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Closing Out Sale
of Heavy and riedium Weight Goods at

one-thir- d off

Heavy Fleece-line- d

Hen's Underwear at 37fc?
Flannel Overshirts, were $1.25 Q(r

and $1.50. closing out at vt
Similar Discount on Other Goods

E . ESS A Y
115 Box

:
JAS. GRAHAM'S

GfoeeryandHeatllar

garment

Butte Ave.

set

5HlM

Groceries, Fresh and Oured

Meats, Fruits, Vegetables,

Nuts, Candies, and every-

thing else good to eat

Phone 50

N. W. Cor. Box Butte Ave.

and Montana St.

Wealth in Land
The Bin Horn Basin, the Yellowstone Vallev and the large Dry FarmhiK val
leys in Wyoming along the Butliugtou, offer exceptional opportunities for
tanners, merchants, mecliancs and professional men to locate near and in
the new towns now springing up the

Burlington's Main Lines to the Northwest
All of these rich farming valleys are surrounded by valuable pasture lands
containing timber for the settlers and in most cases, coal and valuable build-
ing stone.

GOVERNMENT IRRIGATED HOMESTEADS. Homesteads under the Carey Act. Deeded
lands and 320 acre free Homesteads under the Mondcll law.
Go with me on one of our personally conducted Laud Seekers' excursions
first and third Tuesday of each month.

DOH'T PAY RENT, but send for our free folders with maps telling all about these
lands. State which proposition you are most
interested in. Write today.

THE FOLl

Hartford .Fire Insurance Company.
N'ortn American of Philadelphia.
Phoenix of Blookljrn. New York.
Continental of New York City.
Nlacara Klro Insurance Company,
Connecticut 1'lre
Commercial Union Assurance Co., Loudon
Uermanl.i I'lre Ins. Co
tittu of Omaha .

per

f

along

D. CLEM HEAVER, General Agent,

Land Seekers Information Bureau,

Room 7, "Q" Buipiiing, Omaha, Neb.

Boards
of all descriptions
for any part of a
house or barn.

C.

Phone 22 0. Waters, Mgr.

Liverpool. London and Globe Ins. Co.
Gormun American Ins. Co., New York.
New MuuiiMblro
Columbia Vire Insurance Company,
Philadelphia Underwriters.
Phoenix Ins. Jt... Hartford. (lonn
Klreniuns I und Insurunce Co.
Hochester Uerniun Ins. Co.
Office lilock.

1VIDLSOIS FLKTCIIBR
FIRE INSURANCE AG-ENC- Y

REPRESENTS OWINQ INSURANCE COMPANIE8.

Home Course
In Live Stock

Farming
XVII. Marketing Live

Stock.

By C. V. GREGORY,
Author of "Home Course In -- Jete

Agriculture," "MnUlntf Money on
the I arm," Lie.

Copyright. 10G0. by Amcrlcun l4rcs
Association.

business of the live Ktoe!;

T11K Id only partly done when
lias successfully prepared Ills

stuff for market, Tills Is es-

pecially true of the man vho Is rais-
ing pure breds. With, him the dif-feien-

between failure and Huccest
depends upon his skill In Interesting
buyers lu his stock. The best plan fur
the man who Is Just learning the busi-
ness Is to start In on a small scale,
buying only one or two females ut
flrsr. The young stulT for the tlrst
year can be most profitably sold to
farmers. There Is always a good de

, jO ,

MAPLE GROVE FARM
Shorthorn CU nnd
SilrtrKiatf SstJ Corn

JOHH .TONES Propeutoy
Wonted I For3al

V't
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luutid, especially for male stock. If
the Htuff Is gi'owthy nnd of fair qual-
ity It will bring prices considerably In
ndvnnce of the ordinary market.

Advertising.
One of the best ways to reach the

farmer trade Is to advertise In the
country newspapers. These reach the
bulk of the farmers in their territory,
especially the progressive ones, and
will bring your stuff to their attention
lu a wny that nothing else will do
Do not eouline your advertising entire-
ly to the want ad. page. When you
have stuff to sell get rid of It quickly
by attractively got up nds. Merchants
have found newspaper advertising a
necessary part of their business It la
Just as necessary to the fanner who
has stuff to sell. How should the pub-
lic know that the farmer has some-
thing to sell If he keeps the faet ti se
fret V

A large number of the people who
are Interested In your ptocls will drive
over to see It. Hnve the stock lh.it Is
for sale divided up into small bum lies
of uniform size, as they show off bet
ter In this way.

