
Henry C. Smith 
LANDS & LOANS 
v_____y 

240 acres well improved, li miles from Depot it. Kas. Good spring Best of terms. Willtake 
40 acres as part payment, balance long time at low interest. 

200 acres 1J4 miies from depot, Richardson county, Nebraska. Good buildings and land. Will 
take 40 or 80 acres as part payment 

100 acres upland, 1 mile from depot. Richardson county, Nebraska. $12,000. 
160 acres Johnson county, Nebraska 80 rods to church and school. Best of terms. Might rent 
107 acres near Brownville, Nebraska 
80 acres H'-niile from Falls City high school. 
040 acres, $8,000 improvements Also 640 acres adjoining. Will take 100acres a.« part payment. Fine running water. A No. 1 opportunity. 
Money to loan. 
-_______ A 

WAY GET "WIRES CROSSED" 
TALK BY DR. MORSMAN ON AN 

IMPORTANT SUBJECT. 

Accuracy in the Dispensing of 

Drugs Not Dependent Upon 
the Memory Alone. 

Every druggist must have n ref- 
erence library His business is one 

of much detail and lie cannot carry 
it all in bis mind. Distracting, mul- 
tiplicity of names, complex chemical 
combinations, and similar but 
not identical compounds, are 

so profuse in pharmacy that 
the mind cannot retain it all, 
and so he must perforce refer to his 
books. It lias been said that a good 
student is lie that knows where to 

look for data, and that is very true 

in other matters as well ns in phar- 
macy and medicine. Dp not think 
because your druggist turns to his 
books when he is waiting upon you 
that he doesn't understand his busi- 
ness. It is evidence that he docs un- 

derstand. 
I would rather trust the pharmacist 

whose reference hooks are often used 
than one who Inis few books and 
those as good as new. 

Memory is treacherous and some- 

times plays its owner scurvy tricks. 
Everyone has hud experience that 
proves the truth of this assertion. How 
often you THINK you know, may b<‘ 
POSITIVE you know, and still find 
your memory has misled you. 

Somewhere in the intricate convolu- 
tions of tiie brain there has been a 

false record, i.r a record that lias 
been obliterated. As the saying Is, 
"you have got your wires crossed." It 
is especially necessary to guard 
against litis "crossing of wires" in 
the drug man's brain, because of pos- 
sible consequences. Therefore the 
wise druggist depends upon his 
books. 

Alums' every drug hits more limn 
one mime; some of them have several. 
These are called "synonyms," be 
cause they mean the same thing. 
For instance, Hydrastis is called 
Golden Seal, Yellow Hoot, Yellow 
Puc.coon, Gold Thread, and Indian Tu- 
meric Not only must names be con- 

sidered, hut us<s and doses enter into 
Hie reckoning You expect your drug- 
gist to look out for you; to see that 
you do not. make a mistake on go 
wrong, and you have a right to ex- 

pcc t this of him. Suppose your 
iriend tells you *of something you 
..sli to try. or perhaps you read of it 

i i a newspaper or in a receipt book; 
you do not kpow the action of drugs 
on the system or on eacii other, nei- 
ther does your friend, nor the news- 

paper. and very few receipt books 
i re dependable Your druggist must 
le on the alert to see that you do 
not get the wrong tiling, the wrong 
lombinntion, or the wrong dose. Per 
haps! nc asks you, "what are you go 
i :g to use this for? Don’t hesitate 
t tell him. He doesn't want your 
receipt. He has no curiosity to grnt 
if.v. He ash* you foi tin same roa 

son that tile brakeinan in a crowded 
station asks you where you are going, 
■When you board the train. It is the 
protecting care of the trained man 

guarding you from mistakes or pos- 
sible harm as you enter Ills domain. 

