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Home Insurance
Company Gives
Extra Service

Reserves Invested in Omaha
and Nebraska; Western
Companies Gaining
Prestige.

By A. J. HASSON
Nebraska Ind ity Company.
The Nebraska Indemnity company
Is fast gaining favor with automobile
ownera ol Nebraska by its prompt
payment of claims and personal serv-

lea to agents and policyholders.
Belng an Omaha company, it has a
parsonal pride in the advancement of
home industries, but writes more in-
surance in other citles than for

Omaha people.

This Is not from cholce,

You do not think it necessary to go
ontside of Omaha to find a safe bank
with which to do business. Yet the
combined assets of the Insurance
companies of Omaha are larger than
the assets of our banks,

This company maintains the same
resfrves in proportion to the amount
of Insurance written as do eastern
companies, Its business Is subject to
exactly the same supervision and fts
financial responsibility for the risks
sssumed, can be better known to
policyholders, than that of forelgn
comapanies.

These reserves are available for in-
vestment in Omaha and Nebraska—
they are not sent east for inveastment
elsewhere.

Dea Moines is an sxample of = city
which has a phenomenal growth in
a few years, by reason of its local in-
surance companies, Omaha can do
an well,

People in the west are beginning to
realize the advantage of patronizing
lacal institutions, as evidenced by the
increased patronage received by
Omaha insurance companies during
the last year. The east has been
highly favored in this respect during
the past. Why not buy your insur-
ance of a local company? It is just
as safe, and your money goes to
build up Omaha and Nebraska,

loint NeWspaper
Body Effective

16 Publications Reach 91 Per
Cent of Families in
State.

Bixteen Nebraska newspapers com-
prising the Nehraska Daily News
paper assoclation have individually
planned to give co-operation to the
advertiser In getting a sales message
to all Nebraska buvers effectively at
low cast.

he cornbined clreulation of the 16
leading newspapers in the association
im 300,000 and 276,857 of this clreula-
tion is in Nebraska. That means a
coveragea of 91 per eent. The cost per
line is lower than the cost of reach-
ing the same number of consumers

Crop and Industry
Production Each
Over Half Million

Annual Poultry Output of

Exceeds $50,000,000; Av-
erage Wealth Per
Capita, $4,004.
Nebraska !s an unusual state, In
formation from the IU'nited States
census bureau reports, the TUinited

States Internal revenue office of the
University of Nebraska bulletins and |
Omaha Chamber of Commerce
ords will prove the statement,

Annual agricultural production of
Nebraska s $500,000,000 and annual

industrial production s $600,000,000,

Two of the largest horse markets
In the world are in the state and $50,-
000,000 annually is made from the
pouliry and egg output.

Its wealth per capita is $4.004, and
it leads in agricultural production
per capita, The value of {is farms is
three times the nation's average.

There is one telephone to every five
persons and one automobile {0 every
fiva persona in the state, Twelve
railroad svstems traversa Nebraska
making 7,242 railroad milea,

rec-

th‘:_nuzh any other group of mediums.

-

If you own

an

Automobile, You need

Nebraska ldemnity,

Do you know that every automobile owner
is liable by law for any personal injury caused
by his car, regardless of who drives machine?

Think what this means—if you, or anyone
else driving your car, should injure another
person, you would be liable for a judgment
that might take every dollar you are worth!

That's why we say—if you own an automo-
bile, you need a Nebraska Indemnity Com-
plete Coverage Automobile policy which gives
vou complete protection against Liability,
Property Damage, Collision, Fire, Theft and

Tornado.

The Nebraska Indemnity Company

Specializes in Automobile Insurance

A Nebraska Indemnity Policy is designed to
meet every need of the motorist. It is a sound,

conservative company backed by more than
$330,416.12 in assets;
on prompt payment of claims,

 Nebraska Idemnity Co.

its success is based up-

State Insurance
Business Shows
Prosperity Here

Nebraska Companies Gain 55
Per Cent in 1923 Over
1922; Big Help. to De-
pressed Farmers.

MRS. M. A, FAIRCHIELD.,
Assistant Chlef Burean of Insurance wof
Nebraska.

