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SANI SMART 
TOWEL BARS 

All steel-Deluxe chrome plated 
Easily cleaned. Lasting beau- 
ty. Easy to install. 

15c-18c-24c-30c-36c each 

Modernize Now 

WESTERN AUTO 
ASSOCIATE STORE 

■' rail -—M »l rn ■ 

Insurance Bonds 
GEO. C. ROBERTSON 

O'Neill. Nebr. 
Office: Vfc-block north of 

First National Bank 
Real Estate Loans 

George M. Harrington 
Visit* Here 

! George M. Harrington, o f 

Washington, D. C, a former O’- 
Neill resident, and a son of the 
late M. F. Harrington, visited in 
O’Neill this week._ 
O'NEILL HOSPITAL NOTES: 
Mrs Doris Njssen was admitted 

Friday and released Monday. 
Mrs- Alice Fox was admitted last 
Thursday for four days’ treat- 
ment. Miss Louise Parks was 

released Saturday after having 
been a patient for five days. 

Dr. Fisher, Dentist. 

DRS. BROWN ft FRENCH 
Office Phone: 77 

Complete X-Ray Equipment 
Glasses Correctly Fitted 

Residence ) Dr. Brown, SIS 
Phones 1 Dr. French. MS 

William W. Griffin 
ATTORNEY 

First National Bank Bldg. 
O'NEILL 

I L. G. GILLESPIE 
INSURANCE 
Of All Kinds 

Phone 218 O’Neill 

F.H. Shriner »£" 
Theft GENERAL INSURANCE Plate Glaaa 

Liability O'Neill Nebraska Live Stock 
Automobile PHONE 106 Farm Property 

Wind & Tornado, Truck! & Tractor, Personal Property 
REAL ESTATE, LOANS, FARM SERVICE, RENTALS 

I ...... ...."—-■■■ 
, 

WATCH FOR- 

The Democratic Caravan 
Due Here Sept. 18 

All Democratic State and National candidates, including 
John Mekota for Senator, Frank Sorrell for Governor, and 
State Ohairman William Ritchie are on a tour of Nebraska, 
and will visit nearly every town in the state. A loud-speaker 
public-address truck is accompanying them. 

Watch this newspaper for time of arrival. 

CALL WJ j 
O’NEILL FLOWER SHOP f 

FOR | 
—Cut Flowers —Bouquets ,—Funeral Sprays j Flowers for emergency orders on hand at all I 
times. Call or write your order in by 3 p. m. of j 

j the day preceeding date flowers are wanted, as j 
we have 12-hour service from large green hous- j i es. It’s a possibility we might be short and have j to order more flowers- 

PRE-CHRISTMAS OFFER 
FOR CHILDREN 

HAVE A PHOTOGRAPH OF HOW 
YOUR CHILD LOOKS NOW ! 

With Each Purchase of a Dozen Photos 
We Will Give You One 

8 X 10 
GOLD-TONED ENLARGEMENT 

FRAME COMPLETE 
Offer Expires October 15th 

O’Neill Photo Co. 

AWAITS TRANSFER 
Artnur (Bub) Tibbetts, son of 

Mr. and Mrs. Arthur W. Tibbetts, 
who enlisted recently in the army, 
is at Fort Riley, Kan., where he 
expects to be temporarily before 
leaving for another station. 

(First publication Sept. 5, 1946 ) 
Julius D. Cronin, Attorney 
NOTICE TO CREDITORS 

AND HEIRS 
County Court of Holt County, 

Nebraska. Estate of Hildur Wed- 
berg, Deceased. 

The State of Nebraska, To All 
Concerned: Notice is hereby 
given that Arthur Wedberg has 
filed his petition alleging that 
Hildur Wedberg died July 20th, 
1944, intestate, a resident of Holt 
County, Nebraska, seized and 
possessed of the Southwest Quar- 
ter of Section 11, in Township 30. 
North, Range 11, West of the 6th 
P.ML, in Holt County, Nebraska. 

That petitioner has an undivid- 
ed one-half interest in said real 
estate, having derived title there- 
to by inheritance from Hildur 
Wedberg, Deceased. 

The prayer of said petition is 
for a determination of the time 
of death of Hildur Wedberg, a 

determination of her heirs, de- 
gree of kinship, right of descent 
of the real property of said de- 
ceased person, and that there is 
no inheritance tax, state or fed- 
eral, due from said estate or the 

DANCE 1 
A1 

SUMMERLAND 
Ewing 

Sunday, Sept. 15 
Music by MAL DUNN and 

his fins band. 
Roller skating every Tues- 
day and Friday night and 

Sunday afternoons. 

heirs thereof. ! 
That said petition will be for 

hearing in this Court September 
26th, 1946, at ten o’clock A.M. 

