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TIMELY REAL ESTATE GOSSIP|

Exchange to Standardize the
Brekernge Business

S0 8AYS BSECRETARY CREIGH

Omaha's Necovery from Tormade
Snhject of Short Magnsine Article
—=Notea of National Execntive
Commitier Meoting,

The purpose and histary of the Omaha
Raul Estats axchangs is tersaly set forth
by ita secretary, A. 1. Creigh, tn a Jitile
statamant he han just given put, as fol.
lown:

‘“The Omaha Raal Estals axchangs was
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New Home of Alamito Creamery Company
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Ezcavation s to bagin at once for the matle sconveyors are to be used instead

taw  Alamite Creamery plant, tweanly-
pizth and Leavenworth street Ths con.

[of the oid fashloned trucks

A reception room on the sscond floor is

ofganised November |, lﬂ..fﬂr the pur- | tract has been let on A commissiom basia to ba equipped for recelving parties of
poss of standardizing the real estate (o Willlam Ladgwick. The Alamite eom- | vigitorn. Tdght Junches will be servad here
brokerage business 50 1t would obiain and | pany In to furnish all material and pay 66 apocial occaslons, and the visitors w1

ol the oconfidenca and respect of both
owners and purchassrs; to Institule rules
for uniforsn sommissions,
mood Tellowship among s membars In

leasing and manaxing real estate; to en.
courags Indusiry, to work at all times
for the futura of our oty and stite and
for the itmprovemont of ita physical and
governmeantal conditions

“Tha exchangs mesta each Wednesdny
noon. excapt during the summer.
theas weakly meetines i has created &
closer hond of fellowship belween the man
who are angaged In this line of work,
and has dona much to alevata and im-
prove tha real astnts business, Thin

banding together of nen, with the purmm'npnm to the passeraby tLha principal

to erect. malntaln and s dafend  high
fdzals of Lusiness eonduct and practics,
has dops mueh to elavals the business
in the ayves of the public. Tt used to De,
In formar years. & fit vocation only for
man who wera fallures in other iines of
Lusiness. Now (L cocuples the position of
& profession,

“The Omaha Real Estate exchange. by
Puing affiliated with the Nationsal Assecl-
atlon of Real Estats exchanges, Is abla,
through this conmection, to kesp Informed
of Lthe renl estate affairs in other cities,

. N9 that we are able tn give our clients
Fotter poriton than evetr hefars.

“The next annoal convention will ba in
Pittaburgh, July & to 11, This convention
will bring hunfdreds of agents Logethar
for the discussion of quertivne that are
of vital importancs (o Lhe advancement
of the resl estate profession. This menns
better asrvice to cllents

Recovers from Toraado,

In the Real Eatile Magasine for April
Appears & ahort account of the quick re-
covery of Omaha from ihe tornado dis-
anter and & feaw (dher facts concerning
Nedraska's indusirial activities, na fols
lows.

“Ine oity of Omaha, within a year of

. the tornado disaster, which tore a path
_hﬂﬂﬂ long and four blocks wide

y h the best resldence ssction, has
wiped out this path so succesafully by
ihe rebullding of the 30%W homes de-

. Mtroyed that the only Indications remain-

ars toplens tree trunks. Wilthin &
I there was wold at auction for §i00,00
A cormer lot, two-thinds of a mile distant
from the business center,, which had been
purchased thirty years ako for §1,000, Ths

i

‘people of Omaha are more optimistic than
- § over. attributalle, perhaps, to tha easy
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© &nd poultry products

~f home market, the currency measure and
the realization of the existence of a mine

C of wealth, annually produced within 30
~ miisa of the elty, The state of Nebraska
y . produoes In hay, sifalfs, dairy
Vin vajue than
all the gold and sllver mines of the
United Statss and Alaska; In Hve stook
“apd corn producta, more than ths iron
\ and coppar bods of all the sintes,

in the amaller gralns exceoding the
Yalue of (he sugar producta of all the
siaten of the union. All are confident In

Vi & prosperous condition of the real ealate

business during the present year. bawing
their confidence om the natursl weallh
and attractiveness of the city.”

YMarrinon for President,
Bome of the committeamen of the axecu-

tonal assoclation Marrison ls At pres.
ent & member of the cxecutive commitiss,
He always stiends the nativnnl associa.
ton mestings and Omaha real estate
men have come 1o feal (hat their in-
 terests and the good of Omaha Is ably
thken care of whon Harrison & on Uie

B

It developed Aduring tha vinit of Uhess
© sen to Omaba that at the natlonal ne-
“socfation Vareisoh I kpows as YOl
i Stntistics,” our of recognition for his

|, imexhaustible fund of statstical Informa-

L ¢ tion, which be pours Into all his speechen

.

