
i Rotarians Hearken to Yoath’s Talk 
** on Management of Dad-Lad Company 

Fathers Must Not Lose Sympa- 
thy in Rush of Business, 

Says Boy. 
Out of the father and son dinners 

which have been held here during 
the last 10 days, there is an echo of 
an impressive feature in connection 
with the Rotary club’s function last 
Wednesday night. 

On tills noteworthy occasion, Po- 
tary sat at attention whde a junior 
member of its household spoke on the 
subject of "What a Son Kxpects of 
His Father." This youth was Stan- 
field Johnson, 17-yearold son of 
Alvin T. Johnson, attorney. The 
younger Johnson is a senior at Cen- 
tral High school and is a member 
of the public speaking class. 

As a result of the experience of 
f lie Rotary club on this occasion, 
their policy hereafter will be to have 
the hoy* talk instead of talked to. 

Rotarians have been discussing the 
w success of their program last Wod- 
* nesday night, when the fathers lis- 

tened to what the boy had to say of 
them and to them. The idea caught 
the imagination of the members. 

The gist of Stanfield's talk follows: 
“in the early days of our country 

the stern Pilgrim fathers ruled the 
household with an iron hand. The 
sons were commanded to do this and 
not to do that, and were deprived, 
to a large extent, of the privilege of 
making their own decisions. At that 
time, there was the tendency to force 

_ the son rather than to guide him. 
r “In this day, in the rush of civiliza- 

tion, the father too often neglects the 
hoy in favor of business, and leaves 
him to deal alone when the problems 
of youth. In far too many cases the 

boy falls in with had company, neg- 
lects his opportunities, and, as a con- 

sequence, either ruins ills life or ser- 

iously handicaps it. In many cases 
this is the fault of the father and 
comes as a direct result of his neg- 
lect of his son. 

“Somewhere between these two ex- 

tremes lies the ideal father; and in 
order that you Dads may be able to 

guide us better, I am going to try 
and tell you, briefly, what we sons 

expect of you—our Dads. 

“First of ail and of the utmost Im- 
portance is our desire that you under- 
stand us. We want you to under- 
stand our problems; we want you to 
understand our point of view. 

"It is a very regrettable fact that 
that too many fathers and sons lack 
this quality of mutual understanding, 
and its results are noticeable in a 

great many sons. Are you attempt- 
ing to understand your boy, and are 

you helping him to deride his prob- 
lems? Or are you letting him work 
It out fer himself and drift further 
from you each day? We sons mant 

to come to you for advice, sympathy, 
encouragement and guidance, but if 
you are too busy and have no tlm* 
for us, we are not likely to como. 

Secondly, \ e would like to have 
you remember that you were a boy 
once, and perhaps just an ordinary 
‘ornery’ boy like us. You fathers are 

usually proud to think we can’t put 
anything over on you; but did you 
stop to think you aren't putting very 
much over on us? 

"If you Dads will come down off 
your seat of dignity, when we come 

home from a little scrap with a black 

eye or brused knuckle, or bring home 
a couple of "D" marks from school, 
or do some other foolish thing not 
serious, If you tell us some of the old 
fights you had, or recall some of the 
poor grade marks you got, of foolish 

things you did, you are not going 
to lose any of your Influence over 

us. Rather, your going to make us 

feel that you are a regular fellow 
and one of us and really know 
what you are talking about. 

’’Another thing—we sons want 

you Dads to have faith In us and 
give us your solid backing. I don’t 
believe that there is a son that at 

some time or other bet his friends 
that his Dad can lick any other Dad. 
That's faith with real backing. If 
you believe in us, show your faith 
in us, be proud of us. If you do this 
we are very likely to do everything 
in our power to be worthy thereof. 

Fathers Should Set Example 
Fathers, don't overlook this point. 

Every father Is an example to his 
boy. We sons naturally look to you, 
our fathers, as being what we should 
strive to be and what you want us 
to he. That places a great responsi- 
bility upon you. Help us make this ex- 

ample an insperation to us. We need 

your help not only by advice, but by 
example of act and deed on your part. 

"Lastly, be a pal and chum to your 
boy. You know what that means bet- 
ter than I can tell you. Deep In our 

hearts we know that wa need your 
companionship and help. Perhaps, 
some of us have come to that stage 
In our development when we think 
that we know just about all that is 

possible for any on human to know. 
But then, if ever, is when we need 

you. We naturally have tremedous 
decisions to make; the decision of our 

life work is one which we must make, 
and in making it you are and should 
be the principal person to help u«. 

We want you to give us the benfit 
of your experience and example and 

comradshlp in order that we may 
through your training and love be- 
come men of whom you will be proud. 

"If you fathers will take the trouble 
to understand your sons, treat them 
fairly, back them In every way, and 

pal with them, then the firm of 
father and son will be lnaeparable and 
both the senior and junior members 
will be better because of the partner- 
ship.” 

