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The extreme of formal courtesy is practiced rn 

bu our Japanese cousins. M. 

Hebrews iD Jerusalem greet each other with 
a warm embrace. 

Gieetmfls of an expansive German for an 

embarrassed American officer. 

"Talk, about masculine superiority," said the 
globe-trotter, "you ought to see the way women 

greet a man guest in Japan. There's a nice fellow 
in Tokyo whom 1 used to know. He was in San 
Francisco a few years ago, but he went back to 
take up his father's business. Well, I was invited 
to his house in Tokyo. Say. you ought to have 
seen the way Mrs. Furtigawa saluted me! She was 
a sweet little creature, not really pretty, but gen- 
tle and dainty and all that sort of thing. Well, sir. 
she went down on her knees and crossed her hands 
on the floor and bowed her head down to touch 
the matting. I felt like a grinning idol. Furugawa 
ought to have told her not to, or else he ought to 
have given her warning so I might have gone down 
on my own knees; but as it was I'd no idea what 
she was going to do. so there I stood like a wooden 
image of a heathen god. and she thinking all the 
time what beastly manners Americans have. 
You've no idea what an idiot it made me feel. What 
I’m used to at home is having a sternly aggressive 
American woman deliberately glare at me in a 
street car till I give her my seat.” 

“It was hard on you,” said the hostess, with a 
twinkle in her eye. "I remember you of old at 
dancing school, and how you used to hate even that 
mild ordeal." 

amcxys nau; itllU BUiajJlUg. 
girls seem to take to it like clucks to water.” 

“Aias, riot all of us." put in a plump and jolly 
young matron; "while we were in London last year 
I was presented to Queen Alexandra. To tell the 
truth. 1 really had supposed I knew how to make a 
suitable curtsey, hut my friend, Eileen Fanning, 
who gave me various points beforehand, made me 

practice over and over while, she criticised. It all 
seemed too absurd for anything, but really I assure 

you those rehearsals were all that saved me from 
dying of mortification on the floor of Buckingham 
palace If you fancy it's easy to make a very, very 
low, sweeping curtsey, almost to the very floor, 
again and again and again, gracefully retiring dur- 
ing the process am! not getting tripped up by the 
longest train you ever had a chance to wear—well, 
just try it yourself!" 

“At least, you did know what was expected of 
you. and had time to prepare for it," said the 
traveler. “It's when you run up against some un- 

expected kimi of salutation that you're lost. 1 saw 
a funny sight once on the pier here just as I was 

landing from one of the Hamburg-American boats. 
There was a big. bearded Russian on board coming 
over to visit some relations or other, and when he 
walked down the gang-plank there were two young 
people waiting for him. a pretty girl, evidently 
Russian, and a young fellow who wasn't Russian at 
all but spoke English and looked as if he hailed 
from the state of Maine. Well, the one with the 
beard fell upon the pretty girl as If he’d never seen 

anything so good before—I guessed he was Uncle 
Niklnvitch or something of that sort. And when 
he had kissed Olga on both pink cheeks, didn't he 
just grab the stiff, shy Yankee fellow and kiss him, 
too! Yes, sir. first on one cheek and then on the 
other, just as if he'd been a waiting sweetheart. 
That poor fellow from Aroostook county was crim- 
son to his ears when Uncle Niklovitch gave him 
a parting bear hug and set him free. I suppose he'd 
never in ail his life seen Russian men kiss each 
other—but he'll see more if he marries the pretty 
girl as I guess he means to.” 

“Hard on a New England man,” suggested a 

THE PARIS “QUARTER LATIN” 

S. G. Blythe Says It Is the Fashion 

to Say It Has Deteriorated. 

The I.atin quarter is not what it 

once was, says Samuel B. Blythe in 

Everybody's. There is authority for 

the statement. Any person who has 

been two consecutive weeks in Paris 

will tell you so with sobs. The lam- 

entath n, oi those who have been 

there six n -a™ Heart-rending 

when they relate the same sorrowful 
story. It seems to be a personal 
grief, some bereavement that has sad- 

dened them for life. I don't know 
why, for the Latin quarter seemed to 
be doing business when 1 was there. 
At any rate, there were droves of 
students, or persons I took to be stu- 
dents, with funny whiskers and long 
hair and flowing ties, and they got to- 

gether at various places in the quarter 
and drank beer or wine ami naitg 

songs and were quite studiously and 
painstakingly devil-may-care. And I 

went to one of their balls. It was most 
preconceivedly riotous. Everybody ; 
seemed to have a particular bit of i 
wickedness—or what passed as wick- 
edness—to do, and every one did his 
or her part at the right time and with 
all the outward symptoms of gusto. 
So far as I could learn the students do 
what they please. If they ever did 
more than that then the quarter has 
deteriorated. The trouble is, prob- 
ably, that the persons who think it is 
not so gay and care-free; as it once j 

was have grown a bit less careless 
and gay themselves. They have 
changed their viewpoint. However, it 
is the proper thing to say the quarter 
has gone back. It makes people think 
you know all about it. 

