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A New Organization
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8t. Joseph and Kansag City announe-
ed that their local organizations
would undoubtedly join as soon as
they returned and explained maiters

Renders of this paper will be pleas-
ed to nete that in the election of of
ficers, Jameg H., Bulla, who has serv
#d Nebrasks well as president of the
State Live Stock Sanitary Board
was honored with the presidency
Chariex F. Huntzinger of Omahn wa
elecied secretary. The frst presi
dent nand secretary of the nationa!
Traders’ Live Stock Exchange.

The viee presidents from the differ
ent exchanges go far selected were G
A. Walte for Sioux City, T. D. War
kins for St. Louls, C, H, Martin o
Chiengo and F. &, Kellogg for Oma-
ha, Viece presidents from other mar-
kets will be melected as their ex-
changes signify their intention of be-
co ring members of the national or-
ganlzation.

On motion it was decided to hold
the next annial meotine of the Nat-
jonal Trader: Live Stock Exchang
in Omaha, Fr:day and Saturday, July
13 and 14, 1017, at which time the
exectutive committee is instructed to
hrine in a eonstitution and bhy-laws
for adoption.

ANl the delegates expressed satis-
faction nnd enthusgipsin over the new
oregunization and It is practically ce:
tain that before another year rolls by
there will he at least ten other mar
Kets represented,

FIGHTING MAIL ORDERS

E. B. Moon of Lakeville, Ind,,
RT5,000 Worth of Goods
in Town of 3040

Sold

The following article, taken from
the Omaha Tradoe Fxhibit of July 22,
is of much interest to merchants in
general: -

It was the privilege of the editor of
Trade Exhibit to listen to E. B. Moon
of Lakeville, Ind., a town of 300, tell
some of the delegates to the Assocliat-
ed Advertising Clubs of the World
convention at Philadelphia how his
store would sell something llke $75,-
000 worth of goods this year.

While the most of his talk was di-
rected to those men who prepare and
place national advertising, some of it
was directed to fellow retallers.

He began by stating that several
years ago-he and his brothera were
doing a little busginess in a little town
and they deelded that they could do
a much larger business in the same
town, or rather, the same commun-
ity.

S0 they went after it, first by clean-
ing up their store, rearranging things
and installing up to date methods
throughout. Then they began to ad-
vertise, They discovered that they
didn't know much about it so they
began to learn, from any and every
source possible.

Mr. Moon sald he read then, and
still reads, every trade journal he
can get hold of, and he reads and
studies everything else that holds
any possible information for him.

Since by reading and studying they
imuproved their own advertising unti’
it began to bring In big results, they
concluded they might as well also
hool up with the power of national
advertising, so they stocked every
nationally adverused line that could
be sold at any profit. Right here he
explained that they ecomputed the
cosl of selling each Item and the num-
her of turns on each, and made each
pay its own way. instead of comput-
ing on the grand average of stere
COsls. o

Here is a small part of what Mr.
Moon told the delegates:

The retall merchant must be a
good buyer, must have a fit place in
which (o display and sell his goods,
The store must be clean, Inviting,
lght and cheerful; his clerks must
be trained. They must know the
goods and know the arts of salesman-
ship. They must sell the goods in

the spirit of service, kindness, hos-
viallty and mutunl interosl
Advepilsing 18 the wooern way ol
chilaog goods. Natlonpnlly alvertisod
goods ate a Hiv-suver 1o the re aile
the furming community bas beaon -
neated 1o It The [armers iwre b
ginning to expect i, and yet
all merchant who has been in L.
iese for any lensih of e Koy, -
aractically  littie  or voihipe nhous
writing copy: Hrst, because he koow
ittle or nothing anbout (b selence o1
alesmanship. He hag (he conesp
lon that advertiging is selling goods
@t & cul price; his loeal eompetitor
has the same jidep For soms repson
ne hag been educated to that betd
nd hus nol learned that salosman
hip is selling goode at a profii, an
hat advertising s saleananzhip o)
paper.  Is it any wonder that 22 06
aech merchants alled last year?
The local retaller's pelrsonality is
A factor, and yet the mall-ordey
houses, with all these handleaps
nave gone right out into 1he eountry
{igtricts and sold goods right und:
he nose of the country merchans
Nhy? Through the power of adver
ising; salesmanship on paper, with
well-prepared calalogs that display
he goods atirsctively; with doescrly
lons that are compelling and (ha
niwer the questions “why', ““what',

