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20th Annual Omaha Auto Show Is Feature of Coming Week 
6 

140 Autos 
Are Placed 
on Display 
Show at Municipal Audi- 

torium Will Formally 
Open at 2 Monday 

Afternoon. 

Many Cars Are Enclosed 
The 20th annual Omaha Automobile 

allow will open at the Auditorium at 

2 Monday afternoon. 
One hundred and forty motor carR 

will he on exhibition there all week. 
The dealers of Omaha and their staffs 
will he on hand to answer queries .of 
visitors and show them the fine 
points of the cars they have no dis- 
play. 

There will be music every night. 
On Monday, Wednesday and Thurs- 
(Ipy evenings Hugo Heyn's orchestra 
will play, while on Tuesday. Friday 
and Saturday nights Kdwln Kahn and 
his orchestra will perform. 

Four Developments. 
Four outstanding developments In 

new motor cars will Interest the 
crowds at th# auto show this week. 
Enclosed cars are shown at prices 
about the same or even less than the 
prices of open models. Refinements 
In construction have been added 
Which Increase the motorists’ comfort. 
There are more and more balloon 
tires and four wheel brakes. Several 
new l-cyllnder models are offered. 

In the Inclosed cars th# coach of 
two or four doors Is th# predomtnnt- 
Ing type. These new coaches have 
taken on a luxurious appearance. 
They have the grace of sedans and 
rival the more expensive cars In their 

equipment and fittings. 
Refinements in construction, al- 

though few, are radical, attract at- 
tention because nearly every car em- 

bodies soms of them. Technical 

things, the average motorist would 
consider these In a discussion of 

them, but he would appreciate their 

Importance when driving the ear. 

Balloon Tires. 
The popularity of balloon tires and 

four-wheel brakes is a good example 
of the effort of manufacturers to 
irwcke cars safer, easier to operate 
and more comfortable. The strides 
they have made since lest rear will 
be noticeable at tbs shew. 

Among the new eight-cylinder mod- 
els use of the straight Una principle 
has increased. Brea 'some medium 
priced cars have them. That la a 

demonstration of achievement in en- 

gineering, aside from the discussion 
of advantages of the construction. A 
few years ago there would not have 
been room under the hoode ef these 
models for eight cylinders. But the 
new "eights" occupy little, if any. 
more space than an old-fashioned 
"six." 

Motors this year have lass vibra- 
tion than aver before New methods 
of balancing reciprocating parts and 
reduction of necessary metal to the 
minimum consistent with strength 
accomplish that. Th# adoption of 

systems that supply lubricants to all 
moving parts under pressure has be- 
come common. 

inflATEtTrET 
: IN INSTALLMENTS 
Tire Inflation ought to be done In 

Installments rather than all at once. 

Mo£t drivers will admit that the usual 

procedure Is to let the matter slide 
until the tlr# looks low and then run 

them up to 55 for cords and 70 for 
fabrics or perhaps higher. This makes 
an abrupt change In the car s riding 
qualities; rattles and squeaks sudden- 
ly appear, and overyone Is annoyed. 
It Is also bad for tires that have been 
weakened by the underlnflatlon to be 
suddenly strained by overlnflntlon. It 
is far better to "educate” the pas- 

sengers snd the tires to higher prea- 
surs by making several trips to the 
♦ Ire pump Instead of one, thereby In- 
creaalng the pressure# by degrees. 

