" turer of the tire: to the truck owner be-

THE

HARD TIRE 13 NO BENEFT|

Roads Make Hard Truck Tires
Undesirable in America.

PNEUMATIC TIRES VERY GOOD

Hecause of Distribution of Welgrt
of Track 1 pon Striking Obstn.
cles Poenmatic Tire Proves
Longer Lived,

hlay truck operators  in purc hasing
tre equipment are blinded by the false
god of tire mileage, not reallxing that
in purchasing tires on this basts they
sacrifice other things more Important

F. C. Bianchard, assistant sales man-
ager of the Firestone Tire and Rubber
company, points the way to real motor
truck economy. There are two equally
important points to be considersd by the
tire purchaser—efficlency and durability
The two words are not synonvmous, for
nn efficient tire s not necessarily a tire
of high mileage guarantee. The truck
" operator should prefer to oblaln mileage
from his truck first and from his tires
second. By so dolng he obtalns a low
truck operating cost per mile

Tires of hard compound have been of-
fered where high mlleage guarantees
have been made. Under perfect road
conditions a hard tre would seem to be
denirabla becuussa with no obstacles in
the path of the truck It would gradually
wear down, giving long wmileage. This
could not and A4 not work out in prac-
ties, however, bhecausse the averago
American road conditlons are far from
perfect and the force of the Impact, oe-
casiondd by the hard tire meoting every
rosd ebstruction, is not distributed, but
Is ‘confined at one point. This causes the
cufting or tearing out of the tire at the
roint of impact, and the shock is trans-
mitted through the wheel and axle direct
to the mechanism of the car, tending to
longen the parts or Jar them out of true,

Another important point against the
hard tire 8 that under existing road
condilions it Is & heavy power constumer.
When a hard tire meeis o road obstruec-
tion it Is foroed to 1Tt the wheel nnd its
dependent load. That, of course, requires
mors powsr than to drive thé wheel over

an flat surface,

) Frenuwent Revnir Charges,

The result of all the above are frequent
rapalr charges and repeated tire adjust-
ments; both at the sacrifiee of truck
economy. A Ittle rapld caleulation will
reiadily explain why, You know what
the repalr charges are for a truck per
vear., 1t s somewhat harder to figure
tira conts, However, it I8 a conservative
statement borna out by statistics that
adlustmenta are expensive to both the
oparator of the truck and the manuface

cause the cost per mile Is Increased; to
the manufacturer because ndjustments
yopresent loss. To overcome this annusl
tire lose, which can be figured not only
in greater ocost per mile, but also In
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In splte of the deep mnow and Intense
cold which prevall In Canada st thia
time Miss Mabel H. Wii- |

cockson has never ceased to enjoy reg-
|

of the Year,
wlar spine on her motorescle through
the parks and boulevards of Toronte
Miss Wilcockson only learned to ride
& motoreyele last suminer,
thusinmtic

but w=o LULE|
wms she over the sport that
soarcely a week all summer and rn.ll:
passed without her taking s week-end
teip Into the country on the two-wheeler,
Somelimes these trips covered forty o

fifty miles, while at other times they
only constituted a short ran to  some
nearby picnic grounds

Misa Wilcock#on also accompanied the
Wanderers' Motorevele club on many of
its ¢lub rums during the summer

And this enthuslastic Canadian rider is
not somtented with enjoying the motors
Hhe i3 an ardent booster
for the sport. She har n side car ag.
tachment and frequently takes hop girl
friends on long And many of
them have In this way been “{'nl‘(‘lttldl
e an appreciation of the jJoyvs of motors |
eveling,. One friend, nfter hor frst rhle.l
remarked. I have often wondored at)
vour pever waning enthusisasm of motors |
cveling, but now 1 understand.’”

The riding costume worn by Miss Wil
cockson conslsts of w divided gkirt and
Norfolk jacketl. The skirt ha®r dome
fusteners down the front and back o
thiut it can boe fastened up to ook ke
an ordinory skirt., A close-fitting mator
cap completes Lhe outfi.

cycle alone.

ridaon

truck lay-upe. the operutor should select
with care tires of proper compound, type
and size and thenm obtaln maximom sery-
lee, It s not long guarantecs, but max-
Imum service, that brings about most
miles per dollnr from  both  tire and
truck, |

There Is & point of economy whare tire
otficience and durabliity meet, To obtain |
this proper unlon the tire must be reail.
lent, which means that it must carry a
gKreator percentage of purs rubber than
n hard tire. When this truly economleal |
tire meets the Inequalities of the road It
tends to absorb them. There Is no cul-
ting action because impact force Is dig-
tributed-the tire actuslly becomes a
eushion belween the road and the
mechanism of the truck. a shock ab-
parber as It wera, By thus absorbing the
rond Inegqualities, Inslend of Nlting the
wheel over them, n saving Is alsy ef.
fected In power consumption. Tt resil.
lenecy means that it Is longer lived than
the hard tire because the Impact shocks
nre distributed, climipating the coutting
and tearing tendency of a hard tire when
an obstroction Is hit. The secret of mak-
Ing ftully efflolent tires Is the “know

1 new  models.

how' of bullding In the propor résillency

Not Daunted by Snow

WIT/ OCKRON,

MISR MABEL R

i and vet have the tire sitrong onough to

withstand the enormous strains  sub-

Jected ta them.