‘when” and “wherefore” that have
rolten the business,
Last year, In the yoar 1915, the

vholesule business of the ety of Chi
Ao, it 18 said, fell off 10 pers cont
e mall order buginess in that eiry
ncreaced 10 per cent.  This chang
n distribution has affected not only
he retuller, but Lthe wholesuler 1
t gomething in which he and the
nanufucturar who sells to the deal-
r and (Lrough the dealer are vitalls
mterested, and it I8 o sabject o
vhich they shall be more vitslly in
erestedd, else there will be greate
dumps in the business of both of
hem.

So, after all
wroblem of selling goods to the farm-
ar of the country communities s un
vdvertigsing problem. Now,
a8 been much eriticism
wountry merchants don't do more ad-
vertising; that this is why the busi-
negs is going to the mail-order hous-
es,

Has Cure for Hay Fever

Colonel Tom Banning, the wel)
known insurance man, has a cure for
hay fever that brings excellent re-
sults, If the patient survives the
treatment., The colonel was at one
time himself a sufferer from the
dread disease and discovered the eare
accldentally. The remedy tasios like
a cross hetween a Mexican hot tamale
and & dish of genuine German sauer
kraut. Its chief attractions s-em to
Ile in the faot that the patient, after
taking a dose, forgets about the hay
fever while suffering from the effects
of the medicine, The Colonel I8 en-
deavoring to get Charley Reed. the
well known Burlington conductor, to
try the remedy but Charley has In-

be in a position where it would be
necessary to ask for a share of the
Burlington relief.

Littie Willie's Chirp.
Father brought home & hachelor
friend to dinner and mother took spe

eat. After the meal wus over the
guest sald: “Well, I certainly enloyed
that; it's the best dinner I've had in a

long time"” Little Willie spoke up:
‘It's the best we've had, too"—Ex-
change.

Growth of Fingernall,

The growth of the fingernail is an
jach and & half & year; they grow
more quickly is summer than in win-
ter; the middle finger grows the fast-
ost and the thumb the slowest.

In Much the S8ame Class.

The man who keey @ kicking for the
ol times has about ps much standing
a8 the horse that refuses to guit shy
ing at automoblles

this, one great big |

there |
that the|

formed Tom that he doesn't care to |

cial paing to cook everything nice 1o

JOE McCLENEGHAN, Manager

|
'The Record Live Stock Commission Company
By an unfortunate mishap, the picture of Mr. McCleneghan which ap-

pedred in The Alliance Herald, June 15, was poorly printed We are
| rleased to reproduce it above, and call attention to his advertisement in the
| current isgue of The Herald.
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Civil Service Examinations 1 Invents Stacker Hay Holder
The following United States ChuflliII Robert Wpstlﬁy. 'l' B"xtg‘l’tted‘m‘:n'
{ty young man, has Inven a device
Service examinations are announced | that is needed by farmers & ranch-
to take place in Alliance on the dates | ;nen all over the country. t I8 &
indieated Full information can be| “hay holder"”, a device that holds the
obtained from F. W, Hicks, local sec-| hay on the stacker head after it s
retary, at the Alllance postoffice: placed there by the sweep. In stack-
August 8. Assistant Biologist, 1 ing hay difficulty has always been ex-
male, salary $1200 to $1400. Lab-|perienced in preventing the hay from
oratory Assistant in Ceramies, male, | falling from the head after being
| sslary $900 to $1200, placed there by the sweeps. This de-
|  Aumust 22. Mechanical draftsman, | vice does the work and it will be =
wale, salary $1000 to $1200, boon to all. The device will fit any
August 23. Apprentice draftsman, | stationary hay stacker. Patent has
mule, salary $360 per year up to $60 been applied for ané the device will
per month, ||mnn be on the market.
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“'WOOD BROTHERS

Live Stock Commission Merchants
Chicago Omaha Sioux City

Always Safe and Reliable
When your stock is consigned to WOOD BROTHERS you

are sure of fair and honest treatment;

It’s the firm with a record of good sales and good service,

covering a period of almost fifty years.
' Experienced Salesmen who have been with us for years in

charge of cach department. Competent Brand and Yardmen.




