— i o — e ——

e
!.

1—F

o e T

THE SUNDAY BEE: OMAHA, FEBRUARY 15, 1925.

A O BN BT - W WY ¥, e W Wle TV
b T s

Saving of
Waste Big
Ford Asset

By-Products Business of Giant

*Industry Brought in More
Than $13.000,000
in 1924,

Activities Are Numerous

Mhe Ford Motor ecompany has de-
veloped a by products business which
during 1924 hbrought in more than
£13,000,000, This Is. entirely aside
from its enormous vehlicle business
and {s the result of the company's
nrti\'lrles in lines generally not asso-
clated with the manufacture of au-
tomobiles.

The most remarkable feature of
this division, however, I8 that nearly
$4.000,000 of the business comes from
the sales of by-products reclaimed
from waste, What the average large
manufacturer considers as waste ma-
terials the Ford Motdr company Is
not only turning Into profits, but in
a0 doing is contributing in a large
pjeasure to the conservation of nat-
ural resources,

Controls Raw Materials.

Production of Ford cars, trucks
and tractors has grown so great that
sthe company has gradually taken over
control of resour~e& of raw materials
in: order tn insure constant produc-
tion, This has led to the development
of coal and Iron mining, logging op-
erations, glass manufacture and simi-
jJar basie¢ industries, surplus materials
from which are dispensed through a
new department and find ready sale
in the public markets,

Coa] brought {nto the River Rouge

pany's three glass plants.
not suitable for Ford cars and glass
in small sizesg are sold to mirror com-
, |panles and varlous other concerns.

At Hamilton, O, there {s a 1,200
acre experimental farm adjoining the
Ford wheel factory. Farm products
and llvestock ean, therefore, be
added to the list, along with electric
power, which the company muiso sells.
The sales of surplus factory ecrap
metal and nonmetallle materinl reach
enormons proportions.  From those
Items alone the company reailzes
more than $4,000,000 a year.

25 PER CENT GAIN
IN LINCOLN SALES

Retall sales of Lincoin cars, pro-

duced by a division of the Ford Mo-
tar eompany, showed an Increase of
approximately 25 per cent ouring

plant from the Ford mines goes Into
the coke ovens, yialding coke, most
of which the company uses, and such
by-products as gas, benzol and ammo-
nium sulphate, which are sold and
bring in more than $1,150,000 annu-
ally.

8lag from the blast furnace at
River Rouge is tranformed into Port:
land cement at a new plant having a
capacity of 1,000 barrels a day.

Wood By-Products.

At Iron Mountain, Mich,, now the
center of the company's body parts
industry, the largest wood distlllation
plant in the world {s recovering from
the hardwood scrap a number of
valuable by-products, Thesze include
charcoal, pitch, ecreosote, ethyl ace-
tate, refined wood alcohol, methyl
acetone and acetate of lime, A num-
ber of these by-products are used by
the company, but all in excess nf |ts
requirements are eold and will bring

an est!mated return of more than
£2 500,000 annually.
Charcoal, principal of thoss by-

products, is made into briquets, and
as a clean, hot fuel sells readilly for
use in dining car and hotel kitchens

and in housésolds,

Anotter source of revenue at Iron

Mountan is the sale of surplusfi i.1a4 73501 as compared with 8,018
lumber. in 1923 Lincoln car sales abroad also
Plate gla=s iz made at the eom-'showed an Increase,

1424 over the previous year, it was
just annonced The sales for the year
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More car-owners every year come to the ulti-
m mimtion ;hat ailFord .delivgr?hrmqre -

e, care-free mileage per dollar in-
vested than any other car.

First cost, upkeep and depreciation are all o
“lower. Servi:e is more widely available,

Be stire to visit the Ford Display. It will con.
vince youthat youcannot make a more sensible

or profitable purchase of a car than a Ford,
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Lincoln Dealer Here

Has Fine Exhibit

J. V. Thorndike,.Omaha Lincoin
Dealer, :

Andrew Murphy & Son ‘are display-
ing the new Maxwell coupe. This
coupe s speclally designed for com-
mercial traveleps, It has leather up-
holstery, a wide seat, heater, large
rear deck and many other special fea-
tures, The spare tire {8 carri®d on
the elde In a speclal tire carrler, The
car |8 hung very low and develops
great power., Balloon tires are part
of the regular equipment,

Ford Resources
a ‘Feature of
Lincoln Cars

Giant Concern Is Backing
Larger Car With-Its
Remarkable Or-

ganization.

Ford resources are significant to the
Lineoln and to the Lincoln owner in
two dayas. .