The Soft Answer. 
Struck on the head with an egg 

while addressing an audience at Croy- 
don public hall, Mr. Victor Grayson, 
M. P., declined to be disturbed by “the 
softly yielding argument which has 
impinged itself against my cerebel 
turn."—London Daily Mail. 
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listener. "Why, they're so stolid they passed a 

law once that a man shouldn't kiss his own wife > 

cn a Sunday. And one man who had just got J 
home on Sunday from "a long journey broke the 
ordinance and was hauled up in court for It. 
Fact. It was a good while ago, though." 

"Frenchmen kiss each other—I've seen them. 
And Italians—why you'd think to see a couple of 
noble Palermitans fling themselves into each oth- 
er's arms that you were witnessing the end of 
some soul-stirring drama, whereas it only means 

'all right.' What in creation those mercurial peo- f 

pie keep saved-up, to express their feelings in a 

great crisis. I simply can't imagine.” 
The plump matron giggled. 
“They say King Edward has the true British 

dislike of sentimental poses, but when he goes 
over to Germany a-cousining among the royalties 
he remembers his own German ancestry and he 
and the mighty Kaiser Wilhelm embrace like a 

couple of gushing school-girls. It must be a 

sight.” 
"Speaking of kissing, didn't you suppose every- 

body knew that a kiss on the stage of a theater 
is just a hollow show, as little like the real thing 
as a painted tree? Some friends of ours a little 
way out of town got up a very clever play last 
winter and had a professional coach and all that. 
It was for a charity hospital. Well, Mrs. Smith 
and her husband were both in the cast, but Mrs. 
Smith's best scene was with the hero, her lover. 
The play was a great success, but poor Mrs. 
Smith found a queer chill in the air when the af- 
fair was talked over afterwards with some»of 
the women on the board of directors at the hos- 
pital. It was only later still and in a roundabout 
way that she found they thought her beautiful 
kiss was far too real to be proper. And wasn't 
her husband mad when he heard of the gossip! 
Why—-you know the stage effect is the emptiest 
show. As a matter of fact all that happened 
when his face bent so close over hers was her 
own frantic whisper. 'For heaven's sake let me 

straighten your wig; it's sliding over one ear.'” 
“Did you ever see them rub noses in New Zea- 

land? That's the limit. Of course you don't often 
have the chance, for it’s only the aborigines—the 
Maoris—that do it, and now a good many of them 
are civilized out of all their native picturesque- 
ness, just as our American Indians, etc. But out 
in the mountain district where you goto see the 

geysers and hot springs there are a few that keep 
up a queer mixture of store clothes and primitive 
manners. There's a native girl there who acts as 

a guide through the geyser region—she's really 
quite well educated and up-to-date, but—don't 
you know how some coquettish French and Ger- 
man girls deliberately keep up a foreign accent 
when they speak English, because they know it's 
rather fetching? Well, this Maori girl will rub 
noses with you in the most demure fashion if 

you signify that you're interested in atithropol 
ogy or sociology or whatever head covers the 

subject.” 
it is really curious when you come to think of it. 

how many ways the human creatures have of say- 

ing How d'ye do. The traditional cowboy fash- 

Touching the Pocket Nerve 
By Miss Diana Hirschler, LL. B. 

Expert Trainer in Salesmanship 
Mr. and Mrs. Doubtful have 

decided to renovate their 
house and are deep in the 

discussion of wall paper, 
waxed floors, new dining room 

table, etc. Mrs. D.'s conversa- 
tion is full of "Lucy recom- 

mends Blank’s for so and so." 
“Mary says we ought to be 

very careful if we patronize 
Clark's, because they break 
their promises." “Jennie tells 
me her rug didn't wear well 

that she bought at The Ori- 

ent.” etc., etc. 
In the midst of it Mr. Near- 

by conies in and catches the 
drift of the conversation. He 
breaks in with: “Say, Bob, if 

you want wall paper I'll tell 
you of a cracker-jack salesman 
to go to. I believe he fairly 
eats wall paper, he’s so wide- 
awake about it. He knows 
what you want better than you 
do yourself.” 

