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Strong as Any 
£lr*t Company in State Waa 
Formed at Lincoln in 1887; 

Growth Has Been 
Unusual. 

By W. R. M'GREW. 
President and Medlenl Director Prairie 

Life Insurance Company, President 
Association of Omttha Insurance 

Companies. 
The oldest life insurance company 

te,Nebraska is the Bankers Life In- 
surance company at Lincoln which 

! Was incorporated in 1887. About the 
same time there were two life insur- 
ance companies organized in Omaha, 
one called the Union Life Insurance 
Company and the other the Omaha 
Life Insurance company. These were 
reinsured and retired from business. 
They were legal reserve life insur- 
ance companies. 

On June 3. 1890, J. C. Root or- 

ganized in Omaha the Woodmen of 
the World as a fraternal society and 
six years later W. E. Sharp started in 
Lincoln the fraternal society known as 
the Royal Highlanders. The Wood- 
men Circle, an auxiliary to the Wood- 
men of the World, was organized In 
1895 for the purpose of Insuring 
women. As early as 1882 the Danish 
Brotherhood was a fraternal society 
of Importance in Omaha and 10 years 
later the Degree of Honor Protective 
association of Lincoln, a women’s 
society, came into being. 

In 1897, Baseom H. Roblsort" of 
Qmaba organized the Bankers Re- 
serve Life association, now the 
Bankers Reserve Life company. The 
same year at Fremont the Security 
Life association, now the Security 
Mutual Life Insurance company at 
Lincoln, came into being and in 
several other cities and towns, as- 

sociations were organized for the pur- 
pose of doing a life insurance busi- 
ness on the mutual assessment plan. 

The Guarantee Fund Life associa- 
tion was organized in this city in Dec- 
ember 1901 by J. C. Buffington. 

The Bankers Life of Lincoln Is the 
pioneer old line or legal reserve com- 

pany and has grown until It now has 
a total -volume in force, as of De- 
cember 31 last, of more than $100,- 
000.000 with assets of more than $23,- 
000,000. The next legal reserve com- 

pany In size, as well as in age, is our 

own Bankers Reserve XJfe company 
in Omaha with $86,000,000 of lnsur- 
ance in force and admitted assets of 

s $14,000,000. 
In Healthy Condition. 

It is a pleasure for the younger 
life. Insurance companies to note the 

strength of these two largest of Ne- 
braska legal reserve life companies 

i end to mention in the same con- 

nection that the Guarantee Fund Life 
association of Omaha has more than 
$143,000,000 of Insurance In force with 
admitted assets of $7,000,000 and Is 
the largest assessment Ilf# Insurance 
company In the world. The Woodmen 
of the World Life Insurance as- 

sociation has $628,000,000 of Insurance 
jin fdree with assets of $62,000,000. 
These figures make this the biggest 

‘financial institution In the city. 
This much by way of preliminary to 

the discussion of Omaha as a life in- 
surance center. Without prejudice to 

any non-resident company doing busi- 
ness in the state and welcoming to 
the state all good life Insurance com- 

panies of other states, it is worth 
while perhaps to direct the attention 
of readers of The Bee to the impor- 
tance of Omaha as a life insurance 
center with at least the passing re- 

mark that institutions of the mag- 
nitude of these are entitled to the 
respect and confidence of local in- 
surers. At all events, no man can 

claim to be acquainted with the im- 
portance and extent of the financial 
interests of this city who Is unaware 

of the strength of these great co- 

operative fiduciary organizations 
which are so rapidly growing up in 
our very midst. 

So far as Omaha is concerned, its 
life insurance Interests are the result 
of the efforts of those citizens who 
have devoted themselves to the de- 
velopment of these institutions since 
1890, when the Woodmen of the 
World organized its first lodge in 
Omaha. 

It took real nerve to undertake the 
establishment of any financial in- 
stitution in any part of Nebraska at 

any time in the 90’a. 

Omaha Companies. 
What have we now in the way of 

life insurance companies in Omaha? 
Note the impressive list of nine estab- 
lished companies: 

Woodmen of the World Life In- 
surance association, Guarantee Fund 
Life company. North American Na- 
Life compony, North American Na- 
tional Life Insurance company, 
Omaha- Life Insurance company, 
Northwestern Life Insurance com- 

pany. Prairie Life Insurance com- 

pany, Equity Life Insurance com 

pany, Columbia I.ife Insurance com- 

pany. 
These are all going concerns, of- 

ficered by citizens of Omaha, all con- 

tributing to the growth and financial 
strength of ths city. Th# aggregate 
volume of life Insurance represented 
in these companies is $904,000,- 
000. The total admitted assets 
aggregate more than $88,000,000. The 
total Income for 1923 was $24,000,000. 
These figures are impressive. They 
are doubly impressive when It is re- 

membered that the oldest of these 
companies came into being only 84 
years ago. 

