The Nebraska Stockman Section of
The

Alliance Herald

The matter contained Iln this sec-
tlon of The Alllance Herald was pre-
pared for the Nebraska Stockman,
On necount of the two papers being
igsued from the press of the Herald
Publishing Company, we are able In
this way to give readers of The Her-
wld an Interesting monthly stock- |
men’'s edition without extra chlrle|
Lo them |

The Nebraska Stockman s devoted
tor the live stock  interests of Lhe
stite, with specinl reference to thE|
el country In addition to mat-
ter benring directly on the live stock !
industry, It will have attractive fea-
turer each month that will make it |
intervdling o every person who
wishes to lvarn more aboul the great |
dtate of Nebraska. The subscription
prive i 50 conts per year,

HERALD PUBLISHING COMPANY,

Alllance, Nebr,

27,1918
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INDIVIDUAL RESPONSIBILITY

Not all the Information that we de- |
wire 1o glve readers of The Nebraska |
Stockman regurding modern methods
of marketing live stock can be glven
tn one article or one lssue of the pa-
per. 1t will be given plecemeal, di-
vided up inlto lessons, 80 to spoak,
some of them long, perhaps, and
some of them short.

Mr. G. J. Ingwersen, president of
the Omaba Live HBtock Exchange,
calls our attention to & matter upon
which stockmen should be Informed:
While membership in the Exchange
Insures square dealing on the part of
the live stock comumission man in
dealing with his customers, so far as
the penalty of expulsion from mem-
bership can Insure honesty, the Ex-
.change does not undertake to guar-
antee the financlial responsibllity of
itg members, That il& a matter for
the shipper to see to for himeself,
The live stock commission man be- |
comes the selling agent for the ship-
per who consigns to him, If he fails |
o make returns of the proceeds of |
#ale, Lhe shipper has recourse to al,
#ult to recover, whether he succeeds |
depending upon the financial raapon-f
sibility of the commission man or
firm to whom the consignment was

must, in order to enlarge and perpet-

uate their business, embroll the na-

up to that time; but the story of the
markel, as presented In words, pic-

tions in war or put them in a warlike  tures and display advertisements in

attitude towards each other, are a
detriment and such business ocught to
be wiped off the face of the earth.
When we denounce big business of
that kind, we do not want it to be
thot for one moment that we are
fighting manufacturing or other en-
terprises simply because they are con-
ducted upon a large scale. There is a
difference—there ought to be a dis-
tinction made in referring to them,

HEALTH BETTER THAN WEALTH

It is expected of newspapers that
they promote the temporal welfare of
their subscribers so fur as they can.
By disseminating valuable luforma-
tion the preas of this country per-
forms & service of greator worth than
one ¢un easlly estimate,

PBut In thelr relation to human hap
piness, health Is of greater lmport-
ance than wealth., People are influ-
ﬁll(.'l,‘!l. toa hﬂ'ﬂl' extent unconsci-
ously to themselves, by publicity
The press could perform a wreat and
valuable service to humanity by pub-
lishing information regarding the
preservation of health, In doing this
digeriminating judgement should be
used in leaving out fads and making

lall statements perfectly rellable,

From time (o time we have pub-
lished items regarding the proper
care of the body, with a view to being
helpful in the matter of promoting
health., We have declded to publish
a series of articles on this subject
which we believe will be appreciated
by the readers of the paper. Some of
the information econtained in these
articles may not be new to many
readers, but even at that it will serve
as a reminder In such n way as to
prompt a compliance with the rules
of heulth already known.
of this series of articles will be found
in this lssue under the caption, “The
Fortune Hunter.” This is an inter-
esting story, written by Dr. G. W
Todd, of Omaha, and will be pub-
lished In two chapters, the first ap-
pearing In this issue of The Nebruska
Stockman, ‘and the second In the
July number.

THE BEST YET
In years past The Alliance Herald
has published some good writenps of
the South Omaha live stock market,
the one contained in the lssue of
June 10, 1915, was# probably the best

The firet'

this Issue of The Nebraska Stockman
(the same belng used as a section of
the stockmen's edition of The Her-
ald for June) Is the best ever. Wo
believe It s the fAnest thing of the
kind ever published In any paper,
outside of the clty of Omaha, regard
ing Nebraska's greatest commercial
enterprige and manufacturing Indus-
try, the South Omaha live stock mar-
ket and the packing establishments
connected therewith,

Our acknowledgements are due
Mr. W. H. Schellberg, truffic manag-
er of the Unlon Stock Yards Com-
pany of Omaha, for valuable assist-

ance in securing datn regarding |hvi
the public, the people generally, have

growth of the market and the pres
ent splendid facilities of the
yards, nnd to Mr. A, F. Stryker, sec-
retary of the South Omaha Live
Stock Exchunge, for Information eon
cerning its practieal operation as re-
inted to the shippers of live stock to
that market.