STRAIGHTENING 
DISHED WHEEL 

To straighten a dished wheel of 
the wood type loosen the hub bolts 
snd place the wh.-cl on a pair of 
wooden horses so that they hAr 
against th# wood felloe. Fasten a 

wlr# staple or eye bolt In the floor 
In line with th# center of the wheel 
end connect this with a chain to an- 

other eye bolt which passes through 
the center of th# wheel. Place a 

hoard or piece of sheet Iron over the 
wheel hub and then draw up on the 

eye bolt with a nut, which will pull 
the hub down to Its proper place. 
Apply a little whit# lead to the 

flange, tighten the huh holts and the 
wheel Is straightened.—American 
Automobile Digest, 

A Portable Highway. 
A portable highway Is hslng built to 

order In California for use across the 
shifting sands of Death valley. For 

years highways of various matosiela 
have been tried across the desert, hut 
without success. When the heat of 
the de&ert sun did not crack the sur- 

face, th* shifting sands would cover 

th# roadbed over night. This new 

"portable highway" I* to be five mllea 
In length and constructed of redwood 
Mocks snd timbers. After the pieces 
have been fashioned they will he 
taken to th# desert end fastened to- 

gether with bolts. Th# timbers ar# to 

bs laid flat upon th* sand. 
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Buick Coach Wns Plaudits 

Chevrolet Makes 
New Record 

January, 192r», Is High Mark 
for Sale of Cars in Every 

Section of the Country. 
Ths Chevrolet Motor com patty 

broke all its previous January rec- 

ords for retail sales and orders dur- 

ing the last month. In fact, the rec- 

ord was made In the last 22 days of 

the month, or since January 3, when 
the new Chevrolet was announced. 

The Chevrolet dealers throughout 
the country delivered and took orders 
for approximately 40 per cent more 
cars during January than during 
either January, 1924, nr January, 
1923—the first months In the two 

years having the hlehest production 
and sales records In the history of 
the Industry. 

During the recent Chicago auto- 
mobile show, 1,107 Chevrolet s were 

sold—a record which hss never be- 

fore been equalled by any car ex- 
hibited at this show during the same 

period of time. 
In New York during the automo- 

bile show, where the new Chevrolet 
was shown for the first time, five 
times as many orders were taken as 

during any previous New York show. 
At the Detroit, Cleveland, Phldadel- 

phla and other shows In the larger 
centers of population, held previous 
to the Chicago show, similar high rec- 
ords of sales were made. 

“Such sales records made, not only 
st the automobile show but by deal- 
ers throughout ths country, are in- 
dicative of the public acceptance of 
the new Chevrolet.” points out R. H. 
Grant, general sales manager. 

"In many cases, before the dealers 
received some of the models, these 
carf were purchased from specifica- 
tions and photographs," he com- 
ments. “The reason for this national 
acceptance lies In the feet that the 
new Chevrolet combines greater qual- 
ity at low cost than ever heforf.” 

CARS TODAY TWICE 
AS GOOD AS IN'1914 
The automobile of today Is 200 per 

cent more efficient than the motor 
car prior to the war, and Its value Is 
being recognised more and more by 
ths public, records show, 

It Is pointed out on confirmation of 
this statement that a few years ago 

the average automobile hdll nowhere 
n»ar the life, power or economy of 
the present day ear, simply because 
the manufacturer and automotive en- 

gineer did not know how to build In 
such a manner that his costa would 
he commensurate with the retail 
price of the car. 

^Today records show the average 

automobile In the 31.000 price class 
glv»a as efficient service, both as to 

economy and Its actual operation, as 

the car of 10 years ago' costing 31.000 
or 33.000. 

Kline Appointed 
Nash Manager 

■I ■■■*« 

N. J. Klin*. 
N. J. Klin*, a well-known Agure In 

Omaha automobile circle# and for 
yean connected with the Nash or- 

ganization In thin city, hn* been »P 
pointed manager of the uptown atore 
of the Naah-Vrlesema Auto company, 
located at 20M Karnam atreel. 

Although there will ha no change* 
In the wholesale and aervlca depart- 
ments. which will continue to be 
handled from Tenth and Howard 
street* store, Dan T. Vrleaema, gen 
erst manager of th* company, anlil 
all retail hualness will be directed by 
“Nick" Kiln* ami will he handled 
from th* Nash uptown etor* 

Mr. Klin* and hla army of assist 
anta you will And agreeably ready to 
ahow you th* beautiful new Nash 
model* and to prove to you beyond 
a quastlon of a doubt that Nash car# 

I ar# Juat a* good aa tht) at* beautiful 

List of Winter “Don’ts” Prepared v 

for Benefit of the Motoring Public 
"Don’t." 
That is a word we all object to hearing, and yet the motor car owner 

who falls to heed the "don't" of winter will have trouble. 

