
More Than $200,000 in Prizes 
Chalked Up for 16 Races in South 

OUI8VILLE, KT.,! 

L 
March 1.—With a 

gross value of 
more than 1200,- 
000, the 18 stakes 
of the Kentucky 

| .Jockey club to be 
1 

run at Churchill 
Downs and Da- 
tonia this spring 
and summer com- 

prise the great- 
est racing pro- 
gram ever offered 

horsemen for a BO-day meeting. 
The feature of the Blue Grass pro- 

gram ia th» BOth renewal of the Ken- 
tucky derby. It is the golden anni- 

versary of America's blue ribbon 
event and General Manager Matt 
Winn Intends to make It the greatest 
sporting event of the year. There 

will be 100.000 added to the Kentucky 
derby, and the Kentucky Jockey club 

will present to the owner of the win- 

ner a gold trophy coating aeveral 
thousand dollars; to the Jockey riding 
the victor, gold spurs, arid the trainer, 
a gold split-second watch. 

The stake that will attract chief 
attention Is the Kentucky derby. It 

is expected that all tha great J-year- 
olds will be entered and owners will 

be eager to win the 1924 derby because 
with It will go a trophy that can be 
won only once in a lifetime. 

SERVICE 
That’s what you really buy when you 

purchase an automobile. 

DURANT and 
STAR CARS 

have been rendering: such fine service to 

their owners that repeat orders have become 

an every day occurrence on these cars. 

Have You Seen the 1924 

Durant and Star Cars 

Andrew Murphy & Son, Inc. 
14th and Jackson Streets Here 54 Years 

Northeast Nebraska High Cage Champs 

Here Is the Norfolk High erhool 
basket ball team which won the north- 
east Nebraska tournament at Wayne, 
Nets, recently. This team will be one 

of the strong contenders for the state 

championship at Lincoln. 
Norfolk's record so far this year: 
We#t Point, 10; JVorfolk, 11, 
Wayne, 15; Norfolk, 18. 

Newman (trove, 8; Norfolk, 17, 
Albion, 6; Norfolk, 17. 
Madison, II; Norfolk, 16. 
Fremont, 16; Norfolk, 26. 
Tierce, 7 Norfolk, 22. 
University Tlace, 7; Norfolk, 18. 
Wayne, 12; Norfolk, 24. 
Randolph, 7; Norfolk, 24, 
Scribner, 18; Norfolk, 30. 

CYRIL WALKER TELLS: 
A Pebble That Cost Me a Title 
When Teacher Made Good 
The Best Shot I Ever Made 
_/ 

WHILE 
skill Is ths deciding fac- 

tor in ths winning of cham- 

pionships, It cannot bs denied 
that luck also plays a part. Some 
break of the gams entirely beyond 
ths control of the contestant confers 

upon him ths Joy of victory or the 

gloom of defeat. 

If it be the latter, ths player lias 
all the years of hla Hfe In which 
to ponder sadly upon what might 
have been. Perhaps the catastro- 
phe arrived at a time when he had 
been performing in his very best 

style. Perhaps the very play that 
produced it was executed perfectly. 
*If so, his sorrow Is the more acute. 

On a number of occasion* I have 
lost a championship by the narrowest 
of margins Just because, on one hole 
out of 72, Dame Fortune turned her 
back on me. In the first winter 
championship tournament ever held 
at San Antonio, Tex., this happened. 

Tears ago Jack Burk* took the 
Minnesota open from me by a single 
stroke, after w* had made the un- 

usual record of doing the 72 holes 
respectively In 282 and 283. 

Twice the Metropolitan Open lias 
slipped from me by the tip of my 
fingers. And, last winter at rine- 
liursl, Walter Hagen beat me for 
the North and South Open title 

Don’t Pay $1,000 or More 
for a car, without knowing what the leader 

offers in the fine*car field 

WE 
made a canvass of many 

who bought rivals of Stude- 
bakers. We said, “Tell us 

why you liked your car the better.” 
The majority said, “We did not 

even look at the Studebaker.” Most 
of them bought new models of the 
car they owned before. 

* * * 

Yet Studebaker is a leader in the 
fine-car field today. Studebaker 
builds more quality cars than any 
IDther plant in the world. 

Studebaker is the sensation of mod- 
era Motordom. Its amaz- 

ing growth signifies a 

new situation in this£d<L 
Last year, 145,167 fine- 

ear buyers paid $201,000,- 
000 for Studebaker cars. 

Nearly three times as 

many as in 1920. 
Is it fair to yourself— 

or fair to us—not to learn 
the reasons for this 
tread? 

Facts to consider 
Studebaker assets are 

$90,000,000 — all staked 
on satisfying, better than 
others, buyers of high- 
grade cars. 