The Insurance husiness in Nebraska
in 1923, as shown by statements filed
In the state department of insurance,
Is In & prosperous condition,
Insurance brings to the community
money which esn be obtained in no
The
lite
to promote prosperity.
them fa made possible the
financing of great public institutions,

olther way.
of

utilized
Through

reserve funds and

capltal Insurance companies

Are

such as colleges, ehurches, hospltals
and publie improvements,

1t has been mald by a prominent
Omaha banker that every 25th dollar

deposited in Omaha banks is deposit.
ed by Insurance companies The
farmers of Nehraska have heen as-
sisted at all times and especlally dur-
ing the last five or six years of finan-
cial depression by the funds ef In-
surance companles through mortgage
loans. Nebraska companies alone have
$23.684,000 invested In Nebraska farm
icans,

The total assets of all eompanles
operating In Nehraska In 1922 were
$10,148,000,000 and In 1923 they
amounted to $10.404. 000000, an In-

crease of 3206,000000, or 2 per cent,
while the mssets of Nebraska compa-
rles in 1522 were $140,000,0600 and In
1928 $145.000,000, an Increase of k4
per cent, another indication of pros
perity in Nebraska,

The insurance wiitten In Nebraska
in 1923 by all companies operating
in the state amounted to $1,260,000,-
000, an increame over 1922 of $6R,
670,000, approximately B8 per cent,

The premiums pal!d for this imsur-
ance by Nebraska peopls to theae
rompanies In 19283 amounted to $42,
918,000, am (necremss over 1923 of
§5.000,000,

Of the insurance written in Ne-
braska in 1923, approximately $136,
000,000 is life Insurance and $937.-
000,000 s fire imsurance.

Ap 30 per cent of the buminess ef
the eountry !s done on credit and
the funds of Insurance companies eon-
tribute materlally te this credit, we
ara led to the eonclusion that busi-
ness conditions in Nehraska are much
improved the lnst two vears,

Insurance Men

Must Now Know
Business Well

Slip-Shod Methods Prevented
by State Laws; Salesmen
Are Thoroughly
Trained.

By GUY FURNASS,

Equity Life, Omaha.
The development of Omaha and Ne-
braska »2s an Insurance center not

only requires {he co-operation of all
forces siriving to develop Nebraska

enjoy conslderation from a
agency force In the trade territory in
which they operate, The backbone of
all insurance companies is its agency
force,

In the old days all that was neces-
sary to embark in the life Insurance
business as an agent was to procure
4 rate book and the company's sup-
plies, As a result a good many agents
went forth lacking knowledge of fun-
damental principles of life insurance
arithmetic and usually without any
true conception of the ethica of sales.
manship. Many agents resorted to
tinscrupulous tactics and lost all sense
of honor In their endeavor to pro-
duce business,

The result of these methods, to-
gether with the fact that laws provid-
ing supervision over life Insurance
companies wers lax fifty years ago,
canumsed many people to look upon life
insurance companies with susplcion.

Today state Insurance departments
are watchful in their supervision over
life insurance companies. It is thelr
duty to see that no aubstantial benefit
is incorporated in any polley contract
without evidence of putting up the
necessary reserve to take care of the
contingent lability. Because of the
available records of the experiencs of
life insurance eompanies over a great
number of years, mortality tables are
today infallible. They are used as a
basis for computing reserves which
with certain interest sarning assump-
tlons guarantee a policy in an old
iine company to be as safe as an es-
tablished government. No legal re-
serve company has become bankrupt
with lo=s to beneficiaries within 42
VEeRrm,

License Now Required.

In an effort to correct the =vil of
misrepresentations and exaggerations
among insurance salesmen, the stat-
ltes in most states todav require
insurance salesmen to procure a
licen=e hefore he can msolleit,

A code of ethies governing the ac-
tivity of saleamen has been [njected
into various finsurance laws whirh
provide different pensalties in the event
of violation of same, Officlals of In
Kurince companies, ne well ax those
connected with the various insurance
departments, are making every effort
to develop lifa insurance salesmanship
to the rank of a profession. Fvery
agency manager {= hopeful of having
his agenis develop that degree of con-
fidence with his clienis that is en-
or atiorney.

