
20th Annual Show Is Credit to Auto Trades Association 
1924 Is Reviewed 

bv President of 
m 

Automobile Club 
Or. A. P. OVtergaard Points 

Out Accomplishments of 

Organization During 
Pa6t Year. 

By 1>R. A. P. OVERGAARD, 
I'l'cntdelit Omaha Automobile Club. 
Ilie Omaha Automobile club has 

"i>t enjoyed a year of achievements, 
1 til-lie service and a healthy growth. 
The club looks forward to another 
'oar which will be even more success- 
ful in nccoinillishnients and work for 
the common good. 

During tlie year 1924 the club ac- 

umplished the following services to 
ihe motorists: 

1. Retired the indebtedness on our 

enl estate at Bellevue which makes 
the organization possessor of approxi- 
mately $12,000 worth of unincum- 
bered property. 

2. Erected 500 danger and direc- 
lion signs in Douglas, Sarpy and 
Washington counties, marked the 
main highways through the city and 
r stabllshed and marked a new route 
to Yankton, S. D. 

3. Welcomed thousands of tourists 
to the city and furnished information 

^^0end maps through Its touring bureau 
and supervised caring for tourists at 

our tourist camp. 
4. Fostered every movement in- 

augurated in Omaha "for the benefit of 

motorists, notably the installation of 
automatic traffic signals, arterial 
highway system and the new wheel 
tax ordinance, abolishing car plates 
and providing for wheel tax payments 
at same time and place as state tax 
license. 

5. Assisted In bringing about the 
paving and graveling of Bellevue high 
road. 

6. Supported the road-building 
program of the Nebraska Good Roads 
association and assisted In the prepar- 
ation of legislation designed to put 
game Into effect. 

7. Was the first organization to go 
on record In favor of the new bridge 
across the Platte river, regardless of 
location, which was In a great meas- 

ure responsible for the success of the 

project. 
S. Furnished free tow-ln service to 

275 members. 
9. Enabled members to effect a 

substantial economy In the purchase 
of auto Insurance through the estab- 
lishment of such a department for 
members. 

10. Has made arrangement to’ ex- 

tend the free tow-in service to cover 

a distance of lu miles from club head- 
quarters In each direction and In ad- 
dition to include free emergency 
road service of all kinds. 

Nonskid Pointers. 
Front wheel skids come chiefly 

^from rounding a corner or curve 'at 
so high a speed that the front wheels 
lose their traction. To overcome thle. 
apply the brakes gently, which will 

drag the rear wheels and give the 
front wheels a chance to take hold. 

/ 

Proof of Merit 
Its record in past years, in 343 
different lines of business, 

*■» stands as indisputable proof of 
exceptional merit—and this 
year' it is an even better truck 
than ever before! 

/ Ton Chassis, $1,263; i\4 Ton, $1,300, delivered 

O BRIEN DAVIS AUTO CO. 
28th and Harney Sts., Telephone HA-0123 

Sales and Service Branches at 

I 
Council Bluffs, la. 

Denison, la. 
Fremont. Feb. 
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Cadillac Coach Exhibited by J. H. Hansen 
' 

Hanch to Run 
Credit Society 

Chicago Man Is Appointed 
General Manager of New 

National Association. 

Following a meeting of the execu- 

tive committee of the National Asso- 
ciation of Finance companies, recent- 
ly held in Chicago, C. K. Vesy, vice 
president of the American Credit 
corporation, announced that C. C. 
Hanch, vice president of the National 
Automobile Chamber of Commerce, 
has been appointed general manager 
of the association. 

Mr. Hanch was the unanimous selec- 
tion as the man to perfect the organ- 
ization and lead the affairs of this 
body of finance companies. Because 
of his long experience In the industry 
where he is nationally known among 
manufacturers, dealers and bankers, 
the selection of Mr. Hanch for the 
Important work In this field met with 
general approval. It Is a work for 
which he Is well qualified. 

The National Association of Fi- 
nance companies wasrformed recently 
in Chicago following the initiative 
taken by a group of representative 
bankers who felt that finance com- 

panies throughout the country should 
endeavor to establish certain sound 
business principles in the conduct of 
their business for the benefit of the 
industry as a whole. This work will 
be accomplished through education 
and exchange of experiences and 
ideas, as has been so successfully 
done in other branches of the automo- 

tive industry. 
The headquarters of the association 

Will be at 2447 South Michigan ave- 

nue, Chicago, until permanent offices 
are equipped. 

The charter membership Is 200, w 1th 
600 as *the objective, which will In- 
clude the leading finance companies 
of the United States and Canada. 

RIPPINGILLE IS 
DELCO MANAGER 

Announcement was made today by 
O. Lee Harrison, vice president and 

general mayager of the Dayton Engi- 
neering laboratories, of the appoint- 
ment of Edward V. Rippingille as 

general sales manager for Delco start- 

ing, lighting and ignition products. 
Mr. Rippingille brings with him to 

Delco a wealth of experience In the 
industry. He first was associated 
with De Dlstrick and Cle, French 
motor car makers. He came to tlils 
country to live In 1907 and after a 

year with the Bristol Engineering 
company became associated with the 
Hudsan Motor Car company, serving 
until 1922 as chief Inspector, then 
service manager and later assistant 
sales manager. While with Bristol. 
Mr. Rippingille was associated with 
the building of the first motor car 

designed particularly for taxicab use. 
In America, Rip, as lie is known In 
the industry planned and directed 
the Hudson racing and other stunts 
and organized the school for aircraft 
inspectors for the United States 
Army Signal corps during the war. 