Mr. Nearby interests Mr. 
and JIrs. Doubtful so that they 
call for this salesman at that 
particular store. He immedi- 
ately enters into their plans 
with spirit and astonishes 
them with his extensive 
knowledge of patterns, their 
designs, their blending colors, 
the qualities of paper, the ef- 
fects of light and shade and 
whether they would permit 
many pictures hung against 

equipped himself with the 
knowledge of the man inside 
the office door—the man who 
gives advice and gets paid for 
it, not only in money but in 
appreciation, lifting the load 
of anxiety from those who 
seek him. 

Don't be a butler even 

though you are a courteous 
flunkey. 

Be a doctor and diagnose 
the case. 

Be a lawyer and convert 
your jury. 

Be an architect and con- 
struct a helpful argument. 

Or be an artist and put in 
strobes that tell. 

Introduce yourself to your 
own goods. Make them 
friends of yours—not the kind 
that stick, but the kind that 
chant “parting is such sweet 
sorrow” and are gladly swal- 
lowed up in wrapping paper 
and string. t 

How the race of shoppers 
flock to such an expert! 

Mr. Provider is willing to 
shop with his wife when they 
are going to deal with Mr. 
Expert. Miss Proudfoot un- 

bends to Miss Bright behind 
the counter who shows that 
she knows not only color but 

style and the appropriateness 
of each to the individuality of 
the wearer. 

mein, in darn non, r.^ knew the history of wall 
papei and pointed out interesting changes in 
stjles. in ceiling decorations, in friezes, etc. 

W lien they left him Mrs. D. said impulsively: 
Well, that man is an artist. I feel positively 

rested. He takes a load right off your shoulders, 
and now,” she sighed resignedly, "l's’po3e we have 
to go back to that stupid furniture department 
again.” And it truly seemed more stupid tiian 
ever. The salesman was affable enough, but be 
seemed only to follow them about, state prices 
and tell them what was “the latest.” 

He did not know how to suggest what would 
harmonize v.-lth the rest of the room, nor how 
it might fit in any way into their particular needs. 
Neither did he educate them to an intelligent 
appreciation of his furniture as the other sales- 
man had done with his wall paper. 

The first salesman was a genuine comfort be- 
cause he gave them the advice of a specialist. 
He knew that out of every dollar the customer 
paid for those goods four or five cents came to 
him for his service. So he did not merely touch 
his cap as a lackey does in the vestibule, but he 

Rut the race of shoppers are out to get the full 

worth of their money and many a time they recog- 
nize their helplessness. If they only knew whence 
to turn for help! But the inept sales-person at 
their elbow merely tells them the price—which is 

plainly marked—and looks patiently resigned or 

Indifferently apathetic while they flounder about 
and get what they don’t want or what they ought 
not to have. 

Come, come, rub your eyes, and put the micro- 
scope to your goods. It is the way to touch the 
pocket-nerve of your customer. He wants your 
goods and you want his money. That is, he wants 
your goods if you can prove it to him. And you 
want his money, not now, merely, but next week 
and next mouth and next year. Use your tele- 
scope on next year and bring it close to you. If j 
you understand what you are talking about, and 
if you talk about what you understand, you can ; 
see his money coming to you a year hence. I 

You have surely tied a string to him. He is [ 
a willing captive—you have shown him how to i 
convert his money into goods that satisfy. 

(Copyright, 1908. by Joseph B. Bowles.) 
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The Maori areeting in New Zealand is 
to rub noses toaether. 

“If a body meet a body 
Cornin’ through the rye, 

If a body kiss a body. 
Need a body cry?” 

ion of firing a revolver into the air outside your 
door would seem to city dwellers as extraordinary 
as (he Maori nose salute. But as a rule we Ameri- 
cans have reduced the custom of salutation to its 
barest and lowest terms, cutting out pretty much 
all the fanciful formalities of other lands and in- 
deed of earlier times in our own land. We bolt 
into shops, tell the clerks what we want, with no 

pretense of greeting them like human beings, and 
then bolt out again in the same time-saving but 
mannerless style, which makes any well-bred 
Frenchman wonder and think things about us. At 
least, he w-onders for a few days, then he catches 
the microbe. At first, when he enters an American 
elevator, he says to the boy, ‘'Good morning. Will 
you be so kind as to take me to the eleventh floor 

Thank you.” But the next week he knows 
his lesson. He, too, bolts in, and merely grunts, 

’Leven.” He is Americanized. 