Tne execuliva committesmen, whils
gusats of Omaba, pramised Minesrely (hat
whonever Omaba ahould get lu the ruce

. and ask for Lthe privilege of wcileriein-

dng the next oalional nssocisllon con-
 ¥entlon  here, they would put  their

= shouiders to the xled In & solid phalanx

" sall push the convention this way,

N
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< Xo snd of comment harn Noaled sboul

tha streels since the mal eatale bhanghet,
concerning the excellent and masterly
way Ir, which E. A, Beneson handled the
Job of toasumaster during the evening
Mr. Baoson had Lthe greal crowd screaim-
ing with laughter every momant, when
Bils speskers weote not working,

Fraodulent or fake advertising ia 1o
e attarked by the Netional Associsiion
of Aeal Estule exchanges. The execus
tive committen of the orgmnisation in ses.
alon In Omaha, during the Week., dwcided
1 gppoint & commitiee to bring a re-
port on this at the meeling fn Plts.

~bergh s July.

A company that buys, seils and ex.
. changes roal eeale on no  comumlssion
r has been instituted Im N0 Prxion
‘blogk. 1t is known as the No-Commission

canipany. It offers 1o glve infor.
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‘of properiies for sale a8 well as

I g Hals of progpective Duyers oh & bougd
i |

1% the oyes of tha customers. The

L ghing the cusiomer W to do 18 Lo ook

Jever the bosrd, pick out what he wanls
~ and make the doal

* “THE TRAVERTON” IS NOW

i, TWO-THIRDS FILLED

s |looked over the property that he |s sups

|10 yeur minds the thought that you your-
nil‘ are responstble for your future

for the labor. The buliding will be two

stories and tull bhasemant It will ocenpy

odern methods of the dalry business
i"harles ¥. Hehwagar, president of the
sompany, has iravelad ahout the countiry
wilensvely wislting the principe! cresm. |

By (ary plants of the United Htates to get the

mont modern and approved msthode and
conatruction in mind hefore ha undertook
ts apporve & set of plans for his plant
Plate Glann Fromt. |

A plats glass front (n the bullding will

machinery of tha plant, which will give
tha public an idea of the exoelisnt system |
employed and the sanitary melhods used
The best of lHehting sywtema and vantil- |
nling systema are to be Installed. Auto-

1
| The billding fully squipped 14 to soet |
about 0 Throughout, the plant s
(to ba squlpped mccording to ths monst

ba so siationed as to he able to over
look mueh of Lhe plant

to  cultivate i practioally a quarier of & block. Harry | Shower baths will bhe installed for the
| Lawris, architect, miads the plana
thelr buslnoes of buying, selling, loaning, |

employon
To Have Ter Plant.

A now jea plant will be Instalied that
will furniah all the refrigeration neces
sary for the plant, as well an furnish
more than enou@ lce for the company s
uan "

Another Iarge room s to ha espacially
equipped Tor the modification of mik
for bahles,

Thia naw plant will he sentrally looated
with respact to both the Omaha and South
Omahn service. With this now looatm
ihe company fealn It will ba able to give
even bettar parvice than at has in the
pant '

The bama of the eompany wili ba oy
cated mcross the street from Lhs new
plant.

TIPS FOR REAL ESTATE MEN

Benson Points Out Bome Things
Balesmen Should Remember,

SHOULD KNOW THE CONDITIONS

Usrwes the Telling of a Rtrnight
Bivry, but Not Talking the
Lite All Oat of the Cas-
tovmer,

“The fret lelter In the aiphabet of
saleamanship I8 the knowlodge of cohe
ditlons, values and surroundings of the

praperty to bhe soid,” saye K. L Benson,
sales manager of Hastings & Hayden,
“The mistake of the average mmisaman
is that he does not ook at the proparty
s Is trying to sell with the syes of A
buyer. He looks at it from the side of
how much money he will maks If  his
prospect buys. He comes Lo tha eon-
clusion that the minute the prospect In-
quires about a plece of proparty that
that is the properiy he will buy, and will
do so @ noon as he can show It to him.
“Bacandly, he d1d not find out gmhm'
the prospective buyer owned any real es-
tate, whether his salary would allow him
to purchase the priced property hs in-
quired about. He 44 not find out
whether the man would deny himself and
ploneer in order to obtmin & plece of
property. He simply went on the sup-
position that because the prospect in-
quired about soms particular plece of
property that all he had te do waa to
show It to bim and It was sold. Had he
been able to pee with the ayea of & buyer,
or had ha gone Into the proposition
thoroughly with the prospect he, no
doubt, would have been able to sell him,
not perhaps the particular plecs that the
proapect Inquired abont, but some other
plece of property that was Ildentically
what the prospect wantsd, As It wan,
ho lost the sale because, 4s T sald bafors,
he almply looked at the commisaion side
of the transaction, which s enlirely o
#alfiah aide,
The Man Who Stuck.