Since leaving the Hudson organiza- 
tion in 1922, Mr. Rippingille lias been 
with the witson Stabllator company 
and up to the present time the De- 
troit representative of the Grolan 
Manufacturing company of Dayton, 
makers of gasoline gauges for motor 
car*. 

WAIT FOR CHILD 
TO CROSS STREET 

Motorists are urged when approach- 
ing children to use the horn, but not 
to depend upon it to blow the kiddles 

off the street or. to replace the brake. 

When the children are trying to croes 

the street motor! rats are asked to give 
them a chance and wait tor them aa 

the average parent would like to have 
another motorist wait for someone 

who is near and dear to him. 

Work of Designing j 4 U J 
New Car Explained) 
Nash Motor Company Officer! 

TelU of Thought That 
Coes Into Projects. 

Bj J. T. WILSON. 
live President In Charse tif rroductiun 

I lie >asli Motors tomi>an>. 
W hen an automobile manufacturer 

announces a new model and the pub- 
lic views the product on a salesroom 
floor, the story of painstaking effort 
on the part of the organization that 
built the ear. extending back over a 

period of a year or more, is seldom 
kriown. 

But the introduction of a new model 
or series of models. Is a matter of 
serious concern to the maker; long 
before actual materials are ordered 
the ear Is “built’’ and “rebuilt'* many 
times on blhe prints by the engineer- 
ing department. 

Even when the specifications have 
been finally Indorsed, long months of 
testing, in various sections of the 
country and under varying road and 
climatic conditions, must follow. 

The engineering, production and 
sales department of the Nash Motors 
company, working as a unit, discuss 
and plan all detaila of design and con- 

struction so' that when our cars are 

shipped to dealer points and arf 
nounced to the public, every item in 
construction, regardless of its relative 
importance, has been thoroughly dis 
cussed and worked out from all 
angles. 

That policy seems to us to be the 

safest and soundest method to pursue, 
for If the matter of new design were 

left entliVIv to one man, or e'en to 

l"u or three nien in an organization, 
it would be x very easy matter for 
them to ‘slip up” on some detail that 
later might l>a a source of aggrava- 
tioli to the car owner. 

In the proper design of s four- 
" heel breaking system, for Instance, 
I don't believe any manufacturer of 
automobiles either here or abroad, 
went Into the matter more carefully 
than Nash motors. And, In this con- 

nection. four-wheel brakes were not 
new to the Nash factory organization, 
for wo had been equipping Nash 
Quads with brakes o^i all wheels since 
prior to 1916. 

The braking system for tbe present 
line of passenger cars, differs of 
course in many respects from the 
ti nek brakes, in fact, we believe that 
Nash brakes will serve long as a 

model for the Industry due to the fact 
that they are a fully, not partially, 
equalized mechanical type, and all 
told their development occupied our 

attention for more than a year and 
a half before they finally were 

adopted. 
The disc "heel design as well as 

the special balloon tires Nash uses 

were also developed over an extended 
period of lime and both have exclu- 
sive Nash'features. 

The force-feed oiling system, the 
new crankshaft, the new easy steer- 

ing mechanism and countless other 
details in the design and construction 
of the advanced and special six 
series were all subjected to every 
conceivable test after their adoption, 
and preceding that there was thorough 
discussion of all these Improvements 
by responsible heads of various de- 
partments of the business. 

I Device to Abolish 
Gear Shift Shown 

* 
"" 

French Engineer’s Invention 
Also Does Away With 

Differential. 

The death of the gearshift In auto- 

mobiles often has been announced, 
but the funeral never took place, says 

an Associated Tress dispatch from 

Paris. The latest advance notice of 

the passing of the gearshift and the 

differential is a complicated mechan- 
ism shown first at last year's auto 

salon, and exhibited again In per- 
fected form this year by one of the 
best makers of France. 

It had been tried for two years on 

trucks and some test cars. #* Is a 

series of ratchets automatically 
thrown Into action progressively as 

the car gains speed so that the motor, 
continuing to turn at a normal speed, 
applies its power at what corres- 

ponds to a very low gear at th# start • 

and at an Increasingly higher gear 
as th# speed increases, until direct 
drive is reached. 

As there is neither differential nor 

gearshift the driver has only to start, 
let in his clutch and step on the ac- 

celerator. The amount of gas alone 
determines the power applied, and th# 

^peed is dependent upon the power- 
required to move the car. 

Beside# simplifying a car this me- 

chanism Is Intended to obviate ehock 
to the engine and prevent stalling the 
motor. 

/ 

E W models—record-breaking sales and pro- 
duction—have made it possible for Studebaker 

to reduce prices without lowering quality* 
Think twice before buying any car upon 

which reductions may soon be announced* 
Think twice before buying any car that has 

' reduced its quality along with its price. 
Insist upon knowing all the facts about any 

car you’re considering. 
REDUCED Prices on^All Closed Models 

$ 

STANDARD SIX SPECIAL SIX , BIG SIX 
Country Club Coupe $1345 \ ictoria . . $1895 Coupe • • $2450 
Coupe. 1445 Sedan . . 1985 Sedan • • 2575 
Sedan • • • 1545 ,4U pricm f. o. b. factory Berline • • 2550 

At the Automobile Show and at our Showroom 
% 

Frank D. Phillips Motor Co. 
Studebaker Distributors 

_n THIS IS A STUDEBAKER YEAR 
i \ 