"Don't forget to put at least a 30 per cent alcohol solution in the 

radiator. 
"Don't neglect to provide chains and, where possible, put them on 

all four wheels. 
"Don’t neglect to have the brakes Inspected to see that they take 

evenly on either the front or rear wheels. A brake out of adjustment 
will cause a skid that may be serious. 

"Don’t forget to have the oil In the transmission and rear end changed 
to a lighter grade during the cold months. 

"Don’t let your car stand long without having the battery checked 

and keep your rarbureter adjusted to winter ronditinna. 

"Don't, above all, forget to change the oil frequently. It may save 

you a big repair bill at a later date." 
If these simple rules are followed the average motorist wtlf have little 

trouble keeping his car going during all of the cold months. 

Lee Huff on 

Business Truth 
Declares Standing of the Com- 
* pany Is a Highly-Im- / 

portant Factor. 

B.v LEK hi:ff. 
Vice President, Nebraska Buick Auto 

Company. 
"The standing of the company plus 

the Integrity of the dealer determines 
the serviceability of ths product to 

the *eonaumer." 
Here we have a sterling truth for 

everybody connected with automo- 
hiles, either In the rapacity of owner, 

dealer or manufacturer. It is the ex 

perience of centuries of miscellane- 
ous business boiled down into a single 
axiom, and It Is valuable because It 
expresses an ernnomlo law. Let us 

see what Is meant by the standing 
of the company. One may say that 

It means financial strength. Another 
will be of ths opinion that the engi- 
neers and designers determine the 

character of Its product and there- 
fore its standing. A third will say 
that everything else Is secondary to 
its manufacturing facilities and ex- 

perience, because correct manufac- 
ture is so vital to serviceability. 

The truth Is that all thre* are 

absolutely essential In developing a 

product of genuine merit at a reason- 

able cost to the user. Financial 
strength means a good deal more than 

mere prosperity. It means that the 

product must have received a consid- 

erable amount of recognition among 

users. It meant purchasing power 
that enables the manufacturer to buy 

0"m reliable sources at advantageous 

prices and In sufficient quantities to 

insure uniformity In the raw mate- 

rials. It means rapacity f«r expan- 
sion In buildings and equipment to 

take rare of Increased business with- 

out Jeopardy to any part of the prod 
urt. It means the devotion of both 

time and money to investigating any- 

thing that offers an opportunity for 

Improvement in any department. 
Design Is the union of eclentlflo 

theory, with common eense utility. 

That the finished product should 
work is not enough, because that 1* 

only port of ths slory. How ef- 

ficiently it will work and at what 

cost Is the real test. And this le • 

matter of development and expert 
ence. It Is like a problem In maths- 

matlca—you cannot be sure of the 

gnawer until you prove It. 
Manufacture Is a question of equip- 

ment and organisation, 
The development of wonderful ma 

rhlnery and tools for the accurate 
and economical manufacture of the 

Individual parts, and of manufactur- 

ing systems that ellmlnats lost mo- 

tion. The evslem of progressive man- 

ufacture and assembling has been 

developed to a surprising extent In 
this manner. If ths dealer Is 

equipped only for the sale of cars, 

his valua is questionable. Rut If hs 

interprets service In ths light In 
which service must necessarily be 

regarded by an honest dealer, and 
renders sams to bis trade, he is an 

asset to ths company he reprceenta 
and to the owners who havs glvsn 
him their business, 

Rulck officials havs mads a Ilfs 
work of the motor car Industry and 
there Is no sngls of ths designing. 

manufacturing or selling situation 
with which they are not constantly in 
touch. Tha question of marketing 
the cars under the right conditions 
waa solved and the basis for the 
Rulck service system established. 