The principal book in tiie druggists 
library is the United States Pharma- 
copoeia. That is his principal form- 
ulary—his official "receipt book." It 
lias beer called the "druggist's bibb'.'’ 
it tells him how to make tho prepara- 
tions he sells and gives him much 
information in a terse, scientific way. 
It is a book of limitations, however. 
There are thousands of drugs and 
remedies that are not mentioned in 
this book, but the very important 
ones are here and because they are 

in this hook they are called "offi- 
cial." That is the Pharmacopoeia is 
the recognized OFFICIAL guide to 
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the pharmacist. the physician and 
tlie manufacturing chemist. It ia ac-i 
ci pted by the I’liitcd State- govern-; 
ruent and the states In that sense.; 

The book is revised once in ten 1 
years by a commission composed of 
delegates from till the medical so- 

cieties, all the phharmuceutical asso- 

ciations, till tlie medical colleges and 
schools of pharmacy and representa- 
tives from the army and navy. ThiH 
Is quite a formidable congress of sci 
entitle and trained men, and ibis con- 

gress, by means of committees, is 
supposed to examine every formula in 
tills book, and to change, add to, 
or throw out. ns they may deem wise, 
and tlicii it lie (imps the official guide 
to all concerned for another ten 
years. It lias been suggested that 
tlie government should do this work 
but I believe it is better doin' as it is 
now done. 

Another important volume in the 
druggist's library is the National For- 
mulary, I! is published |>y the au- 

thority of the American Pharmaceu- 
tical Association, which is made up 
of delegates from the state associa- 
tions. This book contains nothing 
that can lie found in the phar- 
macopoeia but much that is not 
there many formulas for "non of- 
fieal" preparations that are popular 
with physicians and with the public. 

The It. S. Dyspensatory is a large 
and comprehensive commentary on 

almost every drug and medicine that 
is known to tlie two professions. It 
is the druggists' encyclopedia and 
what lie cannot find between its cov- 

ers he is gofiig to have a hunt 
for. These three books are the 
important ones, They are correct, ac- 

curate, scientific. For further study 
the pharmacist may have Ills works 
on' botany, Chemistry,Materia Medica, 
Therapeutics, ills dose book, and even 

medical and veterinary books come 

handy. 
besides these volumes there are 

manj publications for the druggist's 
use put out by private enterprise that 
are of more or less value. These 
books publish a great mass of re- 

ceipts, for till kinds of preparations 
medical, mechanical and otherwise 
Unit must he “tried out" before any 
dependence can lie placed upon them. 
Even the“tritnndard Formulary,”wliicli 
is n good one, contains much tlmt is 
worthless. 

This little library the druggist must 
familiarize himself with so that he 
will know where to find tlie informa- 
tion he wants, and that lie may give 
good, intelligent service to his pa- 
trons. Ills mind becomes a store- 
house of varied information, but he 
must depend all tlie time upon his 
reference books, lest lie get "his 
wires crossed." 

A. M0R5MAN, M. D. 

Morsman Dru£ Co. 

Peculiar Piece of Art. 
George Whitehead, an Englishman, 

made a ship, with all things pertain- 
ing to It, to move as if it sailed upon 
a table. "All hands were aloft, a wo- 

man mad*1 good music on a lute and 
a little puppy cried in the midship, all 
of which variety," says the old writer, 
“was pleasant atid diverting.” 

Woman's Luck. 
A St. Louis woman is reported to be 

very angry because by mistake she 
married a cook Instead of a count. 
Some women never do know when 
they are in luck.—Des Moines Regis- 
ter and Leader. 

Seeking Knowledge. 
It had been raining all day and 

finally little Lola asked: “Mamma, 
when God gets all the juice squeezed 
out of a cloud what does be do with 
tt?”—Culcngo News. 

— --—-— 

Willing to Trust One. 
Says a man: “I never trust more 

than one woman at a time. Safeblow 
ers and hold-up men won’t have any-' 
thing to do with a man who trusts 
any woman. 1 always make one ex 

ceptlon.” 