Over 23,000 men have 
their future at stake on 

giving you maximum 
values. 

$50,000,000 in modem | 1 

plants and equipment, 
of which $32,000,000 has 
been added during the past five 
years. 

$10,000,000 in body plants to give 
you superlative beauty. To give that 
final touch for which Studebakers 
have been famous for decades. 

125 experts who devote their whole 
time to studying betterments. Who 
make 500,000 tests per year to main- 
tain our supremacy. ^ 

» • * • 

Consider Studebaker history. For 
72 years this concern has stood for 
high principles and policies. 

For two generations, against all 
the world, it held first place in horse- 
drawn vehicles. 

Now for years its name and fame 
have been committed to like attain- 
ments in fine motor cars. 

If you only knew 
There is no room here for details 

and comparisons. Yon will find them 
all in Studebaker showrooms. But 
let us cite some significant facts. 

That lack of vibration, so conspicu- 
ous in Studebakers, costs us $600,000 
yearly in extra machining of crank 
shafts. 

That matchless strength in vital 

See the Studebakers 
Studebaker builds more fine cars than any 

other plant in the world. 
Last year 145,167 wise motor car buyers 

paid $201,000,000 for Studebakers. 
The demand has almost trebled in the past 

three years. Studebaker now bolds a leading 
place in the high-grade field. 

Our modem plants and their equipment 
cost $50,000,000. All to give you the maxi- 
mum value at the minimum of cost. 

It is folly to buy a car in this class without 
knowing what we give. / 

parts comas front ths coat Heat stasis. 
For soma wo add 15*4 to tke quoted 
price to get exactness in them. 

That Chase Mohair, toed in our 
closed cars, is made from the soft 
fleece of Angora goats. Cotton or 

ordinary wool, or a combination of 
both, could reduce our price $100 to 
$150 per car, but it would sacrifice 
Studebaker quality. 

Note the bumpers, the steel trunk, 
the extra cord tires, the motometer, 
the courtesy light on some models. 
Figure what they would cost as ex- 
tras. 

The infinite care 

We use 35 formulas for steel, each 

worked out to exactness for supreme 
service in its place. 

We employ 1,200 inspectors to 
make 30,000 inspections of the mate- 
rial and workmanship in each Stude- 
baker car p— before it leaves the 
factory. ✓ 

Consider how Studebaker has al- 
ways led fh the building of high- 
grade cars. We were first to use cord 
tires as standard equipment. We 
were the first quantity manufacturers 
to build bodies of the highest grade. 

If you want beauty, fine upholstery. 
rich hmsh and equip- 
ment, consider that 
Studebaker has had more 

experience in fine coach 
building than any other 
motor car maker. 

Our place no^accident 
The pedestal place 

which Studebaker holds 
in the fine-car field is not 
the result of accident. It 
comes from principles aa 
old as this business—the 
ceaseless and determined 
ambition to excel. 

Learn the result of 
these efforts. Compare 
detail by detail, part by 
part, with any car you 
wish. When you foot the 
advantages, you will find 
that they number scores. 

k • • * 

| f These are facta 70a 1 > should know. They are 

inducing 1*0,000 per 
year to choose Studebak' r cars. 

Some sell at $1,045. Some meet 
with every requirement in size and 
power and luxury. But the chassis 
are all alike, save in size. The same 

steels, the same standards through- 
out Every important Studebaker 
part represents the best we know. 

* • * 

People have learned these facts— 
hundreds of thousands of them. The 
demand for Studebakers has almost 
trebled in three years. It has become 
overwhelming, even for our facilities. 

Investigate the reasons. You will 
find them by the scores. Then, if 
you choose a rival car, we shall have 
nothing more to say. 

L 1 G H T • S I X 
5-Pus. 112' W. B. 40H.P. 

Touring .... $1045.00 
Roadster (3-Pass.) 1025.00 
Coupe-Roadster (2-Pass.)- 1195.00 
Coupe (5-Pus.) • 1395.00 
Sedan.1405.00 

SPECIAL-SIX 
S-Piml 119'W.B. 30H.P. 

Tollring ..... $1425.00 
Roadster (2-Pate.) ... 1400 00 
Coupe (5-Pass.) ... 1895.00 
Sedan. 198500 

B I G S 1 X 
7-Pass. 126’ W. B. 60 H. P. 

Touring.$1750.00 
Speedster (5-Psss.) ... 1835.00 
Coupe (5-Psss.) ... 2495.00 
Sedan. 2685.00 

(A U prices f. a. b. factory. Terms to meet yam convenience) 

O. N. BONNEY MOTOR CO. | 
HArney 0676 2550 Farnam St. 

The World’s Largest Producer of Quality Automobiles 

tlironcli "the luclt of the game" on 

a abort liole, when nn unplayable 
lie brought me six strokes Instead 
of pur three. 