The matter contained in these stor
les will be appreciated by everybody
who I8 Interested in Nebranska and
persons everywhere who are inter-
ested In the live stock industry
Many Nebraska people will probahly
want to keep cop 8 of this issue as u
souvenir, and they will do well
send coples to thedr friends elsewhers

stock |

We belleve In the live stock ex-
changes and have confidence in the
men who, as members of the ex-
changes, are dolng business at the
live stock markets. And right here
we want to anticlpate and answer an
objection that may be made by per-
sons who are disposed to qulibble, if
any such there are who read these
lines, and that is that endorsement of
the live stock exchanges and cow-
mendations of memmbers thereofl are
given because of patronuge received
from them in the way of advertising.

What's the use of beating around
the bush? We are glad to face and
answer frankly any such objection as
the above, when we are absolutely
dure that we are in the right; and
experience has taught us that whey

sufficient loformation regarding the
mutter at lssue they will endorse the
right and commend the man who in
the face of opposition has stood for
it.

Of course, we stand by our adver-
tisers. We would not be deserving
of thelr patronsge and would be
practically dishonest ,If we did not
More than that, we do not ask adver-
tiging from persons that we do not
think will probably receive some ben
efit from Iv,

But lsten! And kindly remember

to|ithis: We do not ask advertiging frou

persons or Arms in whose business

to give them a better lmpression of | integrity we do not have confidence,
this great stute than they have ever  and most of the lurge amount of nd

had before.
bweing printed for this purpose
will be gupplied while they luxi
persons applying for them.

and
10

FACING PREJUDICE

Some exira coples wre |

vertising carried in this paper is re
ceived by asking for it.  More thau
that, we would not uceept un order
for advertising, if received unsolleit-
od, If we belleved that the advertiser
were engaged In a fraudulent busi-
ness or conduecting his  business

It sometimes happens that, o or | rrandulently,

der for an editorial writer to be true
1o hig own convictions and the inter
egte of hisg subseribers, it 8 necessary
to pursue a course for a while In op-
position to the prejudices of some of
them A case of this Kind may pos-
sibly be found In writing on the sub-
jeet of the live stock exchanges and
the business of live stock comminsion
firms, about which this paper has had
conglderable to say alreandy and ex-

pecte to say quite a good deal more, | confidence.

for the purpose of digseminating use-
ful information; althoe we are confi-
dent that there is not one-half the
prejudice of this kind among (he
stockmen of the ranch country of Ne-
braska, in which this paper has
principal circulation, that
among farmers farther east,

its |
there is |

Altho we have a liberal advertis-
ing patronage, we do not publish all
of the advertisements that we could
secure,  We could have business, ir
we chote to accept it, from many a
pluce that I8 not represented in our
advertising columns; not only from
lines of business for which we do not
publish advertising at all, but also
from lines of business which we ad-
vertise for persons in whom we have
Our readers and adver-
tisers to some extent already know
this to be true, and we desire that
they shall all know it,

The Alllunce Herald and The Ne-
braska Stovkman—the two leading
newspuperse of weslern Nebraska.
SUBSCRIBE NOW,

made.

To be sure, upon evidence being
furnished that @ member of the Live
Stock Exchange had failed to make
returns of the procesds of a custom-
er's sule, he would be expelied from
the Exchange, but that expulsion
would not carry with it payment of
the amount due the ¢ustomer by the
.expelled member.

The above |ls mentioned, not for
the purpose of creating distrust or
needless fear, but gimply as a part of
.our campaign of education along the
line of the work of the live atock ex-
«hanges, We have confidence in the |
integrity and finaneial responsibility |
of the live stock commission firms |
whose advertigements appear in this |
paper, and can commend them unre-
servedly to Nebragka ranchmen and |
other shippers of live stock.

MAKE A DISTINUCTION

There ls a vast difference between

big busginess conducted as a legiti- |
mate Industry, and a blg business
that Is operated for the purpose of |
enriching a few to the detriment of
many. It ig not difficult to find !llus-l
trations of the two kinds of big busi- |
Ness While public service COrpora- |
tlons ought to be properly rﬂgulatedl
by state and federal laws, we do well |
o remember that such institutions as |
ridlroads, manufacturing ealablllh-',
ments engaged in producing those |
things needed for the comfort and |
welfare of the people, ete,, are not a |
detriment to the country, but a zranti
henefit to Its people.

On the other hand, great manufac-
turing establishments such as those
ingaged ip the manufacture of muni-
tiona of war and armament
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Every salesman a member of the firm and every

member of the firm a salesman

Personally interested in every detail of every

Theo. Tillotson,

President and head eat-
tle salesman

shipment,

EARL BROWN,
Feeder Buyer

Your interests are ours.

Dell Johnson,
Cattle Salesman

All mixed shipments sorted for ownership and everything sold on its own merits. We

know the brands.

Fully equipped in every department.
and equipment to give you the best the market affords,

cattle.

Best yard help obtainable.

We have the capacity

Years of experience in handling grass

Mutual

l.ive

Stock Commission Co.

AR e anssuiG e
matter:
Because of the evervaulting

RS Bl T e

Price of print paDer many = css.

= ONMAHA ——

1 n“;n‘ﬁaz ‘i ﬁ -!-mnum- *