“Talilng up the man who stuck and
who mafde & suocess. my observation has
been that the salesman went out and

posed 1o sall and he saw that the loca-
tion was right. e saw that all other
conditions wers right and that ths prop-
erty had a great deal of merit to it, saw
that anyone purchasing Ihis property
oould be mssured of a reasonable profit
in the future, Me also belleved that the
purchase of this preperty would b the
cornersions of the man's existence It
would be & safoguard againat hard times
It would ba & place that the buyer could
call ‘home.' That It was & savings bank:
In fact, everything that is necessary to a
sucosssful man, ba he a mechanle, pro-
fesslonal or m ospitalist. They all have
started with that ons pleos of property.
He not only looked at the property he
wWAs going Lo sell, bul he hed the one
thing in Wim that s se necessary to
every succenaful salasman, Te was a
roader of human nature. Me a-mumed
the atlitude of & doctor,

“Another slement In salesmanship that
's ahsolutely necessmary (s ocommonly
known as sticksto-it-tiveness. Da not talk
your oustomer {o desth, Make your
statemants In concrete form and then in.
talllgently laten to the customer's e~
marks or to hin |deas. Convincs the
buver that you are sbaolutely Interested
In him personally and that you will do
your best for him. Show him the op-
portunity to make meoney for him and
you will make money for yourself and
for the frm for which ¥ou are working
Be loyal to yourself and to your em-
Ployer, aa well as to the man whem you
are irying to sWlL

Sineerity Factor.

“Rincerity la another faster, but abeve
all knowledge of values In the foundation
Before any salesman should offer & ploce
of property to hia prospect, regardless of
Whethier It la & lot, house and lot, or an
investment. he shoull carefully study
the existing conditions

"Another slement of salesmanship ls
that If you want to be succosnful you
must live a tlean lfe. Mest your mind
when you leave your work with some
refronlon that s bepeficial te the mind |

Nr.  Muookelfeller plonssred with tha |
“rude gl and today he maakes an endiess |
smount of articles from the hr-lmnducn'
of erude oll. The by-produets in the real I
patale business wre bullding houses, rent-
g houses, inasuratce and getting every
dollur for the flem and yourself that s
possibiie. While it 18 not my Uthought to
dwell In any lengith on your fulure or
your career, 1 do want to leave forever

|
|
|

Io! their heads,

to oreals an idea that can be turned into
monay

"“In cloeing T wish to say that you can-
not sit In your office and walt for busl-
weas to come In. You must work hard
every day and apply yoursslf to the real
entate busipsss in all its detalla ' -
REAL ESTATE MEN SEE

BRIGHT FUTURE FOR OMAHA

The Omaba Raal Estate exchange 414
Ituslf proud Monday and Tussday of last
weak whilse the visiting members of the
sociation were In the clly They never
snciation wan In the clity. They never
had & moment to spare and saw Omahas
fram all angles.

Tha opinions expressed of the olty and
Ita ¢itimens was certainly to Omaha's ad-
vantage

The men whd ware hers conslated of
part of (he best real estats men In the
United Statea, and It was ths consensua
of their opinion that Omaha has a great
future and they were loud In their prajses
of its residance districta

They all left by 11:50 Tuesday svening
and said that never had they been so
loyally entsrtained or mingled with such
hospitable people. They will always be

gled to coms back to Omaha

HASTINGS & HEYDEN SHOW
BIG BUSINESS INCREASE

Hastings & Hoyden have mades 120 salen
pince January 1 this year, against fifty-
olght sales Auring the sames period in
IMAT which shows an inerease of over

100 per camt In thin year's business, and
have sold since March | In Benmson aores
A total amount of 228, which proves
the great demand thers ls for acreage

They also report the following sales
for tha week:

Jacob A. Madden, Benson Acres,
Nick Muasart, ot in Shull's second ad-
dition, §a00,

Hornatd Jacobaon, house and lot at
Forty-seventh and Wakoley streets, $2 000,
Clarn A. Madden, Benson Acros X
R T Long purchased one and oné<half
acren lmprov In Keystone park, §1,700
Bidney A. Meacham, a lot in Ak-Sar-

Bon N addition, §200,

WINDOW BOXES NEED LOTS
OF MOISTURE FOR PLANTS

Window hoxes with & water reservolr
preavent the Aarip that s sometimes
troublesome with an ordinary box, and
it in much easier with one of thess win-
dow boxes to Keep the plants tn good copn-
dition.

