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j Hack In our university da8, there
was one professor, then In the prime
of life, who was continually inferring
to books that he had purchased, but
hadn't read. He had the usual pro
fessional desire to accumulate a
library of pood books,' but his time
was so occupied with classes and lec-
tures and other regular dutlos that It
required nearly all his reading hours
to read the new books in his line.
Every time a new book was recom-
mended to him, however, he trotted
down to the book shop and purchas-
ed It.

The prof, used to explain to us
that he was buying all these books
against the time when he should be
too old to teach. He was storing up
pleasures for his old age, he said,
and when he got to the point where
a crowd of students annoyed him be-

yond endurance, he would sever his
connection with the faculty and re-

tire to his library and his fireside
and read good books until the time
o draw the curtains.

Edward Bok, In the September At-

lantic Monthly, presents his ideas of
the way to spend an old age. Mr.
Dok surprised his friends and his
publishers some months ago by re-- I
tiring. His acquaintances believed j

that he was ill, and sent him polite i

notes hoping that he "would soon i

ci t well." And now he tells them
inai ue uiis reureu, ana pians 10 en-Jo- y

the results of a lifetime of work
while the capacity Is still there with
which to enjoy them. The Europe-
an, with an older civilization and a
larger experience behind him, has
learned this," says Mr. Dok; "the
Englishman has felt It; but the
American has still to learn that the
great adventure of life is something
more than work and money.

"One of the most pathetic sights
In our American business life is the
inability of men to let go, not only
for their own good, but to give the
younger men behind them a chance.
They hang on beyond their years of
greatest usefulness and efficiency:
convince themselves that they are pt

usable to their business, while,
in scores of Vases, the truth Is ex-

actly the opposite: the business
would be distinctly benefited by their
retirement and the resultant coming
to the front of the younger blood in
affairs. A great ninny men in pivotal
positions apparently do not see that
they often have it within their power
to advance the fortunes of a number
of younecr men bv stepping put
when they have served their time;
while by refusing to let go they often
work dire injustice and even disaster
to their younger associates.

"The real trouble with the Amer-
ican business man is that in many In-

stances he Is actually afraid to let
co because, out of business, he would
not know what to do. For years he
has so immersed himself In business
to the exclusion of all other inter-
ests, that at fifty or sixty he finds
himself a slave to his business, with
positively no inner resource. Retire-
ment from the one thing that he does
know would naturally leave such a
man useless to himself, his family,
and his community: worse than use-
less, as a matter of fact, for he
would become a burden to himself
and a nuisance to his family. You
rarely ever find a European or Eng-
lish business man reaching a mature
age devoid of outside interests: he
always lets the breezes of other
worlds blow over his mentality when
he is in affairs, with the result that,
when he is ready to retire from bus-
iness, he lias other interests to fal
btfck upon. This is rarely the case
with the American- - business man. It
is becoming more frequent that wt
see American men retiring from bus-
iness and devoting themselves to
other interests, and their number
will undoubtedly increase as tl.:n
goes on and we learn the lessons of
life with a richer, background. But
one cannot help feeling regretful
that the number is not growing larg-
er more rapidly.

"A man must unquestionably pre-
pare years ahead for his retirement.
I do not mean alone financially,
which naturally is paramount, but
mentally as well. I have been in

UAWJAIX IS A PIAVO
AND A PLAYER PIANO

If you are a lover of, music and
expect to own a piano or a player
piano within the next five years, send
us your name and address, and we
will return Information regarding a
fine piano and a pianoplayer which
we are holding in the vicinity
of Alliance. To avoid the expense
of storage, handling, and the freight
to Denver, we offer these instru
ments at a tremendous bargain, with
in the reach of any purse, however
modest its purse limitation, and on
terms that will make ownership a
pleasure.