The creative resourceg ara definite.
ly devoted ton bettering this ear in
every possible way. They free the
hand for progress. They make It
possible to go further {n meeking re-
finaments of engineering and com-
pleteness of appointment than s pos-
sihla where limited resources set a
bound tn lahoratory experiments or
manufacturing echanges,

It {8 not alone the ingrained gnod-
neas of a motor ear that determines
itm worth to {ts onwner. The ease
with which he ean stcura servics at.

tention upan it Is scarcely less im-
portant to him.
For & car must hava attention.

However sturdily It may be bullt, it
eannot: run indefinitely without ocea-
slonal . adjustments, It deserves
periodio {hapeetions by expert me-
chanics, famillar with Its every de.
tall. 2

More Points of Cofifact.

Buch serviee attention (s more
easlly secursd for the Lincoln than
for any other fine car., The ~wast Ford
dealer organization gives it more
points of contaft with the motaring
publiec than any other fine car can
boast,

The Ford Motor company early an-
nounced it Intention of backing the

Lincoln ear with the finest service
organization in the world. Nothing

has been spared n making good that
pledge. ‘Whether the owner Adrives
ahout his home cily or tours across
the continent, he travels with abso-
lute confidence In his car's mechani-
cal abllity and {n the facllitiea pro-
viled for maintaining its efficlency.

Many thousands of dealers now

have Lincoln-trainad mechanics In
their wservice department, Bpecial
Lincoln echools at the esmpany's

branches have {nstructed plcked me-
chanics sent in by dealers over the
tarritory, giving them an (ntimate
famfliarity with every detall of the
constructon of the Lincoln and ae-
quainting them with ths adjustments
neceseary for its perfect functioning.
Bchodls are at work all the time, In
order that every Ford dealer may
ultimately have at least one man who
has taken tha coursa,

Service Facllitles.
Tn &very section of Ameriea, In ad-
Aitlon, pleked dealers ars  fully
equipped to overhaul the Linecoln
completely and make major repairs
on It. Theae atations supply complete
service facllitles within eonventent
reach of tha driver wheraver ha may
g0 They can taks a Lineoln off the
rond, go over it systematically, and
assure its faultieas performance for
added thousands of miles,
That s, the country (8 coversd with
& highly organized avstem of rom-
plete Lincoln servica statlons, supple.
mented by several thousands of other
stations where Intelligent and econ-
scfentious attentlon may be had for
the ear. Wheraver the Lincoln awner
mAy care to tour, he s never far
from capable ald. Minor adjustments
nead never oceaslon delay and with
out depriving himssif of the use of
his ecar, he can everywhers find fa-
cllities for according 1t that routine
attention which keepa it constantiy at
tha peak of effclency, econstantly
yvouthful In apirit and eager for the
rond,
Recatise of this wealth of service
facilities, the Lincoln owner sets out
for A crosscountry trip with enly
routine adjustments by way of special
preparation. Ususally he arrives at
his Adestination without needing to
avall himself of the service se men-
eroualy provided along hls route. Rut
It 1a granted him to make every jour.
eall of expert attentlon should he de-
ney with the pleasant assurance that
at no time Is he bevond Immediate
sire to avall himself of it,

Drive Carefully.
An automobila driver can. make
friends by driving earefully, He can
make & friend of the traffic police.
man on the corner, nand ones hp passes
every morning on his way tn wgrk,
or on his way home dn the evening

He oan make. n pslestrian I8 the
wireet may, N1 n, good  fellow;
thoughtful of « e We ean make
the dAriver ol vt heer e LN
“There's a decont dviver; 1 wish there

\
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were more ke him."

Those who insist on' the most
i exacting standards of dignity .
and faultless performance in a '
‘ fine car, are invited to visit '
the special Lincoln display at
the Automobile Show this week. 4
|
J. V. Thorndike Co. |~
. Exclusive Lincoln Sales and Service
3124 -28 Harney Street
$ C\/
(onfidence inS5ord
Ferformance
The owner of a Ford is
never in doubt as to what
T he can expect in service.
He knows what his car
: will do and how sturdily
* it will do it:
When bad weather and
roads put other cars out of
commission, the Ford car
* will stay on the job. It will
carry through slush and
- ';he Coupe snovi” over ﬁ.ozﬁl ruts,
newly construct
BB | o smawed
Bruamabas - 260
Twtor Sden - - ss0  Yet Ford benefits can be
e e | yours for the lowest prices
e i srer e 485 ever offered. Thisis made
e gt L ossiblebytheefficiency of
Eord manufacture, the vol-
ume of output and prac- ‘
tically limitless resources. o
m DETROIT €
SEE THE NEAREST
AUTHORIZED FORD DEALER

ARE ALWAYS WELCOME AT ALL FORD PLANTS