Omaha's companies are progressive,
Realizing that a trained man has
every advantage in his chosen profes.
sion, they malntain schools of in-
struction at their home offices where
every effort is made to train repre-
sentatives to the highest degres of
efficlency. Several Omaha companies
have correspondence courses which
are available through the various uni-
versities., Graduates of universities
as well am other ambitlous young
men who are ahout to select a voca-
tion for their life's work will find,
upon investigation, that perhaps ro
profession in the bhusinsss world offers
such a vast opportunity for advance
ment without the Investment of cap-
ftul am the life
feasion.

Must Know Business.

Life insurance salesinen of todny
must possess kuowledge of the vast
usage of life In®surance and what each
policy form will secomplish. To un
dersiand and he qualified to abstract
an ordinary life policy and then on,
deavor to sell this same poliey 1o
every ene, regardiess of his needn and
clreumatances, will not suffice,

Business insurance, inheritance tax
Insurance, income ftax insurance,
group Insurance, survivorshlp annuity
and numerous other contracts must
be thoroughly understood by the suc-
cennful life underwriter of today 1f he
would bulld a real agency in his home
communlity,

Advising
thrifty,
for the
well as

INRirance =ales |

the publle te beeome
providing ways and means
bullding of an Inheritance as
protection against the uncer-

talntiea
A nnbla

of human existence, In surely
vocatlon,

dwelt a cortain man who was ezcesd
g wise in his own conceit,

Soon after the crowing of the cock
there came one to the man's gate and
left there ma parchment. And the
parchment sald:

Suve thou thy pennles and thy dal
lars against that day when thou wax
eth old and canst no longer barter in
the market place. Save ve now, thal
in those daya thou mavst dreas In pur-
ple and fine linen, and thy possessions
may keep thes,

And the man was exceeding wroth,
and he calleth his wife and his sons
and hism daughters, and tha mald ser
vant within his gates, and he crieth
aut In a leud volce

Is thersa not grain In my barne?
Is there not frult In mv vinevardas?
Yot one writeth me to save againsi
old age

Am T considered In the market
place simple, even an women and chil
dren that T should have this thing
handed unto me? Nay, when tomor-
row cometh It i= time to think of to
morrow, Today let us ent, drink and
be merry

And he taketh his wife and cometh
tnte the ¢ity, and dld that day spend
S50 pleces of sllver

It eame 10 pans that the man com-
eth unte his houss from the market
place enfeshled and weak, and age
wos upon his brow, His gnods had
fleid hime and his sons and danghters
fur cities,
wa* famine o the land and
he had naught wherewith th by

were in
There

. 6th Floor Keeline Building, Omaka, Neb.

i1
|
“Telelele

for fooill for
ovmelold
e

end e wife, nor his

was exceeding sud and  heavy

Me spake not unio his wife

The Parable of the Prodigal Patriarch

Over agalnst the walls of the ety | nm he windeth the clock and putte
1
out the ecat and locketh the door and

laveth down heside he
And his wife spake unto him, say

ing:  Art thou not hs whe ralled
ugainst saving and who calledst snt-
Ings hanks a place for women and
children? Art thou not the one who
crimdat: Tt usm eat, drink and be
merry, for tomorrow taAketh eare of
itanir?

And the man anawersth not, for he
Wan exceeding sad.

And the woman saveth unto him,
Yet thouy art hroke. Thou hast not
a single sheckel What If thou hadst
saved? Nay, If thou wert wise, even
Ay women and children pérhaps thou
couldat go unto the bank fn the mar
ket placa and find thers gold and, sl
ver for thy wants,

Yea, verily, nayeth the man, and he
was exceading sad,

And then hisn wife bade him look
beneath her pillow. And, lo, he find
eth a savings bool In her name, and
in it, behold, a great sum.

And the man was sutonished, and
findeth that the entries wera leglon,
aven every week since the day he re
celveds! the parchment,

Coapyright—The N, T. Ve,

Learned Men Become Wild
When Starved for Oxygen

TLondon, Juns 26 —Oxygen slarva

tion produces some extraordinary ef
fects on men ascending high moun
tnins, Profeasor Harcroft at the
Roval Institutlon recently told his
hearers that duving one of his
nzconts, after a height of 18,000 fest

had heen reached, he noticed wne of

the parliy behaving wildly,

institutions, but the companies must
loyal

joved by the average family physician|

Insurance Ethics

Told by Official

iGuy H Furness

Fire Insurance
Firms of State

Thousands of Wel

Retail Distributing Qutlets

I-Rated

Digtribution for your products in
to accomplish through these thousar
tallers,

The 12 rallroad systems

In the last several vears,
will depend on vour &ffort to reach t
Jobbers in the most effective way.