All siden of & window box are sxposed
to the heat and nir, and the water dries
auickly. Window boxes require s plenti-
ful supply of water, as they must not he
ajlowed to dry out.

In setting up A reservolr window box,
or. in fact, any window or porch plant
box, a splrit level should basused and
the bhex adiusted by putting pleces of
wood unfler one end, If nesded. to have
the bhox perfecily level. COiherwiss In
watering one end will be too wel and
the other too dry

In the abstines of a apirit level, & loved
may be improvised by using a pan about
half filled with water, placed on the
window box befors It §a filled. Adjust
the box unifl the water in the pan is
perfactly lovel with the rim of the pan.

GIVE LETTUCE CERTAIN
KIND OF TREATMENT

Nearly every one triss to grow lettuce,
and & great many fall becavse they don't
realina that it opeeds something more
than just ordinary treatment. In the first
place, hot weather makes the production
of the bast letivce difficult: sacondly, the
erop should be shaded from the direct
sunlight while young and should recelve
an abundance of water; and, third, It
should be pushed along without a cheok
from seed sowing to harvest. There are
really three types—the loose head., the
butter head and the eriep head. In each
&foup wre sarty and midseason kindas,
although none doos ae well in midsummer
as in the modernts weather of spring and
fall  Boston Market, Black-seeded Tennis
Ball and Tem Thumb are axcellent for
forciog; Simpson and Morse are examples
of the loose hend type. Tesberg, Hanson
and Brittle loo muggest the crisp quality
whils Deacon, Cream
Butter Head and Black-seeded Bulter are
of the last class. Of thess the erisp
heads are beat for summer plastng and
the rest for the coaler seasons
' Giood Garden Minte

Ftringleas green s one of the beat ]
bush beans. we

Lilac queent I8 & new of sweat
miyseutn with hoeads of m A
fa of dwar? growih. s

Biue buntam is & good wart
The vines avernpe about 1 Incnes Toe

figvor Is good and it In ve >
Uve. ™y produc

Hryonopsia lachinioss beauttful an.
dl?hr of the o:rd‘ 1":.
Ivy vilage 1a Krcen bears

tuer nn.m%.'}ﬂt"-nw -: m'_"f ¥

hd sugar in & cross of
country nmdnuhuu..
s early. armmm-umlnur\;!
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A Pfoperty Owner Makes
A BETTER CITIZEN

The owner of property is’ a better and more useful
citizen because he takes a vital interest in the welfare of
his community. He is a man of responsibility, his credit,
his business standing are established on a definite basis
and there is tangible evidence of his importance. He is
justifiably proud of the voice he has as a citizen of sub-
stance and interested in the progress of his city, for on
that progress depends the increased value of his property.

The love of home is inherent in every man and every wo-
man. Most people would very quickly acquire the title to a piece
of property if they were not frightened away by the idea that an
investment in real estate means a sum of money too hopelessly
large for them. They need to be shown that a home can be
purchased on monthly payments no larger than they would prob-
ably pay for rent anyway. And the title to a home is far more
substantial than a bundle of rent receipts,

Real estate has been the foundation of many huge
fortunes. Every owner of real estate profits through
the growth of his city. There are many wealthy men
in Omaha whose wealth has come to them as a result of
their foresight a few years ago. There are others in far
greater number who have made small fortunes, who are
now in comfortable circumstances because they took ad-
vantage of the opportunities in real estate.

There are greater opportunities in Omaha real estate today
than there ever was before, The city is strategically located; it
is the gateway to the richest and most fertile country in the
United States; commerce and travel between the great east and
west pass through its portals; it has never once faltered in its nat~
ural, consistent and constant growth.

Omabha is still growing and developing. Real estate
values are still increasing along with the growth of the
city, as they rightly should, without any sign of a “boom.”
Omaha real estate is a sound and stable commodity
that the careful investor should study.

The foremost real estate men of Omaha contribute valuable
information to you in the real estate columns of the classified sec~
tion today. They will discuss with you their plans that will help
you to become a property owner, They know what opportuni-
ties exist and a few inquiries among them will be a real step for-
ward for you.

THE OMAHA BEE

Everybody Reads Bee Want Ads