As a general rule. It Is best to h'a:
the smallest one.? Iiist :ud the liw,vi
ones later, working the piospe. the
buyer up to a cllina.. as it voie. If
you hae the sire at hand nud In .mm I

condition It will be a help in 1.1.1. lug
sales. Never misrepresent your sitiff
but do not hesitate to point out all the
good points that the animals po ess
It will be advantageous lu establish
Ing u penuuuput trade to guarantee
the nuimals to be as represented, the
males to be breeders and the females
to be safe with young If sold that way.
You will occasionally get an animal
back. It Is true, but the loss on a few
such animals will be more than made
up by the Inci eased confidence people
will have In you.

Kor nusworlitir such Inquiries ns
come by mall letter heads and return
em elopes are a great advantage
Printed stationery gies a bu-.liu- - mIU
air to a letter and makes the I , Jrei
think he Is dealing with a In.-ln- e.

man. A cut of some of ,ui t t an
Imals adds to the attractiveness of i'i
letter head Such a cut can be 1 1 in
from a good photoguipli for not more
than Sl.riO. It Is best to have the
printer older It for you, as be will
know the stjle that will go best with
the paper jou are using. If one of the
boys or glrln has a Kodak a print of
one or tw of your best animals in-- .

losed with replies will give the pro.
-- P'fllvo buyer a better Idea of what

t !mo to offer than an. description
lie honest In your deserlp- -

t',.'iit and do not hesitate to state the
animal's faults fully

Selling to Breeders.
As your home trade grows and you

gradually work Into a higher grade or
stock you will begin to want higher
prices. To get them you must sell to
breeders. To reach thene In large
numbers ndvei Using in bne or more of
the agricultural papers that ill dilute
In your territory Is necessary, A sim-
ple card will bring many replies. When
you have something special to offer n
large ad, will prove piofltable,

Of course most of the sales made lu
this way will be by letter, though an
occasional man will come to see the
stuff. If you live more than a mile
from town it will pay to make arrange-
ments with the U eryman to bring out
unexpected visitors at your expense
Little things like flits help to create n
favorable Impression. Where there are
many Inquiries to answer a typewriter

Is 11 great advantage, as letters written
lu this wny ure mm-- neuter ami more
businesslike. With n few days' prac-
tice one of the boys or gills will be
able to write at least as fast as by
baud mid put out a very neat letter.
Rebuilt typewriters of the standard
makes are more satisfactory than th
cheaper machines. cry good rebuilt
machines vu be bought at pnVes ri'iij,
lug from $2." to sfno.

Stock to be sold to breeders must bi
In a little better condition than for tin
farmer trade. It must iiIko be up t

the breed standard of weight for nue
Kor shipping bleeding stock crates w'l
be necessary. These should tie vel
built of light and strong materia!. I

the animal Is to be shipped ti long ills
tance n mnall nelf feeder nt the fron
of the crate can be tilled with feed am
directions given to the cvprcssinnn t

piovlde water occasionally.
Selling on the General Market.

The bulk of tlje stock grown Is. ol
course, sent to the geueial market. It
is a great advantage In marketing tc
be able to sell lu carload lots, as It
this way you can ship the stock your-
self and get all there Is lu It, The time
to sell cattle, hogs and sheep depends
largely upon the prjee of feed and the
condition of the market. This Is some
thing that can only bo told by loug ex
pcrlence. As n gencrnl rule, feeden
lose their nerve and sell n little toe
soon, as is shown by the tlood of hall
fat cattle that comes on to the market
nt certain seasons of the year. Much
of this stuff is bought up by fecdera
living near the big markets und the.
fattening process finished. If these
men can afford to do this on high priced
land aud feed, the farmer can certain-
ly afford to put on 11 little tnoro fiuisk
before selling in the flrst place.