852 Agricultural {mplement re.
tailers,
173 RHetail bakerles,
1,226 Banks,
476 Blacksmiths,
878 Booksellers, siationers and
newsdealers,
M8 Boot and shoe retailers
B Retall cloak and snit stores
367 Retail clothing stores.
#57 Retall confectioners,
132 Contractors and bullders,
47 Creameries,
40 Department slores,
900 Retall druggists,
192 Retall dry goods stores,
800 Retail druggists. i
152 Retall electric and supply
stores.’
708 Retall flour, feed, grain and

hay dealers.
22 Raw fur and hide dealers,
719 Retall furniture stores,

Ask Patronage

Home Companies Urge “Made
in Omaha” Policy; Urge
Education in Local

Industries.

What happens to the Nebraska dol-
lars pald for fire insurance?

Here It is in & nutshell. These
statistics were taken from the pre-
liminary report for 1923 by the In-
surance department and from the an-
rual statements of more than 150
stock  fire insurance companlies
operating in our state.

Total premiums written in Ne-
braska In 1923 wers $£8,000393 Of
this amount, the foreign companies
received nearly $1,000,000, New York
companies received §$2.304.444, Con-
necticut companies received $2,120,.

830, Pennsylvania, $591,626; Minne-
sota, $456,204, Massachusetts, $283-
477, and the Nebraska companles,

with home offices in Omahn, received

$382.245, or lesx than 6 per cent of
the grand total,

By referring to the wsintistics of
other states we find that the New
York companies lead In New York.
the onnecticut companies write the
leading business In their own home

state, the same applies to California

and practleally all other states hav

and the large
forin a system of transportation that knits the state Into a campoet unit,

These sales outlets will distribute more goods in 1924 than they have
Theé business yvou get onut of Nebraska in 1524

Vebraska Has '

the entire atate of Nebraska s easy
1% of well-rated wholesalers and re-

amount of main line track

he Nebraska consumers, dealers and

1,698 General stores regardless of

rating. |
1,135 Gieneral stores rating §5.000 ||
and up.
445 General gtores rating $30,000
and up.

1154 Grain elevators.
1,944 Retall grocers regardiess of
rating.
315 Retall
and up.
1051 Retall hardware atores, |
50% Retall harness and saddiery.
363 Hotels,
15 Retail house furnishing I
goods, |
{13 Retail jewelers,
982 Retail lumber dealers.
161 Retail men's furnishings.
408 Retail milk dealers,
236 Musical Instrument
piano dealers.
326 Tractor dzalers.

grocers rated §5 000

and

LPacking Houses On

in Omahd’s Financial Solidarity

e of Bulwarks

By J. F. COAD,
President Packers National Bank.

If we were to single out any one
industry to which Omaha Is most
indebted for its greatness in wealth
and size, we would naturally turn te
the livestock and meat packing In-
dustry at the SBouth Omaha market.
In 1023 the South Omaha market re-
ceived 2 500,000 head of live stock, or
a daily average of 23,000, For this
livestock, the packers, feeders and
shippera paid an average of $500,000
per day. Thess few figures will give
some ldea to the importance to com-
merce, the financial strength and the
development of Omaha, and the great
middiewest, of the dally activities at
the stockvards.

It is not the purpose of this article

tn cover general business conditions,
Lut rather to furnish some Interest.

ing information concerning this in-
dustry and the tremendous part it
ha* In the prosperity and develop-

tire Omaha trade tertitory,

ing substantial companlies

These figures are proof that the
people of other states are loval T'J‘
their home companies and the peopla
of Nebraska sghould insi=t that thelr
insurance be written In Nebruska |
companies—not only on arcount of|
loyalty, but hecauze Nebraska®insti
tutions Invest their axsets in our
Atatle, |

The armial statement of the above
referred to eompanies, filed with the
insurance department, sghow that
only one of the foreign companles
has any funds invested in Nebraska

and their investment amounts to less
than $50,000.

