter what their living as-

sociations.
Representation by district

was presented by Bill Coufal.
He pointed out that his sub-

committee favored dividing
the students into six districts:
1) Ag Camuus, which would
include all students who live
east of 33rd Street; 2) Lincoln
students, both affiliated and
unaffiliated; 3) fraternities on
city campus) 4) sororities on
city campus; 5) each resi-
dence hall west of 33rd street;
and 6) co-o- and

of IFC or Panhellenic.
Coufal said that under this

system, the total number of
representatives per district
will be apportioned propor-tionatel- y

and that the voting
would be counted by the Hare
system.

This question of how the
votes would be counted was
later removed from argument
and the Convention limited
the question to be decided to
just that of representation.

Coufal presented five main
points favoring the district
system: 1) a cross-sectio- n of
thinking is acquired; 2) there
is complete equity in repre-
sentation; 3) there is simplici-
ty because the districts are
well defined; 4) flexibility is
present because the system
adapts itself to the growth of
the University; and 5) good
contact is present because the
representatives live and as-

sociate with their constituents.
Following the lengthy dis-

cussion on the two systems,
John Klein moved that the
Convention end their debate
His motion passed and the
Convention then decided to
table the motion and adjourn.
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the advertising results '

profitable to their businesses.
Other firms were not able

to determine if the advertis-
ing was helpful, according to
a series of interviews con-
ducted this weekend by the
Daily Nebraskan.

"We are very pleased with
the results of our advertising
in the Daily Nebraskan. We
use it whenever we can,"
Jack Wells of Wells and
Frost said. "With the growth
of the student body we plan
to increase olir advertising in
the Nebraskan more and
more," he said.

Mrs. Charles Crossley of
the new Crossley Imports
store said. "I believe our ad-

vertising in the Daily Nebras-
kan has been effective be-

cause many students have
come into the store and said
that they saw the ad in the
Nebraskan and that's why
they came in. We are very
happy with the results."

"We find that our way of
keeping in touch with the
younger college set is by ad-

vertising in the Nebraskan,"
Mrs. Lori Baird Steinman of
Miller and Paine said. "We
enjoy our connection with the
University students. We al-

ways use the maximum num-
ber of inches in the Nebras-
kan and sometimes more,"
she added.

"Certainly advertising in
the Daily Nebraskan is very
good for us," Miss Mary
Louise Babst, fashion coordi-
nator for Miller and Paine,
said. "We have a very active
college program with the col-

lege board representatives.
We try to handle merchan-
dise that has campus appeal.
The reaction is generally
very favorable," she said.

Arthur Danielson of Daniel-so- n

Floral Company said
"We do feel advertising in
the Daily Nebraskan is effec-
tive, particularly on special
occasions formals and
parties." Danielson said they
can measure the effective-
ness of advertising in the Ne-

braskan by choosing the time
of special occasions to adver-
tise.

Other Nebraskan advertis-
ers found it difficult to de-

termine the effectiveness of

their advertisements. Ed
Leonard of McDonald's Ham-
burgers said. "We have a lot
of student customers but it
is difficult to tell whether
their presence is due to ad-

vertising done in the Daily
Nebraskan or any newspaper.
I do think the advertising is
helping," he said.

"For what advertising we

Seventy-fiv- e per cent favored
more news coverage.

Of the 75.3 per cent, 41.4 per
cent favored a fifty cent in-

crease, 46.1 per cent favored
a cutback, 12.1 per cent fa-

vored a cut back in the num-

ber of papers printed, and
.4 per cent said they wanted
no newspaper.

Of the total number of bal-

lots counted, 31.1 per cent fa-

vored a fifty-ce- nt increase,
34.7 per cent favored a three-da- y

a week paper, 9.1 per
cent favored a circulation cut-

back, and .3 per cent favored
no newspaper.

A second editorial on Oct.
21 questioned the accuracy of

the poll. Miss Smithberger
pointed out that a three day
a week paper would only re-

duce news space, while the
majority of pollers asked for
more news coverage.

She also said the Board of

Regents must know if students
wish to have tuition raised to
cay for the Daily Nebraskan.

Student Council associates
announced that they were in

terested in pursuing the mat
ter of the financial situation
of the Daily Nebraskan. Pam
Hedgccock was named chair-
man of the committee, and
Jeffrey agreed to serve as ad-

visor.
The associates reported on

Nov. 5 that they were inter
viewing people on campus
and they would present a final
solution in about a montn
from that date. Miss Hedge- -

cock said the final report
would be made Wednesday.

Results of Interviews con-

ducted by the Daily Nebras-
kan were announced Nov. 4.

It showed that nearly one-ha- lf

of 100 students personally in-

terviewed were in favor of a
fifty cent increase in tuition.
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costs and enrollment, the Stu
dent Council committee on tui-

tion and fees feels that the
Daily Nebraskan requires
more funds for adequate op-

eration," Jensen concluded.
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sow tor lot 8 paper -
student subscnpfieyi

dents do want a better student
newspaper, and would do any-

thing to get it out of debt,"
Keeler said.

The petitioii reads in part:
"We, the undersigned, do

hereby go on record as sup-

porting a fifty-ce- increase
in tutition to defray the ex-

penses of the Dailv Nebras-
kan."