In practically all cases the Bulck 
car la repreaented by the heat dealer 
that the territory afforda. The Bulck 
Motor company Is Justly proud of the 
record that atretches back alnce the 

early days of motor car history. It 
Is proud of ths dealer organisation 
that represents It In the celling and 
service fields. And It Is willing to 

rest Its claim for preference on the 
rule whlrh Is older than any existing 
business institution: “The standing of 
the company plus the Integrity of the 
dealer determines the serviceability of 
the product to the consumer.” 

New Lincoln 
Sales Salon 

J. V. Thorndike Company 
Announce* Opening of New 

Station on Harney St 

The J. V. Thorndike company an- 

nounce the opening of an exclusive 
Lincoln Sales snd Service station at 

3124-21 Harney afreet, and cordially 
Invite the publlo to view the elaborate 

display of Lincoln cars, both at the 
show and-Jit their new home: also to 

Inspect their equipment and facilities 
for rendering a most efficient service 
to all present and prospective Lincoln 
owners. 

The buldtng »1xl*2 Is devoted to a 

display room. In keeping with the 

high quality and dlgnlly of the Lin- 
coln car. together with a daylight 
service department. Kach service man 

Is factory trained and will he groomed 
In a freshly Isnndered service coat. 

Portable rolling, fully equipped, work 
snd tool benches will be used snd, 
with the use of car covers, each Lin 
coin owner will be assured of the 
most efficient clean and courteous 
service. 

Mr. Thorndike comes to Omaha 
well versed In the Mies and service of 
Lincoln motor csrs. 

With the purchase ctf the Lincoln 

factory by the Ford Motor company, 
the J. V. Thorndike company et 
Sioux Oily, la., equipped themselves 
to efficiently service the Lincoln 
car, with the result that In 1*24 this 

company led all other dealers In the 
Omaha branch district In Lincoln car 

sales. * 

"All Indications point to e most 

prosperous year for Omaha In 132R," 
ssye Mr. Thorndike. "In fact we 

have made several Lincoln sales In 
Omaha since our recent arrival. New 
Lincoln care as received by us from 
the factory are so mschanlcslly per 
feet that no 'breaking In' It neces- 

sary, and may he driven at top speed 
fthm ths start. Lincoln cars are 

capable of delivering many years of 
most dspsndahte and satisfactory 
service 

Clraning thd WimMiirM. 
The easiest snd best way to clean 

a windshield Is to wipe It off with a 

wet chamois snd rub dry with a clean 
cloth. A little kerosene In the wstcr 

will help If the glass Is dirty. This 
method of cleaning glass Is to he 
recommended for closed csrs as It 
does not scratch. 

DEALERS« 

Our Lines Will Make You Money 
COME IN 

Prices Are Reduced on the 

New Hercules Bodies 
for Chevrolets and Fords 

We Hare Complete Lin* of Auto Top 
Material* anil Clatimobila Enclosure* 

WM. F. HABIG CO. 
1616-18 Cuming St. Omaha, Neb. 

Auto Was 
Conceived 

by Newton 
English Srifnlist Suggested 

Steam-Propelled Vehicle 
in 1680—Daimler 

a Pioneer. 

Development of Industry 
By R. H. PETKRS. 

It Is 1790. Beside a crude steam 

engine mounted .on steel wheels 

stands Nathan Read. He clfmhs 

aboard, opens the throttle and the 

great grandfather of the motor car 

lumbers down the rutted English 
highway. 

It Is 1539. From far down the Is- 

lington, Stratford road comes the roar 

of Iron wheels beating the close 
packed clay and the rumble of a la- 
boring steam engine. Three men steer 
this 10-ton monster. 19 apprehensive 
passengers eluteh the swaying seats. 
And Walter Hancock's steam car- 

riage. the grandfather of the motor 
ear, rolls hy. 