Bargains like these are being
snapped up now days. If you are In
terested, therefore, please write at
once, stating whether you want a
player or a playerplano.
KNIGHT CAMPBELL MUSIC CO,

(Largest In the West)
Denver, Colorado. 81
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terested to note that. In nearly every
rrp where a business man hss told

; me thnt I have made a mistake In
, my retirement, and that the proper
life for a man Is to stick to the
game and see It through, to 'hold
h r nozile agin the bank,' as Jim
Bludfo would say, It has been a
man with no resource outside of his
business. Naturally, my action Is a
mistake In the eyes of such a man;
but think of the pathos of such a
I option, where, In a world of so
much Interest and an age so fasci-
natingly full of worth-whil- e thh-.g- .

a man has allowed himself to become
so absorbed In his business that he
has become a slave to It and to it
alone, and cannot imagine another
man happy without the same bone
at which to gnaw.

"It 13 this lesson that the Ameri-
can business man has still to learn:
that h" Is not living a four-tquar-

life if he concentrates every waking
thought on his material affairs. He
has still to learn that man cannot
live by bread alone. The makiiu-- o
money, the accumulation of material
power, Is not all there is to living.
Life Is something more than those
two things, and the man who misses
this truth misses the greatest Joy
and satisfaction that can come Into
his life that Is, from service for
others.

"Some men argue that they can
give service and be In busin'-s- s too.
But "service' with such men generally
means the drawing or a check for
some worthy cause and letting it go
at that. I would not for a moment
belittle the giving of contributions,
but it is a poor nature that can sat-
isfy itself that It is serving human-
ity by the mere signing of a check.
There is no form of service so easy
F.nd so cheap as to give a check to
cin object with the interest stopping
there. Heal service is where a man
rives himself with his check, and
'hat the average business man can-
not do If he remains in affairs. Par-
ticularly true is this or today, when
every problem of business is so en-
grossing, demanding a man's fullest
time and thought. It is the rare i

man who can devote himseir to busi-- j
ness and be fresh tor the service of!
others atterward. No man can, with'
efficiency to either, serve two mas-
ters so exacting as are these. He can
do one or the other effectively; both,
he can do only Ineffectively."

(ills wanted, Alliance Steam j

I jin nil ry, 30c per hour. 80tf,

It is a curious that most every
time t' e production cost of an article
gne up 5 cents the selling price goes j

up 50 cents.

Get What You Hit
S

Ap SHOT GUN SHELLS
P

VTow for hunting! Be ready with a good supply of
your favorite shells Ideal or Target. You will

need them, for you get what you hit with the Peters

We sell Remington and Winchester shot guns and
Rifles. Our prices are the sam6 as the Mail Order
Houses. You don't have to wait prompt service.

Every time you go hunting take along a supply of
Shells They Hit Hard.

WE SELL
LICENSE
TO HUNT

Use Dependable

WE
LICENSE
TO HUNT

Good Gasoline and Motor Oils Insure Smooth Operation of Your
Machinery Attention to these Matters will Mean

Many Dollars You in a Year

Patrons find wonderful difference in motor performance when they use selected gasoline and oils. In multitude of
ways machinery "works" better. It saves you time and annoyance, as well as costly repair bills.

Dealers lind it much easier to sell satisfactory goods. No kicking from customers and easy collections make selling
positive pleasure.

Mutual Oil Company
OF KANSAS CITY, MO.

The oil stations formerly conducted by Vaughn & Son in Alliance, Ilemingford and Antioch have been taken over by
the Mutual Oil Company of Kansas City, Mo. Our agent, Mr. I). McNitt, will have charge of the business in these towns
for the time being.

The Same Phone No. 5
We will confine our efforts to strictly wholesale business and want to interest new dealers in our proposition.
We will handle the following products:

SAMPSON GASOLINE TRACTOR OILS

RADIANT KEROSENE STEAM CYLINDER OILS

Complete Line of Lubricating Oils and Greases
of All Kinds

Call Phone 5 for your next order.

MUTUAL OIL GO
HEMINOFORD

D. McNITT, Agent
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