Lozier Fours Given
Strenuous Workout

As a finnl test before torning over the
new Lozier four to the manufacturing de-
partment, Chief Engineer J. G. Perrin of
the Losier Moter company prescribed two
weeks' mountsin climbing for two of the
The cars have Just re-
turned to Detroit with several hundred
pounds of Ohlo and Pennsylvania mud
clnging to their sides and two shifts of
wurn oul testers,

Mr. Ferrin, who accompanied the cars

| on the trip, described the test as one of

the most severe in his experience, and he
has been taking ¢ars over the route for
Yearn.

Motoreyele Club Growing

It is said. that more than fifty addai-
tional membors will join the Peorin (111.)
Motoreycle olub as & result of the re-
cenl mamberahip campaign. Peorin s
trying to sefure the Btate F. A, M. con-
vention this year.
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ROVE it to you
his motor to th
Moline-Knight.

While the Molin

or magneto, the

tain

i
i
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the 337 hour non-
justment to motor, carburetor, spark

AS'no‘ maker ‘of any Poppet Valve Motor has showneno
dence in his product to accept the advertised $10,000
of the Moline-Knight and place his motor on the testing block of the
Automobile Club of America, N.Y., under the same conditions under
which the.Moline-Knight recently smashed all World’s Records—

And as no car owner, chauffeur, automobile salesman, dealer or distributor has been able
to earn the advertised $1000 reward by inducing any Poppet Valve maker to accept this
$10,000 Challenge—we are now going to mak off

te buying a 1914
et Valve car, sell-

to be better by subjecting
e_same test given the -

e-Knight went through
stop test without an ad-

1
6 this

maker who acccep

challenge will be privileged to make all ad-
justments and repairs mnecessary to keep the
'motor runhing during the test, but-the motor
must be kept in condition to average the
same proportional power a

ecf by the Moline-Knight, and at the
end of the test a complete record of the

er and speed

main-

Automobile Free
and $1000 Reward

€ even a more

Positively no strings to this

It is open to anybody without cost.

If you own or contem
Four or Six-cylinder
ing at $2400 or more, and believe it is better
value for the money or even as good as the
Moline- Knight selling at $2400, all you
have to do to earn this $1000 Reward and
Free Car isto get the maker of the carof
our choice to state in writing that he will

‘While the Moline-Knight tested was & stock \
permission will be given the maker who
this challenge to tune his motor up before the
as he may see fit and be represented in the testing

room by his own experts.
‘When you get the written

send it to us. We will immediately buy a com-
plete car containing the motor which the maker
wishes tested and tumn it over to the Automobile
Club of America. Upon recei

acceptance of the maker we
you by Certified Check the $1000 Reward.

As soon as the test is completed we will
absolutely free the complete car containing the motor

which was tested and agree
good condition as possible.

Reward and the complete motor car free regardless
of whether the motor tested wins or loses.

This libeeal offer is unparalleled in the history of
the motor car industry —and will be confined to the
first individual who secures the agreement of a
manufacturer to the terms mentioned.

See the Moline-Knight at the Auto Show,—also the sectional
motor such as was used in the Automobile Club of America Test

MOLINE AUTOMOBILE CO.. EAST MOLINE. ILL.

Omaha Salesroom, 2421 Farnam St., Phone ’Douglas 2935

OMAHA
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GROWTH OF SUPPLY HOUSE

SUNDAY BEE:
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enda In the prefliction of John A Wilson, | Seciolae Jobhn N, Hrooks were ineladed | vious vear: from Texss & Vst of Uhirty-
presllent the Amerionn Automobile | from the lawa state bhody a brand new [eight clobs, and & prophacy that it wis
ArROCiation Hecent Inctea portod t jubh o W from Musostine the Okla< | be doubled in the next six months, from
RNl handkitar \‘ @ aad homa Clity Automobdie club, another now. | Minnesots a total of thirty-elght elubs,
gt " i oy York iy a
R agua " in v T Y leomer: soma 400 aBditions to the Call- | and nwmerienl strongth of 44608 from
amd Warhington, D« Temd 10 thin 8 | pornin stite sssoviation: from Maine a | Montann., thirteen clubs, and & total of
timate in reports  made fo Nattonal | new total, L39% nearly L0 over the pre- |46

;WUItern Auto Buppl_y Company Re-

ports Large Strides Forward.