It Is 1554. The bark of a motor un- 

muffled, the rattle of s shaking steel 
frame nnd Gottlieb Daimler passes 
on his bicycle, propelled by his im- 
proved one cylinder Interns! combus- 
tion engine. That’s the father of the 
motor car. 

And now It’s 1925. The hiss of 
eight cylinders, the hum of fat tires 
and America's latest model slides 
psst, the silver anniversary model 
of American motor car manufacture. 

Newton Thought of It. 
While In the ahadows stands Isaac 

Newton, he of apple tree fame. who. 
way hack in 1650, auggested a vehicle 
propelled bv eacaping steam. 

Just-25 years ago America held Its 
flr4t national motor car show. The 
Industry gathered together Ita latest 
"horseless carriages" and fondly dis- 
played them to a suspicious public, 
which, for the most part, climbed 
Into the family carryall and vowed 
"the horse Is good enough for me." 

Motoring was an adventure, blow 
out mere lncldenta In the day’s jour- 
ney and breakdowns calamities antici- 
pated snd frequently realised, Thoae 
were the days when the eartoonlst 
portrayed simple villagers fleeing In 
terror as some hardy soul chugged 
psst In his bark door Packard or 

Peerless snd editorial writers dipped 
their pens In gall to complain of these 
peace destroying vehicles. 

Selden Held Patents. 
George R. Felden then held basic 

patents on practically every part re- 

quired In the manufacture of the 
automobile In 1*95 the patent*, for 
which application had been made 
some years before, were granted him. 
And until 1*11, when Justice Noyes 
denied his claims, he levied toll from 
the manufacturer. 

Those who think of Henry Ford 
as a rather olever mechanic, who 
slipped Into the Industry through a 

side dorl^, will he surprised to learn 
that he led the fight on Felden. In 
1904 Ford and several others who 
balked at Selden's flngera In their 
treaauries opened fire on patent 
549160. For four years they fought. 
The mass of evidence accumulated un- 

til It was the work of hiany days 
to scan It. In 1909 the tight was 

lost, but it meant nothing to Ford, 
who rallied his forces until victory 
perched on his banners three years 
later. 

When America'! first motor cat 
show wjvs announced supporters of 
steam, nr electricity and of the Inter- 
nal combustion motor were in con 
stant discussion as to the advantages 
of the several methods of propulsion. 

The Wander Race. 
Five years before, on Thanksgiving 

day, all three had been represented 
In a 5(1 mile race In Chicago. Most 
of the hardy pioneers fell hy the way- 
side. but several finished snd their 
feat was heralded throughout the 
country hy telegraph operators work 
Ing Instruments that had been only 

f-- 

Nebraska Has 
309,000 
Cars 
The following table, compiled by 

Motor, the automobile magazine, 
shows registration of passenger cars 

anil trucks In the various states In 
1824: 

