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'The Man
Nobody Knew

By
HOLWORTHY
HALL

GETTING RICH QUICK,

Bynopsis.—~Dick Morgan of Byra-

cuse, N. Y., a fallure In lfe, enlist-
od In the Foretgn Leglon of the
French army under the namae of
Henry Hilllard, s disfigured by
shrapnel, “Mis  French surgeons
nek for a photograph to gulde thetn
In restoring his face. In-his rage
against life he offers In derision A
pleture posteard besring the radi-
ant fure of Christ. The surgeons
40 a good job, On his way back to
America hs meels Martin Har-
mon, a New York -broker, The
result is that Morgan, under the
name of Hilllard and unrecognized
ng Morgan, goes back to Syracuse
to mell & mining stock., He ls de-
termined to make good. He tella
people of the death of Morgan, He
finds In Angein Cullen a loyal de-
ftender of Dick Morgan, He meels
Carol Durant, who had refused to
marry him. Bhe does not hesitate
to tell him that she had loved Mor-
gnn, Hilllard finds he still loves
her und s tempted to confess.

Y

CHAPTER Vl.~—Continued.
g

“T' have to atdmit,” sald Hilliard
Hghtly, “that the odds are on the side
of the experts. Bat ans for the rb-
mance—" He smlled at Angela and
wondered If he dared begin so soon to
bulld up the framework of his mission.
“I've Dbeen telllng Angeln that it's
mostly hard work. Once In a while
you do run Into something lurid, of
course—romantie, If you want to call
it so. I remember one bit out of my
own éxperience,” Angelan had dropped
the papers, and was lstening as close-
1y as her father. *“A few years ago
some friends of mine booght up an old
abandoned property out In the Butte
reglon; bought It for a song, and it
wns a very quiet penceful Ittle song
at that, beenuse metnly had beep dull,
und— to continne the metaphor—my
friends weren't In particularly good
volee just then, But affer they'd tak-
en title, they realized that they'd ouly
sung the first verse of the song, and
there were a lot wmore verses and a
pretty strennous chorus.  There wns
a shaft to be unwatered and a lot of
timber-work to be done; they were in
for a big expense, and their credit had
tucks In it, and the outlook wasn't any
too rosy. Bnut thirty yards from the
maln workinzs there wns a falrish
sort of funnel, with the start of a
winze—that's a blind shaft running
down oblliquely from a horizontal tun-
nel—and It polnted straight toward
the nmiain shaft, and It oceurred to
them that they could continue that
winze anather few feet, strike their
maln ghaft about the hundreéd and
fifty foot level, and save a lot of labor
and expense that way by getting a
clean appronch to the shaft instead
of taking a lot of bother with It In its
decrepit condition, Well, they began
to go down that winze, nnd inside of
ten feet they struck a brand new and
unsuspected veln—there hadn’t been
any outcrop showing; It wns sheer,
unadalterated luck., Then they had
credit—they certalnly did! To make
a long story short, they pawaned their
futures, and begged and borrowed ev-
ery penny they could lay thelr hands
on, and they developed thgt property
to the last cent, and when they had
perhaps two hundred thousand or so
tons of four per cent copper in sight,
and there were Indicated ore reserves
of another half a milllon tons, they
sold that property to a group of New
Yorkers for an utterly phenomenal
price, without ever having so much
as touched the original shaft for which
they'd hought the property !

“Ouach " sald Cullen, and
ness " said Angela.

“And,” sald Hilard, smiling remi-
Mscently. “if the original owners had
pushed that winze for a couple of days
more than they did, or If my friends
hadn't dectded to go at the problem
in exactly that way . .. well, as T say,
what's one man's romance s another
man's tragedy, My friends got their
Investiment back In something less than
four months, and after that it was vel-
vet, And the selling price was In the
nelghborhood of twoe hundred times
what they'd pnid for it. That's min-
ing hisiory, Mr. Cullen,” And ndeed
It wes—und the only fabrication about
it was Hilllard's clalm of friendship
for the Incky owners. This, as he as-
sured blmself, was snlesman's llcense

“Good-

—avory  succossful operator I8 a
“friend” of any saleman,
Cullen  nodded  thoughtfully; his

eyes were bright, Angela was alter-
nately regarding him with (ndulgent
pity, and =ending I-told you-s0 mes-
gages to Hillard,