Compare these figures with the 
figures of the banking Interests, ths 
packing lnterssts, ths stock yards In- 
terests, th* Jobbing and manufactur- 
ing interests of Omaha and tha rail- 
ways and smelting works, not for th# 
purpose of discounting th* value of 
all or any of the various Industrie* 
which make Omaha a great city, but 
to realize the Importance to Omaha of 
tho Mfe Insurance companies of the 
city. 

If these institutions were to with 
draw their deposits from ths hanks 
of Omaha or discontinue clearing 
checks through ths Omaha claaxlng 
house, what would he the effect upon 
the reputation of the city as a fl 
nanclal center? 

Futhermore, every one of theee In- 
stitutions has a payroll which con 

tributes to ths growth of Omaha. 
Practically every officer, end many of 
the employes of these several in- 
stitution* are home owners snd all 

r^thejs, nre taxpayers In this city. 
-*8U Hi Dm* Hit IPlUfSflC* 
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Head of Omaha Insurance Association 
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companies approximate $300,000 a 

year. 
Most Policies Foreign. 

It Is not the purpose of the writer 
to weary readers with figures but he 
would like to remark In closing that 
every single Institution named above, 
except perhaps one of the smaller 
companies, has a large number of1 
policyholders In some city other 
than Omaha than It has In Omaha. 

This statement Is made for two 
purposes. First It shows that Omaha 
Is not doing her duty hy Institutions 
which are being built In her midst 
through the efforts of hundreds of 
agents and solicitors all over the 
country. Second, the reader's at- 
tention should be drawn to the fact 
that these Institutions are bringing 
into Omaha about $25,000,000 an- 

nually In the way of premium pay- 

ments from other cities and other 

states. 

Will the reader charge hls memory 
with the contents of this article? 
When he Increases hls life Insurance 

or of some member of hls family or a 

friend Is ready for a policy on hls life, 
will he have the fact In mind that 
there are In Omaha, among his own 

people, in hls home town, are life In- 
surance Institutions as strong as the 
strongest and as safe as the safest? 

Twin Business in Oklahoma. 
Oklahoma City, Okl., June 38-— 

Six tets of triplets and 305 sets of 
twins were bom In Oklahoma during 
1923, according to the records of the 
vital statistics bureau of the state 
health department. 

Hard Work, Saving 
Is Surest Road to 

Success in Life 

Systematic Placing of Part of 

Earnings in Bank Easy 
Way to Get 

<■ Along. 
By EMU, KAVALEC. 

Cashier nf the t'nlnn State Bank of Omaha 
Two of the most important essen- 

tials for making good in life are: 

Work and save. Once the habit is 
begun and continued for a period of 
time it becomes ss easy as any dally 
duties. 

The satisfaction and pride of get- 
ting ahead is well worth the effort. 
More should be done to stimulate the 
habit of thrift and by so doing create 
better citiens and do a great good 
for the community. 

Particularly to the young men and 
young women of today, every en- 

couragement and assistance should be 
cheerfully given. We are all inclined 
to spend too much and save too lit- 
tle, even the most conservative of 

us, 
Save Each Month 

To the young people of today I 
would say, save some money each 
month. Be it ever so small, save 

something out of your salary. Spend 
less than you earn and remember the 
first $1,000 is the hardest to accumu- 
late. Money saved works for you 
and In times of reverses, which come 
to all, Vou have the satisfaction of 
knowing you have eomethlng to fall 
back on. If you spend all while yet 
young, you pay the penalty when you 
are older. 

Be loyal to the persons for whom 
you work. If trying to succeed you 
will always find some one who will 
take a real Interest In you and ad- 
vancement is sure to follow. 

Take a personal Interest In your 
work and the lunch hour and quit- 
ting time will arrive long before you 
have really expected It. 

Give the beat there la In you and 
you will never be disappointed. 

Avoid Emulation 
Do not buy thing* you cannot af- 

ford Just because your neighbor haa 
them. He perhapa has worked $0 or 
30 years before he was able to buy 
them, and you want them Juet as you 
are starting In life. Establish the 
habit of saving first and he de- 
termined to advance. You may then, 
after you have earned It, have all 
that your neighbor hae. 

Do not watch the clock. Work a 
little harder and a little longer than 
the other fellow and success Is sure to 
follow. It pays. The boat may be 
In New York or Ban Francisco, but 
It will get to him aome day In some 

way. 
Fall In love with your work. Be 

honest, thoughful and use common 

sense. Do not worry about things 
that cannot be changed. Do not get 
discouraged If you have a little bad 
luck. We all have It. Buckle down 
the harder and you are sure to win 
out. 