Total Cars Trucks. Tolst. 
Ala haros 13*,.661' 1S.662 157.24! 
Artaona .... 50,400 7.700 6H.100 
Arkansas 126.non 16,9011 141,900 
California .. 1,126.3*0 1*4.524 1.321.430 
Colorado 130.500 16. too 212.600 
Connecricut 179 *31 33.562 213.393 
nalaware 29,100 6.100 35.200 
Dial col. 60.noo *.ooo 6*.000 
Florida ... HI.696 34.176 21 5.*72 
Georgia .. 207,543 26.275 233,61 * 
Idaho 61.600 7,710 69,310 
Illinois ... 9*3,000 140,000 1,123.000 
Indiana .. 564.94 4 *4,653 649,797 
Iowa .... .. 57,3.000 41.500 614.600 
Kansas ... 371.000 39.940 410.940 
Kentucky 207.000 23,500 2.30. .500 
I.Quisling .. 152.000 22,200 179,200 
Maine 106.100 19.000 1 24.100 
Maryland .. 195.000 15.000 210.005 
MaesachuU 5*0.4*9 91.926 672.31 5 
Michigan 794.316 93,1 37 *77,463 
Minnesota 465.965 37.260 503,115 
Miss 121.500 13,500 135,000 
Missouri 492.000 53.000 545.000 
Montana 69 *25 9.975 79,700 
Nebraska 277.697 31.309 309.00* 
Nevada ... 14.925 3.500 19,322 
New llimp 65,000 7,000 72.000 
New Jersey 401,000 99.000 499.000 
New Mexico. 40.000 1.950 41,9.60 
New York 1.136.300 275.750 1.412.050 
X. Carolina. 274.036 26.994 301,031 
X Dakota 112.364 4 **2 1 1 7.046 
Ohio.t. 000.000 157.000 1.237.000 
Oklahoma .. 300.000 25.000 325.000 
Oregon ... 177.7*3 15,0*6 192. *49 
Penn .1,041*19 179.071 1.221.9*3 
Rhode lsl'd 79,160 17.1*2 95.352 
R. Carolina.. 147.302 15,939 163.14 1 
S Dakota 1 31.1 67 1 1 224 1 42,401 
T enoeseee .. 179.669 20.204 199.972 
Texas ... 754176 6*999 *23,074 
Cla h ... *9 440 9.*00 79 240 
Vermont 57 0*0 4.1 06 *1.166 
Virginia ... 219.275 12.950 251.575 
Washington 751 466 45.977 295.443 
W Virginia 164 000 27,030 1 91,050 
Wisconsin 476,non 50,400 526,400 
Wyoming 3*.950 4,930 43.720 

Total .15.530.663 2,179.61* 17,700,179 

the dream of an Inventive genius a 

few years before. 

That race failed to settle the con- 

troversy, as did subsequent contests. 
Stanley and White stood for steam; 
Duryea, Packard, Peerless, Wlnton 
Olrls, Stearns. National, Bambler, 
Knox and others for gasoline, and 
Baker and Bauch Bang for electricity. 

Production was a slow and painful 
process, merchandising a wildcat af- 
fair In which many agreed to sell 
cars in order to secure dealers' dis- 
counts. In 1 SOO Oldsmohile startled 
its competitors with the announce- 

ment that B2O0 of its famous curved 
dashboard models had been manufac. 
tured In 12 months. In 1901 Obis 
boosted the mark to 2.100, in 1902 tri 
2.500 and three years later turned 
out fi.500 cars. Quantity production, 
that engineering feat, on which Ford 
has hulbled his great fortune, was 

kicking through the shell. Olds had 
the crude beginnings of progressive 
assembly which has been brought to 

such a high state of perfection by 
Olds itself, by Ford, by Dodge, by 
Buick and a ho.*t »f others who turn 

out ears as rap|4)y as our fore- 
fathers turned out lead bullets. 

Back Ibmr Cars. 
From the model with the door in 

the hack and a huge wicker basket 
for umbrellas on Its slds the indus- 
try gradually turned to the aide door 
model with the folding top. Not a 

"one man top" to he sure, but a top 
as far ahead of the umbrella as the 
car which carried It was ahead of 
Bens' three wheeled carriage. Then 
came a windshield. wi*h shiny bras.* 
rods, which shortly turned a speckled 
green supporting the glass. 

Those refinements were "extras.” 
So was almost everything else except 
the chassis and the bodv. 

As for tire.*, they wore out with 
dishearteniiig rapidity, and when a 

nail burst through them the driver 
must, perforce, apply clamps and pull 
them from the rim. then develop a 

backache wish his pump. 
But the tire pump did not offer th«l 

only chance to strengthen the hack 

r>u*eoles. The erank was always 
there to tempt the exeri Ise seeker. 

To lighten this buiden some mak- 
ers tried compressed air starters. 