“Where was this—in Montana ™

“Stlverbow  county. Near Butte.
Yes, there I8 romance Io that country,
Mr. Cullen, It's In every tree and ev-
ery rock, and In évery hill and valley
and under the ground. And Ym afrald
I'm just enough of a reslist to And
nost of my own under the surface.™

“P'o save my life,” sald Cullen, *1
ean't help thinking of that reglon as
a Mark Twaln sort of country—som-
breros nnd six-shooters and Vigllantes
and singe conch hold-ups and geld dust
a8 n modkuam of exchumge. T know it's
ehildish, bt Fve never been ont there,

and it hard to get over what we
lenrned at sehool” He surveyed his
viuntad e ed tows weeomontly ) the

fountain, which_In his moments of
complacence had all the attributes of
a geyser-for him, was suddenly n
feeble faucet, and the tidy lawn was
no more geductive than n window-box,

“The up-to-<date schoolbooks,” aaid
Hilllard, laughing, “have a good many
changes in them, The West of the
early eightlea Is all gone, the atmos-
phere Is all gone, the old-style miners
are all gone ; you used to see some ple-
turesque sights even ten years ago, but
nowadnys you best realize how the in-
dusiry has changed when you see a
couple of pals hunting for work In an
aunto drive up to a ecnmp, ask for a
Job, get (t, park the auto, take the
tools out of the delivery body on be-
hind, and pifch in, And you can im-
aging the other changes that accom-
pany that one, Of course, that's es.
pecially typical of Arizonn, but we get
it in Montana, too, I'm not saying that
the color has gone out entirely, be
cnuse It hasn't, but in the old days the
West was the West, and now it's mov-
Ing Enst as fast as It convenlently can,
g0 that If you want to get the pure
spirit of It, as it Is today, you'll have
to go down to Wall street, That's’
where It Hves." ;

“Mining—mining !" mused Mr, Cul-
len, “Sounds adventurous just to say
It." He gazed at the fountaln.

“And no Industry I8 less understood
—even by Intelligent men, Mr, Cullen,
As a matter of fact, the public doesn't
even understand most of the common-
est terms. The buying public doesn’t
even know what It Is buying. That's
why (t's so easy to sell worthless
stock."

“Oh, Mr. Hillinra ™

"For instance,” Ire sald. “I spoke of
a eertain number of tons In sight, and
that's one of the very commonest ex-
pressions in n fake prospectus. 1 sup-
pose  you know you couldnt see It,
don't youi"

“Why, nol" sald Mr. Cullen, blonk-
ly. “Couldn't 17

“Youn might nctually see a few thou-
sand dollars’ worth.”

“"Why," sald Angela, suririsedly. “1
thought it stuck right out on the walis|
In gobs! And you knocked it off with
a pickax! And shoveled [t up !

“Not, exactly that,” sald Hillinrd
kindly. “Sometimes you go at an ore
body with steam shovels, and other
times you don't, But when you remems
ber that three or four pounds of cop-
per to every hundred pounds of rock
means a very handsome profit, If your
costs aren't excessive, you have some
Iden of how little you could knock off
a wall, No—you tear down the whole
mass, You go at [t wholesale.”

“What T meant by romance,” said
Mr. Cullen, “wasn't necessarily luck.
And besides, this yarn you've just told
us doesn't illustrate what I call a
business proposition. What I'm try-
Ing to get at is that you've got an oe-
cupation that isn't a cut-and-dried one
llke the average. There's breadth to
it—vislon, There's dramn. There's
the outdoor side to It. There's—"

“Don't forget,"” Hilllard warned him,
“that I purposely gave you that Illus-
tration, and 1 think you've migsed the
moral. It was a business proposition,
My friends bought the mine for the
vialues they knew were there. They'd
have made money If they’d gone nhead

“Now You Just Wait a Second™

unwatering and timbering and develop-
Ing the old shaft—so that It wasn't
all bull Inck, not by any means. And
I clalm that the romance and the
drama and the exelitement Is In the
combination of business seuse with
that wonderful possibility of aceldent,
You don't go In at random; you use
your beat judgment, and expect about
ten per cent on your money—and it's
the chance of getting & thousand per
cent that keeps the gnme allve, Some
men don't even got the ten . . .
mighty few ever get the thousapd,
I'm satlsfied, and more than satisfled,
that the gods have been good to me,
and put me somewhere In between,”

“I suppose for the people on the In-
slde,” sald Mr. Oullen, “n mining prop-
odltion Is just as safe and businesslike

ng anything else. The trouble comes
in knowing when a mine's n mine, and
when it's a swindle, and I guess you
bave to be a metallurgical shark to
know that anyway. But the way things
bave been golng for the last year or
two, with all this speculation In the

