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Cadillac Representative Says His
Display Will Be the Class of
a Classy Exposition,

HAS NEW CAR THAT IS BEAUT

“The classiest automobile exhihit Omahd
EVEr AW, Ia the way Goorge Relm char-

acterizes the display the COwdillac eom
pany will have at the Omaha Autamoblie
Ahow, which opena at the Auditorium
Monda)

The Omaha show this vear wi'l be he I
beat Omahn ever had and the best show
in the Unlted Statezs with the --\m-;‘!'--‘h.
of New Yark and Chicags declares AMr I
Raim and thé Cadillar company’'s ex
Hbit In going to be the bhent of the Umaha
riow That In saving n whole Iat, but
WAIL untll you sco IL and you will agroe
with me, ™

A Tew monthe sgn Beln dec'ded that
the 198 Auter®hbile show should b thi
bert Omaha fver held \ rdinely, he
thrtod o work to inntill a entbhone]
Aa2m in hia denler Lot b L ing e raw
The Cadillac misn worked hard and
him must go .o mrest den] of the credit
for the enthusiasm nintlested by the
other dealers.

To show that he would dn hia part and |
a littie bt In additlon, Reim wen! to

work soveral weeky ngo to plan the aliek
eft Individun] exhihit in the Mg expos!-

ton, Fertune favored him in this for he
dréw number one In the drawing for ||
Epaces !
By firawing number one Relm zot fles
cholce of any apace in the Auditorium
He nolacted the space at the end of the
main alele just In front of the stage. This
space has a frontage on the main nisle
and also on a subaisle running into the

main «inle,

Retim will have

four Cadlline cars on |

display. All are strictly show cars anid
are the paatest products the Cadillae com
pany has turned ougt M the four, one
will be & phaeton standard, mnother wif
ba & coupe and a third a touring car. Th
touring oar is the latest thing out In the
way of ocolors. The body 1s Willey's

Cobalt blue, & new color for automoliles,
and the wire wheels are white, It ia :t|
most attractive lhoking onr.

But it la the fourth ear In which Relm
takes the Interest. The fourth car i
Something strictly new, It was orderod
four months ngo specially for the Omahn |
show. Hven New York and Chicago play |
second fNddle on thls car, |

Tha car arrived three woeks ngo and
Ralm promptly moved it his ware-
housé and hid it. The other day he
moved It up to tha anlesroom on Farnam
street, but kept it completely covered 1]

to

#0 nome but the favorad could got a
peck at it
Is Runabout Type,

The car {7 o runabout of the latest lines
It in white enamel and the onamel s of
such welght and quality that 1t will ro-
tain ite glossy finlsh for months without
danger of ordinary scratches and scars
The wire wheols are carmine red and the
Turkish upholtering is of the samo shade
of earming red. It is & most striking car,

A fowd ago Mr, Relm allowed A. R.
Hanson to take a look at the car. Mr.
Hanson got a five-minute glimpss only,
but It was a sufficlency, and he promptly
demanded that Reim sell him the car.
Reim had ordered the car for himaelf, but
sucoumbed and nude the sale,

Two minutea later he ordered an exact
duplicate of the muachine for himself. It
will arrive some time this week and Relm
says this one will be his own, He Intends
to use it himself and it wil] take & ot of
pleading to make him soll it

The Cadillac man is not content to ao-
cépt the genernl decorations of the Aundi-
torium as pufficient so he deaided to o &
little decornting himself., He will even
put in some special lighting fixtureg in
hiz booth,

All in all Pelm says his diaplay ean't
be beat, that it will be the clasajest thing
Omaha over saw.

Relm is aleo fixing up for a litle ahow
of his lowh at his Farnom street sales-
roome . Ha will have a phaeton, coupe.
red toltrity oar, two standard cars and &
chamsld st the salesrooms, Theds cars are
nino ahaw cars of tho Iatest and niftiest
Cadiline dosign. . The salesrooms wil] b
Enyly degongied In green and white for
the octaslon nnd Relm o confident!y an-
tcipaing the bigiest week In the history
of the Omaha Cadlllne ngoney.