NOW ACCEPTED SUPPFLY FIRM

lIm Short Time of n.ue Vear Omahn
| Establishment

Has Developed
Itnelf Unill 1t Now Stands

on A Sound Pansie

1t hardly seema possible that in onbe

yoar & firm could have made such large |

Istrides as wore made (n the lust yoar
lof the Westormn Automobila Supply com-
l'l"!ll\
When Moessrs, Pegaud Kohn bought the
Western Automobile Supply company on
Detambar 50, 102 they bdought nothing
but the merchandlse and the name.
The Western Automoidle Bupmly com-

——

e E—————iS A=

pany at that time did not stand very high
among the trade, as they had been seil-
Ing to conmumers and dealers alilke. Un-
der the new management tn 193 the firs
thing which was done was to eliminate
the selling to all consumers outaide of
the city of Omaha
The Western Automile Supply

pany on January 1, 1013, adopted o
policy It 4l not send A cotmlogue Lo
any consumer and gave the dealera In
1M a squure deal 1t refused to. buy
from any factory that insisted on selling
Ita trade, and under these conditions It

com-
new

J recognized the Tact that peither was It

1just for it to sell the dealers and then
sell thelr trade. 1t adopled for its pol-
ey in 19 & pollicy of square dealing,
sorvivo and courteous treatment

It beught merchandise that was standard

and depondable  In every respect
During the year it bought nothing
that it could not guarantee, It recog-

nized the fact carly In the year that the
attomoblile trade was not receiving thoe
service that It meaded, It, therefore, kept
It place of business open every evening
until % o'clock and, during the busy sea-
son, all day Sunday, not because It wos
n paying proposition to be open on Bune
day, but that the trade many times
wanted something shipped to It on Sun-
day, probably having some car tied up

tires and accesmories for befors the car
could be used. By helng open on Bunday
It saved ita trade at Joast twenty-four
houras In the dellvery of its goods.

Ita selling force, shipping force and
office force force were reorganized and
strengthened wherever poasible. It waa
constantly on the lookout for wenk
places In Its organisation and for good
perople to fill these places, and finally
got an organisation thet s excelled by
none in this westerm country.

A A. A. MAKES CAMPAIGN
FOR LARGE MEMBERSHIP

A 100000 membership hefore the year

h confi-

llenge

accepts
o

consent of the maker,

eipt of the written
immediately pay

ve you

to put this motor in as
You get the $1000

that 1t was positively necessary Lo lt-l'
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Baker Electrics
at the Show

Direct from the Baker Factory we have secured
for the Show a representative line of Baker Electric
models—both pleasure car and truck, which show
the latest refinements in electric motor car con-
struction. To the woman who wants the most luxu-
rious and dependable limousine electric, and to the ,
business man who is seeking the most economical
and reliable delivery truck, this exhibit is of unusual
importance. See these cars at the Show and let
us give you the interesting facts about them.

Space of Exhibit No. 13.
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The Orr Motor Sales Company

Twenty-fourth and Farnam Sts.  Phone Tyler 1033 and 1034
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Get the Non-Skid Tires That . -
Really Prevent Skidding

Fivestone

Non-Skid Tires

The only Skid-Preventing Comparison —
And N and
i °Crhm . Bump-

Superior to Chains-

mate economy and the real pro-
tection of Firestone Non-Skids,

Efficiency ia the one aim of
Pirestone builders. Price is
never a factor in their calcula-
tions, They are firm in their
faith that car owners seek good
value rather than popular price,

Read the ''handwriting' on
the '‘street’’—read it on the
highways and byways, read
here—

The Imprint of Safety

NON-SKID

It Means Firestone

Demand them, that your path
may be safe and so you can
breathe easily in perfect confi-
dence. always.

All Types—All Sizer—Always on Hand

The Firestone Tire and Rubber Company

‘““Amaerica‘s Largest Exclusive Tire and Rim Makera"
24200 Paruam Strest, Omalia, Neb,
Home Office and Factory! Akron Ohlo, Branches in All Large Oities. :

R protection against the

dangers of skidding—for the
joy of perfect confidence in rid-
ing—you must give your car
the sure-footing of Firestone
Rubber.

Chains are a needless annoy-
ance and expense except in deep
snow or deep mud. They are
an obsolete makeshift to the
great army of drivers who have
trusted and tried Firestone Non-
Skids and found them true.

Pay a Little More to
Get Much More

Don't let a trifle in the first
cost cheat you out of the ulti-