THE UDDER OF THE COW 
Anatomy of This Vital Part of the Good Dairy Animal. 
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Cross Section of Cow's Udder and Enlak 
Showing: A Epitiieleal Cells Enlarged, 
ino Mile, and B the same when not in M 

Unlike the beef animal the dairy 
cow has been trained for centuries for 
the specific purpose of converting the 
raw materials into milk. In the best 
animals of the dairy type this has re- 

sulted in producing a type of cow 

quite distinct from her beefy sister. 
Instead of that deep, low set, blocky 
form, we have an angular form, with 

prominent hook and pin bones, lean 

sharp withers, refined head and neck. 
Generally speaking, she is said to be 

wedge-shaped. As a matter of fact all 
good dairy cows do not possess this 
form. Exceptions are found in great 
numbers and the fact makes one rather 
distrustful of saying that all cows 

possessing good dairy form are good 
producers or that all beefy types 
should be eliminated from the dairy 
herd. 

In general, the productive capacity 
of a dairy cow depends upon three 
things; first, the number and activity 
of the gland lobules; secondly, the 
power to digest and assimilate food; 
and thirdly, the amount of blood which 
flows through the secretory system. 
The above factors are inherent to the 
cow and may not be changed. Other 
factors as the care, feed and manage- 
ment are directly under the control of 
man. 

Indications of the numbers of the 
gland lobules are to be found in the 
udder. A large, well-balanced udder 
extending well forward under the ab- 
domen and hung well back is indica- 
tive that there is at least room for 

Longitudinal Section of a Quarter of 
an Udder. 

the presence of numerous gland lobules 
with their containing a lueoli and se- 

cretory cells. If coupled with this we 
have an udder that is not fleshy but 
soft and pliable we have further rea- 
son to believe? that at least the milk 
secreting machinery gives promise of 
fulfilling its destined purpose and at 
the same time filling the pail with 
the white foaming milk. You cannot 
separate 1,000 pounds of milk per hour 
by means of a separator with a capa- 
city of 400 pounds. Much less can you 
expect to obtain 40 or 50 pounds from 
un udder with a five-pound secreting 
capacity. Some cows appear as if Na- 
ture had forgotten to leave a place for 
the udder. The second point, that of 
the power to digest and assimilate 
food, is in part.indicated by the size of 
the abdomen and in part by the nerv- 
ous energy of the cow. A large 
"bread basket" is essential. This is 
true of both the beef and dairy type 
of animal. If there is only sufficient 
room to hold enough for the produc- 
tion of heat and energy for the animal 
body, the chances of profit are cer- 

tainly not bright. Large abdominal ca- 

pacity is imperative, and in buying a 
cow for dairy purposes this should be 
paid due attention. 

Along with tills is desired a cow of 
good dairy temperament. The eye 
should be full and prominent, showing 
nervous force. The general appear- 
ance of the eow should give the im- 
pression of power, power to produce a 

large amount of milk and to do it 
economically. There is an inexpres- 
sible sense of the “fitness" of the cow 
for the work to be performed. 

The amount of blood-flow passing 
through the udder is indicated by the 
size and length of milk veins. These 
should he large, long, and tortuous, 
ending in pronounced openings through 
the abdominal wall. These openings 
are known as. milk wells. 

Besides the points just mentioned 
there is the question of constitution. 
The vital organs of a cow, called upon, 
as they are, to assist in the perform- 
ance of extremely arduous work, must 
have room to perform their action. 
The floor of the chest should not be 
tucked up and should have sufficient 
width to allow frtedom of action of 

ged Alveoli 
& WHEN GlV- 

A Well Shaped L'oler 

heart and lungs. How many cows do 
we see that lack in constitution? This 
makes them susceptible to all mannet 

of illness and leaves them unable to 

perform with any degree of efficiency 
iheir natural functions. 