Open a savings account and make 
regular deposits to care for your fixed 

Bank Cashier Tells 
How to Forge Ahead 
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expenses, such as taxes, Interest and 
insurance. Have this money ready 
six months or a year ahead of time, 
always. You will like It. Pay your 
bills promptly. If you are unable 
to do so, go and make satisfactory 
arrangements with your creditors. If 
you are fair with them I am sure 

they will be fair with you. Remem 
ber, good credit is the greatest asset 
one can have. It'a the foundation of 
succeaa. Make friends with people 
that are successful and watch them. 
Try and learn from them. 

Above all, after you have saved 
money, be careful how you Invest It. 
Consult your banker and friends In 
whom you have confidence. When 
a proposition looks absolutely sure to 
you, a positively "can’t lose” propo- 
sition, then Vs when you want to go 
Into It thoroughly. You will usually 
find many flaws before you are 

through. Do all of this before Invest- 
ing, not after. Be sure about that. 
Remember, friends counK and a lot 
of success must be credited to them, 
and not alone to your ability. If you 
have demonstrated your fitness for a 

bigger position you will always And 
one awaiting you. Success Is a state 
of mind, It lies within, not without. 

■ -. 

Slow Thinkers Cause 
Most Motor Crashes 

Chicago, June 2*.—Three to five 
per cent of America's motorists cause 

all the highway accidents, according 
to Richard E. Kropf, supreme regent 
of the Royal Arcanum. Removal of 
thoee who cannot think quickly In an 

emergency will mean the cutting 
down of traffic accidents to a mini- 
mum, he believes. 

"Eliminating the unflt drivers is 
becoming more and more essential 
as our streets and highway* near 

the saturation point of traffic," 
•aid Mr. Kropf. "Automoble and 
traffic experts agree that only a 

small part of those who drive 
may (be classed as reckless, selfish 
of Inefficient. Inatead of limiting 
the number of automobiles, as has 
been suggested, adequate tests to re- 

move unflt drivers will allow greater 
use of highways and much smoother 

operation.” 

INSURE in a Real 
Nebraska Company 
Now Is the Time for Tornado Insurance 

The National American Fire Insurance Company is 
truly a Nebraska institution. With more than 
$1,250,000 invested in Nebraska securities, we are 
proud to say that this investment exceeds the COM- 
BINED Nebraska investments of ALL OTHER 
Stock Fire Insurance Companies. 

The National American Fire Insurance Company 
offers every desirable feature in insurance policies 
offered by any other company. All business is under 
strict supervision of the Insurance Department>of 
the State of Nebraska. 

Think of ttyese things when you buy Insurance, 
and instruct your agent to place your insurance in 
Nebraska's only million dollar stock Fire Insurance 
Company—a company that pays Nebraska taxes, 
employs men and women who spend their money 
in Omaha and a company which manifests its confi- 
dence in Nebraska by investing in Nebraska secur- 
ities. 

Know where your Insurance Premiums go by insur- 
ing in the National American Fire Insurance Com- 
pany of Omaha. 

—Keep ,Your Money at Home— 

Admitted Assets 
December 81, 1919 $1,162,864.62 
December 81, 1920. 1,352,980.84 
December 31, 1921 1,468,956.98 
December 31, 1922. 1,532,394.10 
December 31. 1923 1,599,518.33 

Net Surplus 
December 31, 1919. $153,858.17 
December 31, 1920. 342,152.67 
December 31, 1921. 362,118.42 
December 31, 1922, 370,032.87 
December 31. 1923. 388,345.76 

Reserve 
December 31, 1919. .$ 85.140.00 
December 31, 1920 122.210.82 
December 31, 1921. 178,159.60 
December 31. 1922. 229,774.25 
December 31, 1923. 259,688.11 
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W. H. Ahmanson FIRE, LIGHTNING. President 
TORNADO 

W. L. Wilcox AUTO THEFT 
Vie. Pre.id.nt COLLISION 

James E. Foster PROPERTY 
S... .nd Tr^s. DAMAGE 

H. W. Ahmanson HAIL INSURANCE 
A»*'t Sectary on Growing Crops 
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Thrift Is Vital 
to All Citizens 

Loan Association Official 
Would Teach Economy 

in Schools. 

By T. A. JOHNSON. 
Standard Savins* and I-oan Aaaorlatlon. 

During the last 30 years no In- 

dustry has played a more Important 
part In community development than 

the building and loan Industry. 
Building and loan associations stlmu 
late commerce, promote thrift, de- 
velop self-reliance and make possible 
the building and ownership of homes. 
In their missionary work they fully 
justify the name given them by Her- 
bert Hoover, “The People's Banks." 

Since the close of the war and the 
beginning of the period of recon- 

struction, thrift and conservation 
have been more on the public find 
than ever before. Men and women 
are talking thrift and economy, chil- 
dren are writing essays on thrift and 
earning and saving more than ever. 
This change in the attitude of the 
public mind from extravagance to 

saving and conservation is worthy of 
the greatest encouragement. Due 
credit must be given to the expon- 
ents of the school savings system, 
wherever In vogue. 