Jmetals, and all the fortunes that have

been made, sort of set me to thinking
that with good advice, you—"

“1 beg your pardon,” sald Hilllard
quickly. “There’s” been mighty lttle
speculation in metals, Mr. Cullen; but
there's been a tremendous amount of
speculation {n stock, ‘The difference
between West and East; the differ-
ence between insider and outstder;
the difference belween the caplitalist
and the gambler (8 this—the ‘East,
the outsider and the gambler buy
stock; the West, the Ingider and the
capltalist buy mines. Buy them out-
right and develop them first and ex-
plolt them afterward, If they're good,
the West keeps them to ltself and
pockets the profits; if they're shaky,
the West sells stocks to the East, and
gets [ts profit that way, and calmly
steps out from under, The art and
sclence of underwriting . o

“Now you Just wait a second,” In-
terrupted Angela, who had been fidget-
ing and playing with her wrist watch.
“Dad—>Mr. Hilllard! This is awfully
interesting, but dinner's in just a few
minutes, and—"

“Plenty of time,” sald Cullen, wav-
ing her off. “Plenty of-time! Go
anhead, Mr. Hilliard. This Is too gooi
to miss, Smoke a cigarette for an
appetizer?*

“Thank you,” Hllllard, having de-
clded to take complete ‘ndvantage of
the present opportunity, marshaled

salient detnils as he held n match for’

bis host. *“Well, perhaps T can show
you best by an actual example. 1I'm
out of the game entirely, as T =nld,
but T was Invited a day or two ago
to Join a New York syudlicate In
financing a property 1 appraised my-
self In 1914, It's owned at present by
four boys with a shoe-string aplece,
They .can't finance it themselves, so
they need help, and they've come to
Wall street and whispered thelr se-
eret through a megaphone, Now sup-
pose, just to make it clear all around,
that yon and I and Angela are to form
n syudieate to underwrite the com-
pany.” He was sustained by the re-
flection that even though he came In
the gulse of a mountebank, there was
nothing dishonorable nbout the wares
he had brought to sell,

“Ooh " sald  Angeln,
“Thanks 1"

Simultaneously her father gave her
a little frown of affectionate remon-
strance, and Hilllard gave her a little
smile of affectionnte esteem,

“Now, the boys who own It,” sald
Hilllard, “are in such stroits that we
can practically dictate our own terms,
I don't mean to lmply that we'd take
too great an ndvantage of them, but
it's a plaln case of supply and de-
mand, and we're naturally Interested
in a bargain. - We go over the mine
very carefully, and find that although
it Isn't actually producing any copper
just yet, because the owners ran out
of money before they could get that
far, It has epough ore reserves to
guarantee at léast ten thousand tons
A year for twenty years, provided the
necessary equipment Is bought and put
into operution. That tonnage, with the'
price of copper where it Is now—
aronnd thirty cents-——and the cost of
production what it Is now, and other
factors  what they are now would
eventually mean a net profit of ahout
a quarter of a milllon dollars a year.
So first we have these present owners
organize a corporation, capltalized at
two milllon dollars.™

Cullen smoked violently, and looked
puzzled,

“You're getting out of my
How do you arrive at thnt?"

Joyously,

depth.

“That's so as to n=ure ten per cont |

dividends, And the mine ¢an pay ten
per cent, provided we can arrange to
get the capital, You see, Mr. Cullen,
a copper mine Isn't ke a fuctory, nnd
you can't flgure it the same way, he
ecnuse o factory runs on lodefinitely,
and If you simply replace the mn
chinery whenever (t wenrs out, there's
nothing 4o prevent the same plant
from keeplng on making the same sort
of product for a hundred years. But
every pound of ore you take out of n
mine leaves thart mwueh less for (he
future, and eventually your ore’'s go-
Ing to be all gone. And If this par-
ticular wine I8 golng to be exhausted
In about tweniv years, It stunds to
reason that 1t's belng exhnusted at the
rate of onetwentieth, or five per cent,
n year. You must take that always
into consideration. And therefore,
every stockholder Is entitled to got
back at leust five per cent of lus
money enach year to cover that de-
preciation, In addition to whatever he
ought to get for ordinary profits, which
is aulother five per eont, Otherwise—*

“Oh! I see!™ cried Angela,

“Prove It!I" commanded Hilliare In-
dulgently.