The saving of catalogues nlone la tre-

Auto Prices Are
Due for Advance,
Says chtt of Reo

Wil pricea of automobiles have to be
Introasnd In the near fyture™ I8 a quas-
tion that s being frequently asked at
tha Automoblle show, and the concensus
of oplnion among automobile manufac-
turers soema to be that prices of some
models at least, may have to be In-
creasad, and In some cases, considerably,

Richard H, Scott, vice president and
general manager of the Reo Motor Car
company, says there I8 & , Very strong
likalthobd of mome makers having to in-
creass thelr pricea,

“The automobile industry s uniqua in
many ways'' asserta Mr. Beott, "and In
ons partioular especially. That ls, that
we always mention the price of our cars
In aur advertisements. With most other
commodities that {8 not the caso. Pricea
of most articles may fluctuate and the
publie scarcely notice,

“Nobody knows who startad the system
of mentioning prices in connection with
automoblles, but we all belleve it was
a gaod- one. 1t _serves, to divide Phyers
into price~qlnswes, and It has provén a
graat thing in a merchandising semse.
For example, the man who wahts & 1,000
cir, and knows that It Is his limit, hardly
ever ponds for a catalogue of a .00 car.

mendoua,

‘“There In very lttle of what la known
as direct by mall advertising In the auto-
mobile’ business, because mom of that
kind of advertising 12 based on withhold-
ug mformation from the custamer so that
he will write for §t and get it back by
majl. However that may be, we all agree
that Ia the right system. People get to
know o car more by its price classitfion-
tion tham by ite real name, and the
change of ‘price of & popular model be-
comes n topio of gonversation all over
the country,

“Take Rao the FIfth, for example; If It
becamn necessary to ralse the price of
that car $50 or B0 tomorrow, it would
ereate & condition almost akin to con- |
aternation among thousands of prospect. |
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ive buyers and you would hear it dls-
cussed In every garage and In the buffet
car on every trailn, not to mention hotels
and private homes,

“1 do not think It will be neceasary t
inarease the price of Heo the Fifth, Nev.
ertholesas wo hava alwuys boan very oare-
fitl not to commit ourselves to the pres-

ant price except from day to day, We
have always reserved the right to in-
crease the price at any momont, and
ohligate ourselves only to deliver much

cars as wers undar order with Reo dis-
tributors and on Which a cash doponsit

“In our dealer's contract in a clauss
that permils ue Lo Increase the price at
any time

“As I have sald, T do not anticipate that
we will have to Increase the price of Reo
the Fifth, beonuse by foresight, backed
by Reo cash, wo were able to cover our-
selves on materinls A year ago and, not-
withstanding prices of materiala are
higher than they wero then, we are got-
ting dellverioa at the original prices.™

ANNIVERSARY OF THREE
EVENTS IN AUTO WORLD

This year marka the anniversary_ of
threr ovents in the automoblle world,
which Rave Been epoch making wingly
and As A& combination. Pixteen years ago,
an Janusry 1, W, B. W, Twyman. the
present, general manager of the Inter-
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BRISCOE

See the car you helped to build

Twenty-four e et e

NOT IN THE SHOW

Our Display at and Demonstration from
2429 Farnam Street

Models 24 Touring or Roadster. ... $585.00
Models 4-38 Touring or Roadster ... $750.00
Models 8-38 Touring or Roadster . .. $950.00 |

Each Model one of beauty and refinement.

This Is the Line for the live-wire dealer who wants to do the big end
of the car business in his territory

BRISCOE NEBRASKA.CAR

' 2429 FARNAM STREET
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A car you would be proud to own:
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F. OB, Factory

MOTOR—Four cylinder. Enclosed valve
OLL PAN—&tamped prossed steel
FRAME —Channel, presssd steel
HOREE POWEER—34.

POWER PLANT-—Unit in construction.
. COOLING SYSTEM —Thermo Byphon.
RADIATOR- —Monoycomb PULLMAN
CARBURETION-—fromberg $ype
IONTITION —"Dizis" walerproof high

InAE LSO,
TRAN ON —@elective

bearing,

wire asbestos against wteel.

fuld floating.
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QUIET § |
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arings
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EPEEDOMEUTER —Prip sensc
Driven from drive nu'{‘ o
AROLINE TANKE —Osrrisd

Specifications

OYLINDER—Cnet en bloc, bore 34§, stroks 4%.

OILING BYSTEM —Forcs feed and splash.

sliding trps,
ros sPeedy Torward, ohe rToverse,
CLUTCH —Multipls dise runilog is oll, woven

AXLES—Front, solid drop forged L-Deain| roar,

brake laver] forward of center oul of way,
WHEEL B 114 lnches.
LIGETING BTARTIN G —Llodepsndant ealec.
trio syetem,

for five.-passemger LOUrmng and TWO-passenger

congider that matter,

L

sturdiness,

rye.
tenaton
ball.