CHIVES OF THE 
ONION FAMILY 

This is a vegetable not widely 
known in this country, although it is 

native along the northern borders of 

the United States as well as in some 

parts of Europe where it is popular. 
The plant belongs to the onion fam- 

ily and its leaves are used for sea- 

soning in soups, salads, etc., and are 

preferred to onions by many persons 
because they are much milder and 

more tender. Europeans use chives 
for seasoning scrambled eggs and sim- 
ilar dishes. 

The culture of chives is simple. 
The plant will grow in any ordinary 
garden soil. It is usually propa- 
gated by division of the roots, be- 
cause it does not seed readily. The 
roots or clumps of roots may be pur- 
chased at moderate prices. The clumps 
should be planted in beds about nine 
inches apart in rows which are two 
feet apart. The planting may be done 
in either spring or autumn. The 
chives may also be planted in the bor- 
der of the vegetable garden, and make 
an excellent permanent border. As a 

border plant the clumps should be 

planted about six inches apart. The 
leaves will grow thickly and form a 

dense green mat. 
After the plants are once estab- 

lished they require little attention, oc- 

casionally watering in dry weather 
helping to keep them fresh. It is 
a good plan to break up and replant 
the border or beds every three or four 
years as the continued cutting of the 
leaves for table use tends to weaken 
the plants. 

FEED TROUGH 
WITH COVER 

A successful poultryman suggests 
the following style of feed trough, 
which can be built with hammer and 
saw at small cost: 

Use an inch board, 12 inches wide 
and any length you wish the trough to 

Home-Made Feed Trough. 
be. Rip the board lengthwise a half 
inch front the center, so that one-half 
of it is inches wide and the re- 
mainder is Nail together at right 
angles as a trough; then nail two 
boards 11x12 inches for end pieces, 
so they will extend three inches above 
the trough. Slake a cover of 12-inch 
board to project and fasten to end 
pieces with rough T hinges. 

Good Cows in Demand.—Reports 
are current that dairy stock of high 
quality is hard to get. This refers 
of course to the unpedigreed stock 
that sells at front $30 to $00. One 
cause for this is to be found in the 
practice that has been long followed 
of selling fresh cows to dairymen, who 
milk the animals through one lacta- 
tion and then send them to the butch- 
er to save keeping them through the 
dry period. Every sensible man 
should oppose this policy, as it tends 
to lower the general quality of the 
dairy stock that is the foundation of 
farm dairying. A man should sell his 
poor cows and not his good ones. If 
we could induce every man to sell 
only his poorest dow each time, we 
would soon get a great improvement 
in the quality of the cows on our 
farms. 

Feed for Mare in Foal.—Oats lead, 
yet shorts and bran may be fed with 
economy and beneficial results. 
Mashes can be given occasionally, and 
where possible, cooked feed may be 
supplied at night, three times a week. 
Through the use of proper foods the 
bowels will be kept in a natural condi- 

, 
tion, and should be a little loose rath- 
er than otherwise at time of partu- 
rition. 

The Best Wheat.—Defiance was j 1 

found to be the best spring wheat ] 
and Turkey Red the best winter wheat i 
for milling purposes in a test at the I 1 

Colorado experiment station. 

The 
General Demand 

of the Well-Informed of the World his 

always been for a simple, pleasant an 1 
efficient liquid laxative remedy of known 

value; a laxative which physicians could 
sanction for family use because its com- 

ponent parts are known to them to be 
wholesome and truly beneficial in effect, 
acceptable to the system and gentle, yet 
prompt, in action. 

In supplying that demand with its ex- 

cellent combination of Syrup of ligs an 1 
Elixir of Senna, the California Fig Syrup 
Co. proceeds along ethical lines and relies 
on the merits of the laxative for its remark- 
able success. 

That is one of many reasons why 
Syrup of Figs and Elixir of Senna is giv 
the preference by the Well-Inform !. 
To get its beneficial effects always buy 
the genuine—manufactured by the Cali- 
fornia Fig Syrup Co., only, and for sal ■ 

by all leading druggists. Price fifty cents 

per bottle. 

Only Long Sleeves Now 

Mistress—Here is a nice dress f r 

you. Martha. 
Maid—Thank ye, ma'am; but I can t 

take it, really. 
Mistress—You foolish girl, of course 

you can take it. I insist. 
Maid—No. really, I can't, ma am. 

It's got them old-fashioned short 
sleeva*. 

How’s ThisJ* 
We offer One Hundred Doi.arfl Reward for anj 

daae of Catarrh that cannot be cured by 
Catarrh Cure. 