“Why, If the company just pald fve
per cent for twenly years, and nt (he
end of it, your ore wus all gone, the

people would only fust have got thelr |

woney back, and they wouldn't have
made any real profit ut all 1"

Hillinrag
nt lenxt

"Bxaetly ' mia

company must pay Itn

cent=half for bona fide dividends and :

half for depreclation,™

"Ohol" sald Cullen, opening his
“Is that why the bhig mining
companies pay such big dividends? 1
thought it was all clear profit!”

“No, slr.  The dividends of a min
ng eompnny have to be very high to
be attractive at all; they bave (o
moke good that depreciation,  Well,
we make the boys incorporate, as |
sald, for two milllon dolars, on which
We can pay ten per cent, 1'll1 show
vou what the setup looks ke He
wrote on the back of an old envelope:
Capltalization £2,000,000 — 204 000
shares at §10 each,

“Now, the company (and yon must
remember that 8o far we haven't
nny ofticial connection with It), agrees
to take ovor the property, and pay the
present owners  for It with 80,000
shares of stock, and it also agrees to
sell to you and Angela and me the
other 120,000 shares at a doliar aplece,
or $120,000, of which we pgree to pay
half in ensh; and the balance In about
ninety days.

“Now then, we own 120,000 shnres
for which we've pald, and agreed to
pay 120000,  That Is, we've unider-
written these shares for a dollar
uplece, and pald down half the amount,
Now let's begin 1o look at It from (he
publie’s standpoint. Here's a mine
with plenty of ore; and a company
with cash enotigh on hand to begin
producing ot a profit very soon—al-
though nobody pretends that (s ac-
tually producing now, It has $60,000
I the bauk, and avother $60,000 due
In ninety days. It can go ahead and
contract for machinery and workmen,
nod It does, and you and Angeln and
I are stlll letting the former owners
mannge It, but since wo're in eontrol
of the stock, we elther elect ourselves
as diredtors, or

Py s,

publie, 8o that we can always direct

thi general polley, and see that It's |

careful and conservative, From every
angle, then, finanecial and moral, the
venture looks like n big sucecess, Bo
Yon and Angeln and I go to a good
broker, or to a groop of brokers, and
muke them a proposition, We con-
vinee them of the value we have: we
let them send thelr own engineers out
o mnke n report, and as evidence of
good falth, we pay all thelr expenses ;
we let them go over our books. Bvery-
thing's fair and square= and anhove-
bond.  And we ngree that these hro-
kers will take some of this stock off
our hands to sell to the public (he-
cinse they've got n selling organizn-
tion already estnblished, and plenty of
customers who look to them for ad-
vice) and It's agreed that they'll pay
us—say, four dollhrs a share for what
they thiuk they can sell. The brokers
them do some advertising, send out
thelr elrculars and  bulleting  and
pamphlets to thelr customers, and sell
that stock to the public for anywhere
from six to clght dollars a share. That
I8, the publie is glad enough, when the
prospect’s n good one, to pay seven or
elght dollars (becauss every share's
golng to he worth ten) for what cost
the broker four dollars, and cost us
one dollar—which we've already got
back from the brokers, and we've still
got the half of those 120,000 shares of
ours left hesides! 80 here's the final
balance sheet!™ He hastily totnled
the list, and handed It over to Cullen.

C:pmlullnllnu $2,000,000--200,000 shares nt

Btock pald to Individual
OWHEPE  ..ovvvrvrnnnererreneess 50,000 shares
Btock sold Lo syndigate for
BI20.000 ...cereseannnsninnsennss 120,000 shares
TOl  ,uvveivrrsennsenconrssses 200,000 shares
y Of our 130,000 shares
We sell to brokers..,. ... 30,000 shares
Leaving .......... vesesnrsiesss 90,000 shares
We glve brokers a two year
option at & aplece on......

Loaving .., ....ccocenineinions 70,000 ghares
We pay Inwyers, exports ote, 10,000 shiren

20,000 shares

Leaving .........