Step by Step. 
1 believe In Improving environments, 

but when we have made the world fit 
for men to live in we shall still need 
to make men lit to live In it.—Sir 
James Duckworth. 

The Supreme Test. 
“When can a boy be said to have 

arrived at man's estate?” “When he 
begins giving his old clothes to his 
father.” 

MARKET LETTER. 

Letter From our Regular Correspond 
ent at Kansas City. 

Kansas City, May H'>, 1910. There 
was some readjustment in cattle 
prices last week, but charges were 
not great >n any class. Choice hard 
fat cattle are becoming scarce, and 
were firm all of last week, closing 
some higher for the week, and trad- 
ers believe (hat finished steers will 
appreciate in value as tile summer 
advances. Medium class fed steers 
barely held their own in price, and 
the lower grades, which are more 

numerous came in for a decline of 
10 to 20 cents. Cows and hehifers 
lost In to 25 cents, as they came in 
freely, and buyers saw an opportunity 
lo reduce them lo a position more in 
line withh prices of other cattle. The 
stockers and feeders met. a better 
demand than in recent weeks, hut 
closed without any net gall for the 
week, Imt with the yards well clean- 
ed up of them. The run today is 
8,000 cattle estimated, but the final 
count will raise this another thous- 
and, and the market is steady to 
weak, he lower grades showing the 
weakness. With favorable weather, 
owners will likely he busy in fields 
for thhe next few weeks, and re- 

ceipts are not likely to be of a vol- 
ume that will work toward lower 
prices. Toy steers today broughht 
$8.00 hut prime quality would re'achh 
a quarter to forty cents higher than 
this price, hulk of steers $6.50 to 

$7.90, a few sales each day now un- 

der $6.00, cows at $4.50 to $6 50, heif- 
ers $5,00 to $7.35, bulls $4.25 to 
$6.25, calves $6.00 to $8.00, stockers 
$4.00 to $5.SO, feeders $5.00 to $6.25. 

Hog receipts here last week ex- 

ceeded 53,000 head, and the total at 
the five leading markets was only 
forty thousand head less than cor- 

responding week last year, and yet it 
was a full week, with prices closing 
15 cents higher for the week. Run 
is 9,000 today, market 10 lower with 
some improvement at the close to- 

day, to $9.42; bulk $9.25 to $9.40. 
Shipping demand has been firm for 
n week, and light height hogs sell 
inly five to ten cents under the 
heavy weights, l’igs are a quarter 
higher than a week ago. at $8.75 (o 
$9.00. 

.T. A. R1CKART, 
Live Stock Cor. 

True Blessedness. 
Solon: True blessedness eonslsteth 

in a good life and a huppy death. 

keepint 
the quality oi 

your goods i 

secret Is what 
you accom- 

plish when 

you don’t ad- 
vertise them 

IPI'lj Willi ■■■!—! HI 

You know the'f’re 
best; so do u teu 
others! But the 
funeral pubiic are 

they informed? Tell 
them! Don't keep 
it a datk secret. 

I 
« 

% 

Let the light 
shine through 
the columns 
of this paper. 
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A Prophet's Reward, 
Man is a queer animal. He don’t 

take kindly to advanced ideas. Jle 
clings to the good old ways. He re- 

sents being told to move along and 
woe be the man who dares assume 

the prophets's role in any community, 
especially if he be a poor man. 

This is the expected. It T regard- 
ed as an affront to the Intelligence 
of the community when any one indi- 
vidual in it undertakes to induce it 
to mend its ways. He assumes that 
the ways need mending, and further 
assumes that he knows how to mend 
them. Of course those who do not 

want tlteir ways mended are offend- 
ed. This is human nature, so recog- 
nized long ago by the proverb that a 

"prophet hath no honor in his own 

country." People who do not have 
a prejudice against him take his 
teaching for what thew are worth; 
wliil > those who know his resent his 
assumptions and become offended. 