But the toughest break I ever 

experienced was In the Metropolitan 
Open of 1921, played at Slwanoy. It 
came at a time when I was at the 

peak of my game. For three rounds 
I had been leading the field and on 

the first 12 holes of the last round 1 
had been keeping up the pace. 

When I reached the 13th tee I was 

ahead of Bob McDonald of Chicago 
by one stroke. But If ever nyinber 
13 was unlucky to anyone It was to 
me then. 

The hole Is a 210-yard one. The 
green Is elevated, has a double hump 
In It, and Is trapped on sll sides. 
When I prepared to shoot the wind 
was blowing across the fairway from 
right to left. I chose a spoon and 
hit a high ball. 

I liave never made a better shot 
In my life. As I watched the ball 
In Its flight straight toward the cup, 
I figured on a score of three, 
which would give me another stroke 
on Mi lkmaid. Bob was just a hole 
ahead of me and word' hail mine 

hack that lie had taken a four on 

the 18th. A two-stroke lead meant 
a good deal with only five more 

holes to go. 
But at this point dissster overtook 

me. As I said before, the green had 
two humps, or undulations, in It. 
The first was toward the front of the 
green. Just beyond It was the cup. 
Next came the second hump, and, 
at the rear, a nasty trap. My hall, 
dropping on the first elevation, 
should have stopped after a short 

roll, giving me a sure three, with a 

chance for a two. Instead it hit a 

small pebble, or hard spot, hounded 
13 feet Into the air and plumped into 
the trap. 

Two minute* later. Tommy Mc- 

Namara, who was following me. 

made a tee-shot to within a few 
Inches of where my hall fell. No 
two strokes could have been more 

alike. But whereas mine found 
the trap. Tommy's gave him a hole 
In one! 
But my hard luck was not ended 

with my tee shot, landing In the 
trap, my hall found the only heel- 
print In It. Thi* waa right in the 
corner of the hazard, where some 

spectator, resting for a moment on 

the grassy edge, had Jammed his foot 
a good Id Inches Info the sand. .1 
holed out In seven, four strokes more 

than I should have had. That was 

Just the margin by which McDonald 
heat me. 

My poor fortune tinnferved me. 

And. on hearing of It, Bob was cor- 

respondingly encouraged. 

nWlirn 
Teacher Made Coed. 

x'E of th« best playa I ever made 
was In a round at my own club, 
Englewood, NT. J.. with one of 

our membera, Tj. C. Walllck. It was 

accomplished In trying to allow Mr. 
Walllck how the ball should be hit 
to get It out of an unusually diffi- 
cult lia. 

Tf I wers Instructing are man In 
th* art of golf, I surely would not 
choose this play for a demonstration. 
It would not be possible to duplicate 
th* success I bad on this occasion 
with any degree of regularity. 

My partner and I were approarh- 
hig the green of fhe 2'8-yard fourth 
hole at Knglewood, when my second 
shot went Into a big ditch whlrh 
lies to the left. We found the ball 
In the water rlose to the hank far- 
thest from the green, a distance of 
20 yards from tha pin, I should 
say. 

A* ws wers playing s "friendly 
game" I was going to pick It nut 
and take a penally atroka when 
Mr. Walllck apoks up: 

"What would you do In a rase Hhe 
that If you were In a rral match?” 

ha asked, 
"Well. If I threw out It would cost 

ms a stroke." I replied, "and If 1 
tried to play out. I might fall. One 
would act according to the situation 
at the time—whether or not aavlng 
a stroke was !m|>ortant " 

"Let s sc# how you'd play that 
ball,” he countered. 

lie bad given me a tough problem. 
Recause of the position of the ball 
I had to stand with tny left foot In 
ihe water hiu! my right much higher 
up. on the hank. The latter was *' 

'teep th.it 1 couldn't tHk# a back 
stroke. I had to lift my club stnive 
my head, chop down behind the ball 
and then bring up with nil the quick- 
ness I could muster, l'sltig tny nib- 
lick, with the blade lnld well back. 
1 almost holed out. An additional roll 
"f three Inches and T would have 
found the cup. 

The satisfaction this stroke gave 
me was due In the fart that I hail 
been requested to demonstrate how 
it should ho made and had worked 
out the dlftirult proposition perfect- 
ly. Siirnl.v the best play one ran 
make Is that one executed accord- 
ing tn the specillcalhiiis of another 
parson under really adxerse condi- 
tions. 

Tim Boat Shot I Kver Made. 

fra UK 13th hole nta\ hav# bran tin 
I lurkj for mo in tho Iff! Metro 

“*■* pnlitan <ip#n at Slw.inny, hut 
it wm .Met tlm r#v#t an that antn# i*'ai 

In the Now «l#i nr*y Opon at tlm KnlrK 
• ■rbocker Country club, Tcnafly, N.J 

On tlie latter occasion I mails the 
finest shot of all my career. 