Cattle that Imve been fattened on
grass should bo shut up In the yard
nt least two days before shipment nnd
fed timothy hay nnd onts. Cattle that
have been hnvlug dry feed should have
the grain ration changed to onts and
the roughage to timothy hay for tho
twenty-fou- r hours preceding shipment.
Do not give more than half a grain ra-

tion for the last feed before they arc
loaded and do not give any salt for a
few days before shipment. Do not
wnter heavily for a few hours before
loading. Hed the car well with bright
straw and do not crowd It too full
Much of the nrt of getting the cattle
on to the market with little shrinkage
depends upon quiet handling. If they
are to be driven nny considerable dls
tnnee It should be In the cool of the
day. They should be loaded as quietly
as possible. Where cattle are to be on
the road more than twelve hours the
racks should be tilled with timothy hay.

As soon as the cattle are unloaded nt
the stockyards they should be wntered
and then given 11 feed of good hay,

with some ear corb. He sure
that the trough Is full of wnter before
the cattle begin to drink or they will
suck themselves full of wind Instend
of water. Turn the stock over to somo
rellnble commission mnn to be sold
nnd be nt hand yourself to see how it
Is done and to look after your own
interests. You will get better service
If you employ the same commission
man each year than you will by cluing
Ing around.

The same general rules for prepara-
tion for shipment will npply to sheep
and hogn as well n.s to cattle. If it
happens that n load of hogs has to be
kept overnight In the yards before
being sold be sure to bed them well,
ns lack of bedding will cnuse as much
shilrknge as lad; of feed.

In ease you do not have enough
stock of your own to ship lu carload
lots you can often go In with one or
mere of your neighbors to make up a
I'kmI. Many of the farmers'

companies make a practhe of col-le- i

ting nnd shipping hogs for their
members. The coinpnuy receives
enough commission to pay for the
I rouble, nnd the farmers receive bet
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ter prices than they otherwise would
In many parts of the country a good
local market can be obtained, though
tsmlly local mnikets cannot afford to
uy high class animals. Selling to lo- -

al buyers to advantage demands u
lose Htudy of market conditions.

Selling Horses.
Many farmers make the mistake of

marketing their horses too young. It ,

rarely pays to sell it colt before It Is '

trained. A little time spent durlug .

Hi,. ,..ii.. I.. ...t. .I.. .. I......... ...til ...1.1 '
lllV IIIIUI 111 WUIIIII1&; .1 1IU17H' 11 ill IIUII
considerably to his market valti".
This training should begin even before
the colt l.s w cniicd, as he can be ban ,

died more easily at that time. lie
should be first taught to lead, then to
obey the word and rein and later to
pull, back and stand without tying.
As a finishing touch he should be
taught not to fear nutomobiles or cars.

After the colt Is two jears old he
will do enough work to pay for his
keep. It will generally be most profit-
able to keep him until he Is full grown
before selling him. The more flesh a
draft horse carries the better be will
sell. The Increased weight Is worth at
least 25 cents a pound, Mid the fat
will cover many defects.
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If you expect to buy a buggy soon,

you will be the loser if you do not in- -

spect the shipment of these famous

vehicles received at the Palace Livery

Barn, direct from the factory.

It costs you nothing to examine them

and get prices.

H. P. COURSEY

ID. RODGERS

Groceries and Provisions

A full line of fresh goods to order from

Our prices are right

orders filled promptly

Phone 55
S. W. Cor. Box Butte Ave, and Dakota St. ; one block

north'of Burlington station, on west side of street

Club Togetherl
and Save Money I

m

Telephone

All orders amounting to $15.00 for Mechanics'
Tools, accompanied by cash, we will

discount 10 percent

Inspect each too before buying

3Tot one but whai's guaranteed
"7"ariety and assortment large

33ach tool marked in plain figures

Save time

Tell your friends
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Wallaces
Transfer Line

Household goods

Hff moved promptly
?f7 and transfer work

ys$!?jfr' solicited. Phone 4
frank Wallace, Prep'r.

T&OTWviL&m Co.
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1 1, 1

&rnBE fliAfldiHFHr i J h JE 1

TWWHSiSil

ALLIANCE HOSPITAL
Graduate Nurses in Attendance

HOSPITAL STAFF Dr. Bellwood, Or. Bowman, Or. Hand, Dr. Copsey
Open to All Reputable Physicians.

Address all communications to
THEjMATRON, ALLIANCE HOSPITAL,

Alliance, Nebraska.
, V