Wlnton was one of them and when 
the air leaked nut mechanica were 

called to crank the six-cylinder en- 

gine. 
Then Cadillac offered Its purchasers 

an electric starler. Compressed sir 
starters soon wets as extinct as the 
old umbrella rack. The manufac. 
Hirer's drive for passenger comfort 
was really getting somewhere. 

Kxll Pre«t-«-l.lte. 
Some genius rnnoelved the happy 

Idea of placing doora In front as well 
aa rear. Another perfected the de- 
mountable rim. With a generator 

Oldsmobile Six 5-Passenger Coach 
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NEW TRANSMISSION LINING FOR 

S- fords *&* 
MARVELOUS INVENTION 
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Here’s the Man Who 
Markets Cadillacs 

J. H. Hansen. Cadillac dealer, who 

has long been prominently Identi^ed 
with the automobile business. 

providing electricity to recharge the 
storage battery electric lights were 

possible. That spelled the end of the 
Preat-o-Lite tank which had crowded 
out the hissing carbide tank. 

As frames grew stronger wheel 
bases increased in length. As the 
rhassls reached a high state of ef- 
ficiency there whs opportunity to lm- 
provebodles. The motor car now be- 
comes not <tnly a means of transpor- 
tation hut a thing of beauty. 

Coupled with these two problems 
was the everpresent question of 
price. The motor ear gam* has ai- 
way* been for the strong and many 
have fallen by the wayside as their 
competitors have proved themselves 
more economical manufacturers and 
more efficient merchandisers. 

And always th« manufacturer has 
been quick to anticipate the needa 
of his puhilc. The coach came to 
answer the cry for a closed car within 
the purchasing ability of the average 
man. Four-wheel brakes are the re- 

ply of the manufacturers to the de- 
mand for greater safety. Balloon tires 
are th» rubber manufacturer a contri- 
bution to comfort. 

Quantity Production. 
While quantity production, ever eat- 

ing at the selling price, has permitted 
the manufacture of a ear which is 
within the means of almost every 
man, and almost every man has one. 

They swarm over the roads, they 
choke the thoroughfatea of even our 
more modest cities. They stand, hub 
against hub. for miles in the down- 
town districts. * 

It is 192 V The ghosts of Read and 
Hancock and Daimler and Bens stand 
beside the traffic policeman as he 
halts the car of the millionaire and 
the car of the mill worker. His 
whistle Mows, they leap for the 
crossing, two of that endless pro 
cession headed toward the country 
which wea only a myth to many a few 
years ago. 

AUTO KEEPS REDS 
OUT OF AMERICA 

Lord Ashfleld, chairman of the 
London underground railway, made 
this statement following a recent 
vlait to the United States: 

"Wide and Indeed alltloa t univcre-il ! 
use of the nmtor car has proved for 
tha United States the antidote for 
bolshevtsm. It gives the Americans f 
something to look forward to when 
their day's work is finished and goes 
a long way to preventing dlsconteni 
and unreat creeping In." 

Vi ash l op First. 
Before starting the washing of the 

car the top should receive attention 
This ran be sponged off w ith clean, 
tepid water, aavs Automobile Digest ! 
and when coated with road dust or 

mud. this water should contain 
enough castile soap to provide auffi i 
clent a'kali to cleanse Follow- this' 
cleaning by drying with a chamois, 
skin. | 

Big Volume 
of Coaches - 

Hudson-Essex Company Put* 

Out 200,000 Because «f 
Demand. 

"Hudson-Essex has built more than 

Jnn.nnn roaches and is rapidly on Its 

way to the quarter millionth,” declares 

W. If. Wetherell nf the Omaha Hurt 

son-Essex company. "And today at a 

time when the motor trade is only 
fairly active, the hip Hudson Essex 

plant is running night and day to 

keep pace with the volume of public 
demand for these encolsed cart at 

less than open car prices. 
"This tidal wave nf public demand 

for coaches answers completely the 

question, ‘Who originated the coach 

The answer Is: The motoring public. 
"The motoring public had been 

waiting for vear* for this type of 

car when Hudson Essex engineers 

designed and built It. In the Indus- 

try of course. Hudson-Essex was the 

first company to perceive this de- 

mand and to fill it. As a result Hud- 

son-Essex has built nearly 200,000 
.more Coaches than anyone else and 

Sins made Its name almost synony- 
mous with the coach. Hut after all 

the real originator of the roach wa« 

(he motorist who long had wanted » 