OMAHA WOMAN 
TO PRODUCE PLAY 
Mme. Moeller-Herms, music critic 

and teacher, will go to New York this 

week to make arrangements for pro- 
duction in English of one of her plays 
which has been produced In Germany 
with much success, and which she re- 

cently adapted for the American 
stage. 

She will also study the opera In 

English as It Is now being put on by 
Andrew DIppel, formerly of the 

Metropolitan Opera company. 
Mrs. Herms Is an American artiste 

who has been abroad for many years. 
She returned to this country and 
Omaha a year and a half ago and 
has been conducting an operatic 
school here. 
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for one-half your first ^W a I rJjj 
y nient up to $50.00, * i 

as follows: 
Pay $10 cash, receive credit for $15.00 nn J n wA j 
Pay $25 cash, receive credit for $37 .50 Cl f I Cl LifJ Ajr 
Pay $50 cash, receive credit for $75.00 ■rjj 

Good on any New or Used Piano priced at $1OO Jn 
or more. Good on any New or Used Phonograph W* 
priced at $75 or more. j^A# j j 

$1Q Down 
Sends Any Instrument to Your Home 
Regarless of Price. 
Our store is filled with the finest assortment of Pianos, Phono- 
graphs, and musical merchandise ever offered for your inspec- 
tion. We have searched the markets of the world for Christ- 
mas Gifts that would meet your approval: Steinway Pianos, 
“The Instrument of the Immortals;” Hardman Pianos, the 
instrument used by the Metropolitan Opera Company; also 
Emerson, McPhail, Steger & Sons, Lindeman & Sons, Behr 
Brothers, Story & Clark, Bellman, Premier, and Schmoller & 

Mueller; Victor and Columbia Phonographs; the famous York 
& Sons' Band and Orchestra instruments, and the renowned 

^ Gibson Stringed Instruments. All of these in great assort- 
ments we have for you—all available to you by paying the small 
sum of $10 down! See these beautiful gifts—hear them play— 
compare them with any other instruments—and you will be 
convinced that Schmoller & Mueller Piano Co. is offering lower 
prices and mora liberal terms than any other store for such 
high quality merchandise. 

20 Record Erpp 
Selections 
With this Schmoller & 
Mueller Guaranteed 
Phonograph. Choice of 
mahogany or walnut, 

^ Only $ 100 
Less Christmas Check 

Discount 

Beautiful Colonial 
Player Pianos Uprights 

(9QC and t07C and 

ipOuD Up L* i U Up 
Less $25 Christmas Less $25 Christmas 

Check Discount Check Discount 

Above Price Subject to $25 
Discount if Coupon Is Used. 

What woman would not rberieh thla beautiful Baby Grand aa • 

Chrlatmaa Gift! What Joy It would bring to daughter—and what com- 

panlonehip it would bring to mother 1 Ita rare beauty, eacellent tone 

and flnleh cannot be duplicated anywhere. Only *10 brlnga It to your 

home! Can you afford to deny your loved onea thla beautiful gift at 

ao low a price and at auch remarkably aaay terma 7 

Beautiful and 
Practical Gifts 

Violins, $7 and up 

Cornets, $18 and up 

Banjos, $15 and up 

Guitars, $25 and up 

Mandolins, $8 and up 

Drums, $5.50 and up 
York Saxophones Bugles, $5 and up 

with 10 FREE Music Bags and Rolls, 
Lessons, $70 and up 75c and up 

I If you can’t call, write or wire. We promise Christmas delivery. 

i -16-18-Dod^e Sc* Ottwlid 
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The Brandeis StoreI 
Monday at 9 A. M. We’ll Show You 

What Buying Acumen and Unlimited Financial 
Resources Can Do In 

A REMARKABLE 
COAT SALE 
With the Most Amazing Values of Recent ^ears 

Of course you will be interested in the reason for this sale and so we’ll say that some days ago we re- 

ceived word that many prominent New York style creators were overstocked with coats due to the 
continued mild weather. We immediately sent Buyers east with instructions to buy as never before. 
In every’ instance we made offers that were ridiculously low. but so huge was the number of coats we 

were willing to take that in most instances the makers accepted. The dollars saved go to \ OU—and 
in addition you get the beauty of style, the quality of fabric, the excellence of tailoring, the good looks 
and long service you want in a coat. 

Seven Tremendous Croups — at Seven Low Prices: j 
/ 

Values to 25.00 Values to 40.00 Values to 60.00 

$*' j $^>1 $ 

Values to 30.00 Values to 90.00 Values to 110.00 Values to 150.00 

I I 
Materials: < Colors: . Fur Trimmings: I 

Downy W ool Reaver Brown Mink Dyed Marmot 

Marvella Lmtrosa 7’o;, Gray Reaver Skunk ( ivet 

Teddy Rear Flamingo Australian Opossum 
English Fluids laupc Aary Mink Opossum 

Excello Cur-dc-Laine Black Fox and Other 

Cashmana Yeldyne and Wood Shades lint 1 urs 