It is strange how human nature 
works. You see it in religion, in pol- 
;tlos, iii business. Once let a man, by 
perseverance and clear statement of 
the truth in the ease of the teacher, 
or by perseverance and meri* whether 
in business or politics, become inde- 
pendent of the neighbors, then they 
are united in praising him and re- 

gard it as an honor that a man of 
that ability grew up in their neigh- 
borhood. When you can no longer 
keep a man down, then the only 
thing to do is to push him up out 
of your road! 

Agriculture suffers very greatly 
from this stupidly blind prejudice 
against Hie man who prophesies in 
his own neighborhood. Prophesying 
here simply means teaching, not pre- 
dicting. The sensible thing is to 

listen to what such a man has to 

say and consider his teachings well. 
Watch how he carries them out him- 
self. Imitate his practices where 
successful, not blindly, but after as- 

certaining why ho does thus and so. 

Wo have a good many blind 
imitators in farming. The wise farm- 
er will not always do the same thing 
in the .same way. He -may adopt 
one method this year and directly the 

opposite the next year. If you ask 
him, he will give you his reasons. 

Now, if you imitate his example with- 
out knowing the reason, you are al- 
most certain to make a mistake, and 
then wonder why it did not work out 

with you the way !t did with him. We 
have all seen this often. 

To fact is that we are none of us 

too wise to learn from anybody else, 
if we will—the farmer, the merchant, 
the business man, the teacher, the 
preacher—no one man knows it all. 
It will not pay for the old farmer to 
assume that wisdom will die with him. 
If a man ever gets to a point where 
he is not willing to learn from any- 

body, his usefulness is about at an 

end. That's the trouble with so 

many old men, old teachers, old 

preachers, old editors, as well as 

old farmers. In all lines of endeavoj 
there is constant progress. The man 

who imagines lie knows it all is 

always certain to be far behind the 

procession and to becomee a “has- 
been."'—Wallace's Farmer. 

A Special Offer. 
The big daily papers find. it neces- 

sary and profitable to keep increas- 

ing their subscription list, and one of 
the fastest growers is the Lincoln 
State Journal. This splendid state 

daily lias just opened up another big 
subscription campaign, offering the 

paper till January 1, 1911 for only $2; 
with Sunday $2.50. This special rate 
will bring the business. The jour- 
nal has a way of its own—cutting 
out a lot of expensive methods of 

getting subscribers and making the 
low rate to its readers direct. The 

people of the state as never before 
are looking to the Journal for the 
real doings in the state. It is build- 

ing up its business through reliabil- 

ity and enterprise, especially in cov- 

ering tlie state news. Another good 
thing about the Journal is its policy 
of stopping every paper when the 
time is up. If you don’t pay for it 

you don't get it, and when you pay 
for it you only pay for your own 

paper, not helping to pay for the 
ono sent some deadbeat. You will 
like the cleancut methods of the 
Journal people. 

Law Courses Lengthened. 
More than two-thirds of the Ameri- 

can law schools have lengthened 
their average course from two to three 

years, according to a New York edu- 
cator.—From the Green Bag.- 

Legal Notice. 
In The District Court of Richard- 

son County, Nebraska. 
James T. Sailors, Plaintiff, 

vs. 

I Mary E. Sailors, Wash Sailors, John 
Sailors, Ida Percival, Omer Sailors, 
Fred Sai’ors, Otis Sailors, a minor, 
Nettie Ankrom, Effie Ankrom, Ol- 
ley Ankrom, a minor, Judd Ankrom, 
a minor, Stella Ankrom, a minor. 
Alta Ankrom, a minor, Eveline Sail- 
ors, Mary Sailors, Lottie Sailors, 
Inez Sailors, Prilla Sailors and Will- 
iam Percival, Defendants. 
NOTICE IS HEREBY GIVEN that 

by virtue of a judgment in partition 
entered on the 17th day of May, 1910, 
in an action pending in the District 
Court of Richardson County, Nebras- 
ka, in which the above named plain- 
tiff was plaintiff and the above 
named defendants were de- 
fendants, and in pursuance 
of an order of said court entered on 
the 17th day of May, 1910, directing 
the sale of the premises hereinafter 
described, and in pursuance to an 
order of sale issued out of said court 
in said cause, we, the undersigned 
referees in partition duly appointed 
and qualified in said action, will of- 
fer for sale at public auction and sell 
to the highest bidder for cash on 
the 22d day of June, 1910. the follow- 
ing described real-estate towit: 