F. J. CHENEY & CO.. Toledo, O. 
We. the undersigned, have kn wq F. J. ierej 

for the last 15 veers, and believe hlin perfect:y t 
orable In all business transactions and flnaiula. / 
able to carry out any obligations made by bis flr::. 

Waldxno. KiN.va.T & M*btin 
Wholesale Druggists, Toledo O 

Hall's Catarrh Cure Is taken Internally, acting 
directly upon the blood and mucous surfaces of tay 
system. Testimonials sent free. Price 75 centa per 
Dottle. Sold by all Druggists. 

Take Hall s 1 aiuily Pills for constipation. 

Too Strong. 
“The traveler in Ireland will do 

well,” recently remarked an attache 
to our embassy at London, “when he 
engages a jaunting car to make sure of 
the step to which, in mounting, he 
nrust trust his weight. The carman 
does not help him to mount. 

'I am afraid that step is loose,- an 
American once said to the driver he 
had engaged. 

“The man took hold of the step and 
shook it. ‘Ah! sure,’ said he, ‘it's too 
sthrong. It is. What are ye afraid 
of?' 

‘As he was talking, the thing came 
off in his hand. 

"This mishap did not, however, em- 
barrass the Irishman, for. with the 
sunniest of smiles, he turned to his 
fare saying: 

'Shure, now. I’ve saved yer honor 
from a broken leg!’"—Harper's 
Weekly. 

Wheels. 
He was a great inventor. 
“The thing I am working at now. 

he began, stroking his thin beard with 
a thinner hand, “will be a boon to 

every family and will startle the 
whole world. In fact, it will put the 
alarm clock trust out of business. The 
idea is simply specially prepared tab- 
lets that help you get up in the mum- 

ing. For instance, if you want to 
arise at five you take five tablets; if 
you want to get up at six take six tab- 
lets; and so on.” 

“But how will it affect the alarm 
clock trust?” 

“Why, these tablets will cause a 

ringing in the ears at exactly the hour 
desired—” 

But the little crowd could wait to 
hear no more and hurriedly disbanded. 
—Harper's Weekly. 

MARK TWAIN ON MONEY. 

Humorist Points Out What He Consid- 
ers Some Wrong Conceptions. 

Mark Twain said that the financial 
panic has caused a wrong idea of the 
use and value of money. 

“The spendthrift says that money, 

being round, was made to roll. The 
miser says that, being flat, it was 

made to stack up. Both are wrong. 
"Strangely wrong, too, in their ideas 

about money are the veteran Aus 
tralian gold diggers. These simple 
old fellows, though worth perhaps a 

half million or more, live in the sim 
pie dug-outs and shanties of their lean 
early days. 

“Once, lecturing, I landed at an Aus 
tralian port. There wras no porter in 
sight to carry my luggage. Seeing a 

rough-looking old fellow leining 
against a post with his hands in his 
pockets, I beckoned to him and said: 

“‘See here, if you carry, these bags 
up to the hotel I'll give you half a 

crown.’ 
“The man scowled at me. He took 

three or four gold sovereigns from his 

pocket, threw them into the sea, 
scowled at me again, and walked away 
without a word.” 

FIT THE GROCER 

Wife Made the Suggestion. 

A grocer has excellent opportunity 
to know the effects of special foods 
m his customers. A Cleveland 
;rocer has a long list of customers 
hat have been helped in health by 
eaving off coffee and using Postum 
Food Coffee. 

He says, regarding his own expe- 
■ience: “Two years ago I had been 
irinking coffee, and must say that I 
vas almost wrecked in my nerves. 

“Particularly in the morning I was 

so irritable and upset that I could 
lardly wait until the coffee was 

served, and then I had no appetite for 
ireakfast, and did not feel like st- 
anding to my store duties. 

“One day my wife suggested that 
nasmuch as I was selling so much 
Postum there must be some merit in 
t and suggested that we try it. I 
ook home a package and she pre- 
pared it according to directions. The 
•esult was a very happy one. My 
lervousness gradually disappeared,and 
;oday I am all right. I would advise 
svei'Vone afflicted in any way with 
lervousness or stomach troubles, to 
eave off coffee and use Postum Pood 
Poffee.” “There's a Reason.” Read 
'The Road to Wellvllle," in pkgs. 

Ever read the above letter? A new 

>ne appears from time to time. They 
ire genuine, true, and full of human in- 
erest. 