It was a play which you may think 
impossible. But the big gallery which 
witnessed it will testify that It is. 

Privately, I don’t yet understand just 
how it was done. 

Pete O'llara and I were in a 

uerk-atifl-neck struggle for file title, 
with Pete leading by one stroke 
when we came to the 420-yard 13tli. 
i had frittered away several 
strokes on the holes immediately 
preceding and was feeling prcll.v 
savage. My emotions were not 
soothed by the fart that after a 

good tee shot I now played m.v sec- 

ond kerplop into the water hazard 
that crosses the fairway about 20 

yards in front of the green. 

The ball was sunk in 12 inches of 

water, a feenjingly unsolvablo lie 

Looking at»it, i- ahnest reached the 

conclusion to thVoW it out and accept 
the penalty. But I was desperate. 
Peto was on the green In two with o 

certain four In sight. Something un- 

usual had to be done, or, with but 

five holes to go, 1 would be distanced. 

It was necessary to stand in water 

well up tow aid my knees to got at 

the ball. When I cut loose with my 

niblick I took almost enough of that 

hazard’s < Cjjuents out of it to turn 

it dry. Past P- laid the ball on the 

green. fou£3W0S rrcW' th® pln’ alu1 

followed this op ‘by tooling out a 

three. 
This put me even tvfth O’Hara, but 

! eventually he won on*. 
_ 

Believe Lou Gehrig 
Another Babe Ruth 

New York. March l.-Many base- 

Lall enthusiasts In Newark, N. J., be- 

lieve that I.ou Gehrig, the Columbia 

university player, who has signed a 

contract with the New York 
will eventually become a rival to Ba> > 

Ruth. Gehrig is not a whale or 

first baseman and may never be a 

star in that position, but that he l*\ 
going to he a sensational batter is a# 
foregone conclusion. 

Belgium will have a team entered 

in the six-day bicycle race in Madison 

Square Garden, March 3 to 8. 

The Phaeton 

Chrysler Six Magic Is Boiled 
Down Experience 

The performance of the Chrysler 
Six is so remarkaMe that it veri- 
fies the boldest claims that could 
be made. This fact has caused 
wonderment as to the means ■ 

employed in securing results 
so sensational from an engine 
only 3-inch bore by 43/i-inch 
stroke. 

There is neither magic nor mys- 

tery in tile Walter P. Chrysler 
creation. The Chrysler Six repre- 
sents the boiled down experience 
of all that has gone before. A ride 
in it will quickly disclose to you 
the deficiencies of older practices 
which must now be regarded as 

totally inadeauate. 

MILLARD-ROSE MOTORS 
Farnam at 28th 

Touring Car, $1335 
Phaeton, • $ 1395 
Roadster, • $1525 
Sedan, • $1625 
Brougham, $1795 
Imperial, $1895 
All prices f ©. k D«ti**u; 

■«< car©- 

Jor Economical Transportation 

i 

Cuts Delivery Costs 
Commercial 
Chassis, Price 

The appearance of your delivery equipment is very important, 
but not so important as the mileage costs. All standard 
delivery bodies fit various makes of this chassis. They look 
alike—but what a difference in mileage costs. Chevrolet 
averages lowest in cost because of quality and efficiency. Let 
any Chevrolet dealer explain why. 

Chassis 
Fits Any 
Standard 
Delivery 

Body 

SEE CHEVROLET CARS AT THESE DEALERS* SHOWROOMS 
OMAHA 

I. W. Smith Ghovrolat C®. 
Jt»59 Firnim St. 

I>#wrjr Motor Co* 
ASIS N. J4th St. 

■Jullrn CharroMf Co* 
I. II. I.«wrrma Chavroltt Co 

171R l umini St. 
14.17 N. I MN St. 

Military t.araila 
4115 Military Ava. 

ashi \\p 
Clayton Auto t o. 

VI HI RN 
Coulter A l.rltt 

HI AIR 
The Aronson (.amjja 

(.RIF SWOOP 
Andaraon AutoOA 

t.RKTN V 
Auto Service Caraja 

SKRR ASK V CITY 
AAUIIama A ( happfl 

rvru i ion 
II r lAmllna 

R VI STOS 
Ralaton Set vie# l.trats 

RKJIFIKLD 
Otio HlhNcler 
spRiM;rmn 

R1»»H X Sum o. 
sah scrsR 
FHt. Mckta* 
TAl At AU* 

B*dS*rR X R.irrvx 
TV A VM All 

K. O. M. IV>n«l4 
A All I Y 

1 AS RorSawt 
AAVIPINC AAAVTR 

Av hnaTI X Mait«lmA4i 