LOUIS W. REIMER, 
17-19 County Judge- 

SHERIFF'S SALE 
Notice is hereby given that by 

virtue of an Order of Sale issued 
to me by the Clerk of the District 
Court of Holt County, Nebraska, 
in an action pending in said Court 
wherein Federal Farm Mortgage 
Corporation, a Corporation, is 
plaintiff and Mary Allen, widow, 
et al-, are defendants, I will sell 
to the highest bidder for cash at 

the front door of the court house 
in O’Neill, Nebraska, on the 30th 
day of September, 1946, at 10 o’- 
clock A. M-, the following des- 
cribed premises in Holt County, 
Nebraska: 

Southeast Quarter of the 
Northeast Quarter; and East 
Half of the Southeast Quarter 
of Section 19; and North Half 
of Section 21, all in Township 
29, North of Range 9, West of 
the 6th Principal Meridian, 
Holt County, Nebraska; 

to satisfy the sum of $1,827.36 
found due plaintiff and interest 
thereon and $55.05 costs of suit 

IITCIM B M I(( I 
Radio 15 a wonder- 

ful -thing but there's 
-Too man* PEOPLE. * 
ON TH7 WRONG END- 

U £P ! 

Home-makers! Get on 

the right end! Come to the 

O'NEILL HATCHERY 

for quality gas stoves and 

water heaters you'll b e 

proud to own. We're noted 

for beautiful Electrolux 

refrigerators and Hotpoint 

appliances. Buy here, and 

you'll buy the distinctive 

merchandise you've always 
wanted! 

and accruing costs. 
Dated this 29th day of August 

1946. 

A. B. HUBBARD, 
Sheriff of Holt County, Nebrash 
(SEAL) 16- 

I 
SPECIAL CALF and YEARLING 

A-U-C-T-I-O-N-S 
THE ATKINSON LIVESTOCK 

ATKINSON, NEBRASKA 
Will B« Held on the Following Dales: 

MONDAYS: Oct. 7th — Oct. 21st — Nov. 4tf> 
| Starting at 1 o'clock P. M. 

I« 
DUE TO POPULAR DEMAND, we are again 

holding “Special Calf and Yearling Auc- 
tions.” These were discontinued during the war 

years, but will be an annual event from 
now on. We will hold three Special Sales, all on 

« Mondays—October 7, October 21, November 4. 

| ALL CALVES WILL BE SOLD in the order in 
which they are listed, so list them early 

:! for whatever date you want to sell them on and 
fl assure yourself a good position in the auction. 

11 ALL OF THESE SALES will be extensively ad- 
vertised and we will stake our reputation 

ii that they will be among the most successful calf 
!i and yearling auctions that will be held in the 
\\ Sandhills. 
i: WRITE or CALL us for further information ! 

ATKINSON LIVESTOCK MARKET 
PHONE: Atkinson 89 

I* P. S.—We will hold our n gular cattle auction EVERY 
I* TUESDAY, as before, but will discontinue the practice of- 

giving preference to the selling of calves on that day, so list 
>♦ yoiir calves for one of these special events. 
**«4*444 »«4444444444 

“Bad Lands” Into Good Meat 

Vision and resourcefulness in 
the rebuilding of various kinds of (jj 
abandoned and unproductive lands may 
pay dividends. The return of such "bad lands” 
to profitable use is equally important to pro* 
ducers and to us at Swift & Company. Be- 
cause "what helps agriculture helps all of us.” 
Here is a story of such vision. Here is an ex- 

ample of one man’s initiative. 
Like a farm tom up by a giant’s plow, 600 

acres of Illinois strip mine land stood bare. It 
was apparently worthless. That was in 1938. 
Today those once-bare ridges are knee-deep in 
grass and clover. Each rugged acre makes 
more than enough grass for one steer. And it’s 
getting better each year. 

The year after the land was mined for coal, 
a few volunteer sweet clover plants took root. 

They flourished in the lime-rich soil. Byron 
Somers of Canton, Illinois, who farmed ad- 
jacent land, noticed them. He bought the "bad 
land” for $5 an acre. With a hand seeder, he 
walked the ridges and sowed sweet clover. The 
next year he had a good stand. This added 

some nitrogen and humus to 
soil already rich in phosphorus ^ 
and potash. Further seeding of a \ 
grass legume mixture is done each year by 
airplane. Brome grass has got a start, and now 

his pastures will be even more productive. In 
addition to grass, plenty of drinking water for 
the cattle is held in the little valleys. 

Since being returned to usefulness, this land 
hflR averaged a net profit of $7 an acre each 
year. Similar Illinois land has recently sold for 

$25 an acre. 

This is only one example. Every state has 

unproductive lands. Many other men have re- 

turned them to use—and profited. Huge areas 

still offer a challenge and an opportunity to 

American producers everywhere. Your op- 

portunity, too, may be indicated by such a 

little thing as sweet clover growing on aban- 
doned land. 

FEED SUPPLY AND 
MAXIMUM DAIRY PRODUCTION 

by E. A. Cannon 
Extension Dairyman 
Purdue University 

\ w More and cheaper milk will be produced by many 
herds if and when better feeding systems are 

used. Where good quality legume hay is fed, grain ration averaging 
10-12% protein is sufficient. With good quality legume hay and 
silage, grain ration should consist of 12-14% protein. With mixed hay 
of good quality with or without silage, grain ration of 12-16% protein 
is desirable. Where com fodder, stover or straw is the main roughage, 
with or without silage, an 18-20% protein grain ration is required. 