“And that balpnee of 60,000 shares,"
he sald, “belongs to us three, The
brokers are making a market and os-
tablishing a price; and In order to pro-
tect themselves, thev ean't afford to
let the stock sell under tha price
they're charging the publie—becnuse
If they did, the publle wouldn't buy up
the rest of what the hrokers have to
sell, but they'd buy it In the open mar-
ket, - Bo the brokers protect the mar
ket. by what's consldered perfectly
legitimate menns, although some folks
call it manipuiation, and they kevp the
price up by main strength until the
first dividend Is pnld, and after that
't[u‘,\,- don’t have to worry, hecnuse now
everyhody sees what a good thing it Is,
nnd fAlocks In to take advantage of 1,
and the guotations jump up to twelve
or fifteen. Everybody's mnde money
the brokers have made thairs; the pub
He's making thelrs, and when the price
Ik right the syndiente sells In opern
market the 60,000 shares it had lefi,
and you and Angeln and 1 have each
made a quarter of o milion dollnrs
without really risking n single cent!
Because, un I sald, we got sur money
back right at the begloning."

Angela, who had followed the In-
triencles of the setup with the dvellest
Interest, turned pule; and Cullen's jaw
sagged.  Hilliard, returning his foun-
taln pen=to his pocket with the utinost
nonchalance, bad no more apprehen
glon left fn him, for Cullen had swal-
lowed the balt whole. Cullen, Average
Man that he was—a good enough

caskrmnsenssas 00,000 shares

| manager of his own siall enterprise,

but woelfully ignorant of the financial
world at large—Cullen coughed rasp
ingly,

“It's n very pretty pleture, but sup
puse the market never goes up?”

“It will us soon as there's o dividend
in sight; that's Inevitable., And even
LIt wiluys pegged at seven or elght,

eleet other peopls |
whose names corry weight with the |

g¢ profit for us,  immY

‘at suppose there's never a divk
! Gl Y

“hon't we know there will bal
Ddn't 1 say we control the board of
directors 2"

“But_supposs you enn't find brokers
L -

Hillinrd gostienlated broadly.

"Why, as a matter of fact, we don’t
enre vory much If we don't! That's
the commoner method, and that's 1he
way to get our money back almost at
once, and then play on velvet. But if
Instend of working thromgh brokers,
we were willlng tn tie up onr capltal
a little longer, we'd make considerably
more money In the long run, as you
can plainly see, We'd advance our
hundred and twenty thousand dollars,
walt until dividends conld be declared,
and then get the stock listed on the
curb and begin to feed It out to the
publie through a fiscal agency, There'd
be twice as much In It for us, hut we
wouldn't be In that perfectly delight-
ful position of ownlug a lot of valunble
stock  wiveh Tierally hodo®t cost e
unything. Or, of course, we could offer
some of the shares (o our personal
friends at a falr price. and reimbvrse
ourselves that way. Knowing that it'a

Cullen Had Swallowed the Bait Whole,

worth ten or fifteon, we wouldn't feel
very gullty ahout selling it to personal
nequaintances alb elght or nine, wonld
we? Why not—when we know for a
certainty that it ought to go up to fif-
teen? They'd bless us for 11"

“But the main point; the staggering
thing about it, [s—"

“I= that If the public gets ten or fAf-
teen per cent dlvidends," -satd Hilllard,
“or buys at ten and sells a few dollars
higher, it thinks it's lueky : and In the
meantime, the underwrlters make any-
thing up to a thousands per cont, and
got It In a few months, And I've
known some of these syndicates te
turn over In a few days."”

“Oh, T want to do It} sald Angela
ecstatienlly, "I want to do It! Dad!
Let's be a syndleaté-and go out to
Montana untll it's over! Come onl
Let's!" Hilllar lnughed cheerfully, at
her,

“In this partlcular case,” he sald,
“the syndicate’s about half formed,
Nothing final, but It's pending. And It
Is gnod—so good that I doubt If any
Inymar could break Into it with a cold
chisel." Agaln, he excused himsoelf on
the ground of salesman's license. “But
that's the fundamental, Mr. Cullon—
that's how the thing Is done, and that's
how the publie earries the whole bur.
flen of financing, and doesn’t know
it."”

He assumed an attitude of easy un-
concern.  Angeln, her breath coming
rapldly, was regarding him with awe-
struck eyes, Mr, Cullen, his mouth
drnwn to n perfectly stralght line, wns
gnzing spellbound at the orderly array
of figures on the envelope,

“And this—Is a genuine mine?”" he
mannged presently,

“In my opinlon, It's & very wonder-
ful prosgpect,” sald Hilllard, and he he-
lleved every word of that golemn state-
ment, »

Mr, Cullen folded the envelape, and
then suddenly, ns though too cautious
to betray his profound absorption
(which he had been betraylog frankly
for at least twenty minutes), togsed It
back to Hilllard.