Only 13 companies outside of this
state have any of thelr assets invest-

The South Omahs market was
established In 1584 and since that
time over 248.000,000 head of live-
&tock have been recelved here.

thin

that 8,500,000 head were received in
1923, This indicates the tremendous
siride which our market 's making.
The Union 8Stock Yards company

mer. These commission firms,
-

ment of not only Omaha, but the en-

owns the yards, furnishes the pens, |
flsn the feed and water for the stock. |

In fact, the business of this company |
i= that of a great livestock hotel.
The livestock coming in from the
country is usually consigned to one
of some &0 odd commission firms,
whose business {8 to ael] this stock
to the best advantage of thelr custo-

up of men with long experience in
buying and selling livestock, maintain
special salesmen for cattle, hogs and
sheep. In addition to their operating
2s mellilng agents for the country
trade, they also buv, of order, live:
stock to be shipped to the eountry
for further feeding hefors marketing
for slaughter, The eommission firma
are entirely Independent from the
stock yards company, and from the
packers and the returns for their
services are taken In the form of com-
missions on sales or purchases made.
The livestock ecoming in to the mar-
ket i# in most cases sold on day of
arrival and always for spot cash. The
tota]l valus of livestock received in
Omaha {n 1623 was $250,000,000, and
when you realize that this money Is
paid out in cash or its squivalent at

| when

| importance of this industry to

it s remembered that everw
amploye probably represents a familvy
of about four, one can visualize the
nea-
purchasing power of our city, L]

The banks of South Omaha nl=al
have an important role in the Indis ¢
try at the “varda.'” They sct as thes
agent for outstate banks In the m
ter of collecting the lvesiock .
ceads for the country shipper. I'n n %
keis as large as the one st Omal -
the prompt handling of thess coll
tions and the looking after dels).\
shipments, ete., ia a highly specialize
work. The bhanks becauss of th:
closs assoclation with the livesto
industry and realization of lis In
portance help finance the growers &/ 4
feeders of this section,

Big Factor in Prosperity.

In brief, the above shows i
much dependa on the livesiock
dustry of our sectlon., If producr =
of livestock are prosperous and the «
is a broad outlst for the products ¢
the packers, it is reflected In (i»
better trade conditions in Omaha 211
nutstate, and conversely If produce: s
nf llvestock are not prosperous |
their operations and market for mes:
products {s unsettled, a slowing down
of business {g feit in all lines.

The Omaha market received live
stock during the past year from
states of the union, from as far v«
am Oregon and California and from »«
far east an New York, It Is nowtis
recond largest livestock market (.
the world !n point of number of hes |
handled. The steady and continuous
growth which this market has beru
enjoying over a long period of yea o
and the very elaborate bullding p: -
gram which is on at the presant time,
consisting of a new Exchange build-
ing and added yard facilities, justii»
the bellef that the market at Bouin
Omaha will have a still larger pa:t
in the economie well-being of Omais
and the surrounding territory.

80 Counties Have
3 Factories Each’

"

w

Great Progress Made in Statq
in Last Twe
Decades.

Nebraskas manufacturing progress
during the last two decadea shows
that every community has besn a 4%
rect participant in industry.

The number of enterprises has
grown from 1,695 to 2,884 in 20 years,
an increase of 1,159 factories.

The number of workers in Nebras

the rate of $300,000 per day, it will
be readily appreciated that it affects
in a very high degres the general
trade conditions of Omaha and this
Rey

tion
Handle 500,000 per Day.

| The bulk of the llvestock sold at
:-'P.g Omaha market |s slaughtered and

brought in to the finlshed product

> [brought n, to (he faehed sredoct/ K ANSAS NEEDS

connection, it s worthy of notice |8te in South Omaha. Five large pack- |

ing houses are operated here, namely,
Armotur, Cudahy, Dold, Morris and
Swift. The Morris plant is operated
by Armour and company. In addi
|tion to the above there are approxi-
| mately a dozen small packing

panies who operate continuously, The
total value of the meat products of
these plants amounts to §500,000 per
|-!:w This is about half of the al
valus of manufactured products In
ll'}mal:n. With such exten e plants,
there is. of course, a strong demand
|tor labor. There are about 13600 em-

ka has doubled since 1904. Evea
| greater advance ix shown in the capi-
| tal invested, the total amount in 1199
being $65,908,082, as compared ‘e
| $245 256,684 (n 1919,
| Eighty of the %3 counties of the
!state have three or more manufse
turing establishments in operation.

|

HARVEST HANDS

Kansas City, June 28 —Fully 40.009
lIt-.-r. will be needed to assist Kansas
|farmers In the wheat harvest this
imonth and July, it was estimated to-
{dav at the offices of the United States

empinyment service

ool weather has refarded the har
vest slightly The first demand for
rasistance will be late in June in
isouth eentral] Kansas Information
iby the employment service is th

| wages will be from $3.50 to $4 a dr4

should spread the good word of “keep |
the Money at Home."”