closed car, not too heavy or elaboratt 

or expensive. 
"How remarkable It 1* to reallz* 

that rinsed cara In volume are only 
three veara old—that it Is now tVree 
years since Hudson-Essex Introduced 
the Idea of the coach, an enclosed car 

to sell at a new low standard of price. 
"It is remarkable to think that up 

to the time of the coach the automo- 

bile Industry had made magnificent 
strides in all phases of volume end 

standardized production, except In the 
manufacture nf enclosed bodies. 

Closed bodies were still mada by slow 
and costlv methods a century or more 

I ego. The coarh changed that—It 
I was the first enclosed car which 

| rnuld he made under the same system 
of progressive manufacture which 

! had brought wonderful eeonomiee 
I elsewhere in the Industry and made 

| universal motoring possible. Thu* 
Hudson and Essex offered closed car 

comforts at open ear price*. 
"That idea has now become the 

dominant one of the whole business. 
It has come in answer to a public de- 
mand which could not be denied. For 

j throe years the current ran steadily 
In this direction. Now the stream is 
a flood. In three years the coach has 
changed from a novelty to the ao- 

lepted and standard practice. Every- 
one wants a closed car and the word 
coach is becoming aa common a a 

sedan nr roadster. For a long time 
to come when people think of coach 

| they will think of Hudson-Essex." 

TEXAS HIGHWAY 
PROGRAM IS BIG 

Texas ha* more than 2.000 mile* n< 
state highways under construction, 
according to reports received by the 
I'nitcd State* bureau of public marts 
This Includes 14$ miles of concrete 
and brick pavement*. 425 miles of 

asphaltic pavements, 1.190 miles of 

grave! and macadam mads, and the 
remainder sand-clay, shell and earth 
road*. 

This program is estimated to cost 

about $2$.700.000. of which $18.300 000 
will he paid by the state and federal 
government*, leaving about $15,400,000 
to be paid by tha eountiea and road 
districts. 

J-ast year 1 078 mile* of stat# road* 
were completed In Texas at a coot of 
$10 6.17.821.47. hut this year's work Is 
expected to exceed this amount by at 

least 50 per cent. 

Cause* of"Squeaking Brake*. 
Squeaking of brakes are an offence 

to Th** public car and can he pr* 
vented by band adjustments that will 
equa’:re <he pressure all around the 
drums, bv an occasional cleaning of 
the surfaces of the lining and by 
avoiding protruding rivets. 

-Gabriel. “» 

Snubbers 
—PBjMjPipaByMipMBppppMMMMMMMppiMMiMW——i— 

% 

Always At Work 
To Help Cars 
Ride Easier 

Motor car engineer* and tire engineer* 
constantly seek how to make motor 
car* ride better; and Gabriel cooperates 
with them all the way. 
Gabriel’s mission is to perform func- 
tions which tire* and springs cannot 
be expected to perform, and to add to 
their contribution to motoring comfort. 
The improved Gabriel Balloon-Tvpe 
Snubber is the latest step in Gabriel 
progress—a more scientific and effi- 
cient application of the sound Gabriel 
principle of snubbing by friction. 
Braking power is greatly increased in 
this snubber, throughout its entire 
range of action. 
But Gabriel goes farther and provides 
a progressive increase in the braking 
action, in direct ratio to the extent of 
the rebound—braking power that 
begins at 60 pounds and runs up to 
250 pound*. 

Gabriel Snubber Sale* & Service < 

2212 Harney St. AT. 3394 

Bast for All Tiro* Carrying Low Air /Vurari 