“When you've got o syndieate that'll
Iet me In-for say, thirty cents,” he
snld, with elaborate humor, “just pnss
alor g the good word, will yout"

“I never try to do businoss with my
friends,” spld Hillinrd, with the most
tdelleate touech of reproof.

T

A lonely man in his home
town,

(TO BE CONTINUKLD,)

“Give” and “Get"

The two little words “give” and
“get" sum up the differing creeds of
earth and the ambitions of mankind,
Those who are eager (o bestow, to en-
rich the world around them, to bless,
to help, to uplift, constitute the one
class. The other crowd grasps everye
thing for self, only iis own.

Traits of the Grizaly.

The grizzly rarely hibernates, prefer
ring 1o prowl the forests In the wluter
months, FHe Is a ment eater, as well
as belng fond of honey, roots and eggs,
und usually kills his own food. Two
cubs come to the mother bear In her
den among the rocks, and she I8 In-

sanely courngeous in defonse of them

1 TO LEVY TAX ON BILLBOARDS

L
Commission Recommends That Massa.
chusetts Leglslature Get Revenue
From Advertising Devices.

Taxation of bilihoards and all other
kinds of ountdeor advertizing devices,
as well as reguldtions of thelr size,
toeation and manner of construction, Is
recommended In the report of the
specinl billbonrd commission submits
ted to the legicinture.

The only advertising slgns exempt
from the leglislation recommended by
the commlssion are those which have
been erected In conformity with exist-
Ing law and which eall attention to the
person - occupying  the  premises on
which the slgn nppears 'or to the hust
ness that s done on these premises, -
or advertizsing the property Itseif or
any part thereof ns for sale or to let,

For nll other signs, the commission
recommended that an annual exclse
tax bo levied, the amount to be de«
termined by the divislon of highways
of the publle works department, have
Ing In mind In each case the loeation
of such slgn or device, the character
of the nelghborhood, the number and
clnss of persong usunlly passing with-
in rensonable distance of the sign, and
such other factors as in the judgment
of the members of the division will
glve to a sign In that particular loca-
tlon a particular value for advertising
purposes.—RBoston Transcript,

KEEP CAR IN A GARAGE

The new car may be tnken care of
easlly when your home happens to be

mltuated at the side of & hill. Tu!s Is
an  loexpensive gurage and |8 buollt
where the cellar would ordinnrily be,
It 1s one of Los Angeles' popular ways
nl:r combating the high cost of garag-
“o

Towns on the Honer Roll,

More towns where memorial tree
planting has been reported for the
honor roll of the American Forestry
association of Washington are ‘an-
nounced as follows: Lanham, Md.,
Augustn, Ga., Thompson, Ga., Carbon-
dale, IlL, Indlanapolls, Ind., Green-
dale, Ky, LaGrange, Ky, Loulsville,
Ky., New Orleans, Ln, Waltham,
Mass,, Caruthersville, Mo, Camp Dix,
N. J., Brooklyn, N. Y., Mamaroneck,
N. Y., Mohegan Luke, N, ¥,, New York
city, Tarrytown, N. Y., Sharon HIl,
"o, Marion, Vg, Bridgeport, Conn.,
College Park, Ga., Milledgeville, Ga.,
Logansport, Ind,, Hobart, Ind., Frank.
fort, Ky, Middlesex, N, J., Elmiru,
N. Y., Metuchen, N, J., Lumber Bridge,
N. O, Addyston, ©O., Huthoro, P'n.,
Memphls, Tenn,, Appleton, Wis. The
American Forestry nssoclatlion 1s reg-
Istering  the thousands of memorinl
trees belng planted and will send free
tree day programs on request and free
certificates of registration.

Beauty Always Appreciated,

Noble architecture and fine land-
scape gardening exemplify the helpful
effoct of art, The people's enjoyment
of them, of bulldings and parks, shows
aur need of beauty and the neces-
sity of gratifying the desire for beauty.
The exlstence of this eraving and the
satlsfaction of It are evidence that a
people has risen from barbarism to
clviization —Spokane Spokesmmnn Re-
view,

Early Care of the Lawn,

Get ready to reseed and top dress
the lawn as soon as the frost s out of
the gronnd, Fertllize and roll. If the
fertilizer 18 to be dried sheep manure
test It ecarefully In a flower pot and
see that there Is no wepd seed in It
Much of the sheep wanure has been
dried, but not sterllized.

Pay Debt to Community,

Don't think your only debis are
those measurable o dollars and cents.
Your eommuuity also has a elalm on
you In the waoy of lntérest and n big
of tlme now and then,