The northwest quarter and the 
south half of the southeast quarter 
of Section 22, and the west half of 
tin' southwest quarter in Section 23, 
and the southwest quarter of the 
southwest quarter of Section 14, all in 
Township 3, Range Hi, in Richard- 
son County, Nebraska, and the north 
half of the southwest quarter and 
the north half of the south half of 
the southwest quarter, all in Section 
13, Township 3, Range 17, in Richard- 
son County, Nebraska, and the east 
half of lot 1, in block 1, in Smith’s ad- 
dition to the village of Ilardaa, in 
Richardson County, Nebraska. 

Said sale to commence at 1:30 p. 
rn., at the west door of the court 
house in Falls City, in Richardson 
County, Nebraska. 

E. E. BOLEJACK, 
HENRY GERDES, 
BFRTON RE A VIS 

Referees. 
Dated, May 18, 1910. 

Reavis & Reavis .Att’ys for Plff. 
First publication. May 20. 5 times. 

Report of the Condition 
of the 

Falls City State' Bank 
of Falls City, Nebraska, 

Charter No. 159, incorporated in the 
State of Nebraska, at the close of business, 
May 11, 1910. 

RESOURCES, 

Loans and Discounts.$172,170.26 
Overdrafts, secured and unsecured_ 642.03 
Banking house furniture and fixtures. 13,200.00 
Current expenses and taxes paid. 1,<>24.14 
Due from nat’l, state and private 

banks and bankers.$23,517.43 
Checks and items of exchange 1,817.05 
Currency.. 8.893.00 
Gold Coin. 5,015.00 
Silver, nickels and cents.1,035.16 40,277.o4 

Total. 227,914.67 
LIABILITIES. 

Capital stock paid in. $ 50,000.00 
Surplus fund. 10,000.00 
Undivided profits. 3.309,78 
Individual deposits subject 

to check.$124,073.51 
Demand certificates of de- 

posit .. 36,638.30 
Certified checks. 500.00 
Due to nat’l.state and private 

banks and bankers. 3,3°3.08 164,604.89 

Total. 227,914.67 

State of Nebraska, 1 
r ss. 

County of Richardson. 1 

I. VV. A. Greenwald, cashier of the above 
named bank, do hereby swear that the 
above statement is a correct and true copy of 
the report made to the State Banking Board. 

W. A. Green wall, Cashier. 
attest: 

T. J. Gist. Director. 
Guy 1*. Grkenwalo, Director. 

Subscribed and sworn to before me this 17th 
day of May 1910. John VV. Powell, 

Notary Public. 
My commission expires November 24, 1915. 

Report of the Condition 

THE BANK OF SALEM 
of Salem, Nebraska, 

Charter No. 359, incorporated in the State* of 
Nebraska, at the close of business May 11,1910. 

RESOURCES. 

Loans and Discount. ■•■$107,603,87 
Overdrafts, secured and unsecured 125.65 
Rankin# house, furniture and fixtures 3,686.85 
Current expenses and taxes paid 708.13 
Due from national, state and private 

banks and bankers. 30,508.37 
Checks and items of exchange $ 4.54 
Currency.2,o91.oo 
Gold Coin 1,045.00 
Silver, nickels and cents.. 93 89 3,834.43 

Total.$146,467.30 
LIABILITIES. 