Volumes might be written on the 
present need of thrift teaching with 
the practical application of how to 
make the best use of time, talent and 
money. 

During the last 15 years, this coun- 
try has witnessed great changes In 
its Industrial, socftil and economic 
system. We have seen consolidation 
of resources and capital, markets 
Hooded with manufactured articles of 
great value, as labor saving devices, 
automobiles, furniture. clothing, 
books. 90 per cent of which was sold 
an credit only to replace others 
partly used. 

The close of the war and the stag- 
nation of the markets of the world 
forced us to change our attitude with 
regard to spending. Still, waste goes 
cn, competition Is keen, and pursuit 

Loan Official Urges 
Young and Old to Save 

rjctmson \\}{ 
for the possession of the dollar is 
more relentless than ever. 

Post-War Economy. 
The rush of prosperity during the 

war and the ease with which the 
American people acquired a living 
tended to breed habits of extrava- 
gance and waste. With the return 
of normalcy and the deflation of the 
markets, we were forced to make 
amends by practicing self-denial, not 
by lowering our standards of living, 
but by scientific management, to do 
without a great many unnecessary 
and useless things, whose costs are 

high. This is the greatest problem 
that confronts us today. Experience 
indicates that true economy is far 
more difficult of accomplishment than 
the actual earning of money. Al- 
most any diligent, earnest and per- 
sistent person can earn money. There 

In no uncertainty in purault, but ■ 
Is a hard task to spend money Jw 
dlciously after having earned it. 1% 
takea a lot of planning, system, 
thought and willpower to marshal 
one's earning* «o as to be able t# 

spend them when needed for nec- 

essary and useful objects, rather 
than for the mere eatlsfactlon of , 
temporary pleasures. n 

Our chief concern now is how t« 
overcome our habits of indulgence 
formed during the prosperous years 
of the late war, how to guaid and 

discipline oureeives eo as to with- 
stand the sensitive period of recon- 

struction and to be prepared for the 

probable demands of the future. 
The amount of money wasted o* 

petty extravagances is appalling. If 
saved and invested for some useful 
object such as a vacation, education, 
home or business, it would bring to 
the investor far greater enjoyment 
and everlasting benefits. 

Savings Best Friend. 
When sickness or accidents come 

your best friend is a little savings 
account. 

Children while young should be 
taught not only the elementary prin- 
ciples of saving, but also how to earn 
and spend money efficiently. Every 
boy and girl should be taught the 
dignity of labor, the necessity of sav- 

ing regularly a part of what they 
earn, and above all, how to spend 
money Judiciously. 

How often we meet people highly 
cultured, speaking several languages, 
but have no conception of the prin- 
ciples of thrift or the value of money. 
Why? Because they have never been 
required to study them. 

The responsibility to train the ris- 
ing generation and so shape public 
opinion that thrift and economy will 
be substituted for waste and extrava- 

gance rests upon our schools. Thrift 
instruction and the application of its 
principles are aa essential in our 

schools as are grammar, algebra and 
history. To educate a nation we 

must educate her children, her fu- 
ture citizens, give them the necessary 
and proper qualifications which will 
fit them for the mental and phy- 
sical battles of life. It must not be 
assumed that the children should 
emerge from the schools into busi- 
ness. proficient in the earning use, 

and spending of money. 

We want Insurance Salesmen/ 
We have openings in our organization for 50 salesmen to 
sell Prairie Life Insurance in Omaha. The men we want ji 
need not have previous insurance training—in fact, some 

of our most successful salesmen are men who have come > 

to us from other vocations and professions. The big thing— 
the important thing—is your enthusiasm to make up your ; 

j mind to choose insurance as the basis for a successful 
career. 

Insurance as a Vocation 
No other field of endeavor offers richer rewards for a Hft 
of service than life insurance. Today men In every walk 
of life recopnize the need of adequate insurance protection. 
In fact the uninsured person of today Is quite as rare as 

the horse car of previous years. 

Omaha as an Insurance Field 
Today there are 21 insurance companies whose home 
offices are located in Omaha. The combined assets of \ 
these companies total more than one hundred and fifty 
millions of dollars; their premium income is more than 
thirty millions of dollars. Omaha is now an insurance j 
center of national prominence. 

Our Company 
The PRAIRIE LIFE of Omaha is a progressive, well man- 

aped Lepal Reserve Company. It is financially sound and 
its policies offer everythinp desirable in life insurance pro- 
tection. Its business is transacted under the strict super- 
vision of the Insurance Department of the State of Ne- 
braska. To be identified with this company is in itself 
a mark of propressiveness and ambition. 

Clip the attached coupon and your application will ha 
pivcn our prompt attention. 
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