ES—1040 internal external
L& Sallahury , dsmoumiable
TIRES—31ixd. Non-akid arousnd, swan
squipment,
EPRINGS—Semi-slliptio, fromt; ful] cantilever
l‘r;?lr.'t;:‘mln_u inches. Thelr first model cost more than the first
BODY—Heautiful stresmline, five passsuger; Pullman conch—for nothing was adopted that

R B T hl ay; Bued, did not measure up to thelr ideals of perfection
::w:r,'ﬁ_“m“ guards and + Blask in motor car construction. Each year has seen
UPHOLSTHEY —Oenuine Leather. added [ruprovements and refinements-——and =
DOORS—"U" type; contealed general trend In price reduction resulting from
rsn:mdu &a crowned,
DRIV nfl ocenler ooN

the ellmination of experimental work, the wip
ing out of original overhead expense, and from
wider manufacturing experionce,

In response to & general demand for & low

w and raln vu!oa.“ veugd. priced car of quality, Iast year, the company
lating, exclustve eonlorming brought out the famous Pullman for $740. It

,of,o_:,':._m‘, w‘,"“'":m‘:::; was an Instantaneous success, Nothing jlke |t
ourtains, uﬂm‘wz roni] top fastens had eéver beun offered before Nothing ap-
rigidly to wiad { detashable Wintsr tops proaching 1t has been produced since.

roadwter, For 1916 the Pullman company has gone
LAMY EQUIFMENT —Gray & Dsvis two bulb bayond fts expectations. Buperior as last vear's
HO e Wy Mght, model was, the new ear has sot another standurd

in size, roominess and mechanlcal superiority,
and at the same price, §740,
The Five Passenger Touring Car haa justly

been named the “Palace Car of tha Hoad.'" It

mileagy

switcli, spesdometar, ofl gauge and gasocling has & roomy oomfort that is Brand New o & car
wauge in filler neak. at this price
UIrMnNTY-—
“gﬂv qm-nqmtu c-u.l.u‘.‘:.udommr. s Thers is lots of leg space in the 1916 Pull.
tris horm, ynmyp, jack, Tepalr outfi: end men and the genuine lesther upholsiered soals
tools, Ure frons, and extra rim i the rear are better than your aasy chalr. It ls & snsppy,

powerful car of Individualily and style,

DISTRIRUTONS,
SOUTH DAKOTA,

ite idea of quality in mind at the outset, :
and the entire energies of the Pullman Motor Car Co. were directed toward one end-—-to Build an
antomobile that would equal and surpass the Pullman railway coach in luxury, comfort and

The Five Passenger Touring Car

NEDRASKA, WESTERN 10WA,

THE PALACE CAR

THE ROAD

The mention of Pullman to the Motoring Public signifies the same Luxury, Comfort and/Stus
diness that associates with the Pullman railway coach-—and this is not strange when we stop to
Unlike many automobile ventures the Pullman Motor Car Co. had a defin-

The Pullman coach was set as a standard of quality

Compare the Pullman with anything ‘under
$1,000 {n price, Then (ts qualities will {mjress
you with their superiority.

We have s dealer's proposition on the Pull.
man that s not exoelled {n this territory. Sew
the cara at The Omaha Auto Bhow and get our
proposition. The Pullman is making good every«
where and the dealer may be sure he is bulld-
Iing & permanent, big paying business,

The Clover Leaf
Roadster

The thres-passenger Mlover Leaf Roadster {n a classy looking, #iutthes
tive car, It la siylsd ‘“Bover Leaf’ because of the arrangement of the
thiee original seais somewhat In the shape of & throe-lsaf slover.
two front seats are divided, leaving an alsle-way to the rear seat, 'wnd
wiMording ample log room for all three PAsSEN Kars 0Of course, the sne
LIane G the car s by Lha door o ths front compartmant The rear saat
Y an emergency peal, or (f thae (s no third passsnger the space
vary oonvoniant'y ussd for luENage.

This arrangement Kives a most sliractive appearancts to the car—all

three seats belng large, high-backed and with comfortable arm resta
Thay are just bie, “cushiony™ lhrary chalrs, inviting 1o shse, roslfulnesy
mod fuxurious crmfort  The atream-line effact of both roadstdr types pro-

ducen & most plenaing denign,

The same quisllly snd finlsh go into both these rosdster types us g
into the touring car, which {s the standard car of the year.

T.G. NORTHWALL CO.

OMAHA, NEBRASKA.

SIOUX CITY, IOWA.