Weighing of silage occasionally will determine if it is being overfed 
at the expense of roughage. Normally, one pound of hay and three 
pounds of silage per 100 pounds of live weight is recommended. In 
the case of fresh cows, during the first three or four weeks of lactation, 
silage may be reduced to 1>^ pounds per 100 pounds of live weight 
and hay increased proportionately. Grain should be coarse ground 
and mixed with ground soybean supplement or 32-34% commercial 
feeds, to obtain desired percentages of protein, based on type and 
quality of roughage. 

Cows should be fed according to daily production—for high-testing 
breeds, feed one pound of grain for 3-4 pounds of milk. For low- 
testing breeds, feed one pound of grain for 5-6 pounds of milk. 

/' 

if/ut 3?o<j<tn itfieci/iG jtt* 
INDIVIDUAL SWISS STEAKS 
3 to 4 pound* Vl cup lord 

round lteok 2 onion* 

(cut 2 inches 2 cup* cooked 
thick) tomatoes 

Salt, Pepper 1 cup flour 

Cut steak in serving size portions. Season ■ 

meat and place on well floured cutting 
board. Cover with flour and pound with 

meat hammer or edge of heavy saucer. 

Continue to turn, flour and pound meat 

j until all flour is taken up. Brown sliced 
onions in lord in heavy skillet. Remove | 
onion and brown steaks on both sides. | 
Place onions on top of meat. Add to- 
matoes. Cover and bake slowly in a mod- 
erate oven (350° F.) 2Vi to 3 hours. 
Diced vegetables may be cooked in 

I with the meat during the lost half hour, 
irves 6 to 8. 

____/ 

□ Soda Bill Sez: 
He who aims high, shoots 

ahead. 

|-OUR CITY COUSIN- 

Gty Cousin ran away 
Whan ha haard W 

tha farmer say, ^ 
"Tomorrow will ba £ 

thrashing day." 4*1 

Geography of Meat Production and Consumption 
The United States by rail is approximately 3,000 miles from East to 

West. It is about 2,000 miles from North to South. Not all of its 
1,934,326,280 acres produce agricultural products. Neither do all of 
its square miles have the same number of people. The western part, in- 

cluding the Corn Belt, is the great food producing area. The East is the 
section in which most of the people live. 

Approximately two-thirds of the livestock is produced west of the 

Mississippi River. Approximately two-thirds of the people live east of 
it. More specifically, about one-third of the people live in the area from 
Pennsylvania northeast into New England. Thus there is a great dis- 
tance between the producers of livestock and the consumers of meats. 

This makes it necessary to have national concerns like Swift & Company 
in the slaughtering of livestock, processing, handling and selling of 

meats. The products handled by meat packers average to move more 

than one thousand miles from producer to consumer. 

SWIFT & COMPANY ( NUTRITION IS OUR BUSINESS —AND YOURS 
UNION STOCK YARDS ( Right Eating Adds Life to Your Years — and Years to Your Life 
CHICAGO 9, ILLINOIS ) 

It's extra care that cats shipping fever losses among feeder cat- 
tle. Vaccination also will produce a measure of immunity. After 
cattle reach the feed lots, provide them with shelter from cold 
winds and rain. Give them light, bulky feeds such as whole oats 
and roughage. Cattle fall easy prey to shipping fever when they 
are run down, due to fatigue, exposure, or irregular feeding. If 
animals do fall sick, isolate them promptly and call a veterinarian. 

* * •* .1’ ^ J 

You BET There’s Competition! 
Recently I^spoke tp a meeting of live- 
stock producers. When I had finished 

talking, the chairman asked if any 

persons in the audience wanted to ask questions. 
Immediately one livestock man stood up. "Is 

there any competition in the buying of our live- 

stock?” he asked. Naturally, my answer was, 
"Yes.” I went on from there to an explanation ... 

Ore of the best evidences of competition is 

found in United States Government figures. They 
show that there are more than 3,500 meat packers 
in the United States. Also 
there are 22,500 other com- 

mercial slaughterers of live- 
stock. Surely this means 

much competition. Of course, 

Swift & Company does not 

come in competition with 

every one of these 26,000 
siaugiuerers ai c*cij 

at which it buys livestock. 26,000 slaughurtrt 
compete for livestock 

However, there is no place 
in the United States but what Swift & Company 
does come in competition in the buying of live- 

stock with one or more of the 26,000 slaughterers. 
% 

Here’s another fact about competition. At 

practically all markets in the country there are 

order buyers. During a year they buy for up to 

hundreds of meat packers. No individual buys 
< « 

lor several nuiiureu un any 

one day. But when the meat 

packers whom they represent 
need livestock, these order 
buyers are out competing 
with Swift & Company and 
every other buyer in the 
_ 

uicunw* 

He buys for plants tn 

many parti of the country The foregoing are JUSt tWO 

examples of the many to be 

found indicating the ever present competition in 

our business. r c i 

r./M. 5/mb yon. 

Agricultural Research Department 


