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What the Omaha Auto Dealers Thmk of the Show and the 1916 Outlook

LEE HUFF,

F I. Lainson, Florist,

Dr. M. E. O'Keefe,

Mike Saba, General Store,
Woodward Candy Co

Mgr. Neb, Buick Auto Oo.

Geo. . Wright, Paxton-Gallagher Co.
City of Omaha, "ublic Works Dept. L.

John Lynch, County Commissioner.
Adolph Storz, Storz Brewing Co.
R. P. Holman, Paxton-Gallagher Co. Dy, 1

Geo. W, Condon, Contractor.

Arthur Storz, Western Auto Supply Co. |
E. A. Pegau, Western Auto Supply Co.

OMAHA —Lee Huff, Manager

The Show From a Wholesale Standpoint

Lee Huff says:

I had fully made up my mind before the 1916
Auto Show was promoted that the time had passed
when Automobile Shows were necessary to interest the
people in automoliles,

While this may be true, this show has shown that
there is a greatar interest in the automobile inddstry
than ever before, and it was patronized more freely
and by more buyers than any previous show, and it
has also brought thousandg of people to the city of
Omaha, and T am now convineed that as long as the
interest continues which has been demonsirafed at
this show that Automobile Shows should be continued,

Our volume of Inick Nunipess to dats has saorpussed that of
any previotts vear and we have rogistered aver 500 Bulck dealera
at our sale® room durlng the pnst week, all of which goes to shiow
that the antomohbile Industry ia s)] In its Infancy

F. G, Hanna, Harding Creamery Co.
M. Pegau, U,
lester Pope, Pope Drug Co.
E. . Hoel,
F. S. Pusey, N. Y. Stock Exchange.

I*, Steam Baking Co.
Carpenter Paper Co,

. H. Bruening,

J. A. Grosscup, Shary Land Co.

J. B, Adams, Adams Grain Co.

W. C. Bullard, Bullard Lumber (o,
A. 8. Kelly, Nebraska Telephone Co.
Ed Creighton, Foster-Barker Ins. Co.

Dr. E. C. Henry,

Below is a list of the own-
ers of 1916 Buick Valve-
in-Head Sixes. Ask them
about the Buick car and
Buick service, and their
answer will be another as-
surance to you that “When
better automobiles are built

Buick will build them.”

Conrad Young, Real Estate & Invest
ment Co.
{I. E. Daniels, Internat’l Harvester Co. |
F. L. Gallup, C. W, Martin Co,
Record Commission Co.
W. H. Taylor, Omaha Gas Co.
. B. B, Reppert, Internat’l Harvester Co. |

The Show From a Retail Standpoint
Chet Bowers says:

| believe that 1916 will see the greatest buying
movement ever experienced in the automobile world,

Speaking from the retailer’s point of view, I can say

that the 1916 Auto Show was without a precedent. We
have closed more sales in the city of Omaha than at
any previous show, and the interest shown by the auto-
mobile buying public has shown me that we will be
unable to meet the demand for Buick valve in head

gixes during the 1916 season.
motor ear purchaser to ask any owner of a Buick anto-
thinks of his investment—what he
Service is one of the main
features to consider when buying an automobile, and

mobile what he
thinks of Buick service.

[ want every prospective

without it the best car is a poor investment.

CHET BOWERS,

Byron A. Smith, Williams & Smith,
C. B. Slater, Paxton-Gallagher Co. |
S. R. Rush,

.‘ A, 4 Wireg :\ » ¥ ‘," - -
. A. Maclregor, Rothenberg & Sehloss | N. R. Hirsch, A. H. Murdock,

Cligar Co,

L. D. Upham, Insurance Co.
S, Guttman, General Store,
. . Jordan, Byron Reed Co,

SOUTH OMAHA.

Jos. Pablik,

F. L. Hibhs,

U. S. District Attorney.

J. Mershon,
.. M. Rohrbaugh, |

Retail Sales Manager.

W. A, Schall,
J. W. Gilliam,
Insurance:

H. H. Stubendorf,
Miss Edna Bartlett,
Dr. F. 0. Beck.

| M. 8. Wise, Thos. Donahue,
| Dick Murphy.

BENSON,

Geo, Stoltenberg,
N, P. Madsen,
Martin Mathiessen.

| Wm. Hager,
A. Baumaster,

NEBRASKA BUICK AUTO COMPANY

LINCOLN-—H. E. Sidles, General Manager

SIOUX CITY—S. C. Douglas

C. W. Francis says:

““The show has meant a big thing to us in the
way of actual sales made. We sold more cars in one
day at the show this year than we expected to make
all week. These sales were made to individuals and
dealers. Everybody seemed to have money to spend
for cars. We bhad the most attractive chassis in the

show, it being the same ns our company used at the I For the elsienth gnnual Omaha motor

New York show. Yes, we are well pleased.”

C. W. Francis Auto Co.

Plioa? Doug. 853

2216-18 Farnam St.

BIG AUTO SHOW |
NOW MERE NEMORY

Eleventh Annual Omaha Motor Ex- |
position Goes Down as the Best
in History of Omaha.

LOOK FOCRWARD TO NEXT YEAR

The eleventh annual Omaha motor ex-
| position I now A mere memory, Hult
[t is & pegesant memory and will hold
n Frm stronghald in the mind of every
iu-.mmul-ilp man In e city of Omaha
| Avring the next twelve-month

exponition will be chronicléd an the
Jgrentest and most sucoessful automoblle |
| #how ever held In the history of the
| eutomiohile Industry In Omaha. It will
|lw n popular tople of conversation f{or
many months to come along the row
and even the factory men, who have
| een many great ahows in many great
| eltles, will point toward Omaha and the
eleventh annusl Omaha show when they
wwap reminlscences,
Profuse in Pralses,
FEvery doaler who was an sxhibitor at

E. R. Wilson says:

““We did more business and there was more
business derived from this show than any show
ever held in Omaha. Our business was exception-
ally nice and we made a number of contracts for
future business, Our Gold Chassis was the sensation
of the show and was pronounced a work of art by
everyone. It was the thing that drew the crowds, to
the show, We had 300 dealers in and all of them are

waiting for the roads to open to start a great sea-
gson's business.”