Capital stock paid in.$ *10,000.00 
Surplus fund 10.000.00 
Undivided profits 3,631.11 
Individual deposits subject to 
check. 88,256.19 

Demand certificates of de- 

posit. $14,580.00 102.836.19 

Total.$146,467.30 
STATE OF NERRASKA, | 

ASS. / 
County of Richardson, ^ 

I, R. R. Huston. Cashier of the above named 

bank, do swear that the above statement is a 

correct and true copy of the report made to the 

State Banking Board. K* B. Huston, 
attest : 

S. P. ('.ist. Director. 
w. A. G KEEN WALD, Director. 

Subscribed and sworn to before, me this 17th 
day of May. 1910. 

Guy P. (iReenwald. 
Notary Public. 

My couinii.-sion expires December 22. 1911. 

RUST I CO 
28633 

PERCHEIION STALLION — Dapple 
Grey, foaled August, 1899. Bred by 
Keiser Bros., of Keota, Iowa. Got 
by Defi, 21432 (39271), bo by Poul- 
ard (20089), he by Senateur (2381), 
he by Picador, belonging to M. Du- 
pont. Dam, Dakota Ouality, 24781, 
by Barnb'n 16688 (346."®), by Bayard 
(21009), he by Picador 5042 (6919), 
he by Cherl (3464), he by Mouton, by 
Coco of Misle-sur-sarthe. 

Itustico is 16 hands high and Weighs 
1700 lbs when in good flesh. Rus- 
tlco has proven a sure foal getter 
and has a great many good colts to 
his credit. His disposition is fine 
and his action good. Don't fail to 
examine this horse before breeding. 

JUMBO 
Jumbo is 8 years old this spring. 

He is a mammoth breeding, jet black 
with white points, splendid head and 
ear, extra heavy boned and is a 

splendid individual. He is 141/i hands 
high and weighs 930 lbs. when in 
good flesh. Is a sure foal getter 
and you will make no mistkae in 
breeding to him. 

ALFONSO 
is a straight bred Mammoth Jack, 
with good, heavy bone; stands 15% 
hands high; weight 1160. Good per- 
former and sur“ foal getter. 

ROGERS’ JACK 
A Kentucky Mammoth, shipped here 
from Lexington, Ky. He needs no 

recommendation, as he is well known 
here as one of the best breeders 
that was ever kept in this part of 
the country. 

TERMS 
TERMS—10 to insure colt to 

stand up and suck. Service fee due 
if mare is sold or removed from 
the county before time of foaling. 
Mare and colt held for service. Care 
will be taken to prevent accident,but 
will not be responisble should and 
occur. 1 escured this stock from 
responsible breeders who have thor- 
oughly tested them, and you will find 
them worthy of your patronage. 

The above stock will be kept the 
entire season at the Hinton Mill, 
2 miles south of Falls City. Plenty 
of horses and jacks. Service at any 
time. 

J. G. WHITAKER 
OWNER 

S. A. PRYOR, Keeper 
FALLS CITY. NEB. 

Phone 212 NN, R. F. D. No. 1. 

j^yurd 
THIS ad. is directed at the 

man who has all the 
business in his line in 

this community. 
€J Mr. Merchant—You say 
you’ve got it all. You’re sell- 
ing them all they’ll buy, any- 
how. But at the same time 
you would like more business. 
<1 Make this community buy 
more. 

Advertise strongly, consist- 
ently, judiciously. 
<1 Suppose you can buy a lot 
of washtubs cheap; advertise 
a big washtub sale in this pa- 
per. Put in an inviting pic- 
ture of a washtub where 
people can see it the minute 
they look at your ad. Talk 
strong on washtubs. And 
you’ll find every woman in 
this vicinity who has been 
getting along with a rickety 
washtub for years and years 
will buy a new one from you. 
<J That’s creative business 
power. 

OURj AD. RATES ARE RIGHT I 
—CALL ON US 

(.Copyright, l'JU9 by W. N. L\) 