! The American ecompanise have
|tried te establish branch offices in

|the large clties of Furops, but eould |

| not make expenses and wers obliged
{te withdraw, which shows that the
people of forelgn rountries patronize
thelr own eompaniea.

From a geographical standpoint,
Omaha is go altuated as to be of the

regpent companies with homa offices
here. With the eoming of the alr
mall and particularly with night air
service, which will begin July 1, we
Are just as near to alther the At

A few vears ago to Chicago, where
many of the western departments of
the eastern companirs are located,

panies with thelr bualness

Thers are many wavs of Aecelving
the insuring public
Appea which
they mare not and the buver of In
arance should use greater Alseretion
In Accepting policies, Inquire and
satlsfy wyourself, "Who Is Who' In
the insurance business The Insur
ancea department at Lincoln {s vour
service statlon. Each company is re

o I something

quired to file a detalled statement
!lhowinl who owna or controls, 1'n-
darwriters agencles should be pro

hibited

Farm Help Is Needed

for Canadian Fields
Winnipeg, Man., June 28 — More
|farm laborers are wanted in Waatern
| Canada than in several years
ing to reporta recelved by the provin
cinl smployment departiment from Ag
ricultural superintendents of the wmol.

]

[ dler settlement hoard throughout the |

| prairie provinces, !
In Manltoba, whers the supply of |

men Ix not equal to the demand
wages are heing pushed up Farm
ers are paving the help from $40 to
$L0a month, with board
| Heporis on ceop cotdition e
| from nll parig of

oprtimi=m in agrl

ournging
Thore In a fooling of
cultural civeles,

ed here, the total of the last
referred tn companies amounts to
$777.341. The home companies havey
$1.606,71951 invested In Nebrasha
mecurities, or more than twice as
much as all of the vutside comnanies |
combinesd
Drain On Resources,

This * A drain on wur resources |
land every effort should be made to
emedy the altuation, Our aschool
children shonld be sducated and they
should educate their parents to
patronize our substantial home Insti.
tutions The Chamber of Commerce |

Rreatest service to agents whe rep- |

If Insurance s & tax, why pay
|thnxen 1o mOTme ulther country Or
| sinte?

“Omaha Made
The Omaha wanufagcturers should

be highly complimented for the "B
Omaha Made Goods campnign,
which they put on In past years, They
MRw the point about sending their
Insurance money out of the state
and T underatand they went on record |
unanimuoaly In favoring home com

Many companies |

ACCOr | l

|

|
|

|

1 partment.

fulness,

west Life Building.

made | ploved at the packing houses, and |with board and lodging.

PRESIDENT N. Z. SNELL
of

THE MIDWEST LIFE

Announces That

The Life, Health and Accident Business |

of the

LINCOLN LIFE CO. |

OF LINCOLN, NEBRASKA H

| Will Be Merged On July 1, 1924, With |

lantie or Pacifig coasts as we were |

|! THE MIDWEST LIFE |

OF LINCOLN, NEBRASKA
ALL FUTURE BUSINESS WILL BE CONDUCTED |

UNDER THE NAME OF

THE MIDWEST LIFE

‘HE health and accident department \\_iII be continued under :
the management of Ralph E. Weaverling of the Lincoln Life, |
; and no change will be made in the general conduct of this de-

By this consolidation, THE MIDWEST LIFE will have over :
I $21,000,000 of life insurance in force and a fully equipped, well ;
managed and efficient Health and Accident Department. :

The assets of THE MIDWEST LIFE exceed $2,600,000. °

| In entering the health and accident field, THE MIDWEST
| LLIFE has enlarged its opportunities for greater service and use-

The offices of the LINCOLN LIFE have been moved from
the First National Bank Building to the second floor of The Mid- .
THE MIDWEST LIFE now occupies all of '
the second floor of its own building at 1339 O Street, with the
exception of two rooms,

—