Any registered student may
sign the petition. Those who

are interested, and have not
been contacted, should con-

tact Keeler in the evenings,
in room 518 Gather Hall.

Keeler said any heads of or-

ganizations whom he has not
yet reached, should get in

touch with him to aid in cir-

culating the petitions to a
larger number of students.

'

John Cosier was put in

charge of a student opinion
poll to be taken in conjunction
with homecoming elections.

Four choices were given
to voters at the election:

1. Would they favor a fifty-ce-

increase in tuition?
2. Would they favor reduc-

ing papers to three a week?
3. Would they favor printing

only one-ha- lf as many papers?
4. Would they favor doing

away with a University pa-

per?
After the poll was taken,

most of the ballots were ac-

cidentally destroyed, and only
700 ballots were counted. How-

ever, Cosier said 700 consti-

tuted an adequate poll under
the constituiton.

The poll showed students fa-

vored a cut-bac- k to three
days a week, and the second
alternative was to increase
tuition by fifty cents. Twenty-fou- r

per cent were satisfied
with present news coverage
and did not want a change.

warrants an increased allot-
ment of student fees.

"As the situation now exists
not every University student
who pays the fee for the news-
paper is receiving it, and yet
with this limited circulation,
the paper is still experiencng
financial difficulties," said
chariman Bruce Jensen.

Nebraska enrollment ap-

proaches 13,000 while only
6,000 papers are circulated
each printing.

Four of the five Big Eight
schools contacted by the com-

mittee received more financial
support for their student news-
paper than the Daily Nebras-
kan receives.

Missouri has a semester tui-

tion of $148 with the student
newspaper receiving 10 cents
per copy. The University of
Oklahoma has a tuition charge
of $84 each semester with the
newspaper receiving $1.25 per
person. Kansas receives $2.00
per person each semester. Io-

wa State has a semester tui-

tion of $345 with the paper
receiving $1.38 per person.

"Iowa State, which already
charges more in fees for their
newspaper than Nebraska,
felt it necessary to increase
their assessment for the 1964-196- 5

year," Jensen added.

Expense items such as the
number of days the newspaper
is printed, the number printed
and the enrollment are not
included in this poll, said Mike
Jeffrey, business manager of
the Daily Nebraskan. We are
only comparing the income
from student fees that each
publication receives. Jeffrey
said.

Nebraska students pay a tui-

tion of $132 for a semester,
and $30 of this are student
service fees. Health services
receive $13, bond issue for

Union Announces
Bowl Trip Details

Final details for the Nebras-
ka Union sponsored trip to the
Cotton Bowl have been

The chartered DC7's leave
Lincoln Dec. 31, and return
Jan. 2. The bowl trip, which
costs $97.50, includes air
transportation to and from
Dallas, reserved accomoda-
tions at the Adolphus Hotel,
travel insurance, bus trans-
portation to and from the pa-

rade and game, Cotton Bowl
Parade seats and a Cotton
Bowl game ticket.

Interested students should
sign up in the Student Union
Cotton Bowl headquarters lo-

cated in the south entrance of

the Union from 8 a.m. to 4:30
p.m. All money must be paid
at sign-u- p time, and one must
sign in person. No refunds
will be given after a contract
is signed.

For further information,
call University extension 2454.

4-- H Banquet Cites
Special Service

Outstanding past
and present will be hon-

ored at the annual 4--

Awards Banquet tomorrow
night in the Pan American
room of the Student Union.

Scholarships will be pre-
sented, and the high ranking
scholars in each class will
be honored. A past 4-- H mem-
ber, whose identity will be
kept secret until the banquet,
will be honored for outstand-
ing service to 4--

Virgil Wagner, a 1964 grad-
uate of ttie University, will
speak on his experiences as
an international farm youth
exchange student to Switzer-
land the past six months.

Student Polls Favor Tuition Increase
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A new method of distribu-
tion of the Daily Nebraskan
heralded a year of student
polls, questionnaires and peti-

tions concerning the financial
situation of the Daily Nebras-
kan.

Because 6,500 copies of the
paper must reach 13,000 stu-

dents each day, a method was
tried in the fall which would
prevent some students and
faculty members from taking
more than one paper. The
Daily Nebraskan was distri-
buted to living residences, the
Student Union, Administra-
tion, the School of Journalism,
the Coliseum, the Nebraska
Center and East Campus Un-

ion.
Student Council discussed

the problem of excess adver-
tising at the Student Council
meeting Sept. 30.

Mike Jeffrey, business man-

ager, told the Council at that,
meeting that "The financial
standing of the Daily Nebras-
kan will have to be changed
very soon if the Nebraskan is

to continue to exist at the
University."

Council members were told
that the paper has lost $4,000
to $5,000 a year for the past
several years. Cornhusker ex-

cess funds were used to de-

fray expenses, but now these
funds are gone.

Jeffrey suggested at the
time a fifty cent increase in

tuition.
Kurt Keeler, a University

student, has originated a peti-

tion which has been circulated
to several houses on campus.

The goal is to get 3,000 to
4,000 signatures. As of yester-
day afternoon, Keeler had
about 1,000 signatures.

The purpose of the petition
is to "impress the Board of
Regents with the fact that stuCirculation manager Lynn Rathjen . . . makes the rounds.