E.R. Wilson Automobile Co.

Studebaker Factory Branch
2550-2-4 Farnam St.

the ahow was profuse in his pralses last
night. When 1020 came and ths doors
- wore closed for the last time the auto-

LY

Carl Changstrom says:

““This show has been a wonder.

the large percentage of which were buyers,

our booth

them.'

CARL CHANGSTROM

Standard Motor Car Co.

2010 Farnam St.

We are more
than pleased and know that we have profited and
will profit a great deal more than we expeéted. The
show was crowded all week with interested pm]:h-
Allen
Cars certainly came in for a world of interest, and
was crowded all the time. Our actual
sales were more than satisfactory and we know

future business will be all we could possibly ask for. || had" ssid President J. T. Stewart after
TR | A P It wos all over, “We reached our mark, |

We want to express our appreciation to the ||, simian show, and our business broke |
publie and extend a warm invitation to come to our sl records. 1 belleve it was the best

salesroom, where we will have time to give personal | wgome show, mome show.”
attention to explaining our cars and demonstrating

woblle men gathered around to talk it

aver, no lonwer business rivels, But the
heat of friends. “I'm giad it's over and
vet there Is still & touch of regret,” in
the wavy most of tham sunreassed lhﬂ'l‘l-l
selves,  They were glad the show was |
aver e aume It was & hard alx days :',n'rll
L wark, nat ta meent'on e haiurs of ‘'pre- .
varadness’ before the big display opened. |
| And thers wha n touch of regret because |
| the Ngueest husiness week In  history |
was & thinzg of the past and It meant
the return to the regular routineg after
'a week of carnival,
Girent Show, Says Stewart,

e most wondarful show wae ever |

show the middie-west ever had.”

declared
Casrge Relm. membar of the board of
directora Reim started to talk about
the shoaw threo months age and until
| he hiked for home early this moming
he was =t')1 talking about it “New York
and Chieagn have nothing on Omaha.
've seen lots of shows, but this was the

Many Sales Made
“And It was a solling show, too, and |
that s whnat counis, continued Helm.

vigvery exhibitor sorpassed his f-lmlc.ll

Gay L. Smfth says:

“We never had a show where there were so
many people attended and so much inwerest snown,
The greatest trouble we had was to get in touch with
the people who really wanted to talk about our cars.
We had ten salesmen at our booth and we estimate
that they were able to get to talk with about ten per
oent of the folks who wanted to buy cars,

“We wish to thank everybody for the interest
shown in the Hudson Super-Six and invite them
to come to our salesroom, where we can show them
the car and demonstrate its superiority.”

Guy L. Smith

“Service First’
2563-67 Farnam St. . Phone Doug. 1970

espectations in the matier of sales. 1
sponit & lol aof money on this show he-

F. J. McShane, Jr., says:

“1t sure was o dinger of a show.

week that we didn't have time to breathe.

sults from this show please us immensely.

interest and attention.

good this show will do the auto business,

2054 Farnam St.

Everybody had
money and they all seemed to be looking for cars. We
were so busy st the show and at our store rooms all
Aotual re-
We hdpe

3 - v ait "ha y N Other dealers expreased the same sen'l- !

the others did as well as we did. The REGAL and R Rt i SF Setettt. M8
w ) . " . . ’ b |

the MERCER came in for more than their share of Tooy sl admiticd the THE show the

™ . 3 . sl ftd ho
I can’t say enough for the thie fur ahead, WMAL the (welfth Show

McShane Motor Company
Phone Doug. 6648 | oove i o Mo SN0

eause 1 knew it was going to ba & huge
siweeoss and 1 made it all back and more
| by malea the first two days. And the |
first (wo days were the lightest daye
{ sold more ears during show  waek

than 1 ever scl wefore in n single
werk
Clarke Powsll, manager of the shaw,

guit talking abolut the 1316 anhow st W:e, |
when the doors closed. The minute W
was all aver Powell awitched his figures
ta 1T, "Wateh us n 1ML started
Pawell, "Rigger., betiter, grealsr than
aver. We'll heal this year to death ™
Verdict is | nanimons.

areatast ever and they all predicted oven |

would be even sreater. The auperiative
“grentost” n never reallsed in Lthe auto-
mabi'e iIndusiry

Tt was an Omaha crowd which sttended
vertorday afternoon and last night The
dealers and olher out-af-lown visitoge
Began 1o return home yesterday moming
ard 1t was purely a local erowd

But it waa & great crowd and Lhe
| Auditoriom waa taxed to capacily every

frem prospects wha nibbled temoiingiy
earlier In the week Others who intended

J. T. Stewart 2d says:

“The Auto Show just closed was a 100 per cent
affair from start to finish. The erowd was there, the
buyers were there and Mitchell and Pierce Arrow cars
were also there. Our salesmen were there and busi-
ness was fine. What more conld we ask? It was by
far the best Auto Show we ever had and was a great
deal better than we or anyone else expected. You
het we are satisfied and we expect to do the best busi-
ness thig vear we ever did,

““To the many people who called at our booth
and failed to get our personal attention we extend an
invitation to come to our salesroom, where we will

take pleasure in demonstrating the superiority of our

Cars LT

J. T. Stewart Motor Co.

2048-52 Farnam Street